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A. L. CLARK, OF LIVE OAK, FLA., 
New President of the Southern Pine Association 
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California White Pine 





—a favorite with Dealers and Factory Buyers 


It is one of those general utility 
woods you hear so much about; the 
kind dealers say minimizes invest- 
ment and that factory men say im- 
proves the quality of their products. 
Whatever your requirements may 
be, we can promptly fill them in 
either 


Straight or Mixed Cars 


lLet us suggest a trial order of Weed 


Doors, Windows, Bevel Siding, 
Lath, Kactory Lumber, etc. Write 
for delivered prices and grading 


rules. 





Write your nearest wholesaler for 
prices on straight carloads of doors 
and windows, or to Chicago Lumber 
Co. of Washington, Kansas City, Mo., 
Selling Agents for Weed Lbr. Co., 
Mixed Carloads. 























Weed Lumber Co., Weed, Calif. 


WEED AND QUALITY ARE SYNONYMOUS 

















Band Mill, 
Tipler, Wis. 





Farsighted Hardwood Buyers 


are placing orders now for 
Spring and Summer shipment 


Give us a chance to convince you 
that we can deliver the goods. 


Write us today for prices. 


A FEW SPECIALS—DRY 


50 M’ 6/4 No. 2 Com. & Better Hard Maple 
40 M’ 2” No. 2 Com. & Better Hard Maple 
50 M’ 5/4 No. 3 Com. Birch 

50M’ 2” No. 3 Com. Hemlock 

15 M’ 5/4 No. 3 Com. Basswood 

30M’ 7/4 No. 3 Com. Maple 

30 M’ 2” No. 1 Com. Maple 

20M’ 2” No. 2 Com. Maple 

15 M’ 5/4 No. 2 Com. & Better Maple 

25 M’ 6/4 No. 2 Com. & Better Soft Gray Elm 
20 M’ 5/4 No. 1 Com. & Select Birch 

10 M’ 214” No. 1 Com. Hard Maple 

10 M’ 216” No. 1 Com. & Select Birch 


Tipler-Grossman 
Manufacturers Lumber Co. 


and Wholesalers 


Northern Hardwoods 


G B 503 Bellin - Buchanan 
reen ay, Building, 


WATCH THIS SPACE. 


Wisconsin 


Menominee 
Reservation 























WRITE US FOR PRICES 


TERMS OF SALE: 
WIS. Inspection and tally at mill final. 


8-4 No. 2 and Better Basswood, 200 M 

4-4 No. 3 Basswood, - . 75M 

6-4 No. 2 and Better R. Elm, - 15M 

8-4 No. 3 R. Elm, . . - 50M 

8-4 No. 2 and Better S. Elm, - 200 M 

8-4 No. 3 S. Elm, - - - 75M 

4-4 No. 2 and Better Hard Maple, 400 M 

8-4 No. 2 and Better Hard Maple, 250 M 

4-4 No. 3 Maple, - - - 150M 

4-4 No. 2 and Better Birch, - 400 M 

5-4 No. 2 and Better Birch, - 150M 

6-4 No. 2 and Better Birch, - 225M 

8-4 No. 2 and Better Birch, - 90M 

4-4 No. 3 and Better Beech, - 25M 

4-4 No. 3 and Better Oak, - 30 M 

5-4 No. 3 Rock Elm, - - 8600’ 

5-4 No. 2 Rock Elm, - . 700’ 

4-4 M. R. Soft Maple, - - 4600’ 

4-4 is and 2s Birch, - - 1 car 

é 5-4 1s and 2s Birch, - - 1 car 

that atock 6-4 1s and 2s Birch, - . 1 car 

can be 8-4 No. 3 Birch, - : - 1 car 
milled. 


NET CASH—F. O. B. CARS NEOPIT, 


It is not necessary 


to pay for stock as soon as purchased, but it must be paid for 
when ordered moved, and it must be moved within thirty days 


after purchase, 
extending the time. 


scale as purchased. 


unless special arrangement has been made 
Grades are standard association 
competent inspectors in our employ insure you grade 


and 
, 
and 


The Menominee Indian Mills 


NEOPIT, WISCONSIN 


Stock 


Specials 
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Scientific Forestry Asks More 
Attention 


There is a general feeling among practical 
lumbermen that the work of the Forest Products 
Laboratory at Madison, Wis., is productive of 
such useful results as to justify a material increase 
in its appropriation, and undoubtedly some of them 
have wondered why the Forest Service itself did 
not urge this more strongly in its annual budget 
when annual appropriations are being considered. 

As a matter of fact, many within the Forest 
Service are much more interested in trees than in 
any useful product that may be derived from them. 
They consider true forestry something apart from 
lumbering and current forestry literature carries 
complaints that the working program of the Forest 
Service devotes a comparatively large share of at- 
tention to forest products. Richard H. Boerker 
has in the December Journal of Forestry a fourth 
article upon silvicultural research in which he takes 
occasion to point out that investigations in forest 
products receive about 55 percent of the total ap 
propriation and actual forestry studies only a little 
over 25 percent. He also goes outside of the For- 
est Service to compare what he calls the real for- 
estry appropriation of $85,000 with $1,800,000 
spent in the Bureau of Plant industry. Upon this 
point the author says: 

There are no doubt reasons why the forest-products 
of forestry investigations have been emphasized in the 
past at the expense of real forestry research. The 
practical side of these investigations is plain to the 
people. From a purely political standpoint they are 
a sure means by which the Forest Service can win 
favor with the people and their representatives, and 
thereby not only strengthen the position of the service 


in Congress but also indirectly increase the annual 
appropriations. 

Such may perhaps be taken as the point of view 
of those who consider themselves scientifie for- 
esters. There was once a forester at the head of 
the Forest Service who was so purely scientific that 
its work received no serious consideration from the 
lumber industry until we had a chief forester who 
appreciated the practical necessity of working from 
things as they are toward the things that might 
and should be. There is no need for growing trees 
unless they are profitable when grown, and only 
lumbering can make them profitable. Whatever 
puts the practice of lumber upon a sounder and 
more scientific basis lays the way for a more scien- 
tifie forestry. The Forest Service is entirely jus 
tified in its useful efforts to place the lumber in 
dustry upon a better and more ideal plane of prae 
tice. 

Purely research work should, however, not be 
entirely postponed or crowded out. This writer 
makes the somewhat striking criticism that the 
student who wishes to devote himself entirely to 
purely research work can find no opportunity in 
the Forest Service as at present constituted. He 
suggests that such research work should be allied 
with the forestry schools rather than with the busi- 
ness administration of national forest properties. 
There should be a central codrdinating body to 
systematize the research program and prevent du- 
plication of effort between the various institutional 
centers. With such codrdination there might well 
be a forest experiment station and a forestry 
school in every State in the Union. 


Home Building Helped Thru 
Co-operative Advertising 


A very effective method of focusing the attention 
of a community upon home building, and of pre- 
senting arguments in favor of immediate building, 
is for the lumber dealer and representatives of other 
lines of business interested in an early resumption 
of building activities to coéperate in running a 
series of striking full page advertisements in the 
local newspapers. This is being done in many 
places, in widely separated sections of the country, 
with marked suecess. In union there is strength, 
and by thus pooling efforts it is possible to make 
an impression upon the community that could not 
be made by smaller, individual advertisements. A 
full page advertisement ‘‘sticks out’’ of the pre- 
ceding and the following reading matter in the pa 
per and ean not be overlooked or passed by without 
at least a cursory perusal. In this movement not 
only retailers of lumber, sash and doors and other 
building material are codperating in many loeali 
ties but the support of architects, contractors, hard- 
ware and wall paper merchants and other lines of 
business that are directly interested in restoring 
building operations to a normal basis is actively 
enlisted. 

Here is a wide field for practical codperative ef- 
fort. If the various interests that want to see a 
revival of building would get together in every city 
and town, as they already have in many communi- 
ties, and raise a codperative advertising fund for 
running full page advertisements in the local papers 
‘‘hoosting’? home building and presenting ‘‘build 
now’? arguments it would have a wonderful effect. 
As a lumber dealer in a Coast city where codpera- 
tive home building advertising, in full page space, 
is in full swing, writes this week to the AMERICAN 
LUMBERMAN: ‘‘This is being done pretty freely 
all along the Coast, and ITT SURE HELPS!”’ 





THAT THE use of airplanes in mapping forest 
areas is being considered in Canada has already 
been mentioned and an interesting lecture on this 
subject is now in hand. Such photographs are 
usually taken on an 8x10 plate with a lens of 4% 
feet focus, and cover about six square miles of 
country. Our readers have probably noticed that 
such aerial photographs often appear indistinct 
and ‘‘fuzzy’’ and give little idea of hills and val- 


leys. By taking two photographs from points per- 
haps a quarter or half mile apart and mounting 
the overlapping portions of the prints side by side 
in proper relation they may be viewed thru a stereo- 
scope with a stereoscopic effect which brings out 
the relative distances clearly and also greatly 
improves the detail in the combined view—just as 
a motion picture on the sereen shows more clearly 
than any one of the individual photographs whieh 
are combined in it. 





Just About the time Seeretary Redfield’s plan 
for giving commodity prices an official O. K. gets 
into working order business will be going ahead full 
steam and there will be no need of it. It is purely 
i plan to get buying started, and a plan which it 
would take some time to work out. 
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Merely About the Bedroom 
Closet 


The question of closets in a home is one regard- 
ing which mere man may not pose as the final au- 
thority. Many a plan has been approved or con- 
demned by reason of its treatment of these small 
auxiliaries to the larger apartments. The AMER- 
ICAN LUMBERMAN does not expect to utter any 
dicta upon this matter which shall not be subject 
to the final censorship of the housewife, but with 
this reservation has some views to unburden. 

Whether large or small, the ordinary closet is a 
place for losing things rather than storing them. 
Its narrow door does not give sufficient light and 
access to its remoter corners; its floor is a place 
for the accumulation of discarded shoes, rubbers 
and overshoes that are only occasionally used; 
hat boxes, and occasionally the garments that are 
knocked off from the row of hooks. Its corners 
shelter umbrellas and golf bags. If the room has 
a 9-foot ceiling so has the closet, and its upper 
shelves afford inconvenient and uncertain storage. 

On a recent trip ‘‘down east’’ it was necessary 
to resort to an apartment building for the lodging 
that the overflowing hotels could not supply. This 
building had formerly been the mansion of a 
wealthy brewer and the bedroom suite that it of- 
fered had a built-in wardrobe in lieu of a closet. 
Underneath its double doors were drawers, the 
lower pair about nine inches deep and the upper 
pair about seven inches. Opening the doors dis- 
played a deck over these drawers about twenty-one 
inches trom the floor and the most convenient place 
imaginable for a pair of suit cases in position to 
be used for convenient storage for such articles as 
it might be desired to keep in them. A strong 
hanger rod ran entirely across the six or seven 
feet of closet width, affording ample hanging 
space for a very extensive wardrobe with instant 
access to each individual garment. Above was 
shelf space of height sufficient for its obvious pur- 
pose, the storage of headgear. 

For ordinary household use there would seem to 
be no reason why a built-in wardrobe of this sort 
should not extend practically to the ceiling: less 
the width of the top casing. This would allow 
doors of standard height six feet eight inches above 


the drawers, and opening these double doors would 
expose the upper shelves to clear view. They would 
be available for the orderly storage of extra 
blankets or anything else. A well known firm 
whose shipping tags are known all over the coun- 
try also makes pasteboard storage boxes for house- 
hold use, and closet shelving could be conveniently 
divided into bins of standard size for such boxes 
and thus afford dust-proof storage when desired. 

It should not be forgotten that the average house- 
hold also includes children, and their training in 
orderly habits is important. There comes to mind 
an 8-year-old boy who is often very sleepy when 
bedtime comes. He sits down in the closet door- 
way to take off his shoes and continues disrobing, 
scattering the clothing right and left upon the 
floor, the closet hooks being rather inconveniently 
high for him; but with such a wardrobe at his dis- 
posal the deck would afford a convenient seat and 
by stepping upon it he could conveniently reach 
the hangers above. 

There is one other feature about this idea that 
should interest the planing mill man. The entire 
construction can be built complete in quantity and 
set in place as readily as a window or door casing. 
The wardrobe under review was about two feet 
deep, but eighteen or twenty inches should be 
sufficient. The width might vary, but six or seven 
feet is ordinarily none too large. The back and 
sides could be of wall board or plaster board and 
be set against flatwise partition studding in the 
rear, or the back of the closet could directly receive 
the plaster coat for the other side of the wall. 

The reader is invited to present this idea to the 
women folks of the family and to report what their 
criticisms are upon it. If they are at all encour- 
aging, some suggestions may possibly be ventured 
for an improved arrangement of pantry shelves in 
line with the same general idea of rendering them 
more visible and accessible. 


PROSPECTS NOW seem good for an appropriation 
of a hundred million dollars by the present Con- 
gress to start the Lane program of purchasing 
lands for soldiers. That is only a beginning, but 
it will provide sufficient funds for use until the 
proposed special session of Congress. 


Conservative Logging Not 
Unduly Expensive 


The question is often asked as to how much more 
it costs to log from purchases of national forest 
timber because of the methods required. D. ©, 
Birch, forest examiner, discusses this in the Journal 
of Forestry from studies in the California yellow 
pine belt. Fixed woods improvements in such 
timber amount to about $1.50 a thousand feet. The 
Forest Service method of marking reduces the 
amount of timber to be taken out about 20 per- 
cent, which results in an extra woods construction 
cost of about 3744 cents a thousand feet. The care 
required in felling and logging amounts to about 1 
cent a thousand. Yarding must be more carefully 
done to avoid damage to standing timber, and 6 
cents is allowed for this. The rules require that 
dead snags be disposed of, and costs show that this 
is about 21 cents a snag, there being an average 
of about three snags to the acre. This cost figures 
down to about 2 cents a thousand. The removal of 
diseased trees costs another 7 cents. The rules 
require piling and burning of brush, which work 
is often subcontracted at 17 to 25 cents a thousand. 
Its cost under direct labor has ranged from 11 to 
26 cents, but because of increased present labor 
40 cents is considered a fair price in this estimate. 
Fire protective measures, including investments in 
spark arrestors and fire fighting equipment, clean- 
ing up around donkey engine settings ete., cost 
about 2 cents; a total of 85% cents. 

There are, however, some compensations because 
of the fact that the marking system holds back 
about one-fifth of the timber almost entirely of a 
smaller diameter limit. The saw logs taken out 
average larger and therefore of course of increased 
quality, running larger to the better grades of 
product. This increase in quality amounts from 50 
cents to $1 a thousand feet, or an average of 75 
cents. The cost of felling larger timber is smaller 
per thousand feet of product. The fire protective 
measures also largely pay for themselves in reduced 
cost of fighting fires that actually oceur. This 
study appears to indicate that in California yellow 
pine the actual net additional cost of cutting and 
logging national forest timber is around 7% cents. 


A Modern Lumber Association and Its |\Works 


That manufacturers of southern pine are more 
keenly interested than ever before in the problems 
facing the industry was demonstrated by the at- 
tendanee at the fourth annual convention of the 
Southern Pine Association, which was the largest 
gathering of pine manufacturers in the history of 
the industry. 

The industry feels as never before the deep need 
of constructive, wise leadership and it looks to the 
association for this leadership. The constantly 
ascending costs of production, brought about large- 
ly by unfavorable labor and adverse weather condi 
tions, and the manifest hesitancy of the buying pub- 
lic to come into the market as soon as had been 
expected, have caused some anxiety as to the pos 
sibility of a market that would not more than pay 
production costs, to say nothing of returning a 
profit; the uncertainty as to the attitude of the 
Government toward the industry; speculation as 
to the development of foreign trade; the necessity 
of more uniform cost accounting methods—all these 
questions were in the minds of the manufacturers 
and they came to the annual meeting for informa- 
tion and help. 

While not all of these problems were solved and 
on some of them not a great deal of new light 
was thrown, altogether the manufacturers have re- 
turned to their homes in a better frame of mind, 
assured that if they but follow the association’s 
lead, if they sit steady and do not become unduly 
alarmed or impatient, the skies soon will begin 
to clear and the bright rainbow of hope become a 
reality. 

They were shown by indisputable figures that 
present production costs make necessary a strong- 


er market; they were convinced that the tremendous 


campaign of publicity and trade extension already 
in full swing must have a favorable effect and 
stimulate home building all over the country; they 
were assured that problems of national legislation 
affecting the industry were being given the best 
of attention at Washington, and not one but went 
away assured that every manufacturer in the coun- 
try will feel the rejuvenating effects of a tremen- 
dous certain foreign demand, that only awaits the 
completion of arrangements of negotiations for the 
necessary financing and transportation—prineipal- 
ly the latter, 

An interesting feature of the convention was 
the large attendance, at all the sessions, of retailers 
and wholesalers of lumber. These buyers of the 
products of southern pine mills from the middle 
West, the North and the East came to get first 
hand information as to actual conditions at the pro- 
ducing points. They went away convinced that 
what has been told them as to manufacturing econ- 
ditions and as to depleted stocks has not been idle 
talk but ig a reality; they came to appreciate more 
fully what the association is offering to them in the 
way of service that will help them to connect up 
with the great national trade extension campaign, 
and they will immediately get busy in their respee- 
tive communities with a new and broader vision. 

This annual convention was the culmination of 
four years of a leadership never surpassed in the 
history of any trade organization, and while the as- 
sociation gave him up with great regret the sub- 
scribers felt that they could not in justice demand 
another year of the time of Charles 8. Keith, who 
as president has led the association to heights of 
attainment hitherto undreamed of even by the 
most optimistic believer in associated effort. While 


giving up the leadership, Mr. Keith will continue 
to be closely connected with the association’s ac- 
tivities as committee chairman and director, earry- 
ing on the work in economics developed by him with 
such splendid success as already to have saved to 
the industry millions of dollars. 

The association and the industry are to be con- 
gratulated upon the wisdom shown in selecting a 
successor to Mr. Keith. The new president is a 
man of broad attainments, wide vision, versed in 
diplomacy, a successful manufacturer and distribu- 
ter of lumber in several States and in British Co- 
lumbia, who brings to the association the benefit 
of a long experience that will enable him, with the 
assured hearty codperation of the officers and sub- 
seribers, to carry on the work so successfully in- 
augurated and developed by his predecessor. 

To the splendid work of Secretary-manager J. E. 
Rhodes, and to the efficient staff he has organized, 
is due much of the credit for the achievements of 
the association—a fact that was publicly recognized 
hy the convention speakers, one of whom referred 
to Mr. Rhodes as ‘‘the greatest lumber secretary 
in the world.’’ 

The Southern Pine Association in four short 
years has demonstrated its great usefulness to the 
industry, to the individual members, to the Gov- 
ernment and to the public and has taken an undis- 
puted place in the lead of industrial associated 
effort. 

The AMERICAN LUMBERMAN congratulates the as- 
sociation and the industry on these attainments. 
The Southern Pine Association is one of the fore- 
most examples of the larger usefulness of trade 
association activity thoroly organized and ade- 
quately supported. 
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QUERY AND COMMENT 


WOODEN AND HOLLOW TILE SILOS 


Will you kindly favor the writer with your opinion 
as to the most desirable material for a silo—whether 
you consider hollow tile or wood the best, taking every- 
thing into consideration ? 

I would naturally expect many arguments in favor 
of lumber. This would be perfectly natural and yet I 
am writing you with the assurance that you will give 
me your honest opinion on this question.—INQuIRY 
No. 92. 

[The above comes from a large Philadelphia lum- 
ber concern and is a somewhat embarrassing in- 
quiry. The AMERICAN LUMBERMAN would prefer 
to pass this on to its readers for discussion, but 
inasmuch as its opinion is called for it will give in 
an impartial way the arguments pro and con, 

It may perhaps be conceded at once that the hol- 
low tile silo properly built is probably the best all 
around silo of any sort with the possible exception 
of wood. This is because its physical characteris- 
tics as a container for silage are much the same as 
wood. The difficulty with most other nonwood silos 
is their low resistance to freezing; and in the north- 
ern sections of the United States this is a serious 
handicap. The hollow tile makes a warmer silo 
than any form of metal and warmer than almost 
any form of concrete, altho hollow block construe- 
tion somewhat approaches it in this respect. 

Hollow tile silos sometimes crack if improperly 
built, just as wooden silos sometimes fall down or 
blow down if improperly constructed. Leaving 
out of consideration the subject of improper con- 
struction, each type is durable to a material de- 
gree. The hollow tile costs more and is undoubt- 
edly more in the nature of a permanent improve- 
ment. It must be remembered, however, that the 
life of the wooden silo of good construction as 
formerly built was measured by the period of 
decay of the staves, and silo staves are now pre- 
servedly treated in a very satisfactory manner, 
adding very materially to the effective life of the 
silo. 

Even if preservative treatment is left out of the 
question, however, untreated wooden silos have in 
many instances demonstrated by the actual period 
of their useful life that if the builder at the time 
the silo was constructed had put in the bank as an 
amortization fund the difference in cost between 
the wooden silo and one ot hollow tile construction 
this fund and the accumulated interest at the end 
of the useful life of the wooden silo would have 
been sufficient to replace it with another. This 
merely indicates that the wooden silo has a lower 
cost per year of useful life than has the hollow tile 
or indeed any other form of silo. The cost factors, 
however, vary in different sections of the country. 
The cost of the wooden silo is to a considerable 
extent a freight cost upon the wooden material 
from the point of production and to a considerable 
extent this is also true of other forms of silos. In 
a farming locality convenient to the original source 
of supply for concrete or for hollow tile these ma- 
terials have a somewhat increased relative advan- 
tage. 

Farm improvements in some sections are largely 
based upon the idea of permanence. Brick and 
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Gentlemen 
{ Lumber ) 
accept your proposal to furnish 4 Mill Work  } as per your 
Nason Matt 
Estimate Number 
to be delivered at 


» tor the sum of 


} Plot 
Lot No } Block “ 


Owner Address 
Gen'l Cont'r ks 
Carpenter“ 
Mason * 
Mortgagee 

Architect 

Amount of Loan $ 

Payments to be made | EMCI" | as follows, 
lat Payment 

2nd“ 

Id 

4th 


ow ewe 


Total 
agree to make payments to you as follows 
let Payment $ 
and all extras delivered on the job up to the time this payment is due 
2nd payment $ 
and all extras delivered on the job up to the time this payment is due 
Jd payment 
and all extras delivered on the job up to the time this payment is due 
4th payment $ 
and all extras unpaid 
Total $ 


Witness Contractor 


stone and concrete are largely used for farm build- 
ings and if the barn is of some of these materials 
there is a certain harmony in using similar con- 
struction for the silo. On the other hand, if the 
barn is of wood the wooden silo best harmonizes 
with it. It must be recognized that this idea of 
appearance enters into consideration in many in- 
stances to a greater extent than is usually realized 
in discussing the efficiency of farm construction. 

Some of the agricultural college writers and 
teachers make quite a fetish of permanence in farm 
building improvements, which is all very well in its 
place, but if the original cost of the permanent 
farm building figures into an annual cost per year 
of useful life which is greater than the building 
of less permanent type then decidedly the invest- 
ment is not a profitable one. The factor of pos- 
sible obsolescence must also be considered. The 
time may come when the barn or silo may not be 
wanted in its present location. If so it can be 
moved without great cost if it is of wooden con- 
struction. This is not true if it be built of brick or 
stone or cement or hollow tile-—Eb1Tor. | 





About machine sheds: have you 
taken pains to get the idea across 
to your farmer customers? A $250 
binder plus a machine shed equals 
twelve years of service and a pretty 
good machine left at the end of 
that time. A $250 binder without a 
machine shed equals one year of 
service, three years of grief and $6 
worth of junk. 











LUMBER SALES CONTRACT FORMS 


We noted in your recent issue an inquiry from a 
Massachusetts dealer for a contract form used by 
retail lumber dealers. 

We enclose herewith three blank forms: First, a 
contract form used by us with customers; second, an 
order form where our customer gives us an order upon 
the owner, together with the owner’s form of accept- 
ance; and, third, a form of guaranty where the owner 
guarantees the payment to the dealer of materials 
ordered by the contractor. 

Where these forms have been adhered to by us we 
have never made a loss.—Yerkes & Co., Yonkers, N. Y. 
—No. 76. ; 


{The original inquiry was from Massachusetts, 
but the forms submitted are of such character as 
to comply with good business practice in any State 
where there is not already a lien law that would 
protect the building material dealer in the absence 
of such documents. The forms are considered of 
such interest that all three are reproduced herewith 
in miniature size, the originals being on bond paper 
in standard letter-head size.—EpITor. | 
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GUARANTEE 


Please deliver to 
at building on premises 
owned by us, such materials, consisting of 
as be may order from you from 
time to time and in consideration of such delivery and of the sum of one dollar by you hereby 


agreed to to be paid to us, we guarantee the payment to you for said materials within thirty days 
from date of ites respectively, and agree that this guarantee is & continuing guarantee 
for not to exceed the total sum of $ . We agree that it shall not be 
necessary for you to give us notice of sales or deliveries and that you may give extensions 
of time of payment and accept and rel.nquish securities without in any way affecting this 
guarantee. 


Dated 19 
(L.s.) 
STATE OF NEW YORK en 
COUNTY OF ) 
On this day of in the year one thousand nine 
hundred and before me personally came 


P fo me personally known, who being by 
me duly swom, did depose and say, that he resides in the 
; that he is the of the 
the corporation described in and 
which executed “ih my 99 instrument; that he knew the corporate seal of the said corporation; 
to the fo 


that the seal affix regoing instrument was such corporate seal; that it was so affixed by 
order of the Board of Directors of the said corporation, and that he signed his name thereto by the 
like order, as of said corporation 
(Corporate sal should be affixed } 
State of New York, ba 

County oF j 

On thie ae inthe 


year one thousand nine hundred and before ma personally came 


the individual —daseribed 
achnowledged 


to me personally known and Inown to me to be 
in and whe executed the forsgomg instrument, and 
to me that he — exacuted the same 


GETTING A LUMBER EDUCATION 


I am a regular reader of the AMpRICAN LUMBERMAN, 
I am a retail lumber yard foreman. I had had no 
lumber experience, except as a young building foreman, 
when I entered their service and find that I am greatly 
handicapped. I would appreciate, and I am sure many 
more young men in the retail lumber yards would ap- 
preciate, articles in your worthy paper intended for 
instruction and enlightenment of us young fellows who 
hope some day to hold positions higher up.—INeuiry 
No. 73. 

{The above letter is from an Illinois point and 
our inquirier asks also for information regarding 
the correspondence course upon credits offered by 
the National Association of Credit Men. If some 
such association in the lumber industry would pro- 
vide the text for a correspondence course of 
study upon the elementary facts which the young 
lumbermen needs to learn in order to fit himself 
for advancement it would be a great thing for the 
industry in general. The AMERICAN LUMBERMAN 
is glad to do what it can in that direction. 

There are, however, so many new things coming 
along which the old experienced lumberman needs 
to be informed about that little space remains in 
these columns for reviewing the well established 
fundamentals of lumber training and experience. 
Undoubtedly a young lumberman can glean much 
information from the lumber press, but this in- 
formation is of a somewhat scattered and unor- 
ganized nature. 

It is obvious that if the minor positions in our 
lumber yards and offices give also opportunity for 
acquiring knowledge as well as experience, equal to 
individual capacity, so that ambition for advance- 
ment may be satisfied in due course, such positions 
will be more attractive to the capable kind of young 
men which it is desirable to secure. Yard and of- 
fice managers are usually willing to give useful 
advice and information, but too often their time is 
pretty thoroly occupied in other directions, and 
the young lumberman is also too often backward 
about asking for the information. 

This department recently announced plans of 
the Forest Service in issuing practical studies of 
logging and lumber manufacture as bulletins cost- 
ing only a few cents apiece. A few of these have 
already been issued and others are in preparation. 
If some day the Forest Service would take up a 
study of lumber merchandising in the same way it 
would be vefy useful, altho this course would be 
somewhat farther removed from its primary sub- 
ject of forestry than are logging and lumber manu- 
facture. The AMERICAN LUMBERMAN will be glad 
to have referred to its Query and Comment Depart- 
ment the more important questions that puzzle the 
young lumberman and will do the best it can in 
advising where the desired information may be se- 
cured,—EpITonr. | 





THE Srate of Wisconsin during the war has re- 
frained from enforcing State laws against pollu- 
tion of streams, but is now preparing again to en- 
force them. These chiefly affect paper mills, but 
among the materials that must not be deposited in 
streams are-included slabs, decayed wood, sawmill 
refuse and planing mill shavings. 
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ORDER FORM 


Please pay to 


for all materials (Der mention materials) 
that he shall hereafter deliver to the building on premises 
and deduct the amount so 


paid from any moneys due or to grow due to me on my contract with you im regard to the above 
mentioned building 


at my request, not to exceed the total sum of $ 


Dated 19 


ACCEPTANCE 


I accept the above order and agree to pay you for all (+/* mention materials) 
that you hereafter deliver at the request of 
; at building mentioned in foregoing order, not to exceed the 
total sum of $ 


Dated : 19 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS 


General business conditions have not changed 
materially during the week and there are strong 
reasons for optimism. A vast amount of capital 
has been destroyed by the war, but America’s 
productive capacity is greater than ever before 
in its industrial history. While this is true also 
of Great Britain, Canada and Japan, continental 
Europe has been greatly handicapped by the de- 
struction of war and loss of man-power, France 
is likely to be in better condition than is com- 
monly supposed, but neither she nor Belgium can 
resume production to best advantage until the 
problem of reimbursement for war losses has been 
settled. Improved shop practices and facilities 
will offset high wages and enable America to 
compete successfully with Europe in open mar- 
kets, in the opinion of the country’s best in- 
formed business men. Taking the world in gen- 
eral, no heavy surplus of raw material or manu- 
factured goods exist. All that this country can 
spare for export will be required by other coun- 
tries, and distribution is a subject that should 
receive deep attention from the American busi 
ness men and the Government. French and Bel 
gian buyers are in the market for building ma- 
terials, machinery, machine tools, railroad equip 
ment and raw materials. Foreign business men 
show no inclination to hold off for lower prices, 
as do buyers in this country. Assuredly this is 
no time for business men to play a game of hesi- 
tation. Neither the wealth, resources nor ¢a- 
pacity for production of Wanada ean be compared 
with that of the United States; yet our northern 
neighbor is actively campaigning for an increased 
foreign trade and is offering credits to Europe. 
Banks in this country are in position to finance 
a practically unlimited volume of trade; the Fed- 
eral Reserve banks are stronger than ever, and 
money for business enterprise is more than likely 
to remain in abundant supply. So there is no 
reason for hestitation, Surplus wealth, either in 
the form of money or raw materials and manu- 
factured goods, will not ruin America, as has 
been suggested, while the rest of the world needs 
all that we ean spare so badly. 


* * * 


Most unsatisfactory production conditions in 
face of an increasing demand from various diree 
tions make a strong market and support prices 


well. In some sections of south 
SOUTHERN ern pine territory logging opera- 
PINE tions have been brought almost to 


an absolute standstill because of 
the heavy rains that have fallen during the last 
few weeks. This has caused logs to be so 
searce that mills in some cases have been com- 
pelled to shut down, and unless logging condi 
tions improve speedily others will be forced to 
follow that example. Mill stocks in the meanwhile 
have been constantly drained and, with nothing 
added to them, have reached very low levels, and 
while the manufacturers thruout the season have 
exercised great care in accepting orders those 
now on hand place the stocks in danger. Some 
big manufacturers are off the market almost 
entirely, offering only No. 38, for which there 
is no worthwhile demand and of which there- 
fore there are more ample stocks than of any 
other grades. Wholesalers at various distribut- 
ing points are reported to be playing a game of hesi- 
tation, waiting to see which way matters will turn, 
and retailers seem to be interested only in lumber 
suitable for present requirements and willing to 
pay prices asked to get it, but they will consider 
nothing for the future. There is a steadily in- 
creasing volume of inquiry, however, from both 
wholesalers and retailers, and a gradual broaden- 
ing out toward a heavy buying is expected hence- 
forth. In the meanwhile manufacturers have no 
reason to worry about the market, and do not, 
being concerned at present entirely with their 
production troubles; and when these latter are 
overcome the market can ve counted on to be in 
a more receptive mood. During the week ended 
Feb. 21, 145 mills reporting to the Southern Pine 
Association produced 67,779,587 feet, compared 
with a normal production of 94,796,729 feet, or 
28.50 pereent below normal; shipped 60,238,752 
feet, and received orders for 59,099,784 feet. 

* * * 


There has not yet been any noteworthy quickening 
in the North Carolina pine market, altho there 
has been some improvement in the situation with 

respect to dressed lumber, at ad- 


NORTH vancing prices. Thin ceiling and 
CAROLINA partition have also been subject 
PINE to advances and dressed stock 


boards seem in line. This of 
course has encoutaged the North Carolina pine 
men considerably, but as most of the present 
production is of lower grade the lethargic condi- 


tion of the rough lumber market is a source of 
worry, and the manufacturers’ highest hopes are 
that demand for this material will soon improve, 
even at the expense of lower prices. Box manu- 
facturers and other consumers are reported to be 
buying air-dried stocks for immediate needs at 
prices which kiln dried operators can not pos- 
sibly meet. During the week ended Fen, 15, 
fifty-five mills reporting to the Northern Carolina 
Pine Association produced 8,100,000 feet, or about 
40 percent of normal, about 800,000 feet less than 
during the previous week. At these same mills dur- 
ing the week ended Feb. 15 shipments increased 
2,300,000 over the previous week and orders de- 
clined slightly in number. 


& % % 


Many, if not most, southern hardwood mills are 
working only part time because of the stringent 
log shortage which has resulted from the long period 

of inclement weather that has 
HARDWOOODS prevailed and put a most effective 

stop to logging operations. Manu- 
facturers say that it may be well into the summer 
before they will be able to accumulate a supply 
large enough to permit full time operations. Hence 
the manufacturing prospect is quite discouraging, 
as should be the outlook of consumers for lower 
prices. It is needless to say that hardwood stocks 
are far from ample and that prices are strong. The 
market is reported to be literally flooded with in- 
quiries for hardwood lumber, both foreign and do- 
mestic. Their number is legion, says one report; 
but manufacturers are not overlooking the fact that 
there is much duplication and that many of the in- 
quiries are merely feelers. The number of orders 
is also increasing constantly, even tho they are 
mostly for small lots; but even at that their num- 
ber does not harmonize very well with the output, 
and some of them may have to remain unfilled until 
production has been increased. Furniture interests 





Do you want your business to 
grow? ‘Then you want your com- 
munity to grow. Cultivate it. Can 
a man intelligently cultivate some- 
thing to which he is a stranger? 
He can not. Learn to know your 
community as thoroly as an en- 
Then 


gineer knows his locomotive. 
it will pull for you. 











are said to be enjoying a good business and are 
buying regularly, and other consuming interests are 
reaching a more normal position, as concerns both 
buying and selling, than they oceupied only a few 
weeks ago. More and more encouragement is found in 
the building outlook and, while little construction 
is yet under way, architects seem busier, real estate 
agents report an inerease in the sale of lots, con- 
tractors see signs of willingness to build, and the 
outlook seems altogether favorable. The fact that 
a definite plan has been agreed upon for the dis- 
posal of surplus lumber in Government hands also 
is a source of pleasure to the hardwood men, and 
removes some worry. 
* % * 

A noteworthy improvement in the demand for 
cypress from the middle West is reported, but the 
man of the Kast remaing quiet. Production eon- 
tinues on a level considerably below 
normal, as a result of bad weather 
which has interferred seriously with 
the log output of southern pine and hardwoods 
also, and stocks are said to be growing smaller and 
smaller under the pressure of a fair demand, and 
certainly they are not increasing. There appears 
to be a large business in cypress held up for fu- 
ture placement and it seems doubtful that stocks 
can be inereased to any material extent in the 
meanwhile; hence it can be conjectured that a 
scarcity of cypress is imminent, and the steadiness 
of prices seems to reflect this feeling. It is pointed 
out that were a normal production reached in 
March, seasoned stocks would not regain a normal 
level before six or eight months thereafter. 


* * * 


CYPRESS 


Altho the trade in northern pine continues to 
move along conservative lines it can be said that 
yard buying is improving, now that spring is rap- 

idly approaching. The manufactur- 
NORTHERN ers count on a heavy demand to de- 
PINE velop during the spring and sum- 
mer. A factor that enters strong- 
ly into the situation is the shortage of stocks. Last 


year more than 100,000,000 feet of northern pine 
in pile was lost by fire, and this winter an un- 
usually mild season has interfered with logging 
operations to such an extent that it seems ques- 
tionable whether all the mills will be able to oper- 
ate thru the summer. At present the weather has 
turned more in the favor of the operators and they 
are taking full advantage of the snows that have 
fallen and the cold weather now prevailing. Dur- 
ing the week ended Feb. 15, thirteen mills report- 
ing to the Northern Pine Manufacturers’ Associa- 
tion produced 1,704,205 feet, compared with 1,897, 
656 feet during the previous week; shipped 3,974.,- 
458 feet, and received orders for 1,940,878 feet. 


* * * 


The western pine market continues practically 
unchanged, with production at a low point and 
all energy concentrated on the getting out of logs 
while the weather remains favor- 
able. During the week ended Feb. 
15, thirty-two mills reporting to 
the Western Pine Manufacturers’ 
Association produced 7,023,287 feet, or about 26 
percent of normal, which would be about 26,775,- 
000 feet. These mills shipped during the same week 
13,313,142 feet, or 50 percent of a normal produc- 
tion, and accepted orders for 13,150,000 feet. 
There is a fair demand for California white and 
sugar pines, altho buying for the spring trade in 
the East and middle West is late in starting. 
The mills carry very small stocks, which will 
quickly be cleaned up whenever the demand ma- 
terializes. Sugar pine already is fairly well 
cleaned up and stocks of white pine clears are 
being steadily reduced. During the week ended 
Feb, 10 of ten mills reporting to the California 
White & Sugar Pine Manufacturers’ Association 
nine were closed down, and the one mill operating 
shipped twice what it cut and accepted orders 
for an amount exceeding the shipments. There 
is much snow in the mountains, which makes it 
likely that the mills will be given a late start 
this season. 


WESTERN 
PINES 


* * * 


The Douglas fir market shows much firmness, 
but there is a great difficulty in placing mixed 
orders because stocks are out of balance and the 
manufacturers are unable to fur 
nish many of the items. Stocks 
on hand at sixty-three representa- 
tive mills in Douglas fir territory 
on Jan. 1 totalled 492,609,371 feet, as compared 
with 520,383,831 feet on Jan. 1, a reduction with- 
in one month of 27,774,460 feet, or 5.32 percent. 
This reduction of stocks on hand is said to be 
due partly to the facet that many mills were 
closed on account of high operating costs and 
comparatively low price returns and partly to 
the steady shipments of lumber since the first of 
the year. Inasmuch as many of the mills still re 
main closed, awaiting more favorable operating 
conditions, and as the shipments have rather in 
creased in volume during February, it is likely 
that the February stock report will show a similar 
decline. During the week ended Feb, 15, 122 
mills reporting to the West Coast Lumbermen’s 
Association produced 55,628,612 feet, or 72 per- 
cent of a normal production of 77,372,000 feet; 
they shipped 59,590,191 fect, or 7.12 percent 
above the production, and accepted new business 
amounting to 59,498,526 feet, or 6.96 percent 
above the production and 0.15 percent below the 
week’s shipments. 


DOUGLAS 
FIR 


a * * 


The labor situation is a burning topie in all 
business and industrial circles. Unemployment 
has increased in practically all the larger cities, 
and thousands of men demobilized 
from the army are attempting to 
secure work in these cities in- 
stead of going to their home 
towns or to sections where work is more plenti 
ful. For there are such sections, and the whole 
trouble lies with an improper distribution of la- 
bor, Farmers alone, it is claimed, can employ 
2,000,000 men and the spring season is approach 
ing. A proper adjustment of the wage question 
and an understanding of the costs of building 
materials would clear the way for construction on 
a large scale, both municipal and private. How 
to overcome these obstacles as a means of pre 
venting the increase of unemployment as the sol- 
diers from overseas return and the labor troubles 
that this would lead to requires clear thought by 
the business men and employers of the nation, 
and it would surely be for the best if they would 
speedily put their heads together in an effort to 
formulate some satisfactory plan, as to both 
wages and employment, that would hasten the 
stabilization of the labor market. 


CURRENT 
FACTORS 
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AMERICAN INDUSTRY, FINANCE AND TRADE 


Conditions existing in the middle West from an 
industrial point of view appear to be very much 
better than those found in the eastern and southern 
sections of the country. Nor is this a surprising 
development when the features of the last two years 
are analyzed. In the early part of the war orders 
for munitions and other war materials were dis- 
tributed thru a New York banking firm and nat- 
urally industry in the eastern part of the country 
received the bulk of these orders. This resulted in 
building up a munition business in New England 
and in the territory to the east of the Allegheny 
Mountains as the war progressed and as orders in- 
creased this munition making territory expanded 
and some shell orders were placed in the middle 
West. 

But the western country did not go into the mu- 
nition business to any considerable extent, confin- 
ing its efforts to the making of parts to which its 
machinery and plant capacity were adapted. Being 
to a very large extent inexperienced in war produc- 
tion necessarily the middle West did not quickly 
respond to the imperative demand for munitions 
when we as a country engaged in actual war. The 
East was already in the munition business to a 
very considerable extent and quickly extended its 
activity in that direction. The West, which had 
been supplying the ordinary products of manufac- 
turers, took care of the shortage caused by the 
activity of eastern manufacturers engaged in mu- 
nition production. 

Naturally, when the war requirements of our own 
Government began to press for increased produc- 
tion the tendency was to expand the business along 
the lines of ordinary activities as long as the manu- 
facturer was engaged in producing essentials in 
war times. Necessarily, the less essential industries 
in the East during the period from 1914 to 1917 
had sought war orders that offered an exceedingly 
attractive profit and had converted the plant capac- 
ity to war production. It required time for the 
western manufacturer of nonessentials to realize 
what he was up against. 

The consequence was that the middle West while 
tuking a tremendous volume of war orders was only 
just getting into the munition and war specialty 
business when the armistice was signed. An illus- 
tration of this is found in the situation in Chicago 
where a very large plant was under construction 
when the armistice was signed last November. This 
plant was to be utilized in the filling of an enor- 
mous shell order but practically nothing had been 


done in the way of quantity production of shells. 
As to how those who invested their money in this 
plant and similar plants will be reimbursed is a 
problem that is now being worked out, for obvi- 
ously it would be unfair to expect the prime con- 
tractors to bear the cost of a capital expenditure 
that can not be utilized for other purposes, the Gov- 
ernment having canceled the shell contract when 
hostilities ceased. 


Scattered all thru the middle West are similar 
instances, and furthermore there is a tremendous 
volume of informal contracts to be adjusted. The 
war claims boards are busily engaged in this work, 
but some steps must be taken to expedite this ad- 
justment in order to protect the credit of small 
concerns as well as prime contractors. Necessarily 
the prime contractor hesitates to settle with the 
sub-contractor in an adjustment under canceled 
contracts until he knows on what basis the Govern- 
ment is going to settle with him. 

While the Government is pursuing a liberal policy 
there are too many uncertainties involved to war- 

rant the prime contractor to adjust with the sub- 
contractor. As the sub-contractor and the prime 
contractor were compelled to borrow liberally at the 
banks to buy raw material and to take other nece- 
essary steps to carry out these war contracts, this 
delay not only is a strain on credit but it necessi- 
tates extensions by the banks of maturing obliga- 
tions. This interferes with the plans of the smaller 
manufacturers to proceed on a peace footing and 
thus curtails operations to some extent. 

Under such conditions it is perfectly natural that 
there should be a slowing down in industrial activ- 
ity, and this is noticeable espetially in the East, 
where time is also required for readjustment in 
plant capacity to a peace production. This cause, 
however, is less noticeable in the middle West for 
the reason already explained, for that region was 
not so fully engaged in specialized war productions. 

That there is a considerable amount of unemploy- 
ment is borne out by the statistics of the United 
States Employment Service and by other informa- 
tion made available by manufacturers themselves. 
In the middle West, however, the unemployment is 
less marked, if these same statistics can be relied 
upon—and there is every reason to believe that they 
are fairly accurate. There is one feature, however, 
that should be taken into consideration. Troops 
are returning from abroad and the men while in 
the service have had a pretty strenuous eighteen 


months of intensive training and military activities 
abroad. 

It is only natural that these men upon their re- 
turn should expect to be reémployed by the con- 
cerns for which they worked previous to their enter- 
ing the military service of the Government. This 
reémployment is being carried on to such an extent 
that it may be considered practically universal, 
where the men are willing to accept their former 
positions or compensation. Many, however, feel 
that they are competent to hold better positions 
and hence have not returned to their old jobs. 
Others have taken their old places, but possibly 
with some feeling of dissatisfaction. In nearly 
every instance the returned soldier, when assured 
of a job, expresses a preference for a brief rest 
while he equips himself with citizen’s clothing and 
adapts himself to peace methods of living. Obvi- 
ously this class can not be considered as unem- 
ployed but they are rather in the position of the 
man on a ‘‘leave of absence’’ or on a vacation. 

The difficulty that seems to be experienced by 
most business men grows out of uncertainty as to 
what the future will bring rather than out of actual 
conditions at the present time. There appears to 
be a rather widespread feeling that we are to ex- 
perience a period of more or less extensive unem- 
ployment. Just why this impression prevails is not 
clear, for the country has a tremendous buying 
power and business is active in most lines, even 
during the readjustment. 

Obviously, some time will be required for read- 
justment of prices, and this is contributing to a 
hand to mouth policy of buying by manufacturers 
and merchants, but that development makes for a 
sounder commercial and banking situation and puts 
the country in a strong position to go ahead the 
moment prices reach a point where they can be 
stabilized. Should there be some unemployment 
of munition makers and others engaged in special- 
ized war production the abnormally high compensa- 
tion received by them during the war should carry 
the idle over for a brief period at least without 
working hardships. 

With the approach of early spring and the open- 
ing up of public improvements and of building con- 
struction and with the concessions that are now 


being made in prices for material there are reasons 


for believing that a fairly active period lies ahead. 
The strongest indication of this is the spirit of co- 
éperation manifested by business men generally and 
the absence of any serious unrest of labor. 





AGREE ON DISPOSAL OF GOVERNMENT LUMBER 


WASHINGTON, D. C., Feb. 24.—Richard L. 
Humphrey, director of building materials, War 
Industries Board, made this statement regarding 
the conferences held last week between representa- 
tives of the hardwood and black walnut industry 
and officials of the War Department: 


The purpose was to give further consideration to the 
method of procedure for the disposal of Government 
surplus stocks of hardwood and walnut lumber that 
would be for the best interests of the Government and 
at the same time meet with the approval of the 
industry. 

In the case of hardwoods, those present at the con- 
ference agreed that the quantity, less than 9,000,000 
feet, was too small to be even a factar in the market. 

A plan was agreed to by which a committee repre- 
senting the producers is to act in an advisory capacity 
to the director of sales of the War Department in the 
disposition of the small amounts of surplus hardwoods 
not absorbed by the construction bureaus of the Gov- 
ernment or by the industry, this committee to advise 
as to market conditions and to assist in securing pur- 
chasers for the stocks as rapidly as they become avail- 
able. 

It was agreed by those present that this action on 
the part of the Government removes these small sur- 
plus stocks as a disturbing factor in the hardwood 
market. 

The conference in regard to walnut lumber brought 
out the fact that the Government representatives hav- 
ing these stocks in charge would so dispose of the 
stocks as not in any way to affect the market ad- 
versely. 

The plan is under consideration by which these 
stocks will be disposed of in coéperation with the 
industry, and the representatives of the walnut indus- 
try agreed to submit a proposal for the purchase of 
these stocks on or before February 27. 


Those attending the conferences were: 
Hardwood and black walnut lumber industries 
Charles A. Goodman, president National Hardwood 
Lumber Association, Marinette, Wis.; Horace F. Tay- 
lor, president National Wholesale Lumber Dealers’ 
Association, Buffalo, N. Y.; BE. F. Perry, secretary 
National Wholesale Lumber Dealers’ Association, New 
York City; O. T. Swan, secretary Northern Hemlock 
& Hardwood Manufacturers’ Association, Oshkosh, 
Wis.; Clarence R. Mengel, of C. C. Mengel & Bro. Co., 
Louisville, Ky.; R. M. Cunningham, of C. C. Mengel 
& Bro. Co., Washington, D. C.; A. D. Allen, of C. C. 


Mengel & Bro. Co., Louisville; Ray EB. Pickrell, Pickrell 
Walnut Co., St. Louis ; J. N. Penrod, Penrod Walnut 
& Veneer Co., Kansas City, Mo.; Alex 8. Williams, 
Astoria Veneer Mills & Dock Co., Long Island City, 
N. Y.; George W. Hartzell, Piqua, Ohio; W. H. 
Schleyer, Kosse Shoe & Se hleyer Co., Cincinnati, Ohio; 
George N, Lamb, American Walnut Manufacturers’ 
Association, Washington, D. C.; Frank Purcell, Kansas 
City, Kan.; V. L. Clark, Des Moines Saw Mill Co., 
Des Moines, lowa; Charles Bb. Seigmund, Williamson 
Veneer Co., mba gg Md. 

Forest Service -H. Betts. 

War Department- Maj. W. M. Crunden, office of 
director of sales; Maj. D. J. Beem, Ordnance Depart- 
ment; Capt. J. W. Powell, Ordnance Department ; 
Capt. G. M, Chambers, director of sales; Lieut. Thomas 
S. Downing, Ordnance Department; Lieut. William J. 
Walsh, Lieut. C. P. Cronk and W. B. Farnan, Bureau 
of Aircraft Production. 


M. A. Styles, of the building materials division, 
War Industries Board, associated with Mr. 
Humphrey, also participated. 

Later in the week a conference was held in Mr. 
Humphrey’s office with representatives of the ply- 
wood and veneer industry, with a view to effect- 
ing a similar arrangement for the disposal of Gov- 
ernment surplus stocks of plywoods and veneers. 
Said Mr. Humphrey: 

As a result of these conferences a method of pro- 
cedure was unanimously agreed to by the representa- 
tives of the Government and of the industry by which 
these stocks will be disposed of by the Government in 
coéperation with the industry. 

The plan of procedure agreed upon covers only the 
surplus stocks that are not absorbed thru redistribution 
among the several bureaus for Government use. 

The representatives of the industry expressed their 
gratification at the outcome of the conferences and the 
belief that the method of procedure which had been 
agreed to would remove the uncertainty and menace 
which these stocks have exercised over the veneer and 
plywood market. 


Representatives of the industry who attended the 
conferences were: 

O. C. Lempke, Underwood Veneer Co., Wausau, Wis. ; 
P. M. White, Algoma Panel Co., Algoma, Wis.; C. Fred 
Calhoun, Frosts’ Veneer Seating Co., Sheboygan, 
Wis.; C. B. Allen, Allen Eaton Panel Co., Memphis, 
Tenn.; F. W. Eggers, Eggers Veneer Seating Co., Two 


dg Wis.; W. Roddis, Roddis Lumber & Veneer 
Marshfie ld, wi 

"“Benensentetioes of the War Department—Maj. 
Crunden, W. P. Gleason, office director of sales; Fred 
S. Morse, surplus property division; Maj. Beem, Ord- 
nance Department; Capt. J. L. Snyder, Lieut. William 
J. Walsh, Edward D. McConnell, Frank R. Ing, Lieut. 
«. P. Cronk and W, EB, Farnan, Bureau of Aircraft Pro- 
duction. 

Some small sales of hardwood lumber at prices 
away below the market had played havoe in the 
districts where the sales took place and it was on 
this account that a decision was reached to handle 
future sales in close coéperation between the in- 
dustry and the Government. 


HOW AIRCRAFT HAVE BEEN PRODUCED 

WASHINGTON, D. C., Feb. 24.—The War Depart- 
ment announces that between Nov. 11 and Feb. 7 
contracts for aircraft and engines, spare parts and 
air paraphernalia generally aggregated $468,847,- 
993. This looks as if the criticism heard long be 
fore the war came to an end, as far as hostilities 
are concerned, that $640,000,00 had been squan- 
dered was somewhat exaggerated. 

During the week ending Feb. 7 planes and en- 
gines valued at $2,000,000 were delivered to the 
Army, leaving $10,000,000 on order, Contracts 
for planes and spare parts cancelled to Feb. 7 ag- 
gregated $163,231,790 in value. Other items in- 
clude ‘‘ fabrics, lumber and metals, $5,954,726.’ 

Deliveries of De Haviland 4 planes during the 
week ending Feb. 7 were 5, leaving only 42 now on 
order. A total of 4,600 De Havilands, exclusive 
of 204 shipped without engines, had been produced 
up to that date. There were on order a balance 
of 6,075 De Havilands, divided as follows: 

Dayton Wright Aircraft Co., 2,633; Fisher Body 
Co., 3,031, and Standard Aircraft Corporation, 
421. Between Nov. 11 and Feb. 7 a total of 
1,373 De Havilands were delivered, despite the 
fact that the war pressure was off and the working 
forces of the three plants much reduced. Of the 
number delivered between those dates the Dayton 
Wright company turned over 681, the Fisher Body 
Co. 631 and the Standard corporation 61. 
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WOULD ABOLISH STATE FORESTRY BOARD 


Inimical Legislation Proposed in Minnesota— 


Freak Sales Bill Threatened 





MINNEAPOLIS, MINN., Feb. 26.—Legislative at- 
tacks on the Minnesota forestry board and forestry 
department are threatening to cause considerable 
excitement before the session is ended in St. Paul. 
The latest feature is a bill abolishing the State 
forestry board, which was introduced by Represent- 
ative C. H. Warner, of Aitkin. It lodges appoint- 
ment of the State forester directly in the hands 
of the governor, and transfers the other duties of 
the forestry board to the State timber board, con- 
sisting of the governor and other elective State of- 
ficials. The bill is evidence of hostility to the 
present forestry regime among State capitol offi- 
cials. State Auditor A. O. Preus at a recent hear- 
ing opposed strongly the request of the forestry de- 
partment for a fixed annual tax to sustain the work, 
on the ground that it was bad policy to raise funds 
by special levies. There is some disposition to 
blame the forestry department for the devastating 
fires of last October. 

Nonpartisan League members of the legislature 
are behind bills introduced to apply the South 
Dakota law prohibiting discrimination in the sale 
of commodities between various points. The law 
has been invoked against line lumber yards in 
South Dakota, and is claimed to be a powerful 
weapon against the large companies, since, if they 
meet the price of a little competitor in one town, 
they must cut the price at all their other yards. Re- 
tail lumbermen will ask to be heard on the bill. 





NEW SHINGLE SALES CONCERN STARTED 

BELLINGHAM, WasH., Feb. 22.—Composed of 
men thoroly experienced in the lumber business, 
a new sales concern, the Miller-Lidstone Lumber 
Co., has opened offices in Rooms 402-403 in the 
Bellingham National Bank Building. The officers 
are: C, L. Miller, president; P. D. Miller, vice 
president; L. W. Lidstone, secretary-treasurer, The 
company is the exclusive agent for seven mills with 
a daily output of 1,500,000 shingles and gives prom- 
ise of being a factor in the marketing of red cedar 
shingles. The mills on whose products this office 
will specialize are located on four transcontinental 
railroad lines, in the heart of the best virgin cedar. 
©. L. Miller and P. D. Miller are sons of one of 
the pioneer shingle producers of the Northwest and 
have been in the business since boyhood. C. L. 
Miller will confine himself to looking after the 
mills. P. D. Miller will devote himself to the 
operation of Miller & Sons’ three mills. Mr. Lid 
stone, who recently left the employ of the Com- 
mercial Shingle Co., will handle the sales. He has 
been an experienced salesman for years, as he has 
been connected with the British-American Cedar 
Co. and the Minnesota Western Lumber Co. in this 
city, and once was with the Rex Cedar & Fir Co., 
of Clallam County, Wash., and for some time with 
the Commercial Shingle Co. 





HANDLE COAST CONCERN’S EASTERN™SALES 


PITTSBURGH, PA., Feb, 26.—The Babeock Lumber 
Co. is rapidly getting its sales machinery prepared 
to handle the eastern sales of the Willapa Lumber 
Co., of Raymond, Wash. Last week the AMERICAN 
LUMBERMAN announced that an arrangement had 
been perfected whereby the Babeock Lumber 
Co. became the exclusive eastern sales agent for 
the Willapa company. This arrangement is a par- 
ticularly happy one, for the Babcock company thru 
its long experience in manufacturing lumber and in 
marketing its own products is in a position to 
handle this trade to the best advantage. The join- 
ing of the forces of these two strong companies 
promises much for the future of the business, 





SOLDIERS’ FARMS PROJECT NOW READY 


New Or.eEAns, La., Feb. 24.—D. W. ‘Ross, rec- 
lamation service engineer in charge of the selection 
of lands for the soldiers’ farm project in six 
southern States, anaounced last week that options 
have been obtained on 309,000 acres of cut-over and 
alluvial lands in Louisiana, embracing seven pro- 
jects, five in alluvial territory and two in the cut- 
over region. 

In Mississippi, Mr. Ross reports, options have 
been secured on 28,000 acres in the Delta and on 
about 100,000 acres of cut-over land in the southern 
part of the State. The committee at work in Ar- 
kansas has options on more than 300,000 acres, 
while the outlook in Alabama, Tennessee and Texas 
is pronounced ‘‘splendid.’’ As soon as Congress 
passes the bill authorizing the soldiers’ farm pro- 
ject, Mr, Ross says his forces are in position to put 
soldiers at work on the optioned tracts. 

Advices from Washington state that the Interior 


Department is sending questionnaires to soldiers 
and sailors to secure an accurate list of the men 
in the service who want farm homes. Press dis- 
patches from the capital intimate, however, that 
the soldiers’ farm bill may be caught in the last 
minute jam of legislation and fail of passage. 
General Manager Walter Parker, of the Associa- 
tion of Commerce, has been summoned to Washing- 
ton to aid in the fight for the measure and a Texas 
delegation left for the capital last week on the 
same mission. 


EXPORTERS COMPLETE ORGANIZATION 


NEw York, Feb. 24.—At a meeting held at the 
Waldorf-Astoria last Monday the organization of 
the American Export Lumber Corporation, an as- 
sociation authorized under the Webb Act to engage 
solely in export trade, was completed. The follow- 
ing representative lumbermen were selected to go 
abroad to investigate foreign trade conditions and 
to negotiate contracts: Louis Germain, jr., of the 
Germain Co., Pittsburgh, J. W. Turnbull, of the 
J. W. Turnbull Lumber Co., Philadelphia; F. de 
Anguerra, of the Anguerra Lumber & Tie Co., Chi- 
cago; Roy C. Dailey, secretary of the Pacific Coast 
Shippers’ Association; and L. F. Driver, of the 
L. F. Driver Lumber Co., Thomasville, Ga. This 
committee sailed for France on the steamer La 
France on Feb. 18. 

The following were elected temporary officers of 
the corporation to serve until the first meeting of 
the stockholders: President, Thomas E. Coale, of 
the Thomas E. Coale Lumber Co., Philadelphia; 








THOMAS BE. COALE, PHILADELPHIA, PA. ; 


Temporary President 


first vice president, Bernard L. Tim, of the Hirsch 
Lumber Co., New York; second vice president, John 
B. Montgomery, of the American Lumber & Manu- 
facturing Co., Pittsburgh; secretary and treasurer, 
Fred 8. Underhill, of Wister, Underhill & Nixon, 
Philadelphia; counsel, Joseph E. Davies and Frank- 
lin D, Jones, Washington, D. C. 

Joseph EK. Davies in commenting on the forma- 
tion of this corporation said he believed it marked 
a great forward step in the industry by bringing 
into the export field the economies of codperation 
and by stabilizing competitive conditions in so far 
as foreign markets are concerned, 

In the evening the wholesale lumber dealers of 
New York City gave a banquet at the Waldorf- 
Astoria in honor of the committee that is being 
sent abroad. 


LOUISIANA FIRE PROTECTION A SUCCESS 


NEw Or.LEANS, LA., Feb. 24.—The State Con- 
servation Department reports that fire losses in 
Louisiana during 1918 amounted to only $116,000, 
as against $1,420,000 for 1917 and $833,000 for 
1916. Conservation Commissioner Alexander at- 
tributes the reduction partly to frequent rains but 
also gives the new system of forest fire patrol credit 
for the result. 

Seven forest rangers are continually on duty and 
there are reserves available for emergencies. At 
times as many as twenty-six patrolmen have been 
on emergency service. Commissioner Alexander 
says that the savings to the State resulting from 
the patrol are obvious. 

Mr. Alexander announces that a forest fire pre- 
vention conference will be held here March 18 and 
19 and railway officials and lumber companies op- 
erating logging railroads will be asked to attend to 
discuss plans for minimizing the risk of fires origi- 
nated by sparks from locomotives. The first day’s 
session will be given to wood burning locomotives 
and the second day’s session to those burning coal. 





FIRE PROTECTION LAW ENFORCEMENT SOUGHT 


North Carolina Forests Badly Neglected— 
Appropriation Grossly Inadequate 


CHAPEL HI, N. C., Feb. 24.—The North Caro- 
lina Geological and Economie Survey is urging that 
the State’s vast forest wealth be given adequate 
protection by making effective the laws at present 
on the statute books. Approximately 19,000,000 
acres, or about two-thirds the area of the State, is 
in forest, the products of which represent an an- 
nual income of $75,000,000, and yet the State 
spends only $1,300 on fire protection. 

The need for better protection is shown by the 
fact that forest fires, 90 percent of which were 
caused by carelessness or negligence, represent an 
annual loss of more than $900,000. Altho the for- 
est fire law of 1915 provides a system for prevent- 
ing a large proportion of these fires, which the 
United States forester says is ‘‘One of the best in 
the United States,’’ it can not be put into effect be- 
cause no appropriation has yet been made—this 
despite the fact that the Federal Government offers 
strong financial assistance if the State will spend 
as much money, or more. 

Experience in Tyron Township, Polk County, is 
quoted as showing what results may be accomplished 
by an adequate appropriation. During three years 
and a half prior to the appointment of a patrolman 
17,840 acres were burnt over, causing damage esti- 
mated at $65,800. During a similar period since 
the patrol was started but 693 acres were burnt 
over and the damage was only $2,600, the patrol 
resulting in a saving of $18,000 a year in this one 
township. 

In support of its plea for an appropriation of 
$10,000 by the General Assembly the following 
comparative figures are quoted to show what is be 
ing done by other States for the protection of 
forests: 

Amt. spent 


Acres of on fire 

forest land protection 
a ea ae area 2,200,000 $ 38,000 
aa eee 2,000,000 24,000 
EE iit @ eda 6 kd ad 9-0 hoes 15,000,000 98,000 
NINN p05: Seana a6 a %ane’s 15,000,000 47,000 
pT) 2,000,000 31,000 
PEM Vip 6x5: '5G:.4.0:80000.0.6-8:6° 12,000,000 98,000 
ee eer 10,000,000 71,000 
POBDSVIVARDIA 6.00306 cee 9,000,000 185,000 
North Carolina ...ccsoccves 19,000,000 1,300 





COMPANY ADDS TO PRODUCING CAPACITY 


Kansas City, Mo., Feb. 25.—The reconstruction 
work on the old Mississippi Lumber Co. mill at 
Quitman, Miss., bought last year by the Long-Bell 
Lumber Co. of Kansas City is practically com- 
pleted and the mill soon will be in full operation, 
with a capacity of about 150,000 feet a day. The 
new plant consists of an entirely new sawmill, 
sheds, shops and a number of new houses. The 
capacity of the kilns has been greatly enlarged, 
an automatic take down installed and the log pond 
doubled in size. In acquiring the mill the Long- 
Bell company also bought 56,000 acres of timber, 
and about 100,000,000 feet of standing timber since 
has been added to the holdings. There is consid- 
erable hardwood on the tract and the hardwood 
mill at Crandall, Miss., fifteen miles from Quit- 
man, will be rebuilt to handle it. 

Extensive reconstruction work also has been done 
by the Long-Bell company on the mill of the Weed 
Lumber Co., at Weed, Cal., the majority stock of 
which was acquired last year. A new sawmill will 
be placed in operation March 1, The Long-Bell 
company will market only the lumber produced at 
the Weed plant, the sash and door output being 
marketed otherwise. 





ENLARGED MILL READY FOR OPERATIONS 


MARINETTE, WIS., Feb. 24.—About a year ago 
the Northern Saw Mill Co., of this city, purchased 
the interests of the Sagola Lumber Co., at Sagola, 
Mich. The Sagola Lumber Co. had been estab- 
lished nearly fifty years ago, was burnt out in 
1911, but quickly rebuilt. During the last few 
months the plant has undergone extensive repairs 
and improvements and is now ready to handle the 
business of the logging season, and a new planing 
mill is being built in connection with the sawmill. 

The company has in operation three 150-horse- 
power boilers running one 300 horsepower engine 


and a 25 horsepower engine which generates elec- 


tricity for its mill at Sagola, Mich., which is a 
double band mill. The lumber is conveyed from 
the mill to the yards on trucks drawn by horses 
over elevated plank tramways. 

The Northern Saw Mill Co. has about 200 men 
employed. The total annual output averages 13,- 
000,000 feet of sawed lumber, mostly hardwoods— 
hard maple, birch, elm, hemlock, basswood and 
cedar. The Norway and white pine are nearly all 
gone. There are about 8,000,000 feet of lumber 
in the yards at the present time. The company 
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estimates that it has enough timber of its own to 
run the mill for twelve or fifteen years, and that 
enough more can be purchased to keep it running 
for several years longer. 


VETERAN LUMBERMAN RETIRES 


Peru, INpD., Feb. 24.—Hazen Pomeroy, senior 
member of Wilkinson & Pomeroy, has sold his in- 
terest to Mrs. Amie Wilkinson, widow of the late 
Walter Wilkinson. Mr. Pomeroy, who has been 
engaged in the lumber business in this city for 
twenty-five years or more, will devote himself to 
his other business interests and hopes to take life 
a little easier. He has been actively identified with 
the business life of the city for many years and is 
one of its prominent and respected citizens. Mrs. 
Nellie Reinhart, who has acted as bookkeeper and 
assistant manager for Wilkinson & Pomeroy for a 
long time, will continue in that capacity for the 
new owner. 


APPRAISE LUMBERMAN-SENATOR’S ESTATE 


MARINETTE, WIs., Feb. 25.—The inventory and 
appraisal of the estate of Isaac Stephenson, former 
United States Senator and for many years one of 
the most prominent fig- 
ures in the lumber indus- 
try of the country, which 
has just been filed in the 
probate court at Marin- ( 
ette, shows a total value 
of $2,899,375.75 in real 
and personal property. 
This total, however, does 
not include the Stephen- 
son trust which Mr. S8te- 
phenson formed prior to 
his death in 1916 and 
which ineludes personal 
property of an estimated 
value of nearly $2,500,- 
000. The personal estate 








BUILDING FOR TH 


HARDWOOD INQUIRIES ARE ABUNDANT 


Foreign as Well as Domestic Demand Repre- 
sented—Orders More Numerous, but Small 








MEMPHIS, TENN., Feb. 25.—The market for 
hardwood lumber is being literally ‘‘flooded’’ with 
inquiries from practically all sources, both foreign 
and domestic. ‘‘If we were able to sell all the 
lumber for which we are receiving inquiries,’’ said 
H. B. Weiss, of George C. Brown & Co., ‘‘we 
would require at least ten years to effect delivery, 
despite the fact that we have a stock of something 
like 8,000,000 feet on hand.’’ Other prominent 
lumbermen here call attention to the fact that in- 
quiries are extremely numerous and they generally 
take encouragement from that circumstance. But 
they are not overlooking the fact that there is a 
vast amount of duplication in these inquiries nor 
the additional fact that many of them are being 
put out as ‘‘feelers.’? The number of orders 
being received is steadily increasing but a notable 
feature of the situation is the smallness of the 
quantities of lumber involved in each order. ‘‘We 
consider an order for two cars now from any one 
source a big order’’ is the way one well known 





FUTURE 


America, Great Big sy 
Poweriul America 


of which the inventory has 
just been filed consists of 
3,590 shares in the N. 
Ludington Co., Marinette, 
valued at $556,450; 3,000 
shares in the Stephenson 
Land & Lumber Co., 
valued at $420,000, and 


+ 
IS IN THE THROES OF A REBUILDING ERA THAT IS WITHOUT A COUNTERPART IN C 7, 2 ha 
HER HISTORY. UNCLESAM HAS HELD A RESTAINING HAND ON BUILDING ACTIVI- b: a 
TIES FOR MANY LONG, WEARY MONTHS. BUT NOW-—WITH PEACE, PROSPERITY be “ 
AND HAPPINESS —THE BUILDING IDEA COMES WITH A GREAT RUSH. IT IS THE b Z 4 
MOST IMPORTANT MISSION AMERICA HAS TO CONSIDER. AND WHETHER IT BE A \Je- iS 


MODEST BUNGALOW OR A 16-STORY SKY-SCRAPER, ALL THE MATERIALS THAT 
ENTER INTO IT ARE NOW AVAILABLE. LONG DEFERRED PLANS WILL NOW BE RES- 
URRECTED FOR IMMEDIATE REVISION. 








lesser holdings of stocks 
and securities in other 
corporations, banks and 
enterprises. 


CO-OPERATION 


BELLINGHAM, WASH., 
Feb. 24.—In various Pa- 
cific coast cities lumber 





and building material — 

dealers, architects, con- sian " 

tractors, hardware dealers pore ce - See eid ihiiia 

ete, are cooperating in ad- Water Mill RIDDLE & HAWKINS, Contractors 
vertising campaigns for SETH A. ATWOOD W. E. BRAFORD, 2400 Lafayette St 
the purpose of stimulating pisstsabestlel ae CAINE-GRIMSHAW CO. Phone 79 


building. Upon this page, stan. WA 
much reduced in size, is 
reproduced an advertise- 
ment that recently ap- 
peared in full page space 
in the Sunday American- 
Reveille, of this city. 
Great interest is mani- 
fested by lumber dealers 
and others in encouraging, 
in every way possible, the 
immediate resumption of building activities, and 
much progress is being made along this line. 
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WORKMEN’S COMPENSATION ACT AMENDED 

PORTLAND, OrE., Feb. 22.—Secretary Chester J. 
Hogue of the Oregon branch of the West Coast 
Lumbermen’s Association has just returned from 
a session of the legislature which had under con- 
sideration various phases of the workmen’s com- 
pensation act. 

At this session the act was amended so as to 
make it possible to inerease the compensation to 
injured workmen. A -revolving fund of $50,000 
was established which can be drawn upon without 
delay in urgent cases. And provision was made 
for revising the rate of compensation should the 
commission find this desirable. Payment of hos- 
pital fees is made optional for men who have other 
sick benefits so that medical attendance need not 
be paid for twice. An amendment making it obli- 
gatory for employees to subscribe to the act and 
providing compulsory compensation for workmen 
was opposed by the lumbermen and defeated. 

The accumulated surplus in the fund is so large 
that the State contribution of about $300,000 will 
be withdrawn for the next two years. The rapid 
growth of the fund is due to the increase in wages 
and larger pro rata payments. 


ware. 





The Home Coming Soldiers and Sailors 
Will Help Along the Reconstruction Work 


THEIR BRAINS AND BRAWN-—THEIR SINEW AND STRENGTH WILL 
FORM AN INTEGRAL PART OF THE INTENSIVE BUILDING PROGRAM 

THE FOLLOWING FIRMS ARE READY TO CONFER WITH YOU AND EX- 
PLAIN THEIR FACILITIES; THEIR JUDGMENT WILL HELP YOU SOLVE 
YOUR BUILDING PROBLEMS—THEY ARE ALERT, RESOURCEFUL AND 


F. STANLEY PIPER, Architect 
TAICAN INGTITUTE OP ARCHITECTR 


MORSE HARDWARE CO. 
Russwin Builders and Ship Hard- 





E CHAPTER AM 


BLOEDEL DONOVAN LUMBER 
MILLS 


WESTERN WOODWORKING CO. 
Sash, Doors and Cabinet Work 


FLOYOC. HEADRICK, Contractor. 


A GOOD EXAMPLE OF CO-OPERATIVE ADVERTISING 


firm expressed itself on this point. ‘‘We received 
a number of orders yesterday, all coming from 
different sources, all specifying a different sort 
of lumber and all requiring just one car each. 
That, in brief, is the history of our business re- 
cently.’’ There is virtually no buying ahead and 
there is unusual absence of contracts. 

Members of the trade here are generally asking 
the same quotations as recently. They recognize 
that there is some shading of prices in the south- 
ern field and that there is more or less irregularity. 
But they recognize, with even greater force: (1) 
That there has been no decrease in the cost of 
production and that none is on the cards for the 
early future; (2) that those who are selling their 
stock at reduced prices can not replace it without in- 
curring actual loss; (3) that logging is exception- 
ally light and there are the fewest logs available 
in any recent year; (4) that production is steadily 
decreasing because of the small log supply which 
prevents full mill operations; and (5) that stocks 
are not only already sharply below normal but 
that they are also being decreased further every 
day thru excess of sales and shipments over the 
quantity of lumber being placed on sticks. 

One firm here, having nearly 10,000,000 feet of 
hardwood lumber on hand, declares that it has 
less than 100,000 feet of common and better plain 








and quarter sawn white oak. It gave this as an illus- 
tration of the broken condition of its stocks. There 
is comparatively little high grade red or white 
quarter sawn oak available in this part of the 
country but the supply of plain red seems to be 
reasonably full. Gum _ stocks are considerably 
broken and the broken condition of stocks gener- 
ally is admittedly becoming a more pronounced 
feature of the situation. 


REFOREST FRANCE WITH DOUGLAS FIR 


SEATTLE, WASH., Feb. 22.—Douglas fir forests 
ot Oregon and Washington are to furnish the seeds 
for reforesting the devastated areas of France. 
The selection has been made by the French Gov- 
ernment in its plan for reforestation because the 
Douglas fir matures more rapidly than most other 
commercial woods and is widely useful in its ma- 
turity. It is believed that the soil and climate 
of France are suited to its rapid growth and de- 
velopment. As almost 1,000,000 people were de- 
pendent on the French forests for their livelihood, 
the great economic problem of providing for them 
makes essential the restoration of timber areas 
at the earliest possible date. The government 
estimates that fully 1,500,000 aeres of woodland 
were destroyed, either by the pounding of the guns 
or by the activities of the army in building 
trenches, roads and barracks. 

The first consignment of Douglas fir seeds was 
taken to France a few weeks ago by P. 8S. Ridsdale, 
secretary of the American Forestry Association, 
and will be sufficient to grow 50,000 trees, worth 
about $1,000,000. The United States Forestry 
Bureau, the forestry departments of the various 
States and private organizations will be asked to 
help in collecting the seeds. 








ADVERTISING IN NO MAN’S LAND 


Park FAuus, Wis., Feb. 24.—From Heffingen, 
Luxembourg, Corp. Sylvester Adrian, a native of 
Colby, Wis., and now with the American army of 
occupation, sends a page torn from the ‘‘ Daily 
Reminder’’ issued annually by the Edward Hines 
Lumber Co. This page shows an illustration of the 
plant of the Park Falls Lumber Co., with the eap- 
tion: ‘*View of Our Large and Modern Equipped 
Plant at Park Falls, Wis.’’ W. B. Clubine, man- 
ager of Park Falls Lumber Co., received a letter 
from Corp. Adrian enclosing the torn page, saying 
that he had found it Oct. 10, 1918, on the east bank 
of the Meuse River in France, out in No Man’s 
Land. The army was near Consonvoy then and 
when the men went over the top Corp. Adrian made 
his find, tho how it got there he was unable to 
ascertain, 


WANTS ROADS BUILT IN FOREST RESERVES 

PorRTLAND, OrE., Feb, 22.—Addressing the State 
senate in session at Salem, by special invitation, 
L. J. Adams, a former member of the State high- 
way commission, urged the legislature to take steps 
to induce Congress to apportion to Oregon a larger 
fund for building roads in the forest reserves. 
Oregon’s allotment under present national laws is 
approximately $275,000 a year, and if consideration 
were given to the immense area of the State which 
is confined in forest reserves and not subject to 
taxation, the allotment should be not less than 
$1,500,000, the speaker said. He argued that the 
legislature should make an appropriation to. send 
two men to Washington to lay the matter before 
the Government. He also urged that men be sent 
to California, Washington, Idaho and Utah to en- 
list the coéperation of those States in presenting 
claims for more funds for forest road construction. 


LUMBER FAMINE IN OIL BOOM TOWNS 


Austin TEx., Feb. 24.—According to complaints 
received by the State Railroad Commission, the 
booming oil towns of central west Texas are facing 
a lumber and general building material famine, due 
chiefly to freight congestion on the different lines 
of railroad. It is stated that all building opera- 
tions in Wichita Falls have practically ceased on 
account of the exhaustion of lumber and stocks of 
other building material. W. Lee Moore asserted 
that there are at least 500 cars of lumber ordered 
by Wichita Falls dealers tied up on railroad sid- 
ings on account of freight congestion. A great 
many cars of other building materials are also side- 
tracked. The shortage of brick has caused the 
laying off of forty bricklayers and unless the con- 
dition quickly improves more than 400 carpenters 
in Wichita Falls will be out of employment. 

The same condition that exists at Wichita Falls 
is also being felt at Ranger, Cisco, Burkburnett 
and a number of other towns which are in the 
throes of oil excitement. The influx of people to 
these places has been so heavy that it is impossi- 
ble to provide proper housing. Thousands of them 
are compelled to live in tents, pending the erection 
of more substantial buildings. 
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WISCONSIN LOGGERS INSPECT MODEL PLANT 





Rib Lake Logging Operations Viewed — Centipede Tractor Ride and Company’s Hospitality Thoroly En- 
joyed by Visitors—Sawmill Is Pattern of Up-To-Date Efficiency 


Ris Lake, Wis., Feb. 27.—It was a_ hearty 
bunch of north Wisconsin lumbermen and loggers 
which braved the thirty degrees below zero 
Wednesday morning to travel nine miles over 
ice roads out of Rib Lake, Wis., thru the woods 
to the Rib Lake Lumber Co.’s logging camp No. 
9, The occasion was a social affair of the Nor 
thern Wisconsin Loggers’ Association, at which 
members and guests to the number of thirty 
enjoyed the abundant hospitality of the Rib 
Lake Lumber Company, at the invitation of the 
Company’s president, George N. Harder, also 
president of the Northern Hemlock & Hardwood 
Manufacturers’ Association. 

The main party arrived at Rib Lake late Tues 
day evening aboard the private car of C, EK. 
Urbahns of Stevens Point, Wis., superintendent 
of the Northern District, Chicago Division, of 
the Minneapolis, St. Paul & Sault Ste. Marie 
railroad, a railroad man who is well 
known and exceedingly popular 
among all the lumbermen in his ter 
ritory. After an early and hearty 
breakfast Wednesday morning the 
party started directly for the woods 
aboard one of the log sleds coupled 
on to a centipede tractor that the 
company is using with the greatest 
success in hauling out the logs from 
its smaller tracts of timber. This 
was the first time that many mem 
bers of the party had ever witnessed 
the operation of a centipede tractor 
and the first time that most of them 
had traveled in such fashion, and 
the novelty was greatly enjoyed by 
all. 

The road leading to the camp 
wis nine miles long and it was biting 
cold; but that did not rob the trip 
of any of its pleasure. Jt was a 
congenial bunch that had thrown 
care to the winds for a day and was 
bent upon enjoying itself to the ut- 
most in the meanwhile. When the 
cold penetrated the heavy fur coats 
and arctics, and would not be chased 
away by stamping of feet and 
vigorous swinging of arms, one walk 
ing party after the other was or 
ganized, each trailing behind the tractor, which 
under no load was traveling at a rate of about 
5Y%, miles an hour, and working themselves into 
a sweat trying to keep pace with it. 


ice 


When camp was reached after an hour and a 
half of this manner of traveling the party be 
came the guests of Hugh MeMullen and W, B. 
Patrick, camp and woods superintendents, re- 
spectively. After a short social hour around the 
fiery stove in the office shanty a real lumberjack 
dinner was served up in the cook house, in real 
lumberjack style. The table was literally over- 
burdened with food, pork roast, mashed potatoes, 
beans, sauer kraut, cranberries, three kinds of 
cookies and excellent pie being only a few items 
the menu that remain in mind, It was an 
excellent dinner, well cooked and well served, 
and the cook won great praise from the visitors, 
each one of whom would have liked to have had 
a little talk with that cook. So pleased indeed 
were they that after having eaten to capacity 
and having pronounced the ‘‘layout’’ the best 
in Wisconsin a coffee cup—one of the finger bowl 
varieties common in the lumber camps—was 
passed around and each man was given an oppor- 





of 





AN ALLEY OF HEMLOCK IN YARD OF RIB 


tunity to express the extent of his appreciation 
for the ‘‘feed’’? by means of a donation to the 
cook and his ex-soldier assistant. This recogni- 
tion of his abilities brought tears to the eyes of 
the cook—who by the way was a ‘‘ Frenchy’ ’- 
and made him feel like a man of wealth, After 
dinner several of the visitors were observed pre- 
tending to inspect the kitchen and its parapher- 
nalia, but really trying to sneak in a word to 
the cook, R. B. Goodman, of the Goodman Lum- 
ber Co., Marinette, Wis., appeared to be the most 
insistent, but J. D. Twomey of Twomey Brothers’ 
Logging Co., Glidden, Wis., was his keen rival, 
and it was only the prompt appearance of Mr. 
Harder that saved the cook for his camp. 
There were also songsters in the bunch. 
Claussen, I. E. Poole, D. C. 


C. R. 
KNstes, and 8. J. 


Williams, all of Rib Lake, made up an excellent 
spirited 


quartet which drew much and well 








earned applause for the songs with which they 
entertained the visitors during dinner, 

After dinner the jfarty was turned over to the 
care of W. B. Patrick, the woods superintendent, 
and conducted into the woods to inspect the 
operations. The tract visited is now being 
cleaned up and operations there will cease in 
about another month. The logging equipment 
will then be transferred to the main tract owned 
by the company a few miles to the east. This 
tract comprises two complete townships of Lin 
coln County, lacking only three forties. Adja- 
cent to this vast tract, which is reputed to be 
the largest solid block of timber in existence in 
Wisconsin, are several other holdings of large 
size, so that combined the company controls out 
right more than 108 square miles of timber, con- 
servatively estimated to contain 630,000,000 
board feet and is rather expected to cut out 680, 
000,000 feet. The stand is particularly fine and 
contains 70 percent hemlock, 20 percent  bireh 
and 10 percent mixed hardwoods, with a seatter 
ing of pine. In this main tract is operated at 
present two logging camps, connected with the 


mill by a well constructed railroad, There are 








THE PARTY WHICH MADE THE TRIP OF INSPECTION 


twenty-two miles of completed railroad with 
twelve more miles surveyed. Three Lima engines, 
two rod and one geared, are operated, with 140 
logging cars and twenty-five bark cars. 

The tract in Price County, to which the visit 
was made, not being large enough to warrant the 
maintenance of a logging railroad, is connected 
with the mill by a Phoenix centipede tractor, 
which in three trips a day over nine miles of ice 
road hauls from camp to mill approximately 
80,000 feet of logs, board measure, and forty 
cords of bark, This tractor has been in con- 
tinuous use for five years and has given very 
satisfactory service. 

After an inspection of the logging operations 
the party returned to the mill again as passen 
gers aboard the tractor train, and the rest of the 
afternoon was put in inspecting the sawmills 
and planing mill of the company, The sawmill 
of the Rib Lake Lumber Co. is easily 
one of the most modern and efficient 
plants in the country. It is a new 
mill, built early in 1917 to replace 
the old mill which burned July 24, 
1914, It was planned and erected 
entirely by the company and no ex 
pense was spared to make it par ex- 
cellence. It was built for a double 
band mill but as yet only one side 
has been instalied. The present 
capacity is 65,000 feet of hemlock, 
or 50,000 feet of hardwoods, in a ten 
hour day. It is intended soon to in 
stall the other side, which of course 
will increase the capacity 100 per 
cent. The mill is very roomy and 
exceptionally well lighted by num- 
erous large windows, and is equipped 
thruout with Clark Bros. machinery, 
electrically operated. The planing 
mill also is one of the best to be 
found in the country, both in point 
of construction and equipment. Each 
planer is driven by an individual 
electric motor, as are even the cut 
off saws, so that no matter what 
piece of machinery breaks down the 
others will be unaffected. 

The extensive yards present a 
striking example of the up-to-date 
ness and cleaniness which characterize the en- 
tire operation. The alleys are wide and each 
pile of lumber rests on concrete foundations and 
is well covered as a protection against weather. 
What strikes one immediately upon entering 
these yards is the well manufactured condition of 
the lumber. The total stock on Jan. 31 amount- 
ed to 12,551,884 feet, of which 2,562,785 was 
hardwood and the rest hemlock, which indicates 
the Rib Lake Lumber Co.’s favorable position 
to handle rush orders. 


LAKE LUMBER CoO. 


The officers of the Rib Lake Lumber Co. are, 
George N. Harder, president; W. G. Horton, 
vice president; S. J. Williams, treasurer, Fred 
Ki. Knapp, secretary; and O. W. Steffeck, sales 
manager and assistant seeretary. 

The business meeting of the Northern Wiscon- 
sin Loggers’ Association was originally scheduled 
to be held at the Rib Lake Lumber Co.’s office 
at 7 o’clock in the evening, but because most of 
the northern visitors wished to make early train 
connection for home, the meeting was held im- 
mediately after the return from the mill inspee 
tion. No business was transacted other than an 








THE PHOENIX CENTIPEDE TRACTOR GETTING “HITCHED UP” 
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informal discussion of the wage situation and the 
rendering of thanks by a standing vote ta the 
Rib Lake Lumber Co.’s management for its 
courtesies as hosts to this most pleasant excur- 
sion. It was also decided to hold the next meet 
ing at Lronwood, upon the invitation of the Seott 


& Howe Co., dates to be decided on later by the 
officers of the association. These are J. D. 
Twomey, Glidden, president; Ed Mercer, Ashland, 
vice president; G. W. Campbell, Park Falls, 
treasurer, and J. B. Galbraith, Stanley, secretary. 

Following dinner Mr. Urbahns again placed 


his private car at the disposal of the party, con- 
dueting them to Phillips, Wis., where they could 
make convenient connections for home. And thus 
broke up one of the most successful and enter- 
taining functions that the association probably 
ever has had. 





LAST MINUTE 


SURPLUS LUMBER CONTRACT IS SIGNED 
[Special telegram to AMERICAN LUMBERMAN.] 

WASHINGTON, D. C., Feb. 27.—C. W. Hare, di- 
rector of sales of the War Department, has signed 
the contract with J. L. Phillips and John Stephens, 
of Jacksonville, Fla., for the sale of all surplus 
stocks of lumber held by the department on con- 
struction projects or elsewhere. 

The contract was signed late Tuesday but no 
announcement was made until 4:45 o’clock Wed- 
nesday afternoon. 

The formal statement authorized by the War De- 
partment follows: 

The director of sales of the War Department has 
executed a contract with Messrs. J. L. Phillips and 
John Stephens, of Jacksonville, Fla., the duly author- 
ized representative of the National Bureau of Whole- 
sale Lumber Distributers, the National Retail Lum- 
ber Dealers’ Association, the West Coast Lumber Asso- 
ciation, the Central Pennsylvania Lumber Co., the 
Southern Pine Association, the Georgia-Florida Saw 
Mill Association and the North Carolina Pine Asso- 
ciation, for all of the surplus lumber in the War 
Department on projects where there is any consider- 
able quantity of this lumber to be disposed of. 

Messrs. Phillips and Stephens represent practically 
all of the lumber producers of the United States. 
They can be reached at 708 Thirteeth Street N. W., 
Washington, D. C., and will receive any offers on lum- 
ber which they have for sale for the War Department. 
They have purchased this lumber and agree to sell 
it at the market price for the various species and 
grades of lumber, paying to the War Department the 
amount received for this lumber less the actual ex- 
pense of selling, and, in addition, they agree to clean 
up the entire surplus lumber within the coming six 
months. 

There was a good deal of buck passing in the 
matter of signing this contract. It was due in part 
to a desire so to perfect the instrument that the 
same form would serve for other contracts which 
might be made covering the sale of surplus prop- 
erty held by the War Department. Some question 
arose, also, as to the legality of a contract of this 
kind if signed by a civilian official of the War De- 
partment. The latter doubt was satisfactorily 
cleared away and now Messrs. Phillips and Stephens 
are in a fair way to get started with the work of 
finding markets for Uncle Sam’s lumber surplus. 

Inquiry at the office of Mr. Hare Wednesday dis- 
closed the fact that the latest available figures in- 
dicate a surplus of approximately 190,000,000 feet 
of lumber. This is a higher figure by 65,000,000 
feet than was discussed a week or two ago. The 
aggregate footage may change as the various stocks 
are checked up by competent lumber experts. 

This contract covers only soft woods. It does 
not include airplane stock of any kind, which is not 
classified as commercial lumber, but as special cut- 
ting. 

Roland Perry, who was Washington manager of 
the Georgia-Florida Lumber Emergency Bureau, 
which now has ceased to function here, is to have 
charge of the office established in Washington by 
Messrs. Phillips and Stephens. They have taken 
over the lease of the North Carolina Pine Emer- 
gency Bureau at the address given above. North 
Carolina pine has about wound up its business and 
will close its doors Feb. 28. lL. M. Tanner, man- 
ager of the bureau, will turn over the books and 
papers to J. L. Roper, of J. L. Roper Lumber Co., 
and of the North Carolina Pine Association, who 
will wind up what remains of the business. This 
consists largely of the adjustment of scattered un- 
settled accounts. Possibly as much as $250,000 re- 
mains to be paid members of the North Carolina 
bureau by Uncle Sam and his contractors. The 
work of adjustment is making fairly satisfactory 
progress. 

Mr. Tanner has established an office in Philadel- 
phia. He has made arrangements to handle the 
product of several sawmill companies in that sec- 
tion of the country and will have two or three 
associates in the North Atlantic region. 

Mr. Perry is now in Illinois where he went to 
look over some stocks of Government surplus lumber 
for Messrs. Phillips‘and Stephens. He paid a visit 
to Moline, IIl., last week, but was called home by 
the death of his mother, 

The expectation is that a foree of about twenty 
persons will be required to handle the business of 
the Washington office. All accounts will be kept 
here. The force will include clerks, bookkeepers, 
accountants, stenographers ete. It will be a strictly 
uptodate office, handling a very considerable busi- 
ness to the mutual advantage of the Government 
and the lumber industry. 

Messrs, Phillips and Stephens have been here for 


NEWS FOR ALL 


weeks. They expected the matter to be closed right 
up and most of the schedules to be in and complete 
by Feb. 1. All schedules are not yet in and many 
of those on file do not show the species or grades of 
lumber on projects. This must be ascertained by 
experts to be sent out by them. The work of pre- 
paring reasonably accurate schedules showing quan- 
tity, species and grades will require some time, but 
progress has been made in the organization which 
is to handle all phases of the work. 

Messrs, Phillips and Stephens had begun to grow 
impatient while the red tape was being unwound 
but realized that it was important to have the con- 
tract as nearly fool proof as it could be made. 
They have put up a bond of $1,000,000. This was 
done weeks ago and the delay has been due to the 
failure to get the contract signed. Now that it is 
signed, sealed and delivered they are free to go 
ahead with their plans. They lost no time in get- 
ting started. 

While the contract covers 190,000,000 feet, the 
construction division of the War Department to- 
day withdrew the surplus stock at virtually all 
camps. The withdrawals cover the bulk of the lum- 
ber included in the contract. Chicago dealers were 
figuring on taking the 15,000,000 feet at Camp 
Grant, but it is withdrawn. 

This means that the Government finally has de- 
cided to hold on to most of its stocks of lumber 
utilizing them in construction work still under way 
and for repairs and improvements in the future. 
The decision to withdraw so large a quantity from 
sale was based in large part on the fact that the 
Government’s expenses have been so heavy on ac- 
count of the war that it may be difficult to get ap- 
propriations for the purchase of lumber when 





TAX RETURN DATE EXTENDED 


Washington, D. C., Feb. 26.—By a ruling 
issued today, income tax payers, both cor- 
poration and individual, are advised by the 
Internal Revenue Bureau that if they find 
it impracticable to make their complete 
returns by March 15 they may have forty- 
five days’ further time, provided they 
notify collectors in writing that the addi- 
tional time is necessary. The bureau em- 
phasizes, however, that 25 percent of total 
payments must be made by March 15. 











wanted. The lumber stored by the War Department 
will be properly graded and covered in order to re- 
duee deterioration. 

The surplus lumber will be stored in various 
camps and at other points where the Government 
has storage space. Some of the lumber left to be 
disposed of by Messrs. Phillips and Stephens is 
held by the Bureau of Aircraft Production, but it 
is not the high grade airplane stock. The latter 
will be utilized to the greatest possible extent by 
the Government and arrangements are being made 
to dispose of considerable quantities to Allied and 
neutral Governments which: contemplate aircraft 
development. For example, the Navy Department 
has just loaned an aviation officer to Brazil to ad- 
vise with that Government in the development of 
its naval aviation program. 

From the outset expert lumbermen have advised 
the Government to hold the surplus stocks of lum- 
ber it has on hand. This seemed to them to be the 
real solution of the problem of disposing of the 
surplus without injury to the industry and with 
ultimate advantage to Uncle Sam. The decision to 
store the bulk of what can not be used carries out 
this idea and should be good news to the lumber 
industry. 

Mr. Phillips thinks it is by all means the most 
encouraging development looking to the disposition 
of the lumber. That he and Mr, Stephens are to 
some extent responsible for the decision as a part 
of the problem of handling the surplus goes with 
out saying. 

The contract covered lumber in quantities of 
1,000,000 feet and more. In addition Messrs. 
Phillips and Stephens are to handle lumber in 
smaller quantities when several projects in a single 
district have an aggregate surplus of a million 
feet and possibly as little as a half million feet. 

But the problem is now so greatly reduced as to 
remove any possible menace to the industry and 
trade. he delay in signing the contract therefore 


LUMBERMEN 


has worked to the advantage of lumbermen gener- 
ally. The delay was explained by officials as hav- 
ing been occasioned by the necessity of referring 
the contract to many different branches and de- 
partments. It had to be approved by the comptrol- 
ler of the treasury who tied up billions of dollars in 
‘‘informal’?’ contracts requiring special legisla- 
tion to validate them. This legislation has not yet 
been finally passed but is certain to get thru in 
order to avoid any trouble of this kind. Therefore 
the contract for the disposal of surplus lumber was 
taken to the comptroller, who is the fiseal autocrat 
of the Government at all times, and he signified his 
approval. A number of changes were made in the 
contract as it passed along the line up to the seere- 
tary of war and down again. 

The contract for the sale of surplus walnut will 
follow the same lines as will other contracts en- 
tered into by the Government for the disposal of 
surplus stocks of other materials. 

The lumber contract is the first of its kind ever 
entered into by the Government. This fact was 
responsible for a good deal of the delay. Further 
conferences will be held with the mahogany men. 
The exact quantity of surplus mahogany on hand 
has not yet been made known to the director of 
sales. It is said to be sufficient for six months 
with the big program running. The program, of 
course, has come to a standstill and a nominal quan. 
tity of material is now being utilized in new con- 
struction. 

The contract covering the sale of walnut, it is 
understood, will provide for a discount of 12 per- 
cent to cover the expenses incident to the sale. A 
final conference was held today with Richard L. 
Humphrey, head of the building materials section 
of the War Industries Board. 





FIGHT CANCELATION OF WATER RATES 
[Special telegram to AMERICAN LUMBERMAN] 


JACKSONVILLE, FLA., Feb. 27.—The proposed 
cancelation of the water competitive rates on 
lumber from southeastern producing points to 
eastern seaboard destinations which have been in 
effeet for nearly twenty years has been the subject 
of discussion between representatives of the Rail- 
road Administration and lumber interests, For 
nearly a year lumbermen in the Southeast haye vig- 
orously opposed advances caused by such cancela- 
tion and have objected to the decision based on 
recommendations by freight traffic committees com- 
posed of railroad officials of lines which would bene- 
fit by such cancelation. 

W. E. Gardner, traffic manager of the Georgia- 
Florida Saw Mill Association, 1.as just been ad- 
vised by the Railroad Administration that the 
various freight traffic committees have been in- 
structed not to docket for consideration any case 
involving a general advance without approval of 
the director of traffic and the director of public 
service. These instructions include docket covering 
cancelation of water competitive rates. Action will 
now be taken by the Georgia-Florida Saw Mill 
Association to have the director of traffic discon- 
tinue further consideration of this subject. 





LABOR TRUCE WILL BOOM SHIPPING 
[Special to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Feb. 27.—Advices reaching 
the State Department from Buenos Aires are to the 
effect that at least a temporary agreement has been 
reached between the port workers and owners. The 
big Argentine port has been tied up for many 
weeks. Argentina is in the market for southern 
pine lumber and the decision of the men to return 
to work will favorably affect the shipping situation. 





HOLD RATES SHOULD BE BLANKETED 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 27.—In a decision in 
Docket No. 9788—-Cleveland Lumber Co. vs. Ala- 
bama Central Railroad Co. et al.—the Interstate 
Commerce Commission finds that rates on lumber in 
carloads from Patton Switch, Sunlight and Ford 
Switch, Ala., to interstate destinations are unduly 
prejudicial to the extent that they exceed rates 
contemporaneously maintained from Manchester, 
Ala. Manchester is 6 miles from the main line 
junction point. The other points are a few miles 
further away, the Alabama Central covering only 
12.9 miles. The commission holds that rates from 
all points on this short line should be blanketed. 
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REALM OF THE RETAILER 


Furnishing the Service Room as an Aid to Salesmanship—The Old Problem of the Customer 
Who Pays Everybody Else and Then the Lumberman 


During the winter the Realm received a letter 
from M. 8. Rudisill, secretary and treasurer of the 
Niles Lumber Co., Niles, Mich., concerning the 
matter of a service room in connection with the 
retail office. We hitched on to our pocket type- 
writer and answered it to the best of our ability. 
Later the managing editor of the Greatest Journal 
suggested that some other retailers might be inter- 
ested in service rooms and conceivably might be 
induced to read what we had to say about them. 
He also suggested that other dealers having puzzles 
might be induced to write in about them if we 
gave them any encouragement to do so. Please be 
encouraged to write to us, brethren, even tho we 
are modest about pretending to know much about 
the mysteries of retailing. The best thing the 
Realm does is to refer puzzling questions to some 
one who does know the answers to them. So if 
you’ll give the Greatest Journal a chance we’ll 
tell you what we know about your problems. 

You see, I am writing this advertisement before 
copying in the letters, following the prudent ex- 
ample of the movie house manager who runs the 
advertising slides before he shows Charlie Chaplin 
shouldering arms. In this way he is sure the au- 
dience will stay for the slides. 

Well, to get along, here are the two letters; his 
to me and mine to him: 

‘“We are very much interested in your weekly 
contribution to the AMERICAN LUMBERMAN and at 
this time are rearranging our office to include a 
service room and would be pleased to have any sug- 
gestions you may have to make it more complete. 

‘‘Our main idea is to fit this room for planning 
for our contractor customers and also to make a 
special appeal to our women customers. We are 
separating this room from our office by the use of 
French doors and probably will include a few 
built-in-features in it, and would be pleased to 
have your suggestions of further ideas along this 
line.’’ 

In reply to Mr. Rudisill the Realm, after some 
cogitation, wrote as follows: 

‘*T am very glad to receive your letter concern- 
ing your proposed service room. The new service 
ideas are evidently commending themselves to pro- 
gressive retailers; and while no one thing is a 
sovereign remedy for retailing ailments yet all 
these changes mark a sensible advance in the direc- 
tion of efficient merchandising and away from the 
old notion that lumber would sell itself and that 
the customer had nothing coming from the dealer 
except the boards he loaded on to his wagon. 


Combining Attractiveness and Utility 

‘*You will be the best judge of the specific 
things that should go into your service room, for 
you know the character of your trade and what 
articles you want to call special attention to. It 
is the advantage of a service room that it permits 
a dealer to display a finished product. That has 
been hard for lumbermen, for lumber doesn’t lend 
itself to display. So if there are doorways in the 
room other than the one that will be fitted with 
French doors it will be well to fit them with doors 
of patterns that you wish to push. The same may 
be said of windows. But in doing this avoid 
making the room look like a crazy quilt. I have 
seen offices finished with all the kinds of wood car- 
ried in the yard, in all patterns, without any 
thought of the hopelessly bad appearance they 
gave to the room. Your customers, particularly 
your women customers, will be impressed with the 
general appearance of the room when they first 
enter it. If it is harmonious, well lighted, orderly 
and well furnished, without being either bare or 
crowded it will give a good impression that will be 
worth more in making a sale than will a bad dis- 
play of every variety of millwork. However, if 
there are not door openings enough to display all 
the doors you want to show it is nearly always 
possible to install a door rack that will allow every 
pattern of door to be shown. These doors, in my 
opinion, should by all means be kept in a neat 
rack. Doors leaned against the walls are hard to 
show and look about as slouchy as a slop bucket 
on the front step. It is also possible to show floor- 
ing panels in racks. In this connection I suggest 
that you correspond with Mr. Isherwood, National 
Lumber Manufacturers’ Association, Chicago. He 
showed me a blueprint of a flooring rack that will 
fold back against the wall when not in use and 
that will swing out and allow the different panels 
to be swung to and fro for examination just like 
the doors in an ordinary door rack. I consider this 
a splendid help in selling hardwood flooring. One 
point Mr. Isherwood makes is that these panels 








ought to be finished by the local painter rather 
than by a flooring company. 

‘‘Whatever built-in features you select should 
be chosen partly because you want to sell these 
particular things and partly because they will fit 
in with the general scheme of the room. For in- 
stance, you may want to sell built-in buffets. A 
buffet in a service room is hard to manage. But 
a built-in bookcase that fits the room and fills the 
eye may do more to help sell buffets than an actual 
buffet in the service room where it would look out 
of place. Fine work and harmonious effect will 
do much to satisfy the customer that he can rely 
confidently on you to do as well in his house. 

‘‘After you get the main features of the room 
planned there are some trifles of considerable im- 
portance to be looked to, especially if you are 
going to fix up something to take the eye of the 
ladies. Of course, the place will be furnished with 
a table of some kind upon which blueprints can be 
spread out, comfortable chairs and the like. But 
given all these things the place may still look like 
bachelor’s hall on Monday morning. While a lo- 
cal interior decorator might give you the necessary 
suggestions you’ll probably get even better results 
by consulting the ladies of your own family. It 
may be the tinting or the papering of the walls, 
the hangings at the windows or at the French 
doors, the selection of a rug, a stand of potted 














“Please be encouraged to write us” 


plants, the right lamp on the table or the right 
lighting fixtures. Generally it is some trifling 
thing that you and I don’t understand but that 
we can appreciate when we see it; but whatever 
it is it makes an important difference. You don’t 
want a room that looks like a partly reformed 
junk shop, nor do you want one as stiff and solemn 
as an undertaker’s office. Sometimes these solemn 
places require only a plaid pillow in a chair or a 
Remington print on the wall to take the curse off 
them. And if you have a built-in bookcase put 
books on the shelves. You’ll want part of the 
shelf room for plan books. But don’t leave the 
others vacant and staring. Dig up that Compend- 
ium of the World’s Knowledge or the Anthology 
of International Love Stories or whatever other 
volumes the slick book agent sold you. Every 
man has such things stuck away in the attic. Use 
them to fill up the shelves. Nobody will ever take 
one out to read it, no matter what books are 
on the shelves; but the volumes will give a lived- 
in, furnished air to the room that vacant shelves 
are fatal to. 

‘Then, finally, keep the place in order. If you 
can persuade a stenographer to do this you will be 
more certain of results, for women have a con- 
science about such things. Your contractors, and 
you, too, will scatter plan books about and drop 
scraps ot paper on the floor. These don’t look 
good to the next woman customer who comes in. 
If the place is kept dusted and the ash trays 
dumped and the plan books and other selling 
gear kept in some kind of order and_ the 
window draperies straight and the plants 
watered and thrifty these trifling things will do 
more than the expenditure of much money to- 
ward making the room attractive. 

‘¢T’m not at all sure I’ve hit upon anything you 
wanted to know. But I’ll be mighty glad to hear 
more about what you work out. The whole thing 


is so new that nobody knows much about it. It’s 
also mixed up with advertising and with selling 
policy; but these things are another story. If 
you’ll send me a photograph of the room when it is 
completed I’ll be greatly obliged to you.’’ 


Service Room No Substitute for Salesmanship 


This letter to Mr. Rudisill of course leaves out a 
great many things that might be said about a serv- 
ice room. One thing of considerable importance 
is the fact that a service room is not a salesman 
and must not be considered as one. There is a 
possibility that some retailers but recently con- 
verted from the old idea that lumber will sell itself 
may add a service room and then think that with 
this addition lumber surely will sell itself. Not 
so. A sales room is a help to salesmanship. It 
makes the job of selling easier and should add to 
a salesman’s efficiency. But at best it is only a 
help. A golf player fusses around until he gets 
a set of clubs that suit him exactly; but if he is a 
good player he ean take a cock-eyed midiron and 
beat a poor player equipped with the finest prod- 
uct of the best Scotch club makers. But in these 
days of reconstruction we can’t afford to dub 
around with poor selling equipment even if we are 
whirlwinds at the art of making sales, That is 
the reason for sales rooms. It is also the reason 
for an honest and comprehensive selling policy and 
for the various forms of service that have been 
found of value to customers. ; 

I have on my desk another letter quite different 
from the one written by Mr. Rudisill. It is from 
a customer to a retailer, and I’m not sure it proves 
anything much unless it is the desirability of having 
a settled, impersonal selling policy with which to 
confront such customers. A retailer showed it to 
me one day to keep me out of mischief until he 
had time to talk to me, and I begged a copy. It 
appeared to have been written by main strength, as 
the pen had torn the paper in several places and 
had slobbered ink like a sprinkling can, 


From the Customer Who Will Pay Some Time 


‘*Deer Sur & Mr. 

‘¢Your letter which wasn’t no real letter but 
just a ornery dun has come and is to hand. I ain’t 
aiming to interfere in no other man’s business but 
I’m blamed if I think it ig fair and square to pre- 
tend to one thing and do another. If I ask a man 
for money I ask for it right out and don’t write 
no hinting letter that don’t mean what it says. I 
aim to be out and out. Nobody can say he don’t 
understand what I mean. 

“*You say you got to change your ways of giving 
credit, which don’t interest me since I ain’t asking 
for credit and never have and never will, and good 
business men have always been glad to give me 
credit when I didn’t ask for it as I’m always care- 
ful of my credit and don’t abuse it none like some 
folks do. You may say that conditions is changed 
on ace’t of the war, but I ain’t to blame for the 
war and ain’t the kizer. Go ahead and change all 
you want to, only don’t blame me when your busi- 
ness goes all to pot. Farmers stand a good deal 
more than they ought to. They’re kind of silly 
that way. If they had spunk enough to stand up 
for what’s coming to them they wouldn’t be under 
the thumb of a bunch of blood sucking store keep- 
ers and such poor trash. 

‘«Everybody’s always got credit. It’s part of 
good business and everybody with sents knows it. 
You can’t run a business without credit any more 
than you can raise corn without work and goodness 
knows farmers work hard enough and I’d like to see 
the storekeeper who gets up in the morning and 
slaves all day and does as much for his country 
as the poor farmer does. And now when the farm- 
ers has saved the country you write out a letter 
which ain’t a letter but a ornery dun and tell us 
we can’t have credit no more. I say the gov’t 
ought to do something about it but then I guess 
the gov’t is run by storekeepers so that farmers 
don’t stand no chance no more. 

‘¢You say in your letter which is a dun and ain’t 
a letter that you’ll give credit to them as is good 
for credit just the same as before but you go on 
and say that giving credit costs money and the 
man who uses it ought to pay for it and the man 
who pays cash ought to get his stuff cheaper and 
you ain’t a banker and loans ought to be made by 
them which is in the loan business but you don’t 
say nothing about the farmer who has to pay in- 
terest when he borrows money at the bank to say 
nothing of morgydges which we have to give on our 
crops and answer a lot of questions. I guess you 
want us to do your dirty work for you like dealers 
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all generally do, but I want to tell you I ain’t 
like the general run of farmers for I say right out 
what I mean and I don’t take any of this dirty 
work. Us farmers don’t have to deal with you 
and your likes if we don’t want to and those of us 
who ain’t silly won’t, for you take advantage of 
things like the war and grind down the farmers, 
but when it comes to paying cash I’ll pay it to 
them that gives us a square deal which is the mail 
order houses. They treat a man white and if it 
comes to paying cash they can have mine since I’m 
selling stuff for blame good prices. I guess you 
forgot that when you was fixing up your slick 
scheme, for the war has made us farmers ritch and 
we can buy where we please. 


Wants Years of Credit and Cash Discount 


‘*T wouldn’t care so much about this new scheme 
of yours if you was man enough to be square about 
it. But you say you’re going to give a discount 
for cash and credit will get no discount. That bill 
of lumber I got of you a year ago last spring 
wasn’t much good and the ‘barn is wearing out all 
ready but of course I would pay when I promised 
to in spite of the fact that I got beat in the deal 
because I am square and honest but my money is as 
good as any man’s money and I ought to get a dis- 
count just the same five percent for cash you said 
and I ought to get that much anyway and if you 
will take that much off my bill I’ll pay it when my 
hogs goes to market otherwise not. I’m a patient 
man but something like a square deal has got to 
be give me. 

‘‘T ain’t aiming to be hard on you only business 
like. A new day has dawned in my life as the 
feller says and I calculate to dust off the old man 
with his works and begin to take the place nature 
meant me to take and in a few years I’ll be so 
ritch you and your kind will come around asking if 
you can’t give me credit so as to say to your other 
customers I got Bill Jones for a customer only you 
will say Mister Jones. A man opened my eyes 
yesterday to the chances I am stumbling over 
without seeing and I am going to farm different for 
this is the age of power and the farmer which gets 
power onto his farm first is going to get ritch 
first and so I bought a trackter of this man and had 
to sell my hogs all but a few runts to pay for it 
for he told me how he was a poor man and had to 
go to Nashville to see his sick wife and he couldn’t 
give me time so I was glad to do it for I am that 
kind hearted I can’t see a man in trouble and I got 
a good trackter cheap. He lived two farms south 
of me and was a queer duck who nobody knew 
and he used to monkey with this trackter out in 
the field by the hour but I guess he wasn’t as good 
a mekanick as some is and I bet I won’t have any 
trouble. Nobody knew where he came from and 
maybe he stole the trackter but I should worry for 
I got it and nobody ain’t likely to get it away from 
me, 


Tractor Cash but Wants Shed on Credit 


‘Now what I should like to talk to you about is 
this trackter and a place to keep it for I read in 
them farm papers which is mostly fool stuff that 
farm machines had ought to be kept under cover 
tho I ain’t never bothered and nobody can’t 
say I ain’t a good farmer but I am changing my 
ways and I want to build a shed for this trackter 














“Beat a poor player’ 


and my other machines. Course I owe you some for 
that lumber I got tho it was poor stuff and 
you ought to throw off most of the price on ace’t 
of nots and splits and ete. But I am square and 
honest and pay my debts tho I had planned to 
pay your bill with my hogs like I said only they 
are all gone except the runts which I meant when 
I said I would pay you when my hogs goes. But 
I will take it as a favor if you will sell me some 
lumber to make this shed and I will pay you next 
summer when I market some stuff but you had 
ought to give me 5 percent discount for cash for 
my word is as good as my bond any day and my 


money is as good as any man’s money and goodness 
knews I work hard for it being naturally indus- 
trious. 

‘*T have just been out trying to start my new 
trackter only it ain’t a new one and this is the 
blamedest world a feller ever lived in for he don’t 
know who to trust. After I had cranked the 
blamed machine until I thought I would die I 
called up Tom Watson at the garage and asked 
would he come out and look at the thing and he 
found there wasn’t no gasoline in it and he put 
some in and it started only it sounded like a battle 
with them bums going off and when we hitched it 
to a plow the blamed machine wouldn’t pull. Tom 
took it apart and asked how much did I pay for it 
so I told him and he laughed like a doggoned fool 
and said I had got skun out of my eye teeth for 
the blamed machine was plum wore out and wasn’t 
worth nothing except for scrap iron. That made 
me mad and if I could have caught that lire who 
sold it to me I would of whipped him but I asked 
Tom how much he would give me for it and he 
said about $30 so I sold it to him and I won’t need 
that lumber for a shed. 

Honest but Busy Spending Your Money 

‘‘T was going to come in and give you the $30 
on ace’t but I got to dickering with Tom over the 
ford he had drove out in because he is a great 
trader and thinks he’s awful smart so finally in- 
stead of taking the $30 I traded him the trackter 
and a 3 year old colt for the ford so after all I 
guess I will need that lumber for a shed and I will 
drive in and see you about it as soon as I get the 
ford fixed up for after Tom had gone I cranked 
her up but she acted queer and ran me into a roll 
of barb wire and tore a front tire off and I don’t 
believe it will be much good again because there 
is a cut in it 6 inches long and bent the front ex 
so that one wheel points west, and one southwest. 
Tom got the trackter to going and went off lead- 
ing the colt and I believe it was all right all the 
time and Tom fixed it so it wouldn’t pull in order 
to trade me his old worthless ford. A farmer 
don’t have no show among all these blood suckers 
for he ain’t organized and everybody lays for him 
for they know he is an honest man who thinks 
everybody is honest. I think I will sell the ford 
without getting it fixed so I’ll not need that lum- 
ber but I will pay you sometime for I am square 
and honest and I guess you ain’t got many cus- 
tomers like me. ‘*Y rg resp. 

““W. Jones.’’ 

‘‘How many customers like Jones have you 
got?’’ I asked when I had finished the letter. 

‘*Not another son of a gun,’’ said the dealer. 
‘*Some of them are pretty bad but Bill excelleth 
them all. There isn’t any second. Now that 
you’ve read the letter what do you think of my 
chances of collecting the $280 he owes me?’’ 

‘*Have you got some worthless thing to trade 
him???’ I asked. ‘‘For a threshing machine ripe 
for the scrap heap I imagine he’d trade his farm.’’ 

‘‘T’ve got something of the sort in mind, tho 
I’ll see to it that Bill gets a square deal. I’ll buy 
a bunch of calves from him and throw in a one-ton 
truck that isn’t worth much and for which L’ll 
not charge him anything. Of course he’s likely 
not to consider the fact that I’m not charging 
him for the truck and to feel that I’ve cheated him 
when he gets the machine jimmed. But hig trade 
isn’t going to mean much in my young life from 
now on, and I need to collect what is coming to 
me.’’ 

‘‘What is your idea of the right way to deal 
with people like Jones?’’ I asked. 


Impersonal Selling Policy Protects Dealer 


‘<«That is something of a problem,’’ he answered. 
‘*Of course he’s an extreme case. Not many men 
are so splendidly unconscious of their own com- 
plete narrow gage selfishness or so unable to see 
a question except from the angle of self interest. 
But my idea, that I live up to at least part of the 
time, is to make my selling policy impersonal and 
as nearly fool proof as I can. I have certain terms 
that I explain carefully in my advertising and 
on my office stationery. The discount to be had by 
paying cash is fixed exactly and the terms on 
which a man can ha’e eredit are also fixed. Oh, 
I know there are cases that seem to fall outside of 
all rules. When I run into those I simply decide 
them as best I can so as to be fair to both sides. 
But I avoid stepping over the rules as much as 
possible, for every such case that becomes known 
weakens my position when a man of the Bill Jones 
stripe comes in.’’ 

Apparently such problems as these are not so 
pressing now as they used to be; at least I’ve heard 
them discussed less at the conventions than usual. 
It may well be that newer and more novel ques- 
tions have merely crowded these old timers into 
the background. The whole circle of selling meth- 
ods that are commonly grouped under the term 
‘selling policy’’ are more or less dependent upon 
each other. Knock one of them loose and the 
whole arch is loose. It’s a good deal more com- 
plicated than it used to be in the old days when 
lumber sold itself and everything from fencing to 


finish was known simply as ‘‘lumber’’ and was 
sold at about $10 a thousand. Now if a dealer 
doesn’t make some provision for his customers to 
finance their ventures in a solid way he either 
doesn’t have as much trade as he should or he has 
to carry ruinous volumes of credits. If he doesn’t 
look after the building interests of his community 
he stands to see his trade dwindle to a point where 
his turnover will not yield him enough to make a 
living; and he must get along with less income 
or else boost prices, and if he does the second he 
is likely to push away still more of his trade. It’s 
a great game; and in spite of its increased intricacy 














“Feel that I’ve cheated him” 


it is a better and more fascinating game than it 
used to be in the socalled good old days. Apologies 
are tendered to the feelings of the old timers and 
great credit is freely given to the fathers of the 
lumber business; after which we continue to be 
glad that we live in our own time instead of theirs. 





HUSTLING WILL BOOST SLUGGISH SALES 


A well known lumberman who operates a string 
of prosperous yards thruout a certain section in 
one of the middle western States was recently dis- 
cussing the cause of fluctuating lumber yard sales 
thruout the year. 

‘Of course it is only to be expected that there 
will not be the demand for lumber during the win- 
ter season that there is in the spring and fall, but 
it seems to me that we lumber dealers have been 
overlooking several bets,’’ remarked this gentle- 
man, 

‘*Tn the first place, there are too many of us who 
have been content to just sit back and wait for 
business to come to us. If we would get out and 
hustle our suecess would be much greater and our 
profits considerably swelled. During the inclement 
weather we should make practical suggestions to 
our friends about repair and alteration work and 
show them how it is possible to completely change 
the appearance of a room or building with wood 
board, 

‘“T have been particularly fortunate in demon- 
strating to farmers the advantages to be derived 
from using Cornell wood board in reconstructing 
their homes, barns, garages, dairy houses ete. The 
pleasing part of it all is that my farmer friends 
do not feel that I am just trying to create business 
for myself—they can see how much more econom- 
ical, attractive and sanitary their walls and ceil- 
ings are when covered with this interior finishing 
material, 

‘¢ Another thing—I find that when a farmer has 
had trouble in getting help to put up the wood 
board, by simply following the plans which I get 
for him from the Cornell Wood Products Co. he 
does not have the slightest trouble in doing the 
work himself. By the way, these panel sugges- 
tions are a great help! 

‘All I have to do is to get the blueprint of the 
rooms to be enclosed (or a rough sketch will do), 
send it to the manufacturers at Chicago, and they 
furnish free of charge a detailed plan for the ear- 
penter or farmer to follow in putting the wood 
board on the wall. Another fine feature about in- 
troducing Cornell wood board to the farmer is that 
once he uses it for his walls and ceilings he at once 
discovers a lot of other practical uses for it in 
making repairs about the farm buildings. 

‘As a result, many of my farmer customers 
keep a bundle on hand constantly and they find a 
hundred different uses for it. Thus, altho my ac- 
tual lumber sales thru the winter drop off, I create 
new business by boosting my wood board sales. 
And it certainly pays, for it gives work to many 
carpenters and builders who might otherwise be 
idle—then when the spring building season comes 
on they reciprocate by turning in their orders 
to me.’’ 
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LATEST ACTIVITIES AT WASHINGTON 


Dearth of School Houses Found Extraordinary—Forest Products Laboratory Did Great War Work—Order 
Tends to Harmonize Federal and State Control of Railroads 


NEED $500,000,000 FOR SCHOOL HOUSES 
[Special telegram to AMERICAN LUMBERMAN, ] 
WASHINGTON, D. C., Feb. 26.—‘‘ Build school 
houses’’ is the slogan of Dr. P. P. Claxton, United 


States commissioner of education. In this con- 
nection Dr. Claxton says: 
Previous to our entrance into the war we were 


spending in the United States $100,000,000 a year on 
new school houses but at this rate we were in no wise 
supplying the need. Hundreds of thousands of chil- 
dren c the lower grades were on half time attendance 
and millions attended schools in houses wholly unsuited 
to school use according to modern standards—badly 
ventilated, poorly lighted and otherwise unsanitary. 

For the two years of our participation in the war 
school house building almost ceased and there are now 
both the need of 1916 and the accumulated need of 
the two years of the war, larger than in normal times 
because of the unprecedented shifting of population, 

Toesupply these needs will require not less than 
$500,000,000 of building, to be completed by the time 


of the opening of the schools in the fall of 1920. It is 
very important, therefore, that legislatures, county 
and city councils and boards of education all over 


the United States immediately take the necessary steps 
for this building and for the raising of money neces- 
sary for it. 

If there be danger of an over supply of labor dur 
ing the period of demobilization and readjustment and 
a consequent lack of employment for the men returning 
from the army and from the munition plants, such a 
school house building program will be no inconsider- 
able factor in the solution of this problem of employ 
ment, 

If such of the large amount of accumulated building 
materials of the War Department as is suitable for 
school buildings can be had for this purpose it may 
reduce the cost for raw materials considerably. 

In view of the part which popular education must 
play in the new era there can be little or no objec- 
tion to any expenditures for building that may be 
necessary for the full efficiency of our school systems. 





LABORATORY DID VALUABLE WAR WORK 

WASHINGTON, D. C., Feb. 24.—The Department 
of Agriculture authorizes the following statement 
regarding hurry-up method of drying willow for 
artificial limbs: 

The investigative war work of the Forest Products 
Laboratory, Forest Service, included work in codpera 
tion with the surgeon general's office in the rapid dry 
ing of willow for artificial limbs. Because it took from 
three to five years to season willow for this use and no 
satisfactory substitute could be found, the discovery 
of some means of rapid artificial drying was very neces 
sary. 

Thru its tests the laboratory succeeded in properly 
drying the willow in from sixty to seventy days. The 
seasoning problem was solved by determining the par- 
ticular temperature, humidity and circulation condi 
tions in the dry kiln under which willow could be 
successfully dried and also the form in which the 
material should be prepared to minimize the drying 
time, ° 
The willow cut and offered for sale by farmers over 
the country is usually worthless for artificial limbs 
because of poor drying, which causes it to check and 
crack, 

The following statement is authorized concerning 
the results obtained by the laboratory in testing and 
seasoning wood used in aircraft production: 


At the time our aircraft program was launched prac 
tically no seasoned spruce stock was available. To 
air-dry green spruce 3 inches thick, such as is used 
in airplanes, requires from one to two years. The 
Forest Products Laboratory specified a method of kiln 
drying by which green spruce airplane stock can be 
dried in’ from twenty to forty days to the proper 
moisture content. Kilns were designed for the army 
and navy and for commercial companies capable of 
properly drying airplane stock, and men were furnished 
to operate them until operators could be trained at the 
laboratory. Seasoned stock was thus insured equal, if 
not superior, to air-seasoned material. 

A relatively slight advantage in_ lightness and 
strength. over the best substitute makes spruce the 
preferred airplane wood and warranted the organiza- 
tion of a spruce production division. The same impor- 
tance attaches to any saving in strength, however 
slight, that is accomplished thru proper methods of 
seasoning. Exhaustive tests are showing that the 
Forest Service specifications produce better material 
than can be secured by drying in the air. ‘ 

Over 300,000 tests made on about 130 species of 
wood afforded basic information for aircraft design. 
From these data the relative suitability of various 
species of wood, the influence of defects, the relation 
between strength and density, and the influence of 
moisture may be determined. A table of strength 
values at 15 percent moisture was prepared by the 
laboratory and adopted by the army and navy as a 
basis for the design of the wooden parts of aircraft. 

Practically all airplane specifications for lumber 
and parts, accepted by the army and navy, were either 
prepared or reviewed by the Forest Service. The rela- 
tive strength of various woods was investigated, The 
results obtained were bases for determining the best 
substitutes for spruce and also in eliminating undesir 
able species. 

The inspection of wood has played a greater part 
in the manufacture of aircraft than in any other 
industry, and at the beginning of the war the number 
of men qualified to undertake such a responsibility was 
rather limited. The laboratory assisted in educating 
men for this work, first by preparing an inspectors 
handbook on wood, and later by instituting regular 
courses in wood inspection. 

On account of the difficulty in securing suitable 
pieces for manufacturing the larger airplane parts 
and the necessity for conserving mater al, several 


series of tests were conducted at the laboratory on 





built-up beams and struts of various designs and also 
on various types of splices. Present specifications of 
the army and navy for laminated and spliced beams 
and laminated struts are based on the results of these 
tests. 

A waterproof coating for airplane propellers, which 
incorporates thin aluminum leaf in the finish, was 
developed at the laboratory and placed in production 
by the War Department. 

Direct assistance was given by the laboratory in 
stimulating the production of the materials needed for 
making waterproof glues, as well as the manufacture 
of the glues themselves, and a number of concerns 
were aided in developing satisfactory manufacturing 
procedure, 

Several types of waterproof glues, both of the blood 
albumen and casein types, were worked out and were 
demonstrated to certain manufacturers upon request 
of the Bureau of Aircraft Production. One of these 
types is now obtainable upon the open market. 

Practically nothing was known of the mechanical 
und physical properties of plywood at the beginning of 
the war. The use of plywood in aircraft construction 
necessitated information of this kind, and the proper 
ties of plywood of many species were determined by the 
laboratory thru an elaborate series of strength tests. 

The aircraft work of the Army and Navy Depart- 
ments covers a much broader field than would seem 
possible at first thought. The results of real value 
that were obtained are many in number and far 
reaching in application. At the time the armistice 
was signed production was increasing by leaps and 
bounds, 
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MAKE PROGRESS ON SOLDIER-FARM BILL 
[Special telegram to AMERICAN LUMBERMAN.] 

WASHINGTON, D. C., Feb. 26.—President Wilson 
today placed on his legislative program the bill 
introduced at the instance of Secretary of the In- 
terior Lane, appropriating $100,000,000 for the 
purchase of cut-over, swamp and other land for 
returning American heroes. Supporters of the 
bill had about given up hope of its passage. In 
the House a special rule was secured for its con- 
sideration and today the Senate committee on irri- 
gation and reclamation of arid lands reported it 
favorably. With the President boosting the meas- 
ure with all his force, delegations here from twelve 
or more States and memorials on file from eight to 
ten more, plus the growing demand among the re- 
turning soldiers, the prospect of action has sud- 
denly grown much brighter. A hundred million 
dollars is not enough to go into the scheme on the 
comprehensive scale proposed by Mr. Lane, but is 
probably more than can be used between now and 
the next session of Congress, assuming the 66th 
Congress will be called in extraordinary session 
after the return of the President from his second 
visit to Kurope. 





WORK FOR FIGHTERS THREATENED 

WASHINGTON, D. C., Feb. 24.—The United States 
Employment Service, Department of Labor, is much 
exercised by the action of the House appropriations 
committee in eliminating from the sundry civil 
bill appropriations for the continuation of its work 
after July 1. This, as the Employment Service 
points out, will remove the chief agency of recon- 
struction in transferring soldiers, sailors and war 
workers from a war to a peace basis. With the 
general trend toward unemployment and with the 
spread of unrest and social disturbance the effect 
of this removal can not be overestimated. 

A minority report, signed by Representative 
Gallivan of Massachusetts and four other mem- 
bers, recommends the appropriation asked for by 
the seeretary of labor for the continuance of the 
service. The entire question now goes before the 
House for final determination. It is thought that 
a campaign condueted by private feé-charging em- 
ployment agencies and certain blacklisting agen- 
cies among employers has caused the wide spread- 
ing of untrustworthy information. Mr. Gallivan 
points out that the United States Employment 
Service during the last six months of 1918 found 
places for 2,386,490 men and women at the low 
cost of an average of $1.33 per placement. Since 
the war it has been finding places for workers in 
this country at the rate of 100,000 a week. 





GOVERNMENT TO PROTECT INVESTORS 


WASHINGTON, D. C., Feb, 24.—The Federal Trade 
Commission is about to launch a campaign against 
unscrupulous promoters of stocks and securities of 
doubtful value. 

At a public hearing on Friday last representatives 
of the Treasury Department, the Capital Issues 
Committee and the Federal Reserve Board urged the 
commission to use the powers conferred by Con- 
gress to prevent unfair methods of competition in 
interstate commerce for the purpose of curbing 
‘*blue sky’’ practices or misrepresentation in the 
sale of stocks and_ securities, 


NEW INDUSTRIAL PRICE BOARD FORMED 

WASHINGTON, D. C., Feb. 25.—President Wilson 
having approved the plan proposed by Secretary of 
Commerce Redfield for the stabilization of prices 
of basic material, with the view of stimulating 
building and general industry, there has been 
formed a commission to be known as the industrial 
board of the Department of Labor, composed of 
representative men from industry, labor and the 
Government, under the chairmanship of George 
N. Peek, formerly vice chairman of the War In- 
dustries Board. 

The course of procedure is announced by Secre 
tary Redfield in part as follows: 

One of the first steps which the board should 
take is to call into consultation and conference 
the leaders of industry in such numbers and by 
such groups as it may be felt is wise. Probably the 
first of these conferences should be with represen 
tatives of industries producing basic materials, 
such as iron, steel, lumber, textiles, cement, copper, 
brick, and other construction materials, and from 
time to time thereafter such others as may be 
deemed proper. It is believed, however, that in- 
dustries dealing in finished products will be able 
largely, if not entirely, to adjust their prices in 
line with the above policy, without material aid 
from the committee. 

The immediate object is to bring about such 
reduced prices as will bring the buying power of 
the Government itself, including the railroads, tele- 
phones, and telegraphs, into action and make it pos- 
sible for the Government to state that it is willing 
to be a buyer for its needs at the reduced prices. 
If these conferences result in such an understand- 
ing on the part of the Government with respect to 
the important basic industries concerning proper 
prices and bases for prices at which purchases 
may be made by it, and these are approved by the 
board, it is believed that upon announcement there- 
of to the country in general the public will feel 
justified in promptly beginning a program of 
extensive buying. 

Such a procedure will in substance establish im 
mediately a basis upon which to resume activities, 
and in this way the law of supply and demand 
will be enabled to come into play. Krom that time 
forward it will control the changes and readjust 
ments in selling prices of materials and the trend 
of prices, it is believed, will be upward and not 
downward. 


TO CONTRIBUTE TO WORLD WAR HISTORY 

WASHINGTON, D. C., Feb. 25.—Officers and men 
of the 20th Engineers who have returned, as well 
as those still in the service, will be interested in 
the following invitation by the War Department 
that they submit historical information connected 
with the war: 

The secretary of war has directed that a bulletin be 
published to the army to provide that officers and other 
persons who have served in or with the army during 
the war and who Are in possession of historical infor 
mation of value for use in connection with the history 
of the war are authorized and invited to communicate 
such information direct by mail or otherwise to the 
chief of the historical branch, Army War College, 
Washington, D. C., such material to be considered as 
having been furnished to the War Department uncon- 
ditionally, to be used as desired and not to be re 
turned unless request is made to do so. 








CLARIFYING STATE RAILROAD CONTROL 

WASHINGTON, D. C., Feb. 24.—The United 
States Railroad Administration has issued the fol 
lowing general order: 

In order to clarify the relationship between the 
United States Railroad Administration and the State 
railroad and public service commissions, all officers 
and employees of the United States Railroad Adminis 
tration shall be governed by the policies and regula- 
tions herein set forth, 

1, Transportation systems under Federal control 
continue subject to the lawful police regulations of the 
several States which were and are —_ to private 
ly operated transportation systems, in such matters as 
spur tracks, railroad crossings, safety appliances, track 
connections, train service, the establishment, mainten- 
ance and sanitation of station facilities, the investl- 
gation of accidents, and all other matters of local 
service, safety and equipment. It will be the policy 
of the director general to cause the orders of the 
State commissions in these matters to be carried out. 


2. In all proceedings of the character specified in 
paragraph 1 hereof, formal or informal, officers and 
employees of the United States Railroad Administra- 
tion shall recognize the jurisdiction of the State com- 
missions and shall assist them in developing the facts 
and in applying such remedy as may be necessary and 
shall fully coéperate with them. 

3%. In all formal proceedings of the character speci- 
fied in paragraph 1 hereof, to which the director gen- 
eral may be a party, he will consider service as hav- 
ing been made on him if made on the Federal manager 
or general manager, as the case may be, of the trans- 
portation system affected, or on such official as the 
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Federal manager or general manager, respectively, 
shall designate and whose name he shall file with the 
State commission for that purpose. The Federal man- 
ager or, if none, the general manager, shall designate 
to each State commission an officer conveniently lo- 
cated on whom such service may be made. The legal 
officers of the United States Railroad Administration 
are directed to appear in such proceedings and to pre- 
sent fully the facts. 

4. The Federal Control Act empowers the Presi- 
dent to initiate rates, fares, charges, classifications, 
regulations and practices by filing the same with the 
Interstate Commerce Commission, and empowers said 
commission to review the justness and reasonableness 
thereof. The State commissions take the position that 
the intrastate rates are nevertheless cablact to. their 
jurisdiction, and it will be the policy of the director 
general to expedite in every way a final decision by 
the appropriate tribunal of the question thus raised. 

5. The directors of traffic and public service of the 
United States Railroad Administration are directed, 
before authorizing advances of any importance in 
rates, fares or charges either interstate or State, to 
submit the same to the State commissions in the 
States affected for their advice and suggestions, 

6. It is important that the records of the State 
commissions be continued intact. Transportation sys- 
tems under Federal control shall file with the State 





EXPERIENCES OF LUMBERMEN SOLDIERS 


SAW ACTIVE SERVICE IN FRANCE 

CINCINNATI, OHIO, Feb. 25.—Lieut. H. D. Wil- 
moth, who was mustered out of service a few days 
ago, is now with the J. C. West Lumber Co., of this 
city. Lieut. Wilmoth commanded the Light Trench 
Mortar Platoon of the 4th Regiment, 3d Division, 
Regular Army, at Chateau Thierry. He was in 
the Allied drive on that front and fought at St. 
Mihiel and the Argonne Forest. Last October he 
was detailed to return to the United States as a 
trench mortar instructor and was stationed at Camp 
Sevier where he remained until honorably dis- 
charged. Lieut. Wilmoth will cover Ohio and 
southern Michigan as a salesman for the J. C. 
West Lumber Co. He is a graduate of West Vir- 
ginia University, has studied forestry and has had 
considerable lumber experience all the way from 
the woods to selling the manufactured lumber. 

F. J. Hoenemeyer, recently mustered out with 
the rank of first sergeant, has been employed by 
the same company as an accountant and general 
office man. 


TELLS OF REFUGEE WORK IN ITALY 

Str. Louis, Mo., Feb. 24.—W. W. (Billy) Dings, 
well known hardwood man of St. Louis, returned 
home Saturday from Italy, after nine months’ serv- 
ice with the American Red Cross Commission for 
Italy. He left St. Louis July 1, and after a short 
stay in Paris and Rome went to Rimini, where he 
was permanently stationed. He was a lieutenant, 
second in command of one of the sixteen districts 
in charge of the commission in Italy. 

When the Austrians made their famous drive 
on the Piave, the Venetians fled, many of them 
going to Rimini. The care of these refugees was 
included in Mr. Dings’ work. He said: 

‘‘We had 18,000 people to look after in our 
district. We had to care for them in every way, 
and so we had twenty-five different activities. 
These included day nurseries, lace factories, gar- 
ment factories and one hospital. The Red Cross 
financed these industries, seeing that there was 
sufficient material with which to work with as 
well as to arrange to meet the pay rolls. The 
product of the garment factories was distributed 
hy the Red Cross to the refugees. The material 
that was used came from Rome and was donated.’’ 

Mr. Dings is a great booster for the Y. M. C. A. 
and its work over there. He said: 

‘The Y. M. C. A. did splendid work, and they 
deserve great credit. This I know from my per- 
sonal observation. I had oceasion frequently to 
come in contact with men engaged in the work of 
the ‘Y’. TI have heard a lot of criticism of the 
organization, but it is undeserved.’’ 








HAS INTERESTING WAR EXPERIENCES 


CINCINNATI, OHIO, Feb. 25.—Capt. H. J. Pfiester, 
president of the M. B. Farrin Lumber Co., of this 
city, has arrived home and resumed the active man- 
agement of the company, having been honorably 
discharged ten days ago, after service of fourteen 
months, of which a year was spent with the Amer- 
ican Expeditionary Forces in France. He was con- 
nected with the mechanical engineering section, 
construction department, of the army air service. 
While in France he was located first at Tours and 
later at Romorantin, at which last named place 
was located Air Construction Service Station No. 
2, where were assembled and equipped the De- 
Haviland fours before they were sent to the front. 

Capt. Pfiester says he did not do any flying for 
the army, but made several flights as guests of 
aviators, and visited a number of the first line 
stations. After the armistice he made flights from 
Paris as far as Lisle, and later visited several 
American camps. He did not see much American 
lumber in the parts of France he visited, that in 


commissions, for information, all their rate schedules 
heretofore or hereafter issued during the period of 
Federal control, and annual and other reports and 
information as to matters within the scope of Federal 
control requested by State commissions according to 
the provisions of State statutes. 


7. All officers, agents and employees of the United 
States Railroad Administration are directed to sup- 
ply information and render assistance as requested 
by State commissions, in accordance with the pro- 
visions of this order. 

; ‘ This order shall be effective on and after its 
date, 
WaLker D. HInzgs, 
Director General of Railroads, 





REFUSE EQUAL RATES FOR EQUAL HAULS 

WASHINGTON, D. C., Feb. 25.—In a tentative report 
submitted to the Interstate Commerce Commission, 
Attorney-Examiner M. A. Pattison in No. 10247— 
Southern Hardwood Traffic Association et al. vs. 
Walker D. Hines, director general of railroads et al.— 
recommends that the complaint, involving rates on 
lumber and articles taking lumber rates from produce 
ing points in southern States to Carrollton, Ky., be 





dismissed. Complainants contended that Carrollton, 
which is located on the Carrollton & Worthville rail- 
road, is subjected to undue prejudice and disadvan- 
tage by reason of the fact that the rates applied exceed 
those to and from equidistant points on the main line 
of the Louisville & Nashville east of Worthville. Com- 
plainants also asked for the establishment of thru 
routes and joint rates where none now exist. 





APPLY THRU RATE FROM NEARBY POINTS 


WASHINGTON, D. C., Feb. 25.—G. S. Gibson, attor- 
ney-examiner, in a tentative report in No. 10272—The 
Lodwick Lumber Co, vs. Walker D. Hines, director gen- 
eral of railroads et al.—advises the Interstate Com- 
merce Commission that rates applied on four carloads 
of lumber shipped from Dyersdale, Tex., to Deming, 
N. M., were unreasonable. Reparation will be awarded 
when a certified statement of the exact amount due 
is received. Charges were collected on a combination 
of commodity rates, 8 cents to Houston and 34 cents 
beyond. At the time of shipment a blanket thru rate 
of 34 cents was in effect from points in the same gen- 
eral vicinity. Mr. Gibson states this rate should have 
been applied. 








Good News for 
Employers 


Two battalions of the 20th Engi- 
neers (Forest) have come home 
from France after seventeen months’ 
foreign service and other battalions 
will soon follow. Their officers and 
men surrendered good positions and 
jobs voluntarily to enter service. 
They have worked hard in France 
under trying war-time conditions 
and facing adverse and difficult 
physical situations. These troops 
deserve the best that lumbermen of 
the United States have to give them 
and it is requested that this telegram 
be brought to the attention of the 
lumbermen in the belief that they 
will be glad to give preference to 
the boys of the 20th Engineers who 
have done their bit and done it well. 

MAJ. FRANK R. BARNS, 

Commanding | Ith and 12th Bat- 

talions, 20th Engineers. 











use being mainly the scrub timber eut in France. 

He says he had many interesting experiences, and 
will tell some of them in an address which he will 
make at the next regular monthly session of the 
Cincinnati Lumbermen’s Club, Monday, Mareh 3. 
He says he returns to the United States a better 
citizen for the experiences he has had. This is 
his second army experience, as he was a lieutenant 
of infantry in the Spanish American War. 

His company, which during the war did kiln dry- 
ing for the Wright plant at Dayton, Ohio, and 
manufactured box material under war contract, 
has been readjusted to domestic business and is 
operating well up to capacity again. 


WANT FORESTRY BATTALION RETURNED 


BELLINGHAM, WASH., Feb. 22.—Bellingham has 
sent to Washington an inquiry concerning the re 
port that the forestry battalion of the Twentieth 
Engineers, in which many men from this city are 
serving, including lumbermen’s sons, is to be kept 
in France to mend roads. 

The inquiry is made by a special committee ap 
pointed by President Henry Ford of the Fathers’ 
Club, and has been sent to Congressman Lin H. 
Hadley, of this city, with a request that he take 
the matter up with Senators Miles Poindexter and 
Wesley L. Jones, of this State, who in turn are 
expected to approach General March, chief of staff, 
on the subject. 

The committee, headed by Attorney Dan F. 
North, points out that if it is true that the forestry 
battalion is to be kept in France indefinitely to re- 
pair roads damaged by the American Army, as 
local men have written home, the lumber industry 
of the Northwest will suffer, since these men are 
skilled millmen or woodsmen. Furthermore, the 
committee states, the families of these men need 
the larger wage which they would earn in the mills. 
Another point made is that the men are not expe- 
rienced in road work and know practically nothing 
about it. 





LUMBERMAN ON PEACE CONFERENCE 

New Or.EANS, La., Feb. 24.—New Orleans 
relatives of Maj. Jack H. Friend, now with the 
American Expeditionary Force, have received word 
that he has been assigned to duty as one of the 
engineer officers to serve the peace conference at 
’aris. In civil life he is a member of the engineer- 
ing firm of Friend & Webre, in this city, and before 
entering business for himself served for a time 
as chief engineer of the Great Southern Lumber 
Co. Maj. Friend has been in France since Octo- 
ber of last year and participated in the Argonne 
campaign, receiving a citation for meritorious 
service, 


AID JOBLESS SOLDIERS AND SAILORS 

SEATTLE, WASH., Feb. 22.—Thru the codpera- 
tion of the United States Employment Bureau and 
the West Coast Lumbermen’s Association, men 
who have been honorably discharged from the 
army, havy or marine corps are given an oppor- 
tunity to find employment in the lumber camps and 
mills of western Oregon and Washington. In the 
association offices a list is made of the applicants 
and their qualifications and the information is 
cireulated among the camps and mills of the two 
States. Many men have already been placed in 
positions ranging from cooks and donkey engineers 
to sales managers. Frequently the association re- 
ceives letters direct from the men themselves, as 
in the ease of the following: 


INTERLAKEN, VIA Asspury Park, N. J. 

The two undersigned respectfully request that you 
place this letter before any of your members who might 
be interested. At the outbreak of the war in 1917 we 
joined the navy and have since served as seamen on the 
U. 8S. S. Leviathan, carrying troops between England, 
France and America. We have now been released from 
active service and are determined to learn the lumber 
business. We have no money for forestry schools, but 
must earn our living while learning the forestry game 
in the woods. Our usefulness to you at the start 
would, of course, be unknown, but we can say that 
we'll give you the best we have and learn quickly. 
We are both strong, healthy young men, aged 23 and 
28 respectively, American, and can give the best char- 
acter references. We have good educations, but tell 
you plainly that we know almost nothing about lumber, 
but that we soon shall if we get the chance. If any 
of your members offers us a Job in a lumber camp 
we'll manage to come out and take it. All we want is 
the Job and if we are anxious to travel thousands of 
miles to get it you may know we are in earnest. 

Kennetu C. THOMAS, 
ALPHONSD BAYIN. 








ITALIANS RECOGNIZE VALOR 


LirtLeE Fas, MINN., Feb. 25.—Lieut. Frederick 
E. Weyerhaeuser, of Tacoma, Wash., and formerly 
of St. Paul, has been decorated with the Italian 
Croce al Merito di Guerra. The cross was awarded 
for bravery in action on the Italian front. Lieut.. 
Weyerhaeuser served for a year and a half in 
Italy, having been among the first American avia 
tors sent to that front. He recently returned to 
the United States and is now at his home in Tacoma. 
He is the son of John Weyerhaeuser, of Tacoma. 





FINED $100 FOR $17,714 FIRE DAMAGE 


PoRTLAND, OrE., Feb. 24.—In July, 1917, a man 
working with a sheep outfit near Hidden Lakes, a 
remote and isolated region in Okanogan National 
Forest seldom visited except by sheepmen or forest 
rangers, left camp without putting out his fire. 
The fire spread and burned over 75,000 acres of 
timberland, killing and rendering unmerchantable 
15,000,000 feet of saw timber having an estimated 
value of $7,650; destroyed immature timber, young 
growth and forage valued at $4,800; and cost the 
Forest Service $5,264.54 to suppress it. He did not 
contest the suit brought against him and on Feb. 
11 the Department of Justice at Spokane fined him 
$100. 
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Progress and Achievement Feature the Greatest | 


New OrLEANS, LA., Feb. 25.—Down here in Dixie 
Land 500 southern pine lumbermen convened today 
to lay plans to capture a full share of the greatest 
lumber market the world has ever seen, which pro- 
ducers of forest products, business men generally, 
trade experts and financial wizards agree looms on 
the industrial horizon. Not a doubting Thomas to 
discount the foregoing rosy prediction about the 
future the lumber trade in this country could 
be found in the throng of producers and distrib- 
uters attending the fourth annual of the Southern 
Pine Association, Already developments at the an- 
nual and what is in prospect before the convention 
adjourns tomorrow mark it as the most momentous 
lumber gathering ever held by pine mén in the 
South. 

President Charles 8. Keith, of Kansas City, Mo., 
in a most able and comprehensive annual address 
struck the keynote of the wonderful trade future 
awaiting the lumber industry in his remarks, and 
the thought that nothing now could prevent an ex- 
pansive lumber market for all kinds of forest prod- 
ucts of the United States was carried along in the 
able business address of John H. Kirby, of Hous- 
ton, Tex., president of the National Lumber Manu 
facturers’ Association, the report of Secretary- 
manager J. E. Rhodes, the illuminative picture of 
the future of Attorney L. C. Boyle of Kansas City 
as well as the other business, lumber or trade ex- 
perts on the program. 


New President Chosen 


The initial session of the annual was extended 
well beyond the regular luncheon hour, so marked 
was the meeting with a flow of good things about 
how the lumber industry will come back into its 
own. It was a fitting climax for the opening meet- 
ing when Mr. Kirby arose and in a splendid short 
talk nominated Alfred L. Clark, of Live Oak, Fla., 
as president to succeed to the able leadership of Mr. 
Keith, who after serving faithfully and well for 
the last four years had found it necessary to retire. 
The name of Mr. Clark received a prompt second 
and then a rising vote of all the members made him 
the unanimous choice of the association as its new 
leader. 

The large convention hall on the top floor of the 
Hotel Grunewald was artistically decorated in the 
colars of Old Glory for the historic pine meeting. 
As an evidence of interest, most of the seats were 
oceupied when the meeting was opened with invo- 
cation by Rev. Hugh D. Mooney, of New Orleans. 


The President’s Address 

President Keith did not waste time in prelimi- 
naries but proceeded to deliver his address, which 
was so full of wisdom about business conditions 
generally, so able a review of all southern pine ac- 
tivities and handled so well prospective lumber and 
general business that it is herein presented in full: 

This is the fourth annual meeting of this industry 
since the organization of the Southern Pine Asso- 
ciation. We meet today under more auspicious con- 
ditions than it has ever been our good fortune to 
meet before. War is over; readjustment of our lives 
and industry is in progress; reconstruction will 
shortly begin. 

The drift of public policy toward monopoly and 
State socialism, thru governmental ownership and 
control, was disapproved by the American people 
at the polls last fall. The sound thought of our 
citizenship has been expressed in the only language 
in which it can be registered, 

This association came into being after the begin- 
ning of the world war. It has sought to be useful 
to the industry which created it. We have been so 
hedged about by restrictive legislation that direct, 
short-cut methods of constructive coéperation have 
been impossible. Our fields of cojperation have been 
limited to education and trade extension—education 
by acquiring more complete knowledge of the eco- 
nomics of our industry and trade extension by di- 
recting attention of the consuming public to the 
desirability of our product. We are just beginning 
to feel the benefit of knowledge of our economics. 
If this knowledge were complete we would be able 
to forecast exactly what our industry is going to do 
under all conditions and could shape our business 
affairs accordingly. The result would be constant 
prosperity in the industry and satisfaction among 
our employees. 

Economies in Production and Selling 

There is nothing mysterious about economics; it 
is simply a knowledge of cause and effect. We see 
the effect, but unless we know the cause we can 
not in the future guard against the same effect. 

As I have stated in the past, certain matters per- 
taining to our business should be of common knowl- 
edge to all of us; such as what it costs us to pro- 
duce lumber, the price at which it is being sold 
and the demand for our product, which latter should 
be subdivided into demand for each specific item of 
production. 

How many times have we heard the last year, in 
the discussions relating to price fixation, there 


should be some elasticity to prices so as to permit 
the marketing of surplus production and at the 
same time secure the same average price! Mean- 
ing thereby that if certain items of production were 
in excess of immediate consumption the price of 
such surplus products should be reduced; whereas 
the price of such items for which demand exceeds 
production should be advanced. As a matter of fact, 
if we knew which items of production were being 
produced in excess of current consumption our pro- 
duction could be regulated so as to meet the trade 
requirements, and the necessity of price concessions 
to move surplus stocks would be eliminated. Pro- 
duction in this manner would tend to stabilization 
of the industry. This would require close and. con- 
tinuous study of stock and market conditions. 


Working in Codperation 


With the entrance of the nation into the world 
war the administration found it necessary to sus- 
pend the operation of our trust laws in order to 
mobilize industry and secure the coéperation neces- 
sary to meet the Government’s needs expeditiously. 
Upon the invitation and request of the Government, 
in the mobilization and coéjperation necessary to 
meet the emergency, this association has done many 
things which under peace conditions might be looked 
upon as being open to question. The emergency has 
passed, and in the absence of corrective permissive 
legislation such coéperation must cease so as to 
avoid the appearance of evil. 

In this connection the Government itself recog- 
nized that the Sherman anti-trust law and other 
restrictive measures now on our statute books were 
as obsolete as the ‘blue laws’’ of Massachusetts. 
These measures are still in force and it remains to 
be seen whether the legislators of the future will 
read correctly the signs of the times, or whether 





CHARLES 8S. KRITH, OF KANSAS CITY, MO.; 
Retiring President 


they will follow the footsteps of their predecessors 
in appealing to the radical elements of our people, 
thus forcing a character of competition which is 
wasteful and demoralizing and for which the public 
must ultimately pay. No economic waste is ever 
suffered which is not, sooner or later, compensated 
for at the public’s expense. 

Tho units of industry may be forced into bank- 
ruptcy, what good to the public can be accom- 
plished if such conditions have delayed develop- 
ment, disorganized forces and enhanced values of 
the raw material by reason of wasteful methods 
born of unreasonable competition? The public ulti- 
mately pays many times more in enhanced values 
than may have been saved thru destructive prices 
and suffers in time of need for want of production. 
This is what has happened in this country. 

The American people are said to be the most 
wasteful people on earth. Part of this criticism is 
due to our national industrial development and is 
not a waste but a necessity. The greater part, how- 
ever, is due to an improper understanding of eco- 
nomic conditions and the enactment of destructive 
laws. 

Combinations Lawful and Otherwise 


Misunderstanding is the principal cause of unfor- 
tunate legislation. Had the facts of industry been 
properly understood and presented to Congress when 
the Sherman Act was being considered many of its 
objectionable features would have been eliminated. 
The fault rests not so much with our representatives 
in Congress as it does with our industrial leaders and 
members of industry in not properly presenting in- 
dustry’s case while legislation is pending. 

Some two years ago a proposition was voted upon 
and approved by the business interests of the coun- 
try, thru the Chamber of Commerce of the United 
States, known as Referendum No. 17, which recom- 
mended a modification of the Sherman Act to per- 
mit codperative agreements under governmental 
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supervision among industries dealing in natural re- 
sources. At the Reconstruction Conference held in 
December at Atlantic City, under the auspices of the 
Chamber of Commerce of the United States, a reso- 
lution to the same effect was adopted including all 
business. The problems of American business hav- 
ing been clarified by the experience and the observa- 
tion of the coéperative movement of industry during 
the war makes it desirable to have a broader re- 
vision of the Sherman Act than was contemplated 
in said referendum. 

We are liable to confuse in our minds the terms 
“governmental supervision’ and ‘governmental 
regulation.’’ Governmental regulation implies the 
creation of power, reposed in an administrative 
body, to control the policies and the details of op- 
eration of business. Such regulation I would not 
agree to, as being undemocratic and because its ten- 
dency is toward State socialism. It destroys initia- 
tive in industry. It may become necessary in such 
event for the State to take the place of the indi- 
vidual in industry, with all the attendant evils which 
would follow. Coéperation under supervision means 
simply a negative power placed in the hands of some 
governmental agency to say you can not do the 
thing you proposed to do by combination. If it does 
you are in the same position as you are in now. 
You would still have the right of appeal to the 
Supreme Court to determine whether or not such 
agreement was or was not in violation of the revised 
act. So, while we may properly be opposed to Gov- 
ernment regulation, we should not fear Government 
supervision, 

Supervision by Government 

The proposition submitted in Referendum No. 17 
was to the effect that two or more persons engaged 
in the same business could enter into an agreement, 
which would be filed with the Federal Trade Com- 
mission, The commission would have sixty days to 
investigate the agreement and its purposes, which 
it could do either on its own initiative or that of 
some one else. If they failed to express their dis- 
approval of the agreement within sixty days, for the 
reason it failed to conserve resources and life and 
stabilize industry, the parties to the same would be 
authorized to proceed under it. In event the com- 
mission did disapprove, then the parties would have 
the right to proceed and let the matter be taken be- 
fore the United States Supreme Court by the at- 
torney general for final determination. 

This is what we mean by supervision. 

Referendum No. 17 suggested the Federal Trade 
Commission as the appropriate agency of Govern- 
ment to act as the supervisory body, but I am not 
clear in my own mind as to whether that would be 
the proper thing to do now in view of subsequent 
events. I am leaning strongly to the view that 
the body which should pass upon these matters 
should be one of semi-judicial capacity, with power 
to act, and should be composed of men of judicial 
mind and industrial experience. For that reason I 
believe one-half of its personnel should be taken 
from the judges of the circuit courts of the United 
States and the other half thereof should be equally 
representative of industry, industrial workers and 
that great class of American citizenship engaged in 
agricultural pursuits. The men selected should be 
men of practical experience. Certainly, before a 
body composed of this character of men, industry, 
the industrial worker and the public would be pro- 
tected. Under its wise and guiding influence Amer- 
ican commerce could take its place in the sun of the 
world’s trade, while the American laboring man 
would be the beneficiary of stable and steady wages 
and the American farmer would benefit thru broader 
domestic markets. 

Therefore we should direct the attention of Con- 
gress to the necessity of modifying the Sherman Act 
as outlined. 


An Object Lesson from Abroad 


Congress, in its wisdom, recognized the fact that 
American industry was shackled by obsolete and 
uneconomic laws and rendered impotent to com- 
pete in the world’s markets. So it enacted the 
Webb-Pomerene Law to permit combinations in 
foreign trade. This modification of our trust laws, 
together with the broadening possibilities of world 
trade, due to our entrance into the war, opens the 
door of opportunity, which the American business 
man should not be slow to enter. The necessity of 
taking advantage of the opportunity offered by this 
act is clearly expressed by Trade Commissioner 
Oxholm in his report to the Bureau of Foreign and 
Domestic Commerce, wherein he used the following 
language: 


Finnish and Swedish lumbermen have strong or- 
ganizations which recently developed into selling 
unions. * * * This step has been necessary be- 
cause the importation of lumber to the larger con- 
suming markets of England and France has been 
placed in the hands of the Government and there 
is at the present time one buyer purchasing all the 
lumber for these markets. Such a buying organiza- 
tion would very easily be able to control the export 
prices if it could deal with thousands of not organ- 
ized exporters. * * * Some uncertainty is ex- 
perienced in these countries in regard to the posi- 
tion which the exporters of Canada and the United 
States will take. It is generally known that the 
exporters in these two countries are still not organ- 
ized and unless these exporters should be informed 
in regard to the prices which the Scandinavian lum- 
ber exporters will obtain it is believed that they 
will sell their lumber comparatively cheaply and thus 
spoil the market. 
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In other words, the American lumberman is forced 
to contend with a buying combination and unless he 
combines to protect himself as well as extend his 
markets he may expect to have prices which are not 
justified by conditions of trade. 


Allocation of Raw Material Countrywide 


During the last century the evolution of transpor- 
tation and means of communication has developed 
our industrial activities along broader lines. The 
development of units of industry to provide for local 
consumption into those greater units which now 
seek national and international markets to dispose 
of their surplus production has been an evolution 
of the last quarter of a century. 

With this broadening of economic conditions and 
evolution in industry our opportunity to visualize 
conditions has convinced us that in all portions of 
the United States there do not exist at the same 
time the same trade conditions. The corn crop may 
fail in Missouri, while in Illinois the crop may be 
bountiful. Hence the Illinois farmer may be able 
to provide improvements, whereas the Missouri 
farmer may be financially unable to do so. This is 
also true in world affairs. The problem of the future 
is not so much one of control of production to avoid 
a surplus as it is the allocation of surplus produc- 
tion to regions where it is in demand. While there 
may be a surplus production of lumber in the United 
States the rest of the world may suffer for want of 
it. It is a question of locating the need and allo- 
cating the supply. 


Great Opportunity Awalting 


This leads me to a reference to the committee re- 
port which has been placed in your hands and which 
was adopted at the meeting in Memphis on Jan. 21. 
The question now is whether we will have the vision 
necessary to see our opportunity, the energy to 
grasp it and the ability to take advantage of it. 
Never before in the history of America has such 
opportunity been presented to this nation. We are 
the financial power of the world—the only nation 
in position to extend credit to other nations. With 
the expansion of credit should come the expansion 
of demand for American products, and with ex- 
pansion of demand will come the absorption of sur- 
plus products and a necessity for increased produc- 
tion. Not alone is this true in our industry but it is 
true with all industries. Never in the history of the 
world was there such a shortage of necessary pro- 
duction as exists today. In this situation there 
should be at once a great demand for the products 
of peace, which means prosperity for industry. 

With the expansion of credit, broadening of oppor- 
tunity and world trade follows increased national 
responsibility. Our flag should follow our trade to 
protect our commerce. This involves policies of 
military expansion. I have no sympathy with the 
vision of pacifist thought that American commerce 
should not be protected, on the theory that the in- 
terests of only a few are involved. The interests 
of the whole nation are involved. Future commer- 
cial history of the United States will record either 
a broad, intensive industrial expansion or a narrow, 
provincial position, dependent upon the clarity and 
breadth of vision of our business men and states- 
men. This is a matter which does not immediately 
affect our industry, but is one which involves our 
citizenship and indirectly affects our prosperity, as 
it does every other industry and every other citi- 
zen of the United States. 

Altho the door of opportunity opens wide to them 
who seek, and Congress has provided a means of 
taking advantage of the opportunity to enter into 
world trade, there still remain important policies 
to be determined, the proper determination of which 
is essential to successful results. These policies re- 
late to efficient transportation and shipping facilities 
at a reasonable cost. 


Transportation Ownership and Control 

In the solution of these problems a consideration 
of first importance is whether we can hope to obtain 
as advantageous rates and effective service under 
Government control and operations as we can under 
private ownership and management. The same ques- 
tion is also involved in connection with ocean ship- 
ping. In the solution of these problems politics 
should be eliminated. 

No nation or industry can expect permanent and 
efficient public service at a price less than its cost. 
The question uppermost in our mind is whether, 
under the policy of Government control and opera- 
tion, the cost of such service will continue to in- 
crease without regard to transportation differentials 
and the interests of the country. Can there be a 
greater incentive to efficient and economical opera- 
tion under Government control than thru the force- 
ful incentive of profit under private ownership? 
Can we expect efficient and economical management 
and at the same time make the management de- 
pendent upon personal interest for continuation? 
To whom will the public servant turn for continu- 
ation, organized employees or an unorganized pub- 
lic? 

To meet the competition of foreign industry we 
must have as efficient transportation at as reason- 
able cost as they have. 


The Policy for the Merchant Marine 


The question of domestic transportation solved, 
the next problem before us is our maritime policy. 
Shipping interests tell us it is impossible, under the 
stringent provisions of the La Follette Act, to meet 


the competition of foreign ship owners and sail 
‘under our own flag. Is it possible that 40,000 Amer- 
ican seamen will be permitted to tell 110,000,000 
American citizens whether they shall or shall not 
be permitted to operate their own ships under their 
own flag and in their own interest? Yet this is 
what the La Follette Act does. How are we to 
meet the competition of the world unless we do 
operate our own vessels in competition with other 
maritime nations? 

The price of American wheat in Kansas or Minne- 
sota is determined by the price of wheat on the 
Liverpool market, where it meets the competition 
of wheat from India, Australia, Russia, Turkey and 
South America. Therefore the amount which our 
farmer receives for his wheat is the difference be- 
tween the price on the Liverpool market less trans- 
portation and shipping charges and brokerage fees. 
This not only affects the surplus wheat which is ex- 
ported but fixes the price for domestic consump- 
tion. This will also be true with lumber. 

This leads us to the question of whether our ships 
should be operated by the Government or by private 
ownership. I am not able to see how American in- 
dustry and the American farmer are to be bene- 
fited by Government ownership and operation of 
our shipping. One of two extremes would probably 
prevail: First, that of making transportation charges 
so high that industry could not afford to 
avail itself of the facilities offered; or, second, that 
of making the charges so low as to make it neces- 
sary to make up the deficit thru the medium of 
taxation. I seriously doubt that the latter would 
occur, as it is difficult to educate the mass of the 
people that they would derive any benefit from such 
low rates. Their natural conclusion would be they 
were being exploited in private interest. Conse- 
quently it would be an unpopular move to make 
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concessions in rates and tax the American people to 
raise the funds necessary to meet the deficit created 
thru operation. 

Therefore, unless it is made possible to operate 
our ships by private ownership, under our own 
flag, the Fleet Corporation can only for a time assess 
charges to permit them the cost of service, and as 
shipping becomes more plentiful and competition 
becomes keener we will be confronted with the 
necessity of selling our bottoms to foreigners or 
taxing the American people to meet the loss created 
in operation. 

It behooves us, therefore, to educate the people 
as to where their opportunity and interest lie. When 
they are so convinced and their conviction is crystal- 
lized into legislative enactment our opportunities 
will be broadened and the public will be benefited. 

These are some of the things to which I believe 
we as southern lumbermen should devote our time 
and thought, trying to secure laws that are reason- 
able, constructive and in the public interest. 

When the Sherman Act has been modified, then 
will follow the necessity of broadening and deepen- 
ing the study of the economics of our industry, 
against the time when must be determined in some 
court a formula to determine a reasonable price. 
After such formula has been established it will be 
necessary to produce the facts to support a fair 
and reasonable price. In short, this means a close 
study of investment and cost. It means greater co- 
operation along these lines than we have had and 
I can not urge upon you too strofgly the imperative 
necessity for this action. 


The National Association and Taxation 


I want to urge upon this association its continued 
support of the National Lumber Manufacturers’ 
Association. The National has done some work for 
you this year in a legislative way which some of 
you may not fully appreciate. As an instance, the 
Treasury Department issued a ruling to the effect 


that depletion should not be charged in cost until 
the last year of operation. If the production was 
great enough the last year it would absorb it, and 
if not the manufacturer must pocket the loss; that 
which had been charged to depletion should be 
treated as income and taxed. 

The effect of this can be clearly seen when we re- 
member the average investment for plant facilities, 
per M feet of standing timber, of ninety-five south- 
ern pine companies was $1.55. If 80 percent of it 
was taken as taxes it would amount to approxi- 
mately $1.25 per M. On the production represented 
by this association it would have amounted to a 
tax of seven and a half million dollars annually. 

The ruling of the Treasury Department in this 
instance was corrected by modification of the Rev- 
enue Act, specifically providing for depletion of 
property in wasting industries. While the terms 
depletion and depreciation might be judicially con- 
strued to mean the same thing, much litigation 
might have been necessary before a decision could 
be reached, with the possible chance of an adverse 
decision. 

The original act as it passed the House provided 
that invested capital should include “paid-in or 
earned surplus and undivided profits; not including 
surplus and undivided profits earned during the 
taxable year, and not including the increase in the 
value of any asset above the original cost until such 
increase is actually realized by sale.’ Thru the 
efforts of the National Lumber Manufacturers’ Asso- 
ciation, and others affected, before the Senate 
Finance Committee and the Conference Committee, 
this provision was changed to read “paid-in or 
earned surplus and undivided profits; not including 
surplus and undivided profits earned during the 
year,” the specific exclusion of the difference be- 
tween original cost and present value being stricken 
out. 

Modifying Tax Inequalities 

A further provision was added to the act, as fol- 
lows: 

“Where upon application by the corporation the 
commissioner finds and so declares of record that 
the tax if determined without benefit of this sec- 
tion would, owing to abnormal conditions affecting 
the capital or income of the corporation, work upon 
the corporation an exceptional hardship computed 
by gross disproportion between the tax computed 
without benefit of this section and the tax computed 
by reference to the representative corporations 
specified in Section 328. * * * 

“Sec. 328. (a) * * * In computing the tax 
under this section the commissioner shall compare 
the taxpayer only with representative corporations 
whose invested capital can be satisfactorily deter- 
mined under section 326 and which are, as nearly as 
may be, similarly circumstanced with respect to 
gross income, net income, profits per unit of busi- 
ness transacted and capital employed, the amount 
and rate of war profits or excess profits, and all 
other relevant facts and circumstances.” 

This is supposed to relieve us of the gross in- 
equalities of the tax. Whether it does or not is a 
matter eventually to be determined after the appli- 
cation has been made. The National association 
has employed eminent counsel to make a test case 
under the 1917 law to determine the correctness or 
error of the department’s ruling that invested capi- 
tal does not include the appreciation in value of 
property between the date of purchase and the time 
of passage of the act. The consensus among our 
lawyers is that the tax sought to be levied on ap- 
preciation accruing between the dates mentioned is 
in fact a tax on property and not a tax on income. 
Consequently such a tax would be unlawful, inas- 
much as the Federal Government is not empowered 
to tax property, the States having only granted it 
the right to tax incomes as provided for in the re- 
cent amendment to the Constitution. 


Representation Before Legislators 

I will not attempt to discuss this matter. The 
general counsel for the National Lumber Manufac- 
turers’ Association will make a statement to this 
meeting giving an account of his activities in Wash- 
ington touching this subject. I will say in passing, 
however, that in directing the attention of Congress 
to the injustice created by the definition of invested 
eapital it developed that Congress was ignorant 
of the fact that such inequalities prevailed, and the 
question was asked of our representatives, ‘‘Why 
didn’t somebody in your industry tell us this before 
we passed the 1917 law?’ If you will continue your 
support of the National association and the Na- 
tional continues its efforts along its present activi- 
ties such criticism will never again come to us from 
Congress. 

It is obvious that future taxes will be in an in- 
creasing ratio and it is imperative that we be pre- 
pared to present the facts of our industry in such a 
way as to secure fair and reasonable basis of taxa- 
tion. This is a work which can hest be done thru 
the National associatior, aided and assisted by the 
regional associations. In the absence of full co- 
operation on their part, codrdinating the influence of 
the lumber interests thruout the country in a na- 
tional way, it would devolve upon us to undertake 
the work individually. 


Relations of Employed and Employer 
Another problem of immediate and urgent import- 
ance is the one of human relations. The evolution 
of industry from small units of production to greater 
units of national and international character has 
robbed the relations of employer and employee of 
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the close personal touch. In the earlier stages of in- 
dustry the employer labored side by side with his 
employees. The qualities of affection and loyalty 
were born of close association; but the broader in- 
dustrial scope of today has given strength to the 
argument that employees find it necessary to deal 
collectively with the employer. We call this col- 
jective bargaining, which necessitates organization. 
If this character of bargaining were confined to 
dealings between the employer and his own em- 
ployees much of the existing objection to organiza- 
tion would be removed. Dealings on industrial 
affairs between employers and total strangers have 
a tendency to arouse personal resentment and to 
precipitate industrial conflict. Organization propa- 
ganda, such as 8-hour day, time and a half for over- 
time and double time for Sundays, is not the panacea 
for industrial ills. 

Such propaganda is an expression of unrest. We 
should deal with the cause and not with the effect. 
The industrial evolution of the world, from the time 
of our developing means of communication, encour- 
aged us to reach out for markets to absorb surplus 
products and new production, necessitating the di- 
version of labor from agricultural pursuits to indus- 
trial occupations; the accumulation of wealth, the 
pyramiding of wages, producing changed standards 
of living; transforming former luxuries into present 
necessities; the loss of human touch between em- 
ployer and employees created an apparent but not a 
real divergence of interest between the two great 
forces of industry—capital and labor. These are 
the probable causes of present manifestations of 
unrest. No expedient remedy will cure the situation 
permanently. We must, therefore, make a sys- 
tematic, sympathetic and personal study of these 
relations so as to develop a better understanding, a 
wider sympathy and a greater loyalty. 


Prices and the Government Attitude 


Since our entrance into the world war there has 
been an economic evolution in industry, tending to 
concentration of purchasing power. This concen- 
tration is emphasized by governmental operation. 
Some agencies of Government seem to be working 
in line with policies which tend to produce indus- 
trial conflict. We are told by the Government that 
during the period of readjustment we must exer- 
cise every precautionary measure to avoid indus- 
trial conflict and its probable resultant effect— 
revolution. 

I am of the opinion that the policy enunciated is 
one of sound political principle. The activities of 
some governmental agencies, taken in connection 
with disrupted economic conditions, are tending to 
produce the very results which the Government 
seeks to avoid. 

I wish to direct your attention to the situation in 
which the lumber and coal industries find them- 
selves. With the railroads governmentally con- 
trolled we have in effect a potential combination 
which, dealing with the thousands of unorganized 
people in industry, is able to fix the price upon 
products of industry that they consume. 

In the case of lumber our attention was recently 
directed to an order from the director general's 
office to the purchasing agents of the various rail- 
roads, instructing them to request bids on lumber, 
but if the bids received were equal to or in excess 
of the Government fixed price they should buy no 
lumber but should send their bids in. 

What is the effect? Is it not in fact using the 
concentration of purchasing power vested in the 
director general's office to fix the price on lumber on 
a basis less than the prices fixed by the price fixing 
committee months ago? An agreement among pro- 
ducers of lumber as to what they should bid on the 
’ railroads’ requirements would be construed to be a 
combination in restraint of trade, and those who 
participated in such a combination would do so at 
their peril. If such an agreement is not entered 
into and the agencies of Government exercise the 
potential power they possess, what will be the re- 
sult? Prices of lumber can not be materially re- 
duced until the costs are materially reduced. The 
price fixed by the Government in June was sufficient 
to protect only 75 percent of October production, 
which production was only 60 percent of normal. 
Consequently, if costs are reduced, labor costs, 
which represent approximately 80 percent of the 
total costs, exclusive of timber and depreciation, 
must be reduced either thru increased efficiency of 
labor or a reduction in wage scales. 


A Cause of Potential Labor Unrest 


The situation even more vitally affects-the coal 
industry, as a larger portion of its production is re- 
quired by the railroads. We find one man in posi- 
tion to dictate the purchasing policy of the rail- 
roads. The five large packing plants, thru an abso- 
lutely lawful interchange of information between 
purchasing agents, are enabled to exercise an un- 
reasonable control over the price they pay for fuel. 
Thus we see that in the management of the rail- 
roads, the large packing plants, together with the 
steel industry, the potential power is reposed in 
eighteen men to control the destinies of 770,000 em- 
ployees and 19,000 employers. These industries con- 
sume 63 percent of the bituminous production of 
America. If 63 percent of this product is purchased 
by these industries at a price such as to cause a 
loss, and the industry is permitted to live, 37 percent 
of the production, or that amount consumed by the 
‘small consumer, must bear the burdens of the in- 
dustry. If these burdens are not to be borne by 
the small consumer they must in the final analysis be 
carried by the employees. This may cause the in- 
dustrial conflict so earnestly sought to be avoided. 

It would seem, therefore, this situation affords an 
additional reason for an amendment of the trust 
laws, as in the absence of any modification of the 
Sherman Act, permitting industry to combine for 
the purpose of protecting itself against this con- 


centration of purchasing power, it is confronted with 
a choice of three situations, all of which are de- 
plorable, to-wit: bankruptcy, imprisonment or de- 
struction of property rights thru revolution. 

If we are to pass thru this readjustment period 
without industrial conflict and financial ruin, but 
with sufficient income to meet the revenue require- 
ments of the Government, we will have to do so 
under broader departmental policies than those 
which now prevail. 

Causes for Optimism 

I desire to direct your attention to a further 
thought, and that is the outlook for a prosperous 
condition in the industry. My hopefulness in this 
connection is predicated upon these facts: 

Stocks in the hands of manufacturers are badly 
broken and are scarcely more than 50 percent of 
normal; retail stocks are possibly not more than 60 
percent of normal; foreign stocks are entirely de- 
pleted. Importation into foreign lumber consuming 
countries ceased beginning with the war for a 
period of approximately five years. Normal impor- 
tations during this period would have amounted to 
21,000,000,000 feet annually, or a total of 105,000,000,- 
000 feet. Therefore, Europe is short at least 105,- 
000,000,000 feet of lumber. Of this importation the 
United States and Canada normally contributed 26 
percent, while Russia, Finland and Austria-Hungary 
supplied 55 percent. Owing to industrial disorgani- 
zation due to the war and Bolshevism, the destruc- 
tion of stocks and productive capacity by the rav- 
ages of war, and the damage to Galician forests 
thru successive invasions into that territory, the 
production of lumber by Russia and Austria-Hun- 
gary will be eliminated as a factor in the situation 
for probably from three to five years. The United 
States and Canada, therefore, will be called upon 
to furnish 81 percent of the requirements instead 
of 26 percent. This is in addition to the reconstruc- 
tion demand. 

The output of the same units of production in the 
United States is less than normal, due to disruption 
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of organizations thru army drafts and inefficiency 
of labor. The productive capacity of the country 
as a whole has been greatly depleted thru the ex- 
haustion of timber supply of operating units, with- 
out the development of new units to replace those 
exhausted. 

The relation of supply and demand at the pres- 
ent time to the average relation of supply and de- 
mand of the last four years is 26 percent above nor- 
mal. This does not mean that our orders are 26 
percent higher than normal volume of orders during 
this period, but it means that the present relation 
of supply of lumber on hand to the unfilled order 
file is 26 percent above normal. 

There is a vast amount of delayed business which 
has been suspended on account of the war the re- 
sumption of which will immediately increase the 
demand as soon as labor conditions become more 
settled. In addition, foreign demand will materialize 
as soon as shipping becomes available. Shipping is 
becoming more available, as is evidenced by the re- 
cent reduction in ocean freight rates. These rates 
are still too high to add materially to the develop- 
ment of foreign trade. Reconstruction of the dev- 
astated areas of Europe is now in process of be- 
ginning and will gather headway from day to day. 
It has been recently reported that the British Gov- 
ernment has placed an order in Canada for 1,000,- 
000,000 feet of lumber at a price of $45,000,000. Our 
secretary advises that we have had inquiries to the 
New Orleans office for more than 600,000,000 feet. 

Figures compiled by the National Lumber Manu- 
facturers’ Association disclose the fact that seven 
associations reporting thru the National reduced 
their stocks more than 21,000,000 feet during the 
month of January and reduced their order files 40,- 
000,000 feet. We have no accumulating stocks of 
lumber. 

After-War Conditions Compared 

The average person is more concerned with the 
thought of what values are going to do than he is 
with the thing which should concern him the most; 
that is, as to where he is to obtain the necessary 
products to fill the requirements of his trade. 








Students generally are apt to compare the effects 
following the Civil War with the readjustment of 
today. The objection to this thought is that they 
are assuming the effect is the result of war and are 
not considering other causes. 

The Civil War was local in character as compared 
with the world war, and is no more comparable with 
the latter than would be the wars of the reign of 
Louis XIV. Because commodity values declined 35 
percent following the Civil War is no reason we 
should expect the same result today. The condition 
causing the decline in values then was different 
from the condition of today. Following the surrender 
of Lee at Appomattox there was no world shortage 
of any commodity except cotton. Commodity values 
in the United States fell because prices were in- 
flated thru a depreciated currency. When the Amer- 
ican people came to the realization that greenbacks 
would be redeemed in gold the purchasing power 
of greenbacks increased and with that increase com- 
modity values declined. 

Today the United States is on a gold basis; its re- 
serves are not impaired; its money is not depreci- 
ated. Consequently we can not expect the same con- 
ditions,to prevail now from the same cause as pre- 
vailed then. On the contrary, production of the 
products consumed by civilization has been so de- 
pleted during the last five years that the reserve 
supplies of the world may be said to be practically 
exhausted. Present prices have been caused by a 
world demand with insufficient production and not 
thru an inflated currency. Therefore until such time 
as the world supply of needed products is built up 
to a normal condition, in keeping with the present 
purchasing power of the world, we may expect to 
see a continuation of present prices. 


Stock Replenishment Urgent 


We should also realize that for four and a half 
years Europe has been engaged entirely in produc- 
ing only that which would aid in the destruction 
of life and property; its whole labor effort has been 
expended in that direction. In this country our 
basic industries, particularly steel, have been en- 
gaged almost entirely in war work, and during the 
eighteen months preceding the armistice our na- 
tional industrial activities were directed solely to 
winning the war. As a result the world’s supply of 
manufactured products has been practically ex- 
hausted and we are now awaiting the declaration 
of peace so that the avenues of commerce may be 
opened and our supplies and production may be allo- 
eated to the various markets where they are in de- 
mand. Between the signing of the armistice and 
the signing of peace we must expect to see certain 
upheavals in labor and other conditions which may 
bring about some reduction in values in those indus- 
tries whose production is normal or above, because 
they were speeded up and encouraged by the Gov- 
ernment as war industries. This condition will last 
until such time as commerce can absorb their pro- 
duction thru normal channels. However, our own 
industry is not in this condition. Its supply is de- 
pleted; its production has been discouraged; many 
of its mills have depleted their supplies of raw ma- 
terial, and it finds itself in the position of reorganiz- 
ing its plants to increase production, build up de- 
pleted supplies and provide for developing world 
demand, Industries affected as the lumber industry 
is will feel this demand almost immediately and 
resume their normal activities. 

Therefore we should direct our attention to the 
replenishment of stocks in preparation for this de- 
mand. 

This situation does not apply to the lumber in- 
dustry alone but applies with equal force to all 
others. This is true because Belgium and northern 
France, which constitute the largest part of the 
industrial production of Europe outside of England 
and Germany, have had their coal and iron mines 
destroyed and their machinery carried away, and 
we will have to furnish them the machinery and 
materials necessary to enable them to resume their 
industrial life interrupted by the outbreak of the 
war. In addition, we must supply the demands of 
South American countries heretofore supplied by 
the production of England, Germany, France and 
Belgium until such time as these countries are able 
to resume their places in the world’s markets. 

As a consequence we may expect to see several 
years of extremely active business, which will be 
truer of the United States than of any other portion 
of the world, for the reason this country is the only 
one which is not financially prostrated; the only one 
whose productive forces have not been disrupted, 
and, consequently, the only country able to extend 
the credit and production necessary to enable war- 
torn Europe to reconstruct itself and resume its 
industrial and normal life. 


Recommendations for the Future 


To summarize and close my remarks, gentlemen, 
I desire to say: 

First—We should actively demand such legisla- 
tion on the part of the Federal Government as will 
permit reasonable constructive coédperation in the 
public interest. 

Second—We should demand from our Government 
such action on its part, thru proper legislation, as 
will permit an early return, under pre-war condi- 
tions, of the railroads to private operation, unre- 
stricted by obstructive laws. 

Third—We should demand and insist upon such 
legislation as will enable the American ship owner 
to operate under our own flag in competition with 
the ship owners of other nations. 

Fourth—We should organize to take advantage of 
the terms and conditions of the Webb-Pomerene 
Act, to promote and extend the use of our products 
in the markets of the world. 

Fifth—We should continue to make a close study 
and careful analysis of investment and cost, looking 
forward and building for the future. 
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Sixth—We should continue our active personal and 
financial support of the National Lumber Manufac- 
turers’ Association, so as to codrdinate the influ- 
ence of the industry in its own protection and de- 
velop its economic facts so we may have a national 
instead of a sectional vision of our industry. 

Seventh—Employers in this industry must give a 
more personal study to the subject of human rela- 
tions, so the bond of understanding and sympathy 
between employer and employee may be strength- 
ened and industrial strife lessened. 

Eighth—The future of our industry is bright. Its 
ultimate success depends upon the vision, energy 
and courage of its members. 

I want to thank you, gentlemen, for the codpera- 
tion which you have given the officers of this asso- 
ciation and myself in the work which we have under- 
taken. I am just finishing four years in your serv- 
ice. I have permitted myself to be persuaded to 
accept reélection on two different occasions because 
of the conditions then existing and because the work 
we had started out to do had not been completed. 
I feel that the foundation has been laid and that the 
conditions are such that it requires new blood to 
earry the work on. I feel that the association has 
been working along proper constructive lines and I 
can only recommend that whoever may succeed me 
in the office of president will carry out and com- 
plete the work in progress. I thank you for the 
honor you have bestowed and wish to say that who- 
ever is elected to succeed me in this work will have 
my unqualified aid. 

I wish you, gentlemen, success wisely and gener- 
ously conceived; born of broad and constructive 
vision. 

Immediately following his address, which was 
received by the members with marked enthusiasm, 
President Keith announced the personnel of the 
committee on resolutions, as follows: 

Charles Green, Laurel, Miss., chairman; R, A. Long, 
Kansas City, Mo.; A. L. Clark, Live Oak, Fla.; EK. A. 
Frost, Shreveport, La.; John L. Kaul, Birmingham, 
Ala.; (. A. Buchner, Millville, Ark., and John H. 
Kirby, Houston, Tex, 

Review of Association Activities 

The report of Secretary-Manager John E. Rhodes, 

of New Orleans, was a lengthy presentation. How 





J. E. RIIODES, OF NEW ORLEANS, LA. ; 
Secretary-Manager 


Mr. Rhodes was able to review all the accomplish- 
ments of himself and his corps of aids in the re 
port, so much having been done during the last 
few months by the Southern Pine Association, was 
a matter for wondering comment. At the close he 
was roundly applauded and it was easily to be seen 
that the expressed estimation of Mr. Kirby that 
Mr. Rhodes is the greatest secretary-manager in all 
captivity was the estimation of every other member 
of the live-wire southern pine organization. 

Secretary-Manager J. E. Rhodes began his re 
port with the statement that the year just past has 
been one of the most wonderful in the history of 
the world and to have had a share in the achieve- 
ments of 1918 was a glorious privilege. The war 
was quite as much a struggle between the industrial 
forces of the nations involved as it was a test of 
man power and military strategy. 

The lumber industry of the country was called 
upon to serve the needs of the nation in a very large 
way, and the transition of the southern pine lum 
ber business from a peace to a war basis became a 
comparatively easy task because of the existence 
of the Southern Pine Association. This association 
was able to place 1,500,000,000 feet of lum 
ber at the disposal of the Government within nine 
days after the declaration of war. The service of 
the Southern Pine Emergency Bureau has been of 
incalculable value to the Government and official 
appreciation of this service has been expressed by 
Bernard M. Baruch, chairman of the War Indus- 
tries Board, and by Charles Edgar, director of lum- 
ber. 

The total amount of southern pine shipped upon 
orders placed thru the Southern Pine Hmergency 


Bureau was 1,904,308,523 feet. Special thanks 
are due to W. J. Sowers, managing director, who 
conducted the affairs of the bureau. The industry 
is also under obligation to the members of the 
war service committee, who at the request of the 
War Industries Board undertook the task of con- 
dueting negotiations with the price fixing commit- 
tee concerning prices for the sale of lumber both to 
the Government and the public. This war service 
committee consisted of George R. Hicks, chairman; 
John L. Kaul, R. M. Hallowell, C. A. Buchner, 
R. E. Gilchrist, F. W. Reimers and L. Miller. 

A statement of the ‘‘War Activities of the As- 
sociation,’’ published upon the conclusion of the 
war, describes briefly the variety of services ren- 





THE NEW PRESIDENT 


A. L. Clark, of Dallas, Tex., the new pres- 
ident of the Southern Pine Association, 
has been connected with the manufacture 
and sale of southern pine for more than 
thirty years, and has extensive lumber and 
timber interests in Arkansas, Florida and 
British Columbia. He is vice president of 
the Vancouver Lumber Co. (Ltd.) and 
president of the Vancouver Cedar Mills 
(Ltd.), of Vancouver, B. C.; is president 
of the A. L. Clark Lumber Co., Glenwood, 
Ark.; of the Standard Lumber Co., Live 
Oak, Fla.; the Rock Creek Lumber Co., 
Hampton Springs, Fla., and Park Lumber 
Co., Dowling Park, Fla. Thus, with these 
extensive interests both east and west of 
the Mississippi River and in the North- 
west, he has a grasp of the entire lumber 
situation such as is experienced by few 
men in the industry. With this knowledge 
of conditions affecting the manufacture and 
sale of lumber in these widely separated 
sections he is in position intelligently to 
handle the great problems that will arise 
as more and more the work of the South- 
ern Pine Association becomes national in 
its scope. 

President Clark has a wide acquaintance 
and possesses the esteem of the members 
of the industry to a degree that does not 
often fall to the lot of a single individual 
and it is confidently believed and predicted 
that under his executive direction, aided 
by Secretary-Manager J. E. Rhodes and 
the splendid organization that has been 
built up in the association, his occupancy 
of the presidency will be marked by a con- 
sinuance of the progress that has been 
made under the leadership of Charles 8. 
Keith, who retires from office after four 
years as the head of what has come to be 
recognized as the greatest industrial asso- 
ciation in the country. As expressed by 
John Henry Kirby, president of the Na- 
tional Lumber Manufacturers’ Association, 
Mr. Keith took the association when a baby 
and nursed it thru its teething and creep- 
ing period until it has now become of full 
stature and an organization that any man 
should be proud to head. 

While Mr. Clark, because of his manifold 
duties, felt it almost impossible for him 
to assume the duties of the presidency, his 
loyalty to the association and to the indus- 
try brought him to accept the office even at 
the sacrifice of time from his extensive 
business interests. Fortunately, his son, 
James Clark, recently returned to civil life 
after service for the Government, has come 
into the business and as a director in the 
companies in the Northwest will relieve 
his father of much of the executive work 
in future. James Clark was connected with 
the Aircraft Production Division, Liberty 
motor section, of the War Department, lo- 
cated at Detroit, and as an inspector and 
instructor made an enviable record, coming 
to be recognized as an expert on aircraft 
construction and on the Liberty motor. He 
will be actively connected in future with 
his father’s extensive lumber interests. 











dered by the association. This record shows not 
only mobilization of sawmills and the compiling of 
statistics but also campaigns of propaganda con 
ducted among employees to stimulate an increased 
production of ship timbers, The association also 
served aus an instrument for the prompt dissemina 
tion of information and regulations. The associa- 
tion has demonstrated what can be accomplished 
by a trade organization representing a unified in- 
dustry that is animated by unselfish and patriotic 
motives. 

There continues to be a large need for close at- 
tention to grades and grading. This can not be an 
exact science, but grading should be as nearly uni- 


form as may be. Under Chief Inspector Jones the 
efficiency of this department has been greatly in- 
creased, and this close supervision must be con- 
tinued or the standards of southern pine lumber 
will quickly become obliterated. Valuable work has 
been done by the grading committee. Now that 
lumber is selling at higher prices the question of 
grades becomes increasingly important. It is poor 
economy to leave the grading of lumber to men of 
mediocre caliber and intelligence. 
Advertising 

Advertising and trade extension comprise some 
of the most important activities of the association, 
and during the last four years it has sueceeded by 
these means in making ‘‘Southern Pine, the Wood 
of Service’’ a household word. During this time 
there has been spent for advertising and trade ex- 
tension more than $500,000. During this 
time the subscribers have sold lumber to the 
value approximately of $400,000,000. The trade 
extension department, under direction of L. R. 
Putman, has developed great efficiency. Mr. Put- 
man’s previous experience as a retailer has made 
his services especially valuable, for the retailer 
will continue to represent by far the best customer 
of the southern pine mills. 

Salesmanship will become more and more im- 
portant in the conduct of the lumber business, for 
it will not be easier to sell southern pine when its 
production begins to diminish. The committee on 
sales and distribution, of which J. H. Austin, of 
Kansas City, is chairman, should include a repre- 
sentative of every subscriber who has charge of 
sales. These generally include the young men, 
many of whom will eventually assume larger re- 
sponsibilities for the management of the southern 
pine industry. 

Hundreds of letters received indicate that many 
buyers wish to know which mills are members of the 
association, It is suggested that members use the 
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association seal in their advertising and printed 
matter. 

During the year when the Government restricted 
operations the advertising of the association was 
suspended, This resulted in an accumulation of 
funds that makes it possible to launch an intensive 
advertising campaign at a time when it should 
prove most beneficial to the industry. This ad- 
vertising centers around the slogan ‘‘ Build a Home 
First.’’? The Government has asked us to encourage 
building, and the Government itself is doing its 
utmost along the same line. 

The publicity work, as distinguished from mar- 
ket extension advertising, reaches 500 newspapers 
and many other publications. 


Accounting, Cut-over Lands and Accident Pre- 
vention 

On account of his connection with the United 
States Railroad Administration Dr. Hermann von 
Schrenk thought it necessary to resign as consult- 
ing engineer. There is much work to be done in 
the engineering department and an engineer will 
be employed to give his whole time to the interest 
of southern pine. 

Mr. Rickey, general accountant of the association, 
has made a careful study of the needs and best 
methods for a scientific and uniform accounting 
system. It is proposed that he submit his recom- 
mendations to district meetings of the accountants 
or employees of subscribers responsible for the 
bookkeeping. Mr. Rickey has also made a thoro 
study of the requirements of the new tax law in 
order that the department of accounting and statis- 
tics may assist subscribers in making out their re- 
turns to the Treasury Department. 

The cut-over lands committee, of which W. E. 
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Guild, of Wiggins, Miss., is chairman, will report 
on plans for utilizing the 10,000,000 acres owned 
by subscribers. Mr. Moore, in charge of the cut- 
over land department, has been codperating with 
the Government in studying the availability of these 
lands for farms for returned soldiers. There are 
larger potential possibilities in forest growth on 
southern cut-over lands than lumbermen generally 
realize, and a department of forestry is recom- 
mended in connection with the other constructive 
work of the association. 

Prevention of accidents should receive even more 
attention than has been given to it. This is good 
policy, aside from its great humanitarian appeal. 
Industrial and social welfare work among the quar- 
ter of a million workers engaged in the industry is 
an obligation that can not be ignored. It will be 
far better if employers will initiate movements for 
the welfare of the working class than to have 
radical, alien and insincere agitators hang before 
the eyes of labor fantastic dreams born of socialism 
and Bolshevism. 

It is recommended that the association continue 
the investigations begun by the Emergency Fleet 
Corporation in regard to the resources and facilities 
of the southern pine industry. Returns indicate 
that mills representing 22 percent of the total 
timber holdings reported will cut out within five 
years. The average holdings of these mills is 13,- 
000,000 feet. Mills representing 60 percent of the 
total timber reported will cut out within ten years. 


Transportation, Arbitration and Finances 


The transportation committee is alert in safe- 
guarding the interests of southern pine shippers, as 


found than J. H. Kirby, who not only thrilled but 
entranced all present by his eloquence. He came 
unprepared to make a speech, so he said, but if his 
speech meant unpreparedness then preparedness is 
superfluous and should be tabooed forever. Mr. 
Kirby began his talk with the assertion that he 
knew there were none present but who were proud 
of the fact that they were lumbermen and were 
part and parcel of an industry that is as vital to 
the progress, prosperity and happiness of the na- 
tion as any other possibly could be. He then touched 
upon what he chose to term ‘‘our near duty’’—the 
task of putting the lumber industry back where it 
belongs and also of helping to make the industry fit 
into its proper relation to others in reviving 
business in America so that peace time activity 
shall not only be the greatest this country has ever 
experienced but the greatest any nation of the 
world has ever known. 


Comfort and Happiness 


‘‘There is no other industry that contributes so 
much to the comfort and happiness of the Ameri- 
can people as the lumber industry,’’ said Mr. Kirby. 
‘<The homes of most Americans are made of wood, 
and the comforts in the interior of the homes mean 
the use of wood. When the toiler goes home at 
night his happy children play about a home made 
possible by you, and the smile of the wife that 
greets him is broader because of you. Even when 
the toiler reads his morning newspaper he has in his 
hand an agent of information made out of the 
product of wood. You gentlemen are home build- 
ers; and where is there a more noble calling?’’ 


The duty that lies before lumbermen during the 








Webb-Pomerene bill. He said that in expecting 
to go extensively into the export business which ig 
possible again thru the cessation of the war south- 
ern pine manufacturers must make up their minds 
not only to advertise their products abroad but, 
once markets are captured, they must be retained. 

Before closing he made some striking remarks 
about the buying decision of the United States 
Railroad Administration, which is not only doing 
untold damage to the lumber industry but falsely 
instilling in the minds of the entire public that 
present lumber prices are too high. ‘‘The United 
States Railroad Administration should be buying 
now, and buying heavily, because not only do the 
railroads need new and renewal equipment but 
such buying would make of itself a vast Govern- 
ment agency to restore the confidence of the public 
and make business proceed,’’ he said. ‘‘If the 
United States Railroad Administration would only 
buy now it would not be long until the United 
States would be in the midst of a vast general 
building program.’’ 


Stirring Address of Counsel 


Attorney L. C. Boyle, of Kansas City, Mo., coun- 
sel of the National Lumber Manufacturers’ Associ- 
ation, spoke on ‘‘Lumbermen’s Obligations as 
American Citizens,’’ and as usual his eloquence 
stirred his hearers. He began his talk by urging 
all lumbermen and business men to banish now and 
for all time the thought that the country has a re- 
construction period to pass thru. He declared in an 
emphatic manner that the transitory period in this 
country between the war and peace periods is in no 
sense a ‘‘reconstruction’’ but simply a ‘‘readjust- 
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the report of the committee, of which 8. H. Fuller- 
ton is chairman, gives convincing evidence. 

It is recommended that the membership of the 
committees be increased to include more of the 
younger men, in order that these men may have the 
benefit of the experience of the older men. There 
is much latent talent in the younger generation 
which should be developed. 

The arbitration service has handled seventeen 
cases during the year. This service has saved large 
sums of money in law suits and the results have 
been satisfactory. 

The association consists of 205 firms, represent- 
ing a producing capacity of about 6,500,000,000 
feet. There are a number of mills, large and small, 
whose codperation would be very welcome. 

The total revenue for the year was $459,460.80 
and the total expenses were $403,326.82. Credit 
rating service costing about $10,000 was furnished 
to members. 

In closing Secretary Rhodes extended his thanks 
to all subscribers and to all persons who had par- 
ticipated in the year’s work. ‘‘It is because of the 
general recognition of the benefits of codperation,’’ 
he said, ‘‘and what can be accomplished by loyalty 
to the industry that the Southern Pine Association 
has been able to achieve what it has. With the 
continuation of the present spirit still more can be 
done the coming year.’’ 


Eloquence of Mr. Kirby 


As every manufacturer of southern pine knows, 
no more fitting speaker on ‘‘The Lumber Industry 
and Its Relation to National Prosperity’’ could be 


readjustment period was then dwelt upon by Mr. 
Kirby, and he made the assertion that the world 
never before faced a period so in need of brainy 
leadership as now. The war hag so disturbed world 
conditions that the transitory period between war 
times and peace times must be handled by the most 
skillful agents in all lines of industry and all their 
activities must dovetail carefully so that the re- 
sults as a whole will serve for the well being of 
the entire nation. He then told of the development 
that awaits the industry in the export trade, citing 
conditions before the war when only 1,000,000,000 
of the annual southern pine product out of a total 
14,000,000,000 feet production was sent into foreign 
markets. ‘‘If we try simply to get back what we 
had before the war in export trade that will not 
bring us any relief,’’ said Mr. Kirby. ‘‘What we 
must do is to carry on foreign propaganda and pro- 
motional work that may send at least half or more 
of our product to markets away from our shores. 
Then you will have a good market at home and a 
good market abroad.’’ 


None Can Act Alone 

The warning was then sounded, in terms unmis- 
takable, by Mr. Kirby that no manufacturer or 
small group of southern pine manufacturers was 
able enough to act alone in trying to export lum- 
ber. He said that the individual southern pine 
man or small group if acting alone would simply 
be at the mercy of the organized buying forces in 
Europe, and that if lumber is to be exported in 
enormous quantities and in a —— way it must 
be done thru an organized selling agency that may 
now be formulated under the provisions of the 


ment’? period. ‘‘The countries of Europe that have 
been torn and have bled thru the ravages of the 
awful war have a real reconstruction problem and 
the most serious reconstruction task the world has 
ever known,’’ he said, ‘‘but what applies to the 
countries over there does not apply to this country 
at all. It is your privilege as Americans to live in 
the most favored and prosperous nation in all his- 
tory, _ we ought to be the happiest and most 
overjoyed of people. The use of the word ‘recon- 
struction’ in the popular sense of the word, as it 
is being now used in this country, is doing great 
economic harm.’’ 

Attorney Boyle then discussed briefly some of 
the present perils due to the spirit of unrest thru- 
out the world and then referred to the recent stand 
against lawlessness and disorder taken by Ole Han- 
son, mayor of Seattle, Wash., during the strike in 
that west Coast metropolis. The mention of the 
name of Seattle’s now famous mayor was greeted 
with enthusiastic applause and then Attorney Boyle 
read the memorable words of the mayor that were 
instrumental more than any other influence in bring- 
ing order out of chaos at Seattle. 


Must Manifest Brave Spirit 


The speaker declared that if the dangers that 
now threaten this nation are banished our citizens 
must manifest the spirit shown by Ole Hanson or 
we will not be able to avoid calamity. Attorney 
Boyle concluded his talk with a detailed explana- 
tion of the revenue bill, especially the features in 
which members of the lumber industry are keenly 
interested, such as depreciation, capital, investment 
etc., which have been previously published in some 
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detail in the AMERICAN LUMBERMAN. He said that 
it was the duty of the lumber industry at all times 
to keep Congress informed on its trade problems 
and it should not stand aloof from Congress and 
then expect’ to have ‘members of the House or Sen- 
ate understand what is needed in the way of lumber 
legislation. Before closing he told of the plan that 
W. M. Ritter, prominent hardwood lumberman of 
Columbus, Ohio, had been put up to Secretary of 
Commerce Redfield as one avenue of helpfulness in 
making business active again and said that the 
Southern Pine Association should not only endorse 
the plan but codperate in making it successful. He 
also told of how John H. Kirby had accepted the 
invitation to go to Washington and codperate with 
Secretary Redfield in matters in which the lumber 
industry is interested. He also told of the invita- 
tion of Collector of Internal Revenue Roper that 
five or six representatives of the lumber industry be 
designated to come to Washington and codperate 
with that department in working out the intricate 
problems of the new revenue bill insofar as they 
affect the lumber industry. ‘‘ These are invitations 
that you lumbermen can not overlook,’’ said Attor- 
ney Boyle. ‘‘ Never has the southern pine industry 
had such opportunities knock at its door and you 
should not delay one moment in making accep- 
tance.’? He acknowledged great help given him 
by members of the industry and especially men- 
tioned Dr. Wilson Compton, secretary of the Na- 
tional Lumber Manufacturers’ Association; John 
Ward, auditor for the Georgia-Florida Saw Mill 
Association, and members of the latter association 
who were on the job so much of the time at Wash- 
ington giving him the value of their advice. 


TUESDAY AFTERNOON SESSION 


The matter of forming an export company to 
export southern pine and timber products, as now 
may be done under the provisions of the Webb- 
Pomerene measure, was the first subject for con- 
sideration at the afternoon session. The company 
named to study and report on the matter made an 
exhaustive report thru Charles 8. Keith of Kansas 
City, Mo. Tho the report had been printed and 
placed in the hands of every member, it was read 
in full to the members by Massie Holmes, of Kan- 
sas City, Mo. It was an exhaustive study of the 
problems of exporting, especially as to the expe- 
riences in exporting its product by the steel in- 
dustry, which has learned many lessons applicable 
to the lumber exporting problem. The proposal 
is that the company which shall be formed in ac- 
cordance with the Webb-Pomerene law shall have 
a total authorized capital of $16,000,000, the 
amount of capital stock with which to begin busi- 
ness to be $1,000,000. Headquarters will be in 
New Orleans, and it will be known as the United 
States Forest Products Co., and will be organ- 
ized under the laws of Delaware. 


The Proposed Exporting Company 


Following the presentation of its exhaustive 
study the committee made the following recom- 
mendations: 


(1) That the industry take advantage of the pro- 
visions of the Webb-Pomerene law to combine its re- 
sources in a broad way to engage in export trade, for 
the purpose of creating and expanding an export de- 
mand for its products in foreign markets. 


(2) That a company be incorporated as per an 
attached form of articles of incorporation, which the 
special committee on organization believes to be the 
correct basis therefor. 

(3) That such company should have an authorized 
capitalization of $16,000,000 and should have a paid 
> capital of $1,000,000 with which to begin opera- 

ons. 


(4) The capitalization of $16,000,000 which the 
committee above suggests is computed on the basis 
of $2 a thousand of annual output, and the figure of 
$1,000,000 paid up capital is determined on the basis 
of 16% cents a thousand on annual output; and the 
committee recommends that members of the industry 
should subscribe to the stock of the company on the 
basis stated, regardless of whether their product is 
immediately accessible to the seaboard or not. 


(5) The stock of the corporation should be listed 
on the New York Stock Exchange, so that it may be 
easily dealt in and readily marketable. 


(6) The company should be qualified not only to 
develop and expand foreign trade for southern pine, 
but to deal in export trade in all forest products and 
pag other American products as may be handled profit- 
ably. 

(7) The manufacturer should enter into a contract 
with the company to sell exclusively thru the company 
that portion of his pestunties which might be either 
directly or indirectly exported to foreign markets. 
The duration of the contract should be sufficiently 
long to guarantee the .permanency of the company’s 
operations, 


(8) In order that the company shall have a defi- 
nite fixed commitment as to available production for 
exportation, the contract should provide that the 
manufacturer would sell to the company a designated 
minimum percentage of his production if and as re- 
quired by the company. 


(9) The committee suggests it is impossible at this 
time to enter into details of organization, inasmuch 
as the matter of organization after the company is 
launched is a question of management. The manag- 
ing officers of the company should have authority to 
Work out the details in such ways as to produce the 
best results. 





L. C. BOYLE, OF KANSAS CITY, MO.; 
Who Defined New Revenue Bill 


(10) The compensation which the company shall 
receive for services rendered the manufacturer should 
be 15 percent of the net amount received f. o. b. mill. 
The committee’s recommendation that the compensa- 
tion should be fixed on a percentage basis is predicated 
on the theory that any increase in the price of lumber 
exported should be shared jointly by the company and 
the manufacturer. Likewise, in event of a declining 
price by reason of market conditions, such reduction 
would be shared in the same ratio. In this manner, 
both would share the fortunes of trade. 


(11) The details of organization, such as the estab- 
lishment of banking connections, employment of work- 
ing force, location of offices, if any, in foreign coun- 
tries, and obtaining dock and warehouse facilities 
abroad, are all matters which will have to be worked 
out after the organization is consummated. 


(12) The committee recommends that a board of 
directors to be chosen for the company should be manu- 
facturers of lumber who will fairly represent the ter- 
ritory covered by its stockholders, but chosen particu- 
larly because of their ability and standing as business 
men. Such board of directors shall select a managing 
officer and jointly with him work out the details neces- 
sary to launch the company in its work. 


Articles 13, 14 and 15 had to do with the by- 
laws, form of contract, and stock subseription con- 
tract, respectively. 


Foreign Trade Opportunities 


The report of the committee was not taken up 
for consideration immediately and the convention 
proceeded to the hearing of an address on ‘‘ The 
Lumbermen’s Opportunities in Foreign Trade’’ 
by Allen Walker, manager of the foreign trade de- 
partment of the Guaranty Trust Co., of New York 
City. 

In dealing with this subject Mr. Walker 
began with a discussion of foreign politics. 
The draft of the constitution for the new 
profoundly serious document of the century, since 
it marks a new stage in the political and social 
progress of mankind. National leaders discovered 
that the danger of not surrendering some of their 
powers for the common good was immeasurably 
greater than the danger of merging them in some 
form of central government. The guaranty for 





A. G. T. MOORE, OF NEW ORLBANS, LA.; 
Blected Assistant Secretary 


the permanence and stability of the new league 
rests upon the fact that the leading allied nations 
who have won the war are to keep the new body on 
a working basis. These nations control most of the 
wealth of the world and represent the ruling races, 
The Supreme Economic Council has decided not to 
lift the blockade on Germany until that country 
has agreed to accept the terms of reparation to be 
imposed upon her. 


Mr. Walker stated that he thought the common 
good could best be served by having the industrial 
groups of the leading allied nations agree upon 
some plan for eliminating the ruthless cut-throat 
competition of the past. A continuance of this 
ruthless competition will give the enemy an oppor- 
tunity to recover commercially and may speedily 
endanger the peace of the world again. 


‘*My experience has been,’’ said Mr. Walker, 
‘*that when practical business men sit down to- 
gether at the conference table they do not often 
leave it without discovering the good qualities in 
each other, and without finding some way of serv- 
ing the common interests, which in the long run 
must be to the permanent advantage of the in- 
dividual.?? 


The speaker declared that the shipping situation 
was improving and was lightening the suspense un- 
der which exporters have been laboring. The Gov- 
ernment announced that it will return to their 
owners all requisitioned ships as soon as they are 
not actually needed for army service. Following 
this came the substantial reduction in freight rates 
to the United Kingdom. Some of the Gov- 
ernment owned tonnage is now available to ship- 
pers. There is a pressing need for more expert 
handling of shipping. Shippers have difficulty in 
getting ships and those that are available may be 
taken off the scheduled route with but brief notice, 


Labor questions are of immense importance not 
only in the United States but all over the world. 
The speaker suggested a conference between the 
leaders of labor and the leaders of industry with 
some cabinet members sitting in to represent the 
public. There must be a riddance of every move- 
ment that tends to develop class antagonism. The 
intelligent employer has no objection to paying high 
wages provided the rate of production is in pro- 
portion to the cost and provided there is a market 
for what he produces. Labor must accept its read- 
justment of the dollar value along with the rest 
of the world; but on his side the employer must be 
prepared to remove any just cause of grievance 
which labor has against the employers, 

In reference to foreign trade Mr. Walker paid 
special attention to the opportunities for the de- 
velopment of export business under recent Federal 
legislation. He propounded a series of questions 
that will serve as a test by which manufacturers 
might determine what they would do in regard to 
exporting. These dealt with a survey of domestic 
and foreign markets and possible selling policies, 
If reasonable coéperative effort is made it will be 
possible for one line of business to assist other 
lines to get started and to develop new markets. 
This mutual help would not be practical under con- 
ditions of cut-throat competition among various 
American firms. ‘‘ No national competition’’ is the 
slogan they must adopt if they wish to place Amer- 
ican products before the world and get all the busi- 
ness that is coming to them. Promotion and edu- 
cational publicity can best be undertaken by asso- 
ciations representing entire industries. A sound 
export trade will by stabilizing the market assist 
the manufacturer not equipped to sell abroad. 


Mr. Walker closed his address with a poem ad- 
dressed to the Southern Pine Association in which 
he conceived of the association as a great builder 
finishing by a great codperative effort what the 
American soldiers kad so gallantly begun. 


How to Meet Foreign Demand 


Mr. Walker was followed by Nelson C. Brown, 
lumber trade commissioner of the Bureau of For- 
eign and Domestic Commerce, who recently re- 
turned from a trade research trip abroad, who 
spoke on ‘‘How the Foreign Demand May Be 
Met.’? 


There is every reason to believe that the southern 
European countries and Mediterranean section will 
be important fields in the future for the southern pine 
export trade. This is based on the following factors 
which have been arrived at after the results of the 
fifteen months’ investigation of the lumber markets 
and the need of lumber for reconstruction. These four 
factors are: 


1—The almost entire lack of imports during the four 
and half year period of the war. 


2—The fact that the native timber resources which 
supplied from 20 to 50 percent of the total annual 
requirements before the war have been wiped out. 


8—The unusual needs for lumber for reconstruction 
as a result of the destruction on the battle fronts. 


4—tThe fact that Russia, the most important export 
lumber country in the world, will be unable to supply 
these markets on account of economic and political 
prostration for a period of at least five or ten years. 
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Furthermore, Austria, formerly a country of impor- 
tant lumber exports, will be unable to reénter the field 
on account of overcutting of its forests in the past, the 
heavy domestic demand and the great requirements 
for reconstruction along the Russian and Roumanian 
as well as Balkan fronts, The destruction has been 
quite as serious there as on the western front. 

The Mediterranean group of countries, including 
Portugal, Spain, Italy, the Balkan group of countries 
and the north African countries, contains about 100,- 
000,000 people and includes an area about half of this 
country. In certain periods Italy has been the most 
important country in Europe for importation of south- 
ern pine with the exception of England. The forests 
of all of these countries have been entirely destroyed. 
Lumber prices have risen 200 to 400 percent or 
more above the pre-war level. Southern pine was 
found to be selling in places at $250 to $450 a thou- 
sand board feet. ‘This is a direct reflection of the 
scarcity of lumber during the war. None of the 
socalled wood using industries was operated during the 
four-year period of the war, all factories being busily 
engaged in furnishing the much needed materials for 
the great armies at the front. Italy has had an area 
devastated in extent and degree comparable to that 
in northern France and Belgium. 

Spain has become wealthy as a result of the war. 
All of the allied nations purchased a great variety 
of materials in Spain. About a year ago the American 
armies purchased $50,000 worth of commodities a 
month from Spain whereas last September it was 
purchasing $10,000,000 worth a month. The devasta- 
tion in the Balkan countries has been equally serious 
and hundreds of square miles of territory have been 
devastated, cities laid waste and villages have been 
destroyed in the same way as in northern France. In 
the reconstruction of these areas large quantities of 
lumber will be needed. Altho the per capita consump- 
tion of lumber and wood products generally is far 
below that in this country it has been demonstrated 
that European countries cannot get alozy without 
wood. Most of the dwellings and constructions are of 
brick, stone, concrete, plaster etc., but the floors, in- 
terior trim, doors, sash and blinds are made of wood 
and furthermore large quantities will be needed for 
ship building, car construction, railway maintenance 
and repairs, wood block paving, railway bridge work, 
wharf and dock improvements etc. 

Italy, altho old historically, is young economically 
and politically. It is on the eve of a great industrial 
expansion and it is found that the consumption of 
lumber follows directly after industrial development. 
For example, the great Ansaldo works near Genoa had 
increased the number of employees before the war from 
8,000 to over 85,000 when I visited the plant in August, 
1918. There were thirty hydroelectric developments 
in progress during the latter part of the war. 

When in Greece I had the pleasure of a conference 
with the prime minister, Venezelos, and later with 
three of his cabinet ministers, and extensive plans 
were outlined for the development of harbor and dock 
facilities, the extension of existing railways, the de- 
velopment of agricultural and mining resources and 
public utilities, which will require large quantities 
of structural material and southern pine can supply 
an important part of the timber required. 


While in Serbia a conference was held with Gen- 
eral Mickaelo Rachitch, Serbian minister of war, re- 
garding conditions in his country. While in Italy, 
thru the courtesy of the general staff of the Italian 
army and Signor Romeo Gallenga, a member of the 
Italian cabinet, an opportunity was offered to visit 
and inspect the entire Italian front. With an artil- 
lery captain and an automobile assigned by the Italian 
staff the entire Piave valley front and the high moun- 
tain fronts were visited. It is not likely that these 
towns and cities which have been wiped out by the 
ravages of war will be entirely reconstructed with lum 
ber. The inhabitants will very likely reconstruct their 
homes and villages and use large quantities of lumber 
for this purpose. It is estimated that over a billion 
board feet will be required in Italy alone. This amount 
is equal to the total amount of lumber imported an 
nually by Italy before the war. 

It was very interesting to find pieces of furniture, 
particularly office desks, tables, cabinets, bookcases and 
sideboards made of American southern pine. One 
seldom finds furniture made of this wood in this coun- 
try, whereas it is a common sight in Spain and Italy, 
where it is highly regarded for its qualities for fur- 
niture, particularly for its strength and hardness com- 
bined with its pleasing and attractive grain. 


About fifty exhibits showing American lumber of 
about thirty varieties have been distributed over that 
section. These are to be placed on permanent exhibit 
and are to be displayed in American consulates, Amer- 
ican chambers of commerce, forestry and engineering 
schools, local chambers of commerce, architectural 
associations and various other places. 


Italy normally imported about 1,000,000 board feet 
of lumber and associated forest products and paid 
about $35,000,000 for this lumber. Austria supplied 
a large share of this lumber but it is likely that the 
market will be open for the American export trade 
after the war. It is estimated that Italy will require 
from 3,000,000,000 to 6,000,000,000 feet annually 
for the first three to five years. The whole Mediter- 
ranean group of countries will require about 6,000,- 
000,000 to 10,000,000,000 board feet annually. It is 
estimated that the amount is limited only by the avail- 
able tonnage, the shipping rates and the ability of 
these nations to pay for these large importations. 
Spain will require about 1,000,000,000 board feet. 


The importation of lumber and forest products into 
Italy increased 250 percent from 1880 up to the year 
1913, indicating that its market is a steadily grow- 
ing one. The domestic lumber production which nor- 
mally supplies one-half of the requirements has been so 
seriously depleted by cutting for the war program 


that it will be an almost negligible factor after the 
war. This local production consisted largely of silver 
fir, spruce, pine and a miscellaneous group of hard- 
woods. Italy is practically without coal and with this 
normal importation largely shut off and coal selling at 
from $75 to $140 a ton wood was resorted to almost 
entirely for fuel with the resultant exhaustion of 
an all too small timber supply. ‘ 

Italy, with beautiful National parks on which cutting 
before the war was prohibited as in the case of our 





UNITED STATES DEPARTMENT OF 
LABOR, 
INFORMATION AND EDUCATION 
SERVICE, 


Washington, Feb. 19, 1919. 
To Mr. J. E. Rhodes, Secretary and Generali 
Manager Southern Pine Association, New 
Orleans, La. 

Dear Sir: In answer to your telegram of 
Feb. 18, requesting information on the reason- 
ableness of existing value of lumber, we find 
that the majority of factors at present affect- 
ing the lumber industry indicate the stability 
of present market prices. The upward move- 
ment of lumber prices had not been so much 
one of sympathy with other commodities as 
an economic necessity due in great measure 
to the conditions within the trade itself. By 
these conditions we refer to the high cost and 
scarcity of labor. As a secondary factor the 
lower standard of efficiency which has ne- 
cessitated the use of more men or the neces- 
sary reduction of productive capacity. The 
southern pine region has perhaps suffered 
more heavily than any other in this particu- 
lar, due to the withdrawal of the better class 
of labor to more lucrative forms of employ- 
ment. 

Our research into actual production costs 
has not proceeded far enough to enable us 
to state with certitude how narrow is the 
margin between cost and selling price. Pre- 
liminary information leads us to believe that 
this margin is dangerously small and in 
many cases the selling price is and has 
been very close to the actual cost of pro- 
duction, if not actually below this cost. 

You are undoubtedly familiar with the 
many factors pointing to the maintenance 
of increase of market prices in the lumber 
industry. Our investigation has shown us 
that stocks in retail yards were lower than 
at first supposed and that the restricted build- 
ing operations of the last two years will pos- 
sibly amount to $3,000,000,000. There seems to 
be a more codéperative effort on the part of 
large operators and associations to maintain 
price levels, realizing as they do the disas- 
trous effects of past years of severe compe- 
tition. 

The export opportunities are undoubtedly 
wide in South America and the Orient, but 
we are not laying too much stress on Euro- 
pean export trade until the peace terms are 
finally settled and international finance has 
steadied down to a well defined basis. The 
large debts of foreign countries may deter 
them from paying the prices required by 
our dealers and yet we do not see where 
their needs are to be satisfied otherwise. 

As a matter of fact, lumber prices have 
kept pace with other construction materials 
with the exception of steel, altho this is not 
generally understood. The high prices of yel- 
low pine and Douglas fir are responsible for 
the increase, yet it is these two species which 
at present show such a small margin between 
production costs and selling price. 

The late inventories by Government salvage 
boards do not show any large stocks of lum- 
ber for construction purposes on hand. The 
amount actually held will not be dumped upon 
the market but will be sold over a period of 
possibly six months’ duration. It will require 
educational effort on the part of the various 
producers’ associations as well as the Govern- 
ment to bring about an understanding of ac- 
tual market conditions among the retail lum- 
ber dealers and investors. The majority of 
replies that we receive from retailers show 
a decided tendency to hang back and wait 
for prices to drop; yet at the same time many 
dealers have estimated they have sold for 
spring delivery on excellent building pros- 
pects, which fact is going to force them 
into the market and cost them more money 
by waiting. Yours very truly, 


UNITED STATES DEPARTMENT OF LA- 
BOR, Information and Education Service. 


By F. T. MILLER, Director Division of 
Public Works and Construction Development. 











Yellowstone National Park and Glacier parks ete., 
has been compelled to cut its beautiful forests such as 
those well known to American tourists as Valombiosa, 
Canaldoli ete. A law was finally promulgated to pro- 
hibit the cutting of olive trees which had been re- 
sorted to, so critical had become the needs for fuel. 


Export Report Adopted 


Following the addresses of Mr. Walker and Mr. 
Brown, President Keith asked the pleasure of the 
convention with the report of the committee on 
organizing the export selling agency. F. W. Stev- 
ens, of the Bagdad Land & Lumber Co., Bagdad, 





Ila., moved the adoption of the committee report, 
Mr. Keith suggested that the motion be changed 
to mean that adoption of the report would mean 
adoption of the principles outlined by the com- 
mittee rather than the absolute text, for he felt, 
he said, that it would be necessary to make changes 
in the wording to meet developing problems. With 
this understood the vote was taken. 

The vote was unanimous as to those voting, no 
one rising when the ‘‘nays’’ was put. Mr. Keith 
suggested that the large percentage of those who 
did not vote had not yet made up their minds 
either way. 

Just before the vote was taken short speeches 
in favor of the export company were made by 
Judge Brady and K. T. Holmes, the latter a well 
known Gulfport (Miss.) exporter and formerly 
president of the Gulf Coast Exporters’ Association. 
Mr. Holmes told how several export associations 
had failed in the last ten years principally because 
each was organized for a purely selfish purpose, 
He declared that the individual exporter has noth- 
ing to do with fixing the price; that not only prices 
but grades are determined by the foreign buyer and 
that the manufacturer is the sufferer. Manufac- 
turers should fix the prices and the grades and 
determine how and where they shall sell their prod- 
uct, he asserted. 

“Organization of an exporting company calls 
for fire and brimstone and you can’t make the 
company too big,’’ said Mr. Holmes. ‘‘There was 
never a time when foreign competition was more 
ruthless than the immediate future promises, and 
we’ve got a big fight ahead.’’ 


Moving Pictures Are Featured 


Tonight Creatore, the well known band leader, 
who now heads a local opera company, is direct- 
ing a performance of ‘‘ Faust’? at the French Op- 
era House and Secretary Rhodes, a bit jealous of 
the popularity of the famous Italian musical 
genius, is putting on ‘‘movies’’ at the Grunewald. 
Not to be outdone by Creatore in any way, Mr. 
Rhodes put on a two act 
show, the first entitled f 
‘“Building Our Wooden O 
Fleet in the South,’’ 
which illustrated every 
detail of the making of 
wooden boats and showed 
the launching of a large 
number of the new ves- 
sels. The ‘‘second act’’ 
consisted of ‘‘Making a 
Farm Home in the South- 
land,’’ which was a pic- 
ture taken in coéperation 4 
with the Department of 
the Interior, illustrating 
the possibilities of mak- 
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made a big hit with the 
large crowd that saw the 
show. 

Frederick L. Hoffman, 
LL.D., third vice presi- 
dent and statistician of 
the Prudential Insurance 
Company of America, 
Newark, N. J., addressed 
the convention on the sub- 
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with sufficient consideration for elements of safety 
and sanitation. Much damage has been done thru 
indifference to social and industrial welfare. Waste 
in the lumber industry is proverbial and altho prog- 
ress has been made the time seems remote when the 
industry can be considered as resting on a sound 
economic basis. Material waste has been matched 
by waste in life and limb. 

There are certain disadvantages of a labor sup- 
ply ignorant of and indifferent to safety precau- 
tions. The recklessness of the negro is proverbial. 
But as yet there are no workmen’s compensation 
statistics available covering the southern States, so 
an adequate discussion of the subject is impossible. 
The speaker then discussed statistics compiled in 
California, Washington, Montana and West Vir- 
ginia. But he added that conditions differed so 
much that these statistics had small value in a dis- 
cussion of southern lumbering. This lack of sta- 
tistics is especially regrettable since there is now a 
thoroly aroused interest in the urgency of accident 
prevention. He quoted David Van Schaack, presi- 
dent of the National Safety Council, as saying that 
foremen should be chosen carefully for their known 
caution and desire to prevent accidents and for 
their disciplinary ability to enforce safety regula- 
tions. 

It is desirable that a uniform system of accident 
records from which comparable statistics may be 
compiled should be generally adopted. The filling 
out of the blanks requires exceptional care, for if 
the information is not accurately stated without 
bias the conclusions about proper preventive meas- 
ures must necessarily be erroneous. The speaker 
then quoted some woodworking safety orders 
issued by the Industrial Accident Commission of 
the State of California. These rules cover safety 
devices for saws, joiners, sanders, mortising ma- 
chines and other woodworking machines. 

The bulletin service of the National Safety Coun- 
cil has proved highly effective. The council has a 
splendid record and represents the finest kind of 
voluntary business codperation in the country. 
There is still a great work for the council. The 
more ignorant the laboring class the greater the 
need of precautions; and a healthy camp is a better 
business asset than one notoriously subject to epi- 
demics. In closing, the speaker urged the South- 
ern Pine Association to send a delegate to the an- 
nual safety congress of the National Safety Council 
and to establish a safety section within its own 
organization. 


THE FINAL SESSIONS 


New ORLEANS, La., Feb. 26.—The fourth annual 
meeting of the Southern Pine Association came 


to a close this afternoon, bringing to an end a 
memorable meeting in which action was taken on 
many matters of special importance to southern 
pine producers.and distributers as well as to the 
iwumber industry as a whole. The final act was the 
vote of the board of directors making A. L. Clark, 
ot the Standard Lumber Co., Live Oak, Fla., presi- 
dent of the asseciation to succeed Charles 8. Keith, 
of Kansas City, Mo., who has been head of the 
organization for the last four years. Mr. Clark, 
whose home is at Dallas, Tex., is credited to 
Florida as an association member. He has vast 
interests in different producing belts in the United 
States as well as at Vancouver,.B. C. Mr. Keith, 
as retiring president, received a most notable trib- 
ute from the organization, whose members fully 
recognize what his wonderful intellect and tireless 
energy have done for the southern pine industry. 
In retiring Mr, Keith pledged himself as just as 
energetic a worker in the ranks as he has been for 
the last four years as the chief executive, which 
means that his able counsel will remain as an asset 
of the association. 

At the closing session the report of the resolu- 
tions committee, which had to do with several vital 
matters, was adopted without any dissension. One 
of the really comprehensive decisions in the con- 
cluding session was that to proceed with the recom- 
mendations of the special export trade committee 
on the formation of an export selling agency to 
be known as the United States Forest Products 
Co., and the association went on record as favoring 
one large export concern to handle the export busi- 
ness of the members. The members that signed up 
as subscribers to the export company represent a 
total annual production of 1,550,000,000 feet of 
southern pine, and enough others signified their 
intention to do so to bring the total annual pro- 
duction up to 2,525,000,000 feet. The foregoing 
result came after considerable discussion of the 
matter and President Keith would not let another 
thing be done after the subject was once under 
consideration until concrete action was taken. Sev- 
eral members stood up and signified their willing- 
ness to join the export agency, while Edward Hines, 
of Chicago, wired that the Keith plan, as it be- 
same known in the convention, was entirely satis- 
factory to him and that his southern interests 
would be a subscriber. 


Government’s View of Timber Values 


The opening session today brought before the 
convention a very valuable contribution as to the 
present conditions in the southern pine industry 
as viewed by a governmental department at Wash- 
ington. The communication was to Secretary-Man- 


ager J. E. Rhodes and was from F. T. Miller, of 
the Bureau of Information and Education Service 
of the United States Department of Labor, who 
is director of the division of public works and con- 
struction development. The reply of the Govern- 
ment official came to an inqury of recent date sent 
the Department by Secretary Rhodes as to the 
reasonableness of the existing value of timber, and 
the reply not only answered that question in a 
pertinent way but also had some other things to 
say about conditions in the southern pine industry 
that not only the entire lumber trade but the pub- 
lie as well should know. [The reply of Director 
Miller is shown on page 54.—EDITor. } 

Following the reading of the Governmental com- 
munication President Keith made his report as 
chairman of the accounting and statistics commit- 
tee, a matter on which he is a recognized expert. 
Mr. Keith’s remarks went into detail of the im- 
portance of accounting with the southern pine in- 
dustry touching every phase of costs in the manu- 
facture and distribution of lumber. The big maps 
and charts about the convention hall, which told 
a most illuminative story, helped Mr. Keith drive 
home the statistical arguments that he made. After 
he concluded his work as chairman of the commit- 
tee and told of the valuable aid that it alone had 
contributed to the welfare of the Southern Pine 
Association, subscribers were summed up in able 
fashion by R. A. Long, of Kansas City, Mo. Mr. 
Long paid a wonderful tribute to the intellect and 
tireless energy of Mr. Keith, saying that it was 
an eternal shame on the association members that 
Mr. Keith had found it necessary even to urge 
them to provide him with the necessary information 
about the costs of their manufacturing and selling 
operations. Following the words of Mr. Long 
‘ame a rising vote of the members as a further 
tribute to Mr. Keith for his able statistical research 
work, 


Accounting and Statistics 


Further statistical light was given by R. M. 
Rickey, the chief accountant of the Southern Pine 
Association : 


This is the first annual meeting of the association 
at which I have had the pleasure to be present. I am 
glad to have this opportunity to talk about uniform 
accounting. The Southern Pine Association has made 
substantial progress in this matter. It has obtained 
the coijperation of upwards of one hundred companies 
in the adoption of a uniform statement of costs, The 
first cost statement was made as simple as it could 
be made. There were two particulars in which further 
progress can be made and is desirable. Both are im- 
portant. 

In discussing the first opportunity for further prog- 
ress I am addressing my remarks to those subscribers 
who have not adopted the uniform system, From re- 
cent experience in the preparation of information 
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for price-fixing purposes I am able to say that the value 
of the monthly publications of the association will 
always depend upon the number of mills included in 
the tabulations. This is true of such information as 
production, orders, shipments, stocks on hand and the 
prices at which orders are taken, as well as the cost 
data. There is only way to supply the need for more 
representative industrial information. This is a more 
general adoption of the uniform system of the associa- 
tion by the subscribers. ‘The operator who prefers to 
keep his books in his own way is attaching more im- 
portance to the method than to the objects that may 
be attained thru uniform accounting. One object I 
have in mind is the elimination of unintelligent com- 
petition in the industry. The absence of such an op- 
erator’s own figures from the published information 
hurts him as well as his associates in the industry. 
This is so even tho he may have the benefit of such 
information as is compiled thru the efforts of those 
who are willing to cojperate. 


Should Know Value of Lumber in Market 


The second way in which progress may be made is 
in the refinement of the uniform system. It should be 
made to embrace more information than is now ob 
tained. The form of monthly cost statement published 
by the association has recently been changed so as to 
show the cost of the bulk of production. The monthly 
publication of a similar statement showing the cost of 
the bulk of stocks on hand at the end of the month 
would be valuable to the industry as an aid in esti- 
mating the value of lumber on the market. Still an- 
other similar statement showing the investment of the 
industry would be helpful. 

The development of the uniform system along the 
lines of furnishing more information will require more 
careful accounting than is evidenced in a good many 
of the monthly reports that are now received by the 
association. As I believe that most of us have con- 





departments which may be affected and he should be 
made responsible for results. 


New Report Provides for Inventory Data 


We have worked up the details of a new monthly re- 
port which covers all the ground that is necessary to 
get the information which I have mentioned, but I be- 
lieve that it will be a mistake to issue this until it 
has been considered by your accountants at these gen- 
eral meetings. This new form will be a better one as a 
result of consultation with your accountants. We can 
not change fundamental accounting principles by such 
consultations but we can develop their application in a 
practical way. A better judgment may be formed at 
such meetings as to how much detail is practical in the 
uniform system. Its adoption will be more general if 
it is commonly understood and has the approval of the 
majority. 

The association is now using a temporary form of 
monthly report which is based on the old Southern Pine 
Association form, with additional information as to 
inventories and monthly profits. This form resulted 
from the activities of the Federal Trade Commission 
in gathering information for price fixing purposes. The 
Federal Trade Commission has recently asked for addi- 
tional information which is of a character that may be 
used for determining not only the costs for the years 
1917 and 1918 but also the investment and the return 
for those years. Unless you are sure you will obtain 
this information if it is to be compiled by the Govern- 
ment it may be desirable for you to have it compiled 
by the association from copies of your reports. 

As an instance of the tendency of legislation with 
respect to bookkeeping I want to read a section of the 
law defining net income: 

The net income shall be computed upon the basis 

of the taxpayer’s annual accounting period * * * 

in accordance with the method of accounting regu- 

larly employed in keeping the books of such taxpayer. 


the corrected or amended return will he required, we 
are advised, within forty-five days thereafter. 


For a General Exporting Company 


Following the attention given to the important 
subject of costs, President Keith said that the mat- 
ter of the formation of an export company would 
be taken up and the members should make some 
decision on the matter, as the association should 
know by ‘‘yes’’ or ‘‘no’’ what was going to be 
done. He yielded the chair to Vice President Kirby 
and then took the floor in defense of the commit- 
tee’s report. He was followed by F. W. Stevens, 
of Bagdad, Fla., who made a strong appeal for 
unified effort in the export business of southern 
pine and said his company was ready to sign up 
then and there. Allen Walker, of New York, trade 
expert, who spoke yesterday on ‘‘Opportunities in 
Foreign Trade,’’ then urged the members of the 
association not to commit the folly of trying to 
compete with the buying forces in Europe in any 
way other than thru a united selling agency. He 
said that if different group selling agencies were 
formed buying agencies abroad would play one off 
against the other and the whole industry would be 
exporting without profit to any one. He also gave 
members several valuable trade ‘‘tips’’ that they 
had not previously thought about. He urged that 
the paramount thing in the export trade was co- 
operative effort, and when that was once gained 
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cluded that careful bookkeeping or accounting meth- 
ods in the individual business pay I am not going to 
take up your time with arguments to that effect. I 
believe you are now more interested in suggestions as 
to how to go about getting and making use of more 
accurate information. I will try to tell you how. In 
the first place it is essential that there should be some 
one in the business who understands fundamental 
principles of accounting and bookkeeping. He must be 
able to convince his associates when there is a tendency 
to ask that entries be made upon the books which do 
not conform to generally accepted principles. In a 
good many cases it is going to be necessary for the man- 
agement to adopt a more liberal policy as to the ex- 
penses of the accounting department. This does not 
mean that it is necessary for you to employ a new 
man in the accounting department. You must, how- 
ever, give your accountant all of the assistance that 
is necessary and an opportunity for development. He 
should be in a position to leisurely study the results 
of his statements. He should have the opportunity 
of obtaining the broadening influences of contact with 
other accountants. I believe one of the activities of 
this association should be the holding of regular and 
periodical meetings of the accountants of its subscrib- 
ers at several convenient places. These meetings will 
develop a common understanding of the possibilities of 
using the monthly statements of the individual sub- 
scriber as well as those of the association. It will help 
him learn to carry the message of the books into those 
councils wherein your policies are formed. To this end 
you may also help him develop a better Judgment by 
asking him to form an opinion as to what your policies 
should be, based upon the information which he has ob- 
tained from the books. If your accountant has earned 
your confidence he should be given full authority in all 
matters pertaining to the accounting regardless of the 


Where no such method of accounting has been so 
employed, or if the method employed does not clearly 
reflect the income, the computation shall be made 
on such basis and in such manner as in the opinion 
of the commission does clearly reflect the income. 


Recently in Washington I interviewed one of the 
officials of the Treasury Department and sought to ob- 
tain some idea of the regulations which will be issued 
in the matter of inventory values. It will be some time 
before special regulations are issued for particular in- 
dustries. The general adoption of uniform methods of 
taking account of lumber inventories will materially 
influence these regulations. I was unofficially asked to 
submit the form of our uniform system. 


Regulations as to Income Tax Returns 


I want to say something about the income tax. The 
time for preparing and filing income tax returns for 
the year 1918 is very short. It is probable that the 
form for making such return will not be ready before 
March 1. We have information from Washington of a 
conference with the commissioner in which he advised 
that it is mandatory that returns be filed on or before 
March 15, and one-fourth of the tax paid at that time. 
The balance of the tax is payable in equal installments 
on the 15th day of June, September and December. 
The full amount of the tax may be paid at the time 
of filing returns, but I am unable to find in the bill 
that any discount is allowed for this advance payment 
In law the commissioner is authorized to grant a rea- 
sonable extension of time for filing returns whenever in 
his Judgment good cause exists and we are also in- 
formed that no general extension will be granted. In 
case it is impossible to correctly complete the return 
by March 15 an estimated return may be filed and an 
estimated payment made on that date. The filing of 


business could be done to the benefit of every lum- 
berman engaging in the overseas trade. 

The association’s members have shown great 
interest in the formation of the export agency of 
several mills east of the Mississippi River to be 
known as the Pitch Pine Export Co., and Charles 
Green, of Laurel, Miss., its vice president, gained 
the floor to make explanations of why the company 
was formed and said that in no way did the com- 
pany intend to compete with any other selling 
agency of association members for export business. 
‘“We are not going to compete with any one,’’ he 
said. ‘‘Now, get that idea out of your minds at 
once. There will be no antagonistic policy on our 
part to any other company that may be formed.’’ 

Some of the members replied to Mr. Green, ex- 
pressing the viewpoint that one and only one ex- 
port selling agency should represent the entire 
southern pine field in foreign markets. Mr. Long 
arose to make explanation about the position of his 
company in the matter, saying that he was unqual- 
ifiedly for concerted effort in reéntering the export 
markets of the world but that for reasons that all 
present undoubtedly knew his interests would not 
now join the one general company. 


Rail Rates and Cut-Over Lands 
At the afternoon session 8. H. Fullerton, of East 
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St. Louis, Ill., as chairman of the transportation 
committee, then gave a short prelude to the report of 
the committee presented by the traffic manager, 
A. G. T. Moore, of the association. Mr. Moore 
as director of cut-over land work of the association 
made both reports while before the members. 

Mr. Moore first spoke of the rate case now known 
as 32A, which acts as a benefit to the long haul 
load over the short haul, and said that the asso- 
ciation in opposing that readjustment did not in 
any sense seek to conflict with the interests of the 
west Coast lumbermen. He read a telegram from 
the West Coast Lumbermen’s Association also 
putting that association in the same light as not 
seeking advantage over southern pine producers. 

The transportation committee reported in sub- 
stance and in part as follows: After joint con- 
ferences with the Master Car Builders’ loading 
rules committee and arguments before Frank Mce- 
Manamy, of the United States Railroad Administra- 
tion, the rule imposing upon shippers the burden 
of bulkheading was suspended and omitted from 
the loading rules as printed. 

The committee secured the withdrawal of a rule 
reducing the dunnage allowance for car stakes from 
500 to 200 pounds, also the elimination of the load- 
ing rule requiring 4x4’s as bearing pieces at ends 
of cars loaded with lumber in two piles. It se- 
cured the reéstablishment of export lumber rates on 
the orginal basis of June 24, 1918, plus the 25 per- 
cent advance, with a maximum of 5 cents a hundred 
pounds. 

In codperation with exporters and forwarders, 
the committee, anticipating the organization of an 
export selling agency, succeeded in having the ship- 
ping board name rates from Gulf to foreign ports, 
with the result that the rates shown in Column 1 
in the accompanying table were published. Later 
the committee took the matter up again, with the 
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result that the Gulf division director of the shipping 
board recommended to headquarters the rates 
shown in Column 2. Column 3 shows rates named 
by the shipping board from South Atlantic ports. 
These rates are for parcel lots, as full cargoes are 
subject to special charter. The committee is con- 
sidering other conditions under which the vessels 
must operate: 


To— From— 
South At- 
Gulf ports lantic ports 
Column 1 Column 2 Column 3 
United Kingdom..... $48.00 $46.00 $45.00 
Rotterdam, 
Boretax, 59.00 49.50 56.00 
Antwerp. 
Marseilles, 
ja. 70.50 69.50 67.50 
Naples, 
Baresiena eee waaaree 83.00 75.50 80.00 


Referring to the petition of the Southern Hard- 
wood Traffic Association requesting that uniform 
mileage rates on logs be established thruout south- 
ern territory, the committee said that, realizing the 
many ramifications of the question, it urged that 
no such attempt be made, but that the custom of 
collecting freight charges on inbound logs and sub- 
sequently refunding on established basis when the 
products were reshipped be discontinued. The 
Railroad Administration refused to grant the peti- 
tion of the hardwood traffic association, suggested 
that any action taken would be by regional com- 
mittees who could consider local questions involved ; 
and suspended the practice of collecting the s80- 
called penalty rates, ordering that net rates be 
collected on log movement. This obviates the tying 
up of large sums of the manufacturers’ money by 
the carriers. 

With regard to proposed rate advances to the 





PHILIP S. GARDINER, LAUREL, 
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‘‘western frontier’’ of southern pine consuming 
territory, the committee reports several such pro- 
posals, all of which have been dismissed except one, 
on which the commission has made no decision. A 
tentative tariff issued on account of transconti- 
nental carriers proposes a general readjustment of 
the rates on lumber and its products from the Pa- 
cific coast. The committee is making a thoro 
—" of this tariff and has the matter well in 
and. 

The committee also reported with regard to the 
attempt of Western Trunk Line and Central 
Freight Association carriers to increase the lum- 
ber minima to 40,000 flat, its protest, and the re- 
fusal of the Interstate Commerce Commission to 
sanction the increase. As to the practice of carriers 
in certain territories enforcing various minima ac- 
cording to the cubical capacity of cars, the com- 
mittee reported that it had participated in a case 
before the commission which up to the present has 
made no ruling, tho the committee’s primary con- 
tentions have been recognized in another ease. 

The committee was active in opposition to the 
car spotting charges of $2 and $1 proposed by the 
administration, but never enforced. It reported 
that in the reclassification case no decision has been 
made. In codperation with the National Lumber 
Manufacturers’ Association, the committee con- 
tended that, in order to maintain the existing rela- 
tionships between the lumber producing sections 
and the common consuming markets, any general ad- 
vances made by the administration should be on 
the basis of cents a hundred pounds. A brief was 
filed asking that the 25 percent advance with a 
maximum of 5 cents a hundred pounds be amended 
to a flat 3 cents a hundred pounds on all rates. 
The original petition was denied but the matter 
has been taken up with the new director of rail- 
roads, and, in event of failure to secure a readjust- 


ment thru him, the case will be appealed to the 
commission. 

Regarding the request of substitute manufac- 
turers for special rates and privileges on steel con- 
tainers, the committee said that as it was deemed to 
involve a question national in scope, it was handled 
thru the National Lumber Manufacturers’ Asso- 
ciation, with the result that the commission refused 
the special privileges asked by the makers of sub- 
stitute containers. 


Report of Cut-Over Land Committee 


In its report to the board of directors the cut- 
over land committee submitted as its opinion that 
the department should busy itself with matters of 
broad importance such as legislation both State and 
national bearing upon agricultural advancement of 
the South, publicity, the organization of other de- 
velopment agencies and the like. A matter of 
great importance is Secretary Lane’s soldier settle- 
ment program. The committee has cooperated with 
the Department of the Interior in promoting this 
program and in securing information by which it 
could be better worked out. Leaflets approximat- 
ing 10,000 copies have been distributed thruout the 
South urging the support of the Byrnes bill. 

The committee participated in the Southern 
Land Congress held at Savannah, Ga., Nov. 11 and 
12. This meeting was addressed by representatives 
of the Department of the Interior who explained the 
Lane plan. This is the first time in history that 
a vast Federal undertaking was formally launched 
in the South. 

In codperation with the Department of the In- 
terior motion pictures are being taken showing 
crop and animal raising opportunities on cut-over 
lands. These pictures are to be shown thruout the 
country, 


BEN 8S. WOODHEAD, BEAUMONT, 
Spokesman for the Wholesalers 


The committee has participated in hearings be- 
fore the Interstate Commerce Commission in which 
a uniform mileage scale of rates ‘on live stock was 
urged for general application between points in the 
South and Southeast. This matter is of great im- 
portance and is still pending. 

The committee has already published a book cov- 
ering the subject o* the possibilities of cut-over 
lands but it plans during the ensuing year to pub- 
lish special pamphlets on forage crops, sheep, beef 
a dairy cattle, hogs, goats, soils and reforesta- 

ion. 

The report called attention to the fact that North 
Carolina, South Carolina, Georgia and Florida main- 
tain organizations for the handling of agricultural 
problems of local State interest. In the opinion 
of the committee its South-wide work should be 
supplemented by such State organizations. In mat- 
ters of local interest such organizations should be 
of great value to the South.. The committee will 
assist in promoting such organizations. 


Emergency Bureau Report 


The facts set down in the report of the emergency 
bureau show that one of the most splendid tributes 
to organization as a principle was that made by the 
war agencies of the United States when they asked 
the Southern Pine Association to use its facilities 
for unifying the efforts of producers to meet the 
war demands of the Government. On April 12, 
1917, almost exactly a week after war was declared, 
Frederick W. Allen, a member of the sub-committee 
of the Council of National Defense, wired Charles 
8. Keith, president of the association, asking if it 
would be possible for the association to appoint a 
committee with authority to represent the manu- 
facturers in arranging prices on their products and 
binding the industry to supply and deliver lumber 
for the Government’s war needs. Two days later, 
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F, A. Eustis, sub-agent of the United States Ship- 
ping Board, Emergency Fleet Corporation, wired 
J. EK. Rhodes, secretary-manager of the association, 
as to the possibility of forming a central committee 
to fix prices and distribute orders for lumber re- 
quired by the board. 

To meet the situation thus presented, subscribers 
of the Southern Pine Association were asked by 
telegraph to authorize the board of directors of the 
association to appoint a committee with power to 
represent them and bind their respective companies 
in the furnishing of lumber to carry out the Gov- 
ernment’s war program. Within three days 90 
percent of the association, with an annual produc- 
tion of over 5,000,000,000 feet of lumber, gladly 
placed their stocks and their facilities at the dis- 
posal of the committee to be appointed, and agreed 
to abide by any prices, quantities and specifications 
that might be arranged by the committee in con- 
ference with the Council of National Defense and 
other lumber purchasing departmetns of the Gov- 
ernment. 

At a meeting held at Memphis, Tenn., April 24, 
1917, the board of directors of the association ap- 
pointed the following committee: 

W. H. Sullivan, Bogalusa, W. J. Haynen, Hatties- 

La., chairman, burg, Miss. 

John H. Kaul, Birming- M. B. Nelson, Kansas City, 


ham, 


Ala. 0. 
C. A. Buchner, Millville, D. V. Dierks, Kansas City, 


Ark. Mo. 
F. W. Stevens, Bagdad, T. L. L. Temple, Texark- 
Fl a, Tex 


a. ana, 2x. 
R. M. Hallowell, Eliza- J. E. Rhodes, New Or- 
beth, La. leans, La., secretary of 
the committee. 
This committee went to Washington, D. C., ar- 
riving April 30, where for several days it was in 
conference with and assisted in every way the Ship- 


(Continued on page 77) 
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SALES MANAGERS ANALYZE OPPORTUNITIES 


Southern Pine Representatives Hold Rousing Meeting — Discuss Creosoting Methods and Wider Use of 
Wood Block Paving—Formal Organization Proposed—Broad Resolutions Offered 


New Or.EAns, La., Feb. 24.—That the United 
States in the coming months will reach the acme 
of its prosperity is as certain as the sunrise, and 
that salesmen of southern pine products during 
that prosperity should not only put these products 
into markets and uses never known before, but into 
old markets in much better fashion than ever, 
were of the thousand and one thoughts on better 
business and better salesmanship ‘‘put over’’ to- 
day at the meeting of the sales and distribution 
committee of the Southern Pine Association. 

The meeting, which was held at the Grunewald 
Hotel, came as a preliminary to the annual of the 
Southern Pine Association, which will open tomor- 
row. The meeting was attended by the sales man- 
agers of the many pine manufacturers who are sub- 
scribers to the association and a galaxy of stars 
on the subject of salesmanship spoke. J. H. Aus- 
tin, jr., of Kansas City, Mo., and L. R. Putman, 
advertising manager of the Southern Pine Asso- 
tiation, played the game of presiding ‘‘50-50,’’ 
Mr. Austin, who was announced as chairman, being 
compelled to sit in with other meetings part of the 
time. Mr. Putman while presiding warned the 
speakers that they would be timed and if they 
went over the limit the next speaker would be 
called. Then if the old speaker and the new speaker 
desired to stage a duet that would be their own 
business, he said. 

Report of Chairman 

Chairman Austin in opening the convention said 
that inasmuch as his address had been printed and 
distributed in the monthly bulletin, the Southern 
Pine Salesman, he would forego the pleasure of 
presenting it personally. As he had much to say 
relative to the important subject of better mer 
chandising of southern pine products it is well 
to quote from his report. In part it was as follows: 


We stand today looking into very alluring and prom 
ising future, Banking and statistical authorities tell us 
that we have every prospect for a vast building program 
to extend over the next five years or more. What are 
we southern pine salesmen going to do to meet this con 
dition of affairs? Why not begin now to anticipate the 
lumber demands of the world markets and be prepared 
to supply these demands with southern pine’? I feel 
satisfied that if we Join hands with the advertising and 
trade extension department and do our part to) push 
this good work we can accomplish without difficulty the 
desired result and place our industry on a higher plane 
of scientific merchandising. In order to obtain this 
objective the sales managers and salesmen must come 
into close contact with each other. In order that we 
may benefit by the ideas offered by each other, the 
salesmen as a whole must be kept more fully posted 
regarding the points which directly affect the manufac 
ture as well as the sale and distribution of our product, 
and with this idea in view I say to you, why not form 
a southern pine salesmen’s club, to include all salesmen 
representing subscribers of the Southern Pine Associa 
tion, and divide the territory in such a way that we can 
have meetings at regular intervals to discuss ways and 
means of better methods of selling and distributing our 
product? The object of such an organization to be 
about as follows: 

To weld together the entire sales staff into a mighty 
chain of intelligent endeavor, it not being the purpose 
of such an organization to reap pecuniary profits in 
any form, but strictly for benevolent, scientific and 
educational purposes. The aim of such a club is to 
keep awake in each salesman the thought that he is 
an integral part of the industry, obligated to be not 
merely a salesman of southern pine but an intelligent 
interpreter of its merits and a loyal booster of the 
greatest industrial organization in America—the 
Southern Pine Association. The interest in such a 
club to be stimulated by the publication of a magazine, 
in which are to be incorporated the efforts made by the 
various divisions or units in furthering the interest 
of southern pine; also suggestions that will assist 
others in increasing the demand for our product. 

We look back with regret on the methods employed 
in the past. We are well pleased with the results that 
we are obtaining at the present, but we should not be 
satisfied to leave well enough alone and should prepare 
ourselves now for the wonderful opportunities for 
scientific methods governing the sale and distribution 
of our product in the future, 


Possibilities of Creosoting 

The first speaker of the morning session was 
Carl G. Crawford, of Louisville, Ky., vice presi- 
dent of the American Creosoting Co., who had as 
his subject ‘‘Coéperation in Promoting Creosoted 
Southern Pine Products.’’ The speaker told how 
easily southern pine took creosoting, and said that 
nothing like real promotion was being made of 
ereosoted products, but a wonderful market awaits 
only development. He said that the value of 
southern pine was not so well known among the 
consuming public as some manufacturers or sales 
managers might think and what is needed most now 
is making the public know what ecreosoted products 
ean be used for and to better advantages than 
competing products. He told of some of the prob- 
lems of wood preservation and how some of them 
are gradually being solved. He said that lumber- 
men should take a keener interest in the work of 
the American Wood Preservers’ Association, be- 





cause any plan for better results in creosoting 
meant for the welfare of the lumber industry as 
well as the interests that specialize in creosoted 
products. He said that better coal tar was pro- 
duced in this country today than in any other, and 
that our creosoting when properly done is just as 
good as done abroad. Mr. Crawford was asked 
many questions, and before the next speaker was 





J, H, AUSTIN, JR., OF KANSAS CITY, MO. ; 
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called a committee, of which Ben H. Woodhead 
of Beaumont, Tex., was made chairman, was ap- 
pointed to hold a conference with representatives 
of the creosoting interests to work out a_ plan 
wherby mutual benefit may be had. 


Extending Wood Block Market 


That southern pine manufacturers and sales 
managers fully realize the importance of the creo- 
soted product was emphasized in the fact that 
another expert was on the program, H. G. Jenni- 
son, of Toledo, Ohio, president of the Jennison 
Wright Co., who had as his subject ‘‘ Extending 
and Preserving the Market for Wood Blocks.’’ 
He said that wood blocks for paving and flooring 
were almost a religion with his coneern and that 
he fully believed that the creosoted wooden block 
was better than any competing street paving. 





L. R. PUTMAN, OF NEW ORLEANS, LA. ; 
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He said tho that wooden blocks had been mer- 
chandised poorly and that what is necessary is to 
educate the public to the utility of the wood 
block and its superiority over other paving. He 
cited as what may be done in the way of interest- 
ing the public in wooden block paving an instance 
at Findley, Ohio. While visiting that thriving 
small Ohio city four years ago he learned that 
some paving was to be done, with uncertainty as 
to what the paving should be. He obtained the 


name of every property owner along the street to 
be paved and on returning home bombarded the 
home owners with wooden block literature. They 
not only became interested but insisted that the 
city officials select wooden blocks. The paving 
was laid and today is giving more satisfaction than 
any other paving in the city. The moral of that 
story he said to those present is ‘‘Get out and tell 
the world your story.’’ He said that there are 
four cities in America that should lay enough 
wooden block paving every year to consume 400,- 
000 or 500,000 feet of southern pine for each city. 
As a further city possibility he cited that in Mas- 
sachusetts alone there are seventy cities over 10,- 
000 population. He asked as to what was being 
done to carry on wood block propaganda in those 
cities. ‘*The way to promote the use of creosoted 
wooden blocks for paving,’’ he said, ‘‘is to interest 
every home owner in their value. It is the home 
owners that decide what paving is to be laid down 
in front of their homes and for which they pay.’’ 


Told the Dark Side 


The speaker did not confine himself to simply 
a rosy picture. He told of a dark side which was 
occasioned by a lack of propaganda work. For 
example, he cited that at Omaha, Neb., brick had 
beaten out wooden blocks on work where, had wooden 
blocks been used, 15,000,000 feet of southern pine 
material would have been required. ‘‘Salesmen 
must create business before they can sell any- 
thing,’’ he said. ‘‘This is just as true of wooden 
blocks for paving as anything else.’’ The speaker 
was asked many questions, one of the questions 
being by Mr. Woodhead, who said that it rained at 
the least provocation down at Beaumont and that 
some of the wooden block paving down there 
buckled and rose up, ‘Beaumont is a wood town,’’ 
he said, ‘‘and every one looks favorably upon 
wood, but you could not put down there any more 
wooden block paving.’’ He wanted to know why 
the blocks buckled. Mr. Jennison replied that the 
wooden block paving would not buckle in any in- 
stance, rainy towns or no rainy towns, if properly 
laid: He maintained that the trouble at Beaumont 
was simply with faulty construction work and de- 
clared that every contract of wooden block paving 
should be followed up closely by the manufacturers 
of southern pine to see that injustice is not done 
their wooden block product in the laying. 


Recommendations of Committee 


The recommendations of the sales and distri- 
bution committee to the Southern Pine Association 
wheih were formulated in December of last year 
were then read by Secretary E. J. Hurst, of Brook- 
haven, Miss. As soon as they were read Chairman 
Austin went before the board of directors of the 
Southern Pine Association, which was in session 
at the time, and discussed them. On his return he 
said that only two changes had been suggested 
by the directors, The recommendations, as revised, 
appear in full as follows: 


This committee met in St. Louis, Mo., Dec. 19, 1918, 
and today in New Orleans, at which times the following 
subjects were discussed : 

1. In a general discussion of accepting orders sev 
eral committeemen report that complaints had been 
made about manufacturers refusing to ship orders. We 
believe that all complaints regarding the failure to ship 
on the part of the subscriber should have thoro investi 
gation, and if the complaint is found to be just every 
means should be employed to impress upon the sub 
seriber the necessity of fulfilling the contract. 

2. The committee recommends that the advertising 
and trade extension department continue the practice 
of issuing a regular news letter; also a bulletin out 
lining the advertising activity that is being carried on 
by the association, and, in addition, that it be author 
ized to enlarge upon this idea with a view to arousing 
greater interest and enthusiasm on the part of the sub 
seribers in the work that is being carried on by the 
association, and the benefits to be derived from same, 
and that the committee on advertising recommend in 
creased activity along this line, with a view of assisting 
those who are interested in the sale and distribution 
of our product. 

3. The committee is pleased to report that the 
salesmen of the subscribing members are becoming 
more and more interested in the activities of the associ 
ation. We suggest that the executive of each firm ad- 
— his salesmen, approving of the association and its 
work, 

The Influence of Substitute Materials 

4. The committee feels, after reviewing all condi- 
tions, that manufacturers of substitute materials will 
make heavy inroads upon our markets and it is of the 
utmost importance that strenuous efforts be made to 
counteract their activities, and consequently makes the 
following recommendations : 

First, increased publicity with the object of en- 
larging the demand for yellow pine for building 
purposes, 

Second, increased activity in connection with 
demand from industrial trade, and to facilitate 
this work recommends a complete list be compiled 
of all manufacturing trade using wood directly or 
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indirectly and placed by the association at the dis- 
posal of all subscribers with such information as 
may be available in regard to the character of such 
requirements. Further, that the advertising de 
partment be vested with necessary authority to 
request the sales departments or individual sales 
men of the subscribers to keep them fully advised 
of market activities in different localities and to 
call upon them for specific information when 
desired. 

Third, that utmost publicity be given our prod- 
uct in foreign markets, with a view to increase the 
demand for southern pine. 

Strong Recommendations 

5. The committee believes that the present sales 
report issued by the association should be revised to 
show only the amount sold and the average prices ob 
tained on each item for the current period, and that the 
present practice ‘of issuing previous sales be discon 
tinued. When no sale of any article was made during 
the current period the most recent sale made within 
the last thirty days is to be shown and the time indi 
cated by the figure 1, 2 or 38, which will show the 
number of weeks previous that the sale was made. No 
sales made prior to thirty days will be shown. 

6. The committee greatly appreciates the assistance 
the sales departments are to be given by promotion 
work among the railroad and car builders. Much good 
can be accomplished from this character of investiga 
tion, and it is hoped that it will not be long before 
the association can take up future consideration of 
the other large markets for our product. 

7. The committee believes that much good can be 
accomplished by the branding of lumber, and we hope 
that something can be done the current year by the 
association to put on the market a trade marked 
product. 

8. The committee recommends that the matter of 
adopting rules and specifications covering bungalow 
siding be referred to the grading committee, as the 
demand for this material is increasing and definite 
rules should be adopted to cover the grade and working 
of same. 

9. The committee recommends that hereafter the 
membership of the sales and distribution committee be 





made by himself at Little Rock, Ark., recently 
which had been wrongfully construed as being an 
attack on the lumber wholesaler. Mr. Putman said 
that the southern pine manufacturers recognized 
that the legitimate wholesaler was a paramount 
factor in the lumber trade and that remarks made 
by him at Little Rock were directed simply to the 
dealer who has a desk and a duster, or no desk, 
with his office under his hat, and ealled himself a 
wholesaler, and that his remarks at Little Rock 
had been entirely misunderstood. He then intro- 
duced Mr. Woodhead as a ‘‘real wholesaler’’ 
and of the type of which the whole lumber industry 
is proud. Mr. Woodhead in extolling the whole- 
saler as an important and essential factor in the 
trade did it in his own inimitable manner, which 
brought out many laughs that interrupted other- 
wise serious attention. 

Mr. Woodhead said that he was glad, as he 
knew that all wholesalers would be glad, to see 
the manufacturers of southern pine manifest their 
interest in the way told by Mr. Putman, saying, 
however, that many times the manufacturers had 
assumed a spirit of toleration of the wholesaler 
instead of outright r@eognition of his worth. 
‘“Many have looked upon us as a cross between a 
horse thief and a gambler,’’ he said. He said that 
the wholesaler did not ask any favors of the manu 
facturer—simply a square deal and to be sold lum- 
ber upon the same basis as sold the retailer, but 
that the wholesaler did not like to have the retail 
trade sold at prices under which the same manu- 
facturers would sell to them. 

“You all know that the small mills look to us 





Southern Pine Association, you have stopped at that. 

But the business of the mental end of your game is 
the creation of a market for your goods; the creation 
of that volume of business needed to increase the auto- 
matically developed business to that level which means 
consistent and substantial prosperity. 

You say that you have always conducted a selling 
department with your business. Very true. Or rather, 
you might more truthfully say that you have in the 
past conducted a distributing department. Mind you, 
I mean no disrespect for your salesmen and would cast 
no disparagement upon them in the least when I make 
that statement, because the fault is not today, and 
never has been, theirs. Not by a jugful. 


Laches of Salesmen 


The fellow who is 100 percent to blame for the 
lumber troubles of the past, and who will be to blame 
for the lumber troubles of the future, is the fellow 
whose whiskers you have to cut every day or so. 
Your mirror will show you exactly who I mean. He is 
to blame because the trouble has always originated in 
the fundamentals of the lumber business, and could not 
possibly be corrected by any degree of efficiency or 
excellency in the sales department. 

Why? Because your sales department does not 
reach the consumer. It reaches the middle man. When 
your salesman brings in an order for a car of lumber it 
does not mean that a demand has been created for 
that car of lumber. It has been sold to a dealer and 
the dealer does not consume it but must resell it to 
the consumer. The only way in which demand for 
lumber can be created is by someone who goes directly 
to the consumer with a proposition and induces him to 
buy lumber with money that otherwise would have 
gone elsewhere. When you have done this you have 
created business. 

Creative merchandising presents wonderful attrac- 
tions. It is an uncharted jungle in which there are 
general rules known to successful merchandisers, but 
no fixed routes, because when you go out into the world 
to create a demand for your goods you deal with the 
varying minds of the human race whose natures and 
inclinations are not to be charted scientifically. You 
must impress that great force that we call public 
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extended to include all sales managers of subscribers 
of the Southern Pine Association. 

10. Inasmuch as the West Coast Lumber Manufac 
turers’ Association joined with other associations, and 
thru the National Lumber Manufacturers’ Association 
espoused the principle that established rate relation 
ships between the various producing sections should 
hot be disturbed, we highly recommend that the traffic 
committee do their utmost to see that established rela 
tionships be maintained, 

11. The committee finds that not only the publie but 
the lumber trade and our own salesmen are under the 
impression that we are still making lumber at costs 
slightly in advance of the costs prevailing in 1914, and 
therefore we recommend that a chart be issued regu 
larly showing the average cost of manufacture. We 
recommend that these charts, as well as all other data 
published by the association and affecting the sale and 
distribution of our product, be sent to all salesmen 
of our subscribers. 

12. It is the consensus of the members of this 
committee that the subscribers of the association are, 
first, last and always, manufacturers of our product 
and that they pay too little attention to the sale and 
distribution of same, and therefore we recommend that 
the executives of subscribers pay greater attention in 
the future to the sales reports, indicating the results 
obtained by each exchange. Furthermore, that a care- 
ful analysis be made each month of their own sales, 
for comparative purposes. 

13. The committee recommends the formation of a 
club among its salesmén to be known as the ‘Southern 
Pine Salesmen’s Club,” its objects being to raise the 
Standard of salesmanship and to stimulate interest in 
the advertising campaign, as well as the sale and dis- 
tribution of our product and other associated activities. 
We ask your permission to draw up articles and by- 
laws governing such a club, to be submitted to you 
and to the counsel of the Southern Pine Association 
for approval. 


Niche of the Wholesaler 
In introducing Ben H. Woodhead, of the Beau- 
mont Lumber Co., Beaumont, Tex., as spokesman 
for the wholesaler Mr. Putman recalled remarks 


as the avenue and vehicle for marketing their 
product,’’ he said. ‘*Now, for instance, suppose 
the small mills did not have us to sell for them 
and would have to reach a market in any way they 
could. You must admit that we obtain a stronger 
market for their lumber and consequently benefit 
every manufacturer of lumber. We wholesalers 
are simply of humble and lowly mien and all we 
ask is that you ‘render unto Caesar the things that 
are Caesar’s.’’’ He called attention to the ree 
ognized good work of the National Bureau of 
Wholesale Distributers and said that the best 
interests of the lumber industry lie in coéperation 
bet ween the manufacturer and the wholesaler. ‘‘ The 
southern pine wholesaler is becoming purified just 
like the manufacturer,’’ he said, ‘‘and all we ask 
is a fair deal. We are simply gathering orders 
hither and thither and in no sense are plutocrats. 
What we do not want is obstacles thrown in our 
way and ask to be given a fair chance to make a 
profit and live.’’ 
Describes Needed Codperation 

‘‘Closer Coéperation Between the Manufactur 
ers and Retailers of Southern Pine’’ was the sub- 
ject of J. C. Dionne, of Houston, Tex., secretary 
of the Lumbermen’s Association of Texas. In part 
he said: 

The physical end of your business is that which takes 
standing timber and converts it into merchantable 
lumber. That is the end you have been wont to con 
sider all important, and, to a very strong degree, still 
do. Your physical department is well charted. You 
deal with known, concrete quantities. You know from 
experience that certain operations, handled in a certain 
way, produce manufactured lumber. In the past, 
with the exception of your work of late thru the 


opinion with the value and attractiveness of what you 
have to sell, in direct competition with all those other 
keen minds, offering other things for sale, who are 
trying to attract the public cash their way. * ° 


Opportunity and the Awakened Dealer 

The greatest thing you men need right now is to 
arrive at a proper realization of your own position, 
because if you could grasp the marvelous opportunities 
that lie before you it would spur you on and inspire 
you toward taking full advantage of your remarkable 
opportunities. The money you have been paying the 
Southern Pine Association, and which it has been 
spending in your behalf, has been expended so intelli 
gently and so vigorously that the entire business world 
now hails with delight the fact that the southern pine 
industry has come to life——-has found itself at last. 
From one end of the country to the other, the work 
of your, trade extension department is being lauded 
by the lumber dealer, and the dealer generally has 
been extended a strong helping hand in getting out of 
his rut by the advertising and the dealers’ helps de- 
partment of your association. 

The lumber dealer, who rode a rut fully as deep as 
the one in which you traveled so steadily, has come to 
life. The awakening has been going on for several 
years, but the development in the last twelve months 
has passed my most ardent expectations. The average 
dealer is today alive to his own situation and is casting 
about in every direction for assistance and coijperation 
for carrying on his newly found business of making 
people build. 


Feature Wood Chopping Contest 

Adjournment of the morning session took place 
following Mr. Dionne’s talk, but most of the lum- 
bermen forgot all about their luncheon in their 
wish to see the wood chopping contest, which 
proved not only a distinct feature for the lumber- 
men but was watched by thousands of New Orleans 
residents or visitors in the Crescent City. As one 
of the daily newspapers put it, ‘‘Canal Street took 
twenty minutes off’’ to watch the novel contest. 
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As a result, the monster Canal Street throng saw 
Hilary and Arnold Lanier, 6-foot woodsmen from 
Oakdale, La., representing the Forest Lumber Co., 
win the wooden cup by sawing thru a 25-inch pine 
log in one minute, two and one-fifth seconds. The 
team in doing the trick vanquished their negro 
competitors, Sam Bradley and Frank Brown, of 
Bogalusa, La., representing the Great Southern 
Lumber Co., whose time was one minute and 
twenty-seven seconds, and Jodie Hatten and Ernest 
Paden, of Laurel, Miss., representing Eastman, 
Gardiner & Co., whose time was one minute, seven 
and three-fifth seconds. The contest halted traffic 
on Canal Street from Baronne Street half way 
to University Place, and not only did Mayor Behr- 
man watch the contest but he presented the wooden 
cup to the winning team. The winning of the 
Lanier boys made a great hit with the throng, be- 
cause one of them was. just discharged from the 
army and had seen service in France. Just to 
help the contestants saw faster a jazz band played 
everything from ‘‘ Ja Da’’ to ‘‘ You Find Old Dixie 
Land in France.’’ 


Ready-Cut Houses and Western Trade 


‘“The Ready-Cut House as a Mill Product’? 
was the subject of E. A. Laughlin, of Port Arthur, 
Tex., who explained his plan for house building 
along original lines that have been fully de- 
scribed in recent issues of the AMERICAN LUMBER- 
MAN. 

The next speaker was R. D. Brown, of Seattle, 
Wash., assistant secretary of the West Coast 
Lumbermen’s Association, who told about some of 
the troubles and tribulations of the fir producers 
at the present time, saying that he believed that 
at present prices the fir manufacturers were losing 
$3 a thousand feet on every thousand fect of 
lumber that they sold. He said that most of the 
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western manufacturers had been putting every 
ounce of their woods and mill strength in helping 
the country aid its allies win the war and that 
following the armistice orders were cancelled over 
night and the mills now had to find their own 
way back to old channels of trade. He declared 
that the lack of special cutting was one of the 
serious trade hindrances, and no big special cutting 
orders were being let on the Coast. He believed, 
tho, that sixty days would find the west Coast 
lumbermen in better position in a trade way and 
nearly back to normal. 


Profit Must Be Had 


One of the distinguished visitors at the sales- 
men’s gathering was Charles Hill, of New York 
City, general manager of the Southern Pine Sales 
Corporation. He said that the one thought and 
one purpose of his company was to sell lumber at 
cost of production plus a profit and that unless 
sales could be made that way the corporation did 
not wish to sell at all. He traced conditions during 
which the corporation could sell and could not 
sell, and.cling to its principle, saying the present 
was a time that the corporation could not be on 
the market. He looked for better conditions, tho, 
and said that one of the prime necessities of the 
lumber industry was the education of the public to 
the fact that lumber prices are not too high. 

Talks on Mill Construction 

C. E. Paul, of Chicago, Ill., construction engi- 
neer of the National Lumber Manufacturers’ Asso- 
ciation, then spoke on ‘‘The Manufacturer’s Part 
in Promoting Mill Construction.’’ He told how 
mill constructed buildings had made great strides 
during the war and what should be done by the 
southern pine manufacturer to hold the market 


now that peace times are here again and the com- 
peting materials are again in the domestic market. 

‘*TIf we are to reach the prospective factory 
owner, it is probable that we must reach him thru 
his representative, the engineer, and the engineer 
will favor the type of construction which he under- 
stands best and can build the easiest,’’ he said. 
‘“As representatives of the lumber industry we 
know the merits of our products. Our mission 
should be to spread the information as wisely as 
possible and give this type of construction the 
confidence of the public which it deserves.’’ 

The chairman then appointed a committee to 
study the matter of mill construction and pro- 
mote greater propaganda for it. The committee 
appointed consisted of Harry T. Kendall, Houston, 
Tex.; J. H. Eddy, Birmingham, Ala.; G. A. Town- 
send, Bogalusa, La.; N. C. Ashby, of Kansas City, 
Mo., and W. 8. Harlan, of Lockhart, Ala. Another 
committee, to take up the ready-cut house propa- 
ganda work, was named as follows: E. J. Hurst, 
Brookhaven, Miss.; C. E. Klumb of Wiggins, Miss., 
and L. J. Boykin of Houston, Tex. A committee 
to investigate why southern pine manufacturers 
do not specialize more in making panel stock such 
as used by the millwork manufacturers was named 
also. This committee consists of Adam Trieschman, 
Crossett, Ark.; F. R. Watkins, Kansas City, Mo., 
and P. A. Rogers, of Laurel, Miss. 


A Study of the Markets 


One of the most illuminating talks of the con- 
vention was given by H. 8. Younker, of Phila- 
delphia, Pa., commercial research agent for the 
Curtis Publishing Co., whose subject was ‘‘ Ana- 
lyzing the Markets of the United States.’’ The 
speaker made use of several charts that contained 
statistics that demonstrated without dispute that 
‘*TIt Pays to Advertise.’’ He especially stressed the 
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importance of the farmer as an economic and buy- 
ing force, saying that the farmer possessed 52 
percent of the entire wealth of the country, that 
his standard of living was changing rapidly, and 
that today he demanded the best automobiles, a 
better type of homes, barns, and other farm struc- 
tures. He then painted a rosy picture of the future 
prosperity of the United States. He is a pro- 
nounced optimist. Mr. Younker said that the acme 
of prosperity in this country in the months to come 
is as certain as sunrise, and that lumber salesmen 
must take full advantage of the coming prosperous 
period. He told of an order recently placed in 
this country by France for $250,000,000 worth 
of machinery, $40,000,000 worth of which was for 
small tools. He said that England was in need of 
1,000,000 new homes. He told of how the farmer 
was the basis for prosperity in all industries, how 
the farmer would continue to prosper and how the 
lumber industry was going to be one of the in- 
dustries to profit most from the good times the 
farmer will continue to enjoy. The speaker com- 
mended southern pine advertising and mentioned 
especially the value of advertising to the women 
of the household. He said the experts say that 
women in most cases decide the make of auto 
bought and that they also determine what kind 
of clothes their husbands buy. ‘‘Isn’t it reason- 
able to think that in promoting home building it 
is best to advertise to the woman, because she is 
the one that generally decides what the home is to 
be built of?’’ 

Harry T. Kendall, of Houston, Tex., spoke on 
market conditions, using a letter sent out to sales- 
men of the Kirby Lumber Co., of which he is sales 
manager, as a basis for his argument that the 
coming market is going to get big. At this point 
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Chairman Putman had some more to say about 
‘*Your Market,’’ emphasizing the fact that while 
it is all well and good to think and promote for- 
eign markets the South is the great market for 
southern pine and its future right on home grounds 
is going to be wonderful, because southern pine 
manufacturers are going to make it so. 


A Talk with a Punch 


A speaker of the dynamic type, who had a punch 
in every word, was B. B. Cannon, of St. Louis, Mo., 
sales manager of the Sherwin-Williams Co., manu- 
facturer of paint, whose product is said to ‘‘cover 
the world.’? Mr. Cannon, who lived up fully to 
his name and shot forth wise sales talk in rapid 
manner, is given much credit because the paint 
of his company ‘‘covers the world.’’ He told the 
southern piners how to, ‘‘cover the world’’ with 
southern pine and said if they would only heed 
his advice they would surely do it. He also gave 
some very sage advice as to how to handle sales- 
men and get the most out of them, saying that 
a manufacturer of any product could buy a man’s 
brain, his personality, his hands, the work of his 
eyes, but that the employer did not succeed fully 
until he had bought his heart. 

Mr. Cannon began his talk with the very novel 
stunt of having cigars passed around among the 
salesmen. He then paid some very high compli- 
ments to Mr. Putman, whom he said he first came 
to know when he sold paint on the road years ago. 
Mr. Putman promptly gave Mr. Cannon one of 
his own cigars, which naturally occasioned a laugh. 
**T will tell you something about this chap,’’ then 
said Mr. Putman. ‘‘ Years ago he ‘made’ Fayette- 
ville, Ark., where I operated a yard. I happened to 
be away one day and he sold the yard manager a 
carload of paint. When I came back I was seared 
to death. Well, we not only sold that paint but 
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Cannon then comes along and hires away from me 
the man who bought the paint.’ 


Government’s Building Work 


The school of salesmanship closed when Sec- 
retary J. EK. Rhodes of the Southern Pine Asso- 
ciation read a ‘‘building boosting’’ telegram the 
association had just received from H. C. Hallam, 
its Washington representative. The contents of the 
telegram ought to put ‘‘pep’’ even in a con- 
firmed pessimist. It was dated at Washington, D. 
C., Feb. 23, and read as follows: 


Administration apparently doing everything practi- 
cable to encourage public construction and home build- 
ing. After removing restriction on building and 
building materials, it created a division of public 
works and construction development in Labor Depart- 
ment. Division is carrying on educational campaign 
in interest of building, distributing posters and cir- 
culars to contractors, architects and others, urging 
State and local authorities to undertake public works 
and obtaining coiperation of building and loan associ- 
ations, building materials, labor, financial, real estate 
and other interests concerned. ood — reported 
in work. Important conference called for early March 
to boom building and map out definite program of con- 
struction. Government organizing price stabilization 
committee which Secretary of Commerce Redfield be- 
lieves will encourage building and other industries. 
Labor Department is asked to assist in securing freight 
rate reductions on building material. Treasury Depart- 
ment supervising architect is advertising for bids for 
construction of public buildings. Interior Department 
is urging legislation for land development and farm 
improvements for soldiers. Education Bureau endorses 
progect to erect community buildings for soldiers. 
Senator Calder, of New York, and others in Congress 
are doing what they can with word and pen and act 
to encourage building construction. 

There is much encouragement for builders in reports 
received from all sections. Construction of 800 school- 
houses is recommended by building division of Labor 
Department. Department believes local authorities and 
private interests can overcome peculiar obstacles in 
various sections and localities to revive building opera- 
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tion. Congress doing its bit to promote building and 
public works. Sundry civil eppccoriation bill reported 
to House includes over $6,000,000 for public buildings. 
Army appropriation bill to pass with many millions for 
building barracks, quarters, hospitals etc. Special act 
now in conference provides $7,000,000 for Government 
hospitals. Rivers and harbors bill practically certain 
to become a law with $36,000,000 appropriation. Post 
Office appropriation act authorizes expenditure of 
$200,000,000 a highway and bridge construction by 
June 30, 192 House passed and Senate will pass 
bill ¥..%. "a $750,000,000 for railroads, including 
improvements and extensions. Sundry civil bill is to 
provide $660,000,000 or more for merchant ships and 
naval appropriation bill authorizes several hundred 
millions for naval construction. 

Omnibus public building bill reported to House carry- 
ing $61,000,000 and special rule proposed to pass it. 
Government taking steps to assist financing home 
building. Legislation recommended to enable building 
and loan association organization to use real estate 
mortgage for collateral in system of Federal home loan 
banks. Not much chance of its passage before March 4, 
but sentiment so far expressed in Congress favorable 
and enactment next session hoped for. 

Public works and building construction division has 
on its staff R, 8S. Whitting, lumber expert; H. V. Hay- 
maker, of League Building Loan Associations, and 
Paul O. Murphy, of Home Owning Branch, National 
Association of Real Estate Boards Murphy planning 
organization with Government approval and help of 
national “Own Your Home’ movement of lumber, 
building materials, construction, real estate, building 
and loan associations, and related organizations to 
conduct nationwide campaign booming home building 
and buying. Murphy, familiar with southern pine 
home campaign, considers association one of livest 
organizations in country and wants its codperation. 
Want association representative to attend conference 
here soon to perfect national “Own your home organ- 
ization.”” Murphy plans publicity work, local campaign 
and other features that he believes will bring home the 
bacon. Movement should be financed for two or three 
years, he says, and would continue after Government 
drops it, when exigencies of reconstruction period no 
longer require Government backing for it. Murphy 
says besides new building required, replacement of 
old structures in many cities will take five or ten 
years. Believes insanitary feature old houses etc. is 
strong card to play. 

Senator Kenyon pushing bills for establishment of 
public work department appropriating half a billion for 
construction work and creating commission to study 
financing measures for building. Government believes 
building and construction program aggregating $3,000,- 
000,000 to $5,000,000,000 necessary for welfare of 
people and industries requiring homes and other build- 
ings and to furnish employment for demobilized soldiers 
and war workers. 


Those Who Attended 


J. H. Austin jr., W. R. Pickering Lumber Co., Kan- 
sas C ity, Mo. 
P. G. Allen, Winston Lumber Co., Noxapater, Miss. 
F. 5 Anderson, Gloster Lumber Co., Gloster, Miss. 
BP. F. Arnold, Vredenburgh Sawmills Co., Vreden- 
burgh, Ala. 
C. J, Ashton, C. J. Ashton Co., Detroit, Mich. 
J. C. Anthoni, Chicago Lumber & Coal Co., East 
St. Louis, Il. 
A. B. Boalright, Alexandria Lumber Co., Alexandria. 
Fred J. Bowers, Kaul Lumber Co., Birmingham, Ala. 
William C. Ballard, Natalbany Lumber Co., Ham- 
mond, La. 
‘*. A. Barksdale, Gilchrist-Fordney Co., Laurel. 
A. G. Barnhart, Alexandria Lumber Co., Alexandria, 
BE. O. Batson, Batson-McGehee Lumber Co., Millard. 
C. A. Blythe, Lyon Lumber Co., Garyville, La. 
R. H. Bostwick, Lamar Lumber Co., Clyde, Miss. 
Edward Botsey, W. W. Carre Lumber Co., New 
Orleans, La. 
L. J. Boykin, Chicago Lumber & Coal Co., Houston. 
J. KE. Brantley, C. A. Goodyear Lumber Co., Chicago. 
on C. Broadway ene, Land & Lumber Exchange 
Kansas City 
Coy Be Brown, West Coast Lumbermen’s Association, 
Beattie Wash. ; 
aagee KE. Browne, Kirby-Bonner Lumber Co., Hous- 
on, Tex. 
J. A, Brewer, Consolidated Saw Mills Co., St. Louis. 
W. A. Burt, Edward Hines Lumber Co., Chicago, Ill. 
M. H. Bissel, Marathon Lumber Co., ‘Laurel, Miss. 
Nelson C. Brown, United States Department of 
Commerce, Washington, dD. C 
, BR. J. Bergh, Curtis oe & Millwork Co., Clinton, 
owa. 
B. Bearden, Frost-Johnson Lumber Co., East St. 
Louis, Ill. 
R. Burgoyne, Bagdad Land & Lumber Co., Bag- 
dad: Fla. 
A. B. Carson, AMERICAN LUMBERMAN, Chicago, Ill, 
F. G. Castanedo, New Orleans, La. 





T. V. Colvin, Natalbany Lumber Co., Hammond, La. 
Wilson Compton, National Lumber’ Manufacturers’ 
Association, Chicago, Il]. 

L. HB. Cornelious, Cornelious Lumber Co., St. Louis, 

Tudor B. Carre, W. W. Carre Lumber Co., New 
Orleans, La. 

Carl G. Crawford, American Cresoting Co., Louis- 
ville, Ky. 

B. B. Cannon, Sherwin Williams Co., New Orleans, 

George R. Christie, Lumbermen’s Reciprocal Associa- 
tion, Houston, Tex. 

E. H. Cresson, W. G. Ragley Lumber Co., Ragley. 

H. EB. Cooper, Natalbany Lumber Co., Natalbany. 

L. A. Coleman, Kirby Lumber Co., Beaumont, Tex. 

W. M. Campbell, State Fire Marshal, New Soot 

W. C. Dwyer, Louisiana Red Cypress Co., New Or- 
leans, La. 
* R. S. Davis, Alexander-Gilmer Lumber Co., Remlig, 
ex. 

Charles Debaillen, Lutcher & Moore Lumber Co., 
Orange, Tex 

George Dendinger, 
Mill, Madisonville, La. 

yr. ¥ Dunham, Southern Pine Association, New 
Orleans, La. 

O. L. Dargis, Southern Cypress Manufacturers’ As- 
sociation, New Orleans, La. 

Charles S. BPlms, Hennen Building, New Orleans. 
t W. E. Eddins, Salmen Brick & Lumber Co., Slidell, 
4a. 

W. E. Farnan, Kirby-Bonner Lumber Co., Houston, 

P. J. Fine, W. W. Carre Lumber Co., New Orleans. 

J. H. Fitts, Fitts-Turner Lumber Co., Tuscaloosa. 
, W. ha. Flanders, Great Southern Lumber Co., Boga- 
usa, 

R. H. Fleming, McCarroll Lumber Co., Holden, La. 

K. V. Folsom, Lutcher & Moore Lumber Co., Orange. 

H. D. Foote, Enterprise Lumber Co., Alexandria, La. 
. L. Ford, AMPRICAN LUMBERMAN, Chicago, III. 

T. EK. Flanders, Southern Pine Association, New 
Orleans, La, 

J. E. Gatewood, Cut-Over Lands, St. Louis, Mo. 

Mat Gray, AMERICAN LUMBERMAN, New Orleans, La. 

Perry Graves, Natalbany Lumber Co., Hammond, La. 

Herbert Grissom, Ferry-Hanly Advertising Agency, 
Kansas City, Mo. 

A. J. Gordon, W. W. Carre Co., New Orleans, La. 

M. J. Hale, Central Lumber Co., Brookhaven, Miss. 

BK. BW. Hale, Carter-Kelley Lumber Co., Manning. 

W. P Hancock, Kirby-Bonner Lumber Co., Houston 

& Harman, Allied Sales Corporation, Tuscaloosa, 

A. Si. Hemmingway, Forest Lumber ‘Co., Kansas 
City, Mo. 

Kh. J. Hurst, J. J. Newman, Brookhaven, Miss, 

W. D. Hoover, Powell Lumber Co., Lake Charles, 

J. H. Hodge, Southern Lumber Co., Warren, Ark. 

N. P. Hatten, Southern Lumber & Timber Co., Hills- 
dale, Miss. 
O. M. Hester, T. & P. Buyer, Dallas, Tex. 
T. Hardtner, The Urania Lumber Co. (Ltd.), Urania, 
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La. 
Charles Hill, Southern Pine Sales Corporation, New 
York, N. Y. 

H. F. Humes, Chicago Lumber & Coal Co., East St. 
Louis, Ill. 

Carl Irwin, Bell Railway Construction Co., Georg- 
ina, Ala. 

G. D. Jacob, W. H. Norris Lumber Co., Houston. 

J. J. Jennelle, Lumber Manufacturers’ Agency, Cen- 
tralia, Wash. 

H. G. Jennison, Jennison-Wright Co., Toledo, Ohio. 

Cc. W. Jones, Fort Smith Lumber Co., Plainview, 
Ark. 

Cc. W. Johnson, O. S. Hawes Lumber Co., Monroe. 

J. E. Jones, Southern Pine Association, New Or- 
leans, La, 

Harry T, Kendall, Kirby-Bonner Co., Houston, Tex. 

Cc. R. Ketcham, Natalbany Lumber Co., Hammond. 

Edward EK. Krauss, Industrial Lumber Co., Eliza- 
beth, La, 

C. B. Klumb, Finkbine Lumber Co., Wiggins, Miss. 

Lee Krauss, St. Tammany Lumber Co., New Orleans. 

BK. L. Kurth, Angelina County Lumber Co., Keltys, 
Tex. 

A. J. Kaulbach, Nona Mills Co., Port Arthur, Tex. 

Bh. H. Kelly, Rockford Lumber & Fuel Co. Ks Rockford, 
Ill. 

Cc. J. Laughlin, Long-Bell Lumber Co., Kansas City. 

J. B. Leaton, Mississippi Pine Co., Meridian, Miss. 

EK. B. Lewis, New Orleans, La. 

P. T. Langan, Langan Lumber Co., Cairo, Ill. 

C. A. Leedif, Lutcher & Moore Lumber Co., Orange 

BE. A. Laughlin, ©. A. Laughlin Lumber Co., Port 
Arthur, Tex. 

G. O. Long, Standard Lumber Co., Live Oak, Fla. 

A. A. Martinez, New Orleans, La. 

W. H. Morris, Natalbany Lumber Co., Hammond. 





Cc. E. PAUL, OF CHICAGO, ILL. ; 
Whose Subject Was Mill Construction 








HARRY T. KENDALL, OF HOUSTON, TEX. ; 
Who Analyzed the Markets 


» 4 a Moore, Wichita Sash & Door Co., Wichita 
alls, Tex 

B. R. Moses, Anacco Lumber Co., Lake Charles, La. 

BE. P. Mallam, Alexandria Lumbermen’s Exchange, 
Alexandria, La. 

Charles Miller, Natalbany Lumber Co., Hammond, 

M. B. MeGruder, Peoria, Ill 

J. W. McKee, Pickering Lumber Co., Kansas City. 

Cc. V. McC reight, Ricks-McCreight Lumber Co., 
Pittsburgh, Pa. 

R. McLeod, McLeod Lumber Co., Hattiesburg. 

Gordon J. McDonald, Robert R. Sizer & Co., New 
York City. 

EK. H. a? acc, Lumber & Land Exchange Co., 
Kansas City, 

R. A. Myer, — an Lumber Co., Merryville, La. 

Guy H. Mallum, Robinson Lumber Co., New Or- 
leans, La. 

3. Bs Nalty, Hammond Lumber Co., Hammond, La. 

W. H. Nalty, Hammond Lumber Co., Hammond, La, 

Cc. A. Neasom, Hughes Lumber Co., Tuscaloosa, Ala. 

L. M. Noland, Kola Lumber Co., Kola, Miss. 

M. P. Phillips, Steel City Lumber Co., Birmingham. 

King H. Pullen, Southern Pine Association, New 
Orleans, La. 

Cc. BE. Paul, National Lumber Manufacturers’ As- 
sociation, Chicago, Ill. 

Cc. H. Poythress, Cliff Williams Lumber Co., Meri- 
dian, Miss. 

Cc. R. Presnell, Presnell Lumber & Manufacturing 
Co., Louisville, Miss. 

J. N. Reynolds, Big Pine Lumber Co., Colfax, La. 

Mr. Rodgers, Eastman, Gardiner & Co., Laurel, Miss. 

J. M. Russ, Wood-Russ Lumber Co., Redlick, Miss. 

R. M. Robinson, Lumbermen’s Underwriters, Kan- 
sas City, Mo. 

BE. W. Rodd, Rodd-White Co., New Orleans, La. 

R. M. Rickey, Southern Pine Association, New Or- 
leans, La. 

F. W. Reimers, Natalbany Lumber Co., Hammond. 

G. F. Royce, United States Lumber Co., Scranton, 
Pa. 

J. M. Schloenbach, AMERICAN LUMBERMAN, Jack- 
sonville, Fla. 

F. W. Salmen, Salmen Brick & Lumber Co., New 
Orleans, La. 

C, Schaefer, New Orleans, La. 

Irving C. Swan, Central Coal & Lumber Co., Hous- 
ton, Tex. 

T. L. Smith, Natalbany Lumber Co., Hammond, La. 

L. B. Sedgwick, J. J. White Lumber Co., Columbia, 

J. G. Simpson, Lock, Moore & Co., Westlake, La. 

W. BH. Snider, Natalbany Lumber Co., Chicago, Ill. 

J. N. Stallworth, Mississippi Pine Co., Meridian. 

Keff A. Smith, Memphis, Tenn. 

Ww. J. Stebbins, Lyon Lumber Co., Garyville, La. 

Branch F, Spencer, T. H. Garrett Lumber Co., St. 
Louis, Mo. 

Cc. A. Strand, C. A. Strand Co., Detroit, Mich. 

G. A. Townsend, Great Southern Lumber Co., Boga- 
lusa, La. 

T. F. Terzia, O. S. Hawes Lumber Co., Monroe, La. 

E. D. Tennant, Wright Building, St. Louis, Mo. 

W. P. Turpin, Steel City Lumber Co., bee Ce. 

Cc. BD, Truxworth, Pickering Land & Timber Co. 
Cravens, La. 

Cc. B. Turner jr., Fitts-Turner Lumber Co., Tusca- 
loosa, Ala. 

A. T. Trieschmann, Crossett Lumber Co., Crossett. 

J. J. Vittur. 

W. B. Vanlandingham, Edward Hines Lumber Co., 
Chicago, Il. : 

Peter Vredenburgh jr., Vredenburgh Saw Mill Co., 
Vredenburgh, Ala. 

Ww. Wallace, Tremont Lumber Co., Rochelle, La. 

J. D. “Wherritt, Sabine Lumber Co., Houston, Tex. 

T. P. Wier, Wier Long Leaf Lumber Co., Houston, 

F. G. Wisner, Eastman-Gardiner & Co., Laurel, Miss. 

J. = Wesson, Central Coal & Coke Co., Kansas 
Cit 

he R. ° ‘Watkins,  - naaaaet Lumber & Land BPxchange 
Co., Kansas C ity, ¥ M 

F. N. Worley, Williams Yellow Pine Co., Poplar- 
ville, Miss. 

S. P. Weaver, Weaver Bros., Shreveport, La. 

W. M. White, Texas Export Co., Houston, Tex. 

Ben S. Woodhead, Beaumont Lumber Co., Beau- 
mont, Tex. 

C. E. Walden, Sabine Tram Co., Beaumont, Tex. 

J. 8. Welsh, Peavy-Byrnes Lumber Co., Shreveport. 

J. C. Williams, Louisiana Red Cypress Co., New 
Orleans, La. , 

J. bf Wilson, C. L. Gray Lumber Co., Meridian, 


N. Waggoner, Chicago Lumber & Coal Co., East 
St. eM, Ill, 

ee Woodfield, Hartwick Woodfield Co., Jackson, 
Mic h. 


Geo. W. Ward, Sepeanss Saw Mill Associa- 
tion, Jacksonville, 

W. J. Yardley, "Sabine Lumber Co., St. Louis, Mo. 

W. J. Yost, win Tree Lumber Co., Hopkins, Ga. 
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NEW JERSEY RETAILERS DISCUSS CONDITIONS 





Transit Car Question Thoroly Discussed—Cost of Selling Lumber, Post-War Readjustment, Labor, Competition 
and Co-Operation Are Among Important Topics Considered 


Newakk, N. J., Feb. 25.—One of the longest es- 
tablished of the retail lumber associations held its 
thirty-fifth annual meeting in Newark today when 
the New Jersey Lumbermen’s Association met in 
convention, There was a large attendance, and a 
spirit of interest in what was to be said and done 
was evidenced early in the day. The dealers re- 
ported a vast divergence of business conditions 
during the year, some reporting a normal business, 
and others having suffered severely in volume by 
war conditions of purchase, sale and transportation 
and building restrictions. 

The council of directors held a preliminary ses- 
sion in the morning, at which Secretary James M. 
Reilly, of Newark, reported on a questionnaire that 
had been sent out to the membership. Several of 
these questions had to do with ‘‘the good of the 
order’’ and many of the replies indicated that the 
New Jersey dealers consider the local association 
as extremely helpful. Meetings in various parts of 
the State, to be attended by such of the directors as 
can be present, were suggested. Some dealers com- 
plained that the new terms of sale are not satisfac- 
tory. The following replies suggesting methods of 
stirring up building activity were received: 

Urge municipal and State work, Back up “Own 
Your Home" movement. 

Inspire contidence in public. 

Be boosters, by making the trade feel that prices will 
not be reduced. It will help wonderfully. 

Preach the “Get a Going” gospel. 

Advertise fact that prices will not go down until 
labor and other essentials are reduced, 

Be optimistic. Preach “Now is the time to build.” 

If the wholesaler can be got down to earth again 
business would be stimulated. Reduce wages and 
materials. 

A gradual adjustment is the only prospect. 

An intensive educational campaign nationwide. 

Return to normal prices the only remedy, 

Actively encourage the “Build Your liome” 
ment, 

As to the most important questions to be dis- 
cussed by the retail lumbermen at this time the 
following were among those suggested : 

Costs of doing business. 

Trade outlook. 

What is a fair margin of profit? 

Resumption of business. 

Disposition of Government stocks. 

New terms of sale. 

Local association work. 

Cost of doing business—can't talk too much. 

More activity in the State association will benefit 
dealers, 

Codperation among dealers most important of all. 

Campaign to educate dealers on the cost of doing 
business. 

Cost of doing business 
found meetings profitable. 

Arrange locals and get dealers to cojperate, most 
important of all. 

Cost question exclusively and stabilize market by 
every legal measure. 

Cost of doing business and local association work. 

Cobperation will do the best work. 

Educate dealers to the cost of doing business and to 
know what profit they should make, 

Local association work. Higher standard of ethics. 
Uniformity in sizes and grades. 

The question of giving contractors 5 to 10 percent 
discounts. 

Get in dealers who are not members. 


move- 


particularly ; have always 


Get them to 


codperate and not break down what is done. Organize 
local associations where there are none, 
Business conditions in retail trade and wholesale 


price-levels. 

Fight against mail order 
wholesale prices. 

President Morton T. Brewster, of Ridgefield 
Park, thought the matter of a study of costs of 
selling lumber at retail decidedly important, but 
said that the association had hesitated to make an 
extended survey because of the unusual business 
conditiéns due to the war. He did not think that a 
survey made at that time would reflect real costs. 
The great difficulty is to hit upon a plan of com- 
piling costs that the small yards will follow, their 
business being so essentially different from that of 
the city yard. 

The following committee on resolutions for the 
convention was appointed at the directors’ meet- 
ing: William E, Tuttle, jr., Westfield; S. F. 
Bailey, Newark; C. W. Ennis, Morristown. 

The council accepted an invitation to be repre- 
sented at the annual convention of the National 
Wholesale Lumber Dealers’ Association in Phila- 
delphia March 19 and 20 and will appoint delegates. 


THE BUSINESS SESSION 


The business session of the convention was held 
this afternoon with President Brewster in the chair. 
The report of Treasurer J. Fred Glasby, of Newark, 
showed a membership of 148 (107 active and 36 
associate) and a balance in the treasury of $161.02. 

C. W. Ennis, of Morristown, presented the report 
of the committee on nominations and the following 
officers were unanimously elected: 


houses and lowering of 





President—Morton T. Brewster, Ridgefield Park. 
Vice president—Robert W. Kennedy, ‘Trenton, 
Treasurer—J. Fred Glasby, Newark, 

Directors for three years—Samuel F. Bailey, New- 
ark; Thomas A. Shields, Hackettstown; Robert W. 
Ifartpence, Newark; 8S. D. Baldwin, Jersey City ; 
Thomas M. Clark, Newark; I. A. Petterson, Passaic. 


Because President Brewster was having trouble 
with his throat the Secretary read the address of 
the president, which was in part as follows: 


The war has made us a changed people in a changed 
world. It has instilled into us broader ideas and 
larger and higher ideals. Methods of doing business 
have changed and are changing. New and difficult 
problems are arising which we must meet and solve, 
and how well these problems are solved will not depend 
upon individual solution but upon the solution by all 
those interested. 

If we are to realize real peace our first duty must 
be to think and act in all things in a way that will be 
conducive to the restoration of harmony and pros- 
perity, and only by coéperation in all things can we 
help to, bring about the harmony and prosperity that 
we all so much desire and that is so necessary for the 
progress of humanity. 

Many of us engaged in the building material busi- 
ness have had two or more unprofitable years, and we 
are all facing the future with a feeling of uncertainty. 

The war has taught us the value of organized effort, 
and the day when any man was suflicient unto himself 
is gone forever, so that it behooves us to get together, 
for there are big things ahead, 

The Department of Labor tells us that we are 
700,000 homes short at the present moment to take 
care of our people, In this country we build ordinarily 
400,000 homes each year, In 1918 we built just a 
few over 125,000. Hundreds of millions of dollars’ 
worth of public buildings were held up during the 
war and will now start. Practically no repairs to 
existing buildings have been done in the past three 
years. This work is ready to start, and will start as 
soon as the public is satisfied that the price of buildnig 
materials and of labor is stable. 

Building materials are not high as compared with 
other commodities, The statistics compiled by the 
Department of Labor show that the increase in cost of 
building materials over pre-war prices is but 60 per 
cent, as compared with 100 to 209 percent in other 
commodities, 

There is no indication anywhere that labor is going 
to be lower for a long time to come. 

So let us make up our minds that the cost of build- 
ing is fixed and by constructive advertising and by our 
own attitude impress the public with the stability of 
present costs, creating confidence in the present level 
of prices. 

The war has taught the value of advertising and has 
called it by a new name, “propaganda.” The Depart 
ment of Commerce and Labor is now starting a cam 
paign of propaganda to create in the minds of the 
public that now is the time to build. 

It is to our interest, as an industry and for the 
welfare of our country, that this campaign be a suc- 
cess, and we must do our part in seeing to it that this 
propaganda reaches every person in the State of New 
Jersey. This is a wonderful opportunity to bring to- 
gether all dealers in building materials, into sectional 
associations, having for an object the stimulation of 
our line of business and at the same time aiding the 
Government. If you are not already organized do so 
for this one purpose as a starter, and I feel confident 
that you will find other purposes that are just as 
worthy. You will get acquainted with some of your 
neighbors and you will be surprised to find out what a 
fine fellow a competitor usually is when you know 
him. Then you will find that you have so many 
interests in common that you will continue to keep 
organized, accomplishing many things that you can’t 
accomplish alone that will be of mutual benefit. 

This is the day of associations; the individual is 
helpless when he attempts to go it alone where any 
question of public policy, or the Government is con- 
cerned. The trouble with a great many business men 
is that they expect others to accomplish the work, or 
they expect the officers of an association to enact 
legislation, to change trade conditions, to create new 
movements ; in fact, to do all those things that an asso- 
ciation ought to do, and could do with the hearty 
cobperation of its members. 

I would urge every dealer to be ‘a member of his 
local association and also a member of the State asso- 
clation, as in so doing the greatest benefit that can 
possibly come out of either will be shared with others 
and all will be benefited. 


Secretary Reilly read a resume of the results of 
the association questionnaire as above reported. 
One response thought the convention ought to take 
some action on the question of the thickness of lum- 
ber, saying that inch lumber was often as thin as 
*4 of an inch in the rough and could not be dressed. 


Problems of Readjustment 


Former Congressman William E. Tuttle, jr., of 
Westfield, read a most able address on the subject 
of ‘‘Readjustment of Business Conditions and Re- 
location of Labor.’’ [This address will appear in a 
later issue.—EDITOR. | 


Codperation 


Charles A. Bowen, of Washington, D. C., secre- 
tary of the National Retail Lumber Dealers’ Asso- 
ciation, spoke on ‘‘National Codperation.’’ He 
said there is a great place on the earth just now 
for upstanding, broad-minded men—men who will 
put their jealousies aside. Many of us have kept 
our eyes so closely glued to our competitors that it 
has strained our vision and warped our opinions. 
We haven’t a clear idea of the good things and the 


good men surrounding us, and we haven’t always 
given our competitor a square deal in our thoughts. 
It isn’t: true that our competitor is always trying 
to get the better of us. Old business policies now 
are obsolete. There is a better spirit of codperation 
in evidence on every side. New associations are 
being formed and old ones have taken on a new 
lease of life. They have grown in the work they 
have attempted and carried thru, National codper- 
ation won the war. Now what are we going to do? 
We were as unprepared for peace as we were for 
war. The same spirit must predominate. 

The speaker complimented the association on the 
work it is doing in New Jersey but asked what is 
being done to codperate with the retail lumbermen 
of other States. Problems are not local all of 
them; many of them are national in character. In 
closing Secretary Bowen described the work his or- 
ganization is aiming to do. . 


Addresses on Timely Topics 


W. G. Thompson, State highway engineer, told 
‘*Why Dealers Have a Direct Interest in Highway 
Construction’? and showed with statistics the less 
pull per ton on a good road compared with a poor 
one—the difference being as much as 30 pounds to 
264 pounds per ton. He touched also on the social 
advantages to the farmer that good roads are, and 
also pointed out the saving in gas for the benefit of 
those dealers who operate trucks, 

J. Sherlock Davis, of Brooklyn, N. Y., discussing 
“Terms of Sale,’’ said we must pay for time and 
service and urged the necessity of proper terms that 
will be equitable to both parties. He declared that 
lumber should be paid for at the time and place 
that title passes. 

KE. F. Perry, of New York, vice president of the 
Lumbermen’s Mutual Casualty Insurance Co., spoke 
of the place which workmen’s compensation has as 
sumed in the laws of the States and predicted there 
would yet be workmen’s health insurance. It said 
it was not the policy to combat these movements 
but to get laws that are right. Compensation in- 
surance has become a necessity and Mr. Perry be- 
lieved that mutual casualty insurance was the best 
solution of the situation. His company confines 
itself to lumbermen and allied risks and is saving 
the policy holder about 20 per cent. 


The Transit Car Problem 


Secretary 8. J. Treat, of New York, of the New 
York Lumber Trade Association, read a paper on 
‘*Transit Cars’’ prepared by William C, Reid, of 
New York, president of that organization, who was 
unable to be present to deliver it in person. Mr. 
Reid’s address said: 


It has been, and is, the custom among a certain 
limited class of dealers to ship unsold cars of lumber 
to transfer or junction points. While these cars are in 
transit to the junction point, or after they have arrived 
there, these dealers endeavor to sell the lumber and 
after such sale divert from the transfer point and 
distribute to the purchasers. Because of possible de- 
murrage charges these cars are sold under pressure of 
time and sometimes at other than market values. 

The lumber industry in the United States is carried 
on by three distinct groups, viz., the manufacturer (in 
cluded in this group is the owner of the standing 
timber and the woods operator), the wholesaler and 
the retailer. These three groups, together with the 
lumber using public, are the four parties in interest 
in the lumber industry. 

The functions of the manufacturer, wholesaler and 
retailer are quite clearly defined and may be very 
briefly expressed as follows: 

The manufacturer secures the standing timber, cuts 
the logs and manufactures the product into certain 
standard or special sizes and grades of lumber. 

The wholesaler buys the manufactured lumber from 
the manufacturer, assembles, transports and dis 
tributes to the retailer or large consumer, 

The retailer maintains a yard, with selling and deliv 
ery organizations, to furnish the consumer immedi- 
ately from stock with all the various sizes and grades 
to fill the specific requirements of any operation. 

The manufacturer, wholesaler and retailer each per- 
forms a fairly well defined and necessary economic 
service. 

The question at issue in this transit car practice is 
whether this practice works injustice to any or all of 
the parties in interest, or whether it works a benefit 
to any of the four parties greater than the injury done 
any of them. Perhaps the best method of answering 
this question is to consider the matter from the stand- 
point of each of the four parties. 


Effects on Manufacturer and Wholesaler 


The manufacturer is entitled to receive for his prod 
uct his total costs plus a reasonable profit. This 
means that he is vitally interested in stabilizing prices. 
Stabilized prices can be maintained only by supplying 
the necessary and legitimate demands for the product. 
Putting in transit cars of lumber which are unsold 
when shipped makes it necessary for the owner to dis 
pose of these cars at the best price to be obtained with- 
in a certain time. As above mentioned, this often com 
pels the seller to accept less than the value of this 
lumber in order to get rid of it before demurrage 
charges accrue. Such forced sale, therefore, is apt to 
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cause a loss not only on the cars so sold but on a much 
larger amount of lumber, because it tends to fix in the 
minds of purchasers an improper value on all similar 
sizes and grades of lumber sold to a necessary and 
legitimate demand. It would seem, therefore, that the 
practice of shipping lumber and trusting to sell it 
while in transit is a distinct disadvantage to the manu- 
facturer. 

The wholesaler is the middle man between the manu 
facturer and the retailer or large consumer, such as a 
railroad. His function is to keep in close touch with 
the requirements or demands of the retailer and con 
sumer on the one hand and on the other to advise 
with the manufacturer so that he may be able to buy 
and assemble the quantities and kinds of lumber needed 
in the several sections of the country he serves. Is the 
wholesaler in the aggregate and in the long run bene- 
fited by keeping unsold cars of lumber in transit? It 
would seem the large wholesaler, with heavy invest- 
ment in advances to small mills and in lumber which 
he finances between the manufacturer and retailer, is 
vitally concerned in stabilizing prices, just as the 
manufacturer is. He is injured by any purely specu 
lative influence on the market and moving unsold lum- 
ber to a consuming market is a purely speculative 
method. 

On a rising market,-and when retail stocks are low, 
shipping unsold lumber may prove profitable. On a 
normal, steady market, except in the case of some 
much used, low grade stock like roofers, the practice 
has a bad influence and is usually exceedingly injuri- 
ous to the trade as a whole. On a falling market it is 
unwise to the point of foolishness. The wholesaler is 
urged to take the risk, to some degree by a fear of 
being outmaneuvered by his competitors who have cars 
ready to offer for immediate delivery and by his mills 
which may have manufactured lumber in advance of 
demand and who want to unload on the affluent whole- 
saler. In short, the legitimate wholesaler is “the goat” 
in these transactions, except where he is in the position 
of a mere commission salesman, when he ceases to be a 
legitimate wholesaler. I firmly believe every responsi- 
ble wholesaler would be glad entirely to stop shipping 
unsold lumber if he were assured his competitors 
would do so. 


Attitude of the Retailer and the Public 


From the standpoint of a retailer the matter needs 
no argument. The retailer maintains an expensive 
yard and organization for supplying the consumer with 
just the quantities, sizes and grades of lumber needed 
to be delivered just as needed and in the order in 
which they are used. This service necessarily has to 
be paid for by the consumer, but on the other hand the 
consumer is more than compensated by elimination of 
waste, by receiving his lumber in the order in which 
he uses it, which saves rehandling, and by avoiding 
delay to his work. If these things were not so the 
retail yard would cease to exist or it would never have 
been established. Occasionally a builder or other con 
sumer needs a fairly large quantity of a certain size 
and quality, and here the transit car man turns up 
with a carload of lumber which the builder can apply 
on his work. He offers it to the builder at a much 
lower price than he can purchase at retail and tells the 
builder he can get all the odds and ends to finish out 


. his order from the retail yard. This act, patently, 


is very injurious to the retailer and it tends to dis 
turb the market for every one concerned. The only 
satisfaction the retailer gets is when he finds a whole- 
saler with transit cars which he is forced to sell. The 
retailer tries to buy these cars and usually does at less 
than the market value. The stock so bought may not 
be just the kind he needs and he is tempted to in turn 
dispose of it at a low price, and in competition with 
his regular stock, to the injury of himself and the 
trade generally. 

The public interest is the final one to be considered 
and is perhaps the most important, because the real 
test of any method of trade is: Does it, on the aver 
age, produce a saving to the ultimate consumer? If it 
does it would seem to be sound economically and should 
continue. <A careful analysis of the matter leads to 
the conclusion that builders or contractors do not save 
money by buying transit cars. The sizes ete. usually do 
not apply without waste. ‘The material usually does 
not arrive at the time needed (lumber intended for a 
third story of a building may come in when the builder 
is working on the first story ete.), causing rehandling 
cost, breakage etc.. or the lumber does not arrive on 
time, causing expensive delay. The retailer is sore 
because the builder does not purchase his entire needs 
from him and endeavors to cover his expected profit 
on the stuff not furnished thru an increased price on 
that he does furnish. The retailer is admitted to be a 
necessary factor in the lumber industry and, generally 
speaking, the decreased volume of output must be made 
up by increased margin. Without going into the many 
Phases of this matter, with which all lumbermen are 
familiar, it seems safe to say the consumer does not 
benefit by being able to buy occasionally carloads of 
transit lumber. 

In General 


This practice does not increase the use of lumber. 
It is speculative and therefore results in unfair prices 
and unfair dealing. It is wasteful because of increased 
rail and transfer charges and because the purchasing 
builder or contractor will sometimes take a whole car 
when he needs only part of one and cuts off lengths to 
fit his work when he could get exact lengths from a 
retail yard. It clogs railroad facilities, particularly 
when transportation is overtaxed. The retailer is more 
familiar with local credits and therefore is better 
fitted to select the builders and contractors entitled to 
credit than the wholesaler is. 

The practice does not, generally considered, benefit 
any one and therefore should be discontinued. 

Merely discussing this practice is of course useless 
unless some action is taken seeking to discontinue it. 
If lumbermen are unanimous, or nearly so, in believing 
that the practice is vicious it would seem that com- 
bined effort should be able to wipe it out. The mat- 
ter has not been formally taken up by the New York 
Lumber Trade Association, but has been discussed quite 
generally by both wholesale and retail members and 
every one seems to desire to do away with it. If the 
New York State retailers’ association are of the same 
opinion—and I believe they have so expressed them- 
selves by resolutions passed at the last annual meet- 
ing—and if the New Jersey association and the Con- 
hecticut association are of the same mind it would 
Seem proper that representatives of the four associa- 
tions meet and take such combined action as they 
think best. Possibly the most logical course would be 
for the four associations named to present the matter 
to the National Wholesale Lumber Dealers’ Associa- 
tion and the National Lumber Manufacturers’ Associa- 
tion and request that these two national bodies act 
on the matter. If the National Wholesalers and the 
National Manufacturers are a unit in desiring to dis- 
continue the shipment of unsold lumber it would seem 
feasible for them to stop the practice. 


Costs of Doing Business 


Wilkes McClave, of Harrison, spoke briefly on 
the cost of doing business and reported that about 
twenty-five retail lumbermen in northern New Jer- 
sey had had a survey made. ‘‘If there is another 
price fixing movement at Washington,’’ he said, 
‘¢we will be ready for them.’’ Citing the experi- 
ence of one concern he found that the first six 
months of 1918 it cost to deliver rough southern 
pine without milling $14.35 a thousand, but that 
during the last six months it cost $21.29 because 
of a marked decline in volume, which reached: a 
point 80 percent below normal in December. He 
thought the cost on the year as a whole (and he 
thought prices should be based only on a full year’s 
experience) about $18. He predicted it would be 
$22 to $24 in 1919. 

Kenneth Gregg, who made the survey to which 
Mr. McClave had referred, was introduced. Mr. 
Gregg said: 

Competition is the basis of all our difficulties, but 
there has been a change. Competition is as keen as 
ever but we seem to be getting away from individual 
competition and toward the competition of the group. 
Lumber has the competition of rock products, steel and 
substitutes. They are well organized and their com- 
petition is increasingly felt. 

Then there is the potential competition of other 
classes of our own industry. Unless we are able to 
perform the function of supplying lumber more effi- 
ciently than any other agency, then some other agency 
will supplant us. One-third of the population of 
England are members of the so called coéperative dis- 
tributing agencies and have eliminated the retailer. 

I can not share the optimism of those who believe 
in the ability of the building industry to stimulate 
building. In England, France, and probably Germany, 
the problem of housing is very serious indeed, as it is 
in this country. Our own Government is endeavoring 
to remove the shackles of the financial policy that was 
necessary to win the war. Our officials are endeavor- 
ing to renew the building industry——but it hasn’t begun 
to move. Will it be necessary to adopt the policy 
of England, made known by cable only yesterday, 
of stimulating building oe a definite proposition? It is 
no more radical than fixing the price of wheat. Eng- 
land has guaranteed builders if they will undertake 
building at the present time 75 percent of any loss 
they may sustain during the next five years because of 
any decline in values. 

The speaker discussed cost surveys in a general 
way, saying that demonstrated efficiency may deter- 
mine the survival of the retailer as a utility. You 
san’t determine costs very well as individuals, be- 
‘ause you can’t get the other fellow to go to the 
trouble and expense of working out costs that may 
be comparable with yours. 

J. A. Mahlstedt, of New Rochelle, N. Y., presi- 
dent of the Westchester County association, when 
valled upon said that in Westchester County the 
dealers have started ‘‘Build Now’’ and ‘‘Own 
Your Home’’ movements, and are using the helps 
offered by the Department of Labor. A dinner 
will be held March 6 of all the trades and prob- 
ably an advertising fund of five or ten thousand 
dollars will be raised. Not only the building ma- 
terial men will be there, but the contractors, sub- 
contractors, real estate men and banking interests. 
In closing the speaker said Westchester County had 
found its credit association a fine thing. 


The Transit Car Condemned 


Chairman Tuttle, of the resolutions committee, 
reported the following resolution on the subject of 
the transit car and it was adopted: 

Resolwed, That the members of the New Jersey Lum 
bermen’s Association in annual convention condemn 
the practice in the trade of lumber shipments to be sold 
in transit as unfair in its form of competition to legiti- 
mate manufacturers and wholesalers, and that there 
fore we pledge the influence of this organization against 
its continuance; further, that we request all dealers 
to refuse to handle transit cars. 

Fred S. Underhill, of Philadelphia, Pa., was 
asked for a word on the subject and said it was a 
bad practice to start a car from the mill unsold 
with the intent to sell it to the best bidder. ‘‘Of 
course, now and then you have to sell a car con- 
signed to somebody else,’’ he said. 

J. E. Hillyer, of Tenafly, thought it would be a 
good idea if the dealers would exchange little 
‘‘kinks’’ that they employ in their yards. He told 
how he has a cement floor in his shed, marked with 
8-foot squares, each alternate square marked again 
in 2-foot squares, so that when a board lies on the 
floor he ean tell at a glance its length. Then the 
length of a board is distinguished by a dab of 
paint on the end—red for 16 feet, blue for 14 feet 
and yellow for 12 feet, so that its length can be 
known when it is high in the shed. 

The 8. M. Buck Lumber Co., of Passaic, and the 
Johnston-Cueman Lumber Co., of Paterson, were 
elected to membership. After some remarks by 
EK. A. Petterson, of Passaic, on the value of local 
associations, the convention adjourned. 


THE ANNUAL BANQUET. 

The annual banquet, Feb. 25, at the Washington 
restaurant was an elaborate function largely at- 
tended. President Morton T. Brewster presided 
with dignity and success. The first speaker was 
the governor of the State, Hon. Walter E. Edge, 
of Trenton, newly elected United States senator 
from New Jersey. The governor, always eloquent, 
said that we are returning to normal business and 


the way to equip the United States for the greater 
problems confronting it is for all men to realize 
that they must get busy, readjust themselves under 
new conditions, and thus encourage industry and 
thrift. He believed the American people are more 
interested in the commercial problems of the day 
than they are in the boundaries of the Balkan 
States, but that America has a great responsibility 
to the world as well. ‘‘I can’t subseribe,’’ said 
Gov. Edge, ‘‘to the plan to turn over the great 
business affairs of this country to the Government 
when apparently that Government has not shown 
ability to conduct its own business with success. 
I would like to see it as the creed of both parties, 
and I know no reason why it should not be, that 
American business shall be greater than American 
polities. ’’ 

Mayor Charles P. Gillen, of Newark, the next 
speaker, warmly attacked Gov. Edge’s ‘‘ pay-as- 
you-go’’ policy for the construction of roads, tun- 
nels and bridges by the State, preferring a bond 
issue to direct taxation. President David Grotta, 
of the Newark Board of Trade, spoke concerning 
the league of nations and characterized it as ‘‘a 
most sublime experiment.’’ He pleaded for sup- 
port of the President of the United States. 


Congressman John M. Baer, of North Daokta, in 
a characteristic way defended the Non-Partisan 
League of his State. He said it had been much 
misrepresented, and called attention to the fact 
that North Dakota was the first State in the Union 
in subseriptions to the Liberty loans in proportion 
to its population and also has the most Red Cross 
members according to population. He compli- 
mented the lumbermen of his State for the efficient 
service and reasonable prices they have given the 
farmers, but his address was aimed at the middle- 
man. At its close he drew cartoons for the amuse- 
ment of the banqueters. 

Other speakers were John A. Matthews, of New- 
ark, United States commissioner, who took a shot 
at the governor’s railroad control ideas; Maj. Wil- 
liam A. Lord, of Orange, who told what New Jer- 
sey did in the world war and advocated universal 
training, and Rev. George H. Broening, of Newark, 
pastor of the Fewsmith Memorial Presbyterian 
Church, who believed in a Monroe doctrine for the 
world. 


The banquet was in charge of a committee con- 
sisting of I. Newton Rudgers, of Montclair; Al- 
bert Wolf, of Newark; 8. H. Baldwin, of Jersey 
City; L. V. Ludlow, of Far Hills, and A. E. Jel- 


leme, of Passaic. 





INDIANA-MICHIGAN RETAILERS MEET 


[Special telegram to AMERICAN LUMBERMAN] 


SoutH BEND, IND., Feb. 27.—The Northern Indi- 
ana & Southern Michigan Retail Lumber Dealers’ 
Association sustained its reputation for holding 
unique annual conventions. The members and 
guests were seated at the banquet when President 
M. 8. Rudisill, of Niles, Mich., called it to order 
merely to say that this year the association had 
gone a little farther toward sociability in in- 
viting the ladies and holding the banquet during 
the day time. The president extended a special 
welcome to the ladies and expressed the hope that 
their visit would prove a regular feature. He then 
announced the nominating committee as follows: 
C. E. Foster, Valparaiso; O. M. Voorhees, Misha- 
waka; I. M. Smith, Marcellus, Mich. They were 
also to act as a resolutions committee and report 
at the end of the banquet. 


During the banquet music was provided by an 
orchestra and male quartet. Following the banquet 
Chairman Foster reported the following nominees, 
who were then elected: 

President—-Ollie Boyd, Laporte. 

Vice president—Clarke Godfrey, Kalamazoo. 

Secretary—Charles Jackson, South Bend, 


A resolution against the Indiana house bill 184, 
giving the State fire marshall power to prohibit 
the use of wood shingles, authorized the secretary 
to notify the legislative committee of the asso- 
ciation’s action and urged the members to take sim- 
ilar action with the individual legislators. The 
objection to the bill is that it gives too much 
authority to one man. This resolution was adopted. 


D. F. Augustine, chairman of the entertainment 
committee, presided during the program of music 
by the orchestra and quartet. Rev. A. M. Eells, 
South Bend, was the principal speaker and said 
the association exemplified the spirit of codpera- 
tion, that competition was not the life but the 
death of business, that the members should coép- 
erate for their mutual benefit and by so doing con- 
tribute to the general welfare. They occupy the 
position of middlemen and perform worthy and 
necesary services which would be impossible with- 
out them. His address was interspersed with many 
humorous and illustrative stories. Following the 
program there was a theater party at the Orpheum 
and then after the return to the Hotel Oliver an 
informal get-together meeting and visit. 
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IOWANS CONCLUDE THEIR ANNUAL MEETING 


Southwestern Association Elects Officers and Passes Comprehensive Resolutions— Members Enlightened on 
Plan Service and Coal Measurement—A Banquet Out of the Ordinary 


Rep Oak, Iowa, Feb. 21.—The final session of 
the Southwestern Iowa Lumber Dealers’ Associa- 
tion was called to order by the president, 
F. M. Chandler, who asked for the reports of the 
committees. 

The first to report was the nominating committee, 
consisting of Ed F.. Rose, Shenandoah; Seth Jack- 
son, Creston, and R. G. Berry, Shenandoah. Ed F. 
Rose, chairman, reported as follows: 


President—R. J. Berry, Shenandoah. 

Vice president—James Wainwright, Lenox. 

Secretary—W. S. Richardson, Clarinda. 

Directors—J. McDermott, Bridgwater ; BE. Crawford, 
Atlantic, and Henry Hoffman, Manning. 


The report of the committee was adopted as read 
and the officers were declared elected. 

The next to report was the auditing committee, 
consisting of R. O. Treichler, Afton; B. R. Wasson, 
Atlantic; John McDermott, Bridgewater. R. O. 
Triechler as chairman reported that the auditing 
committee had examined the books of the secretary 
and treasurer and found them to be correct. The 
report was adopted as read. 

The resolutions committee, consisting of W. T. 
Shepherd, Harlan; Frank Hulbert, Fontenelle, and 
Guy Thurman, Blanchard, by W. T. Shepherd, 
chairman, reported the following resolutions. 


WHERPAS, One of the greatest, most important and 
far-reaching problems confronting our country today is 
the railroad question ; be it 

Resolved, That we, retail lumber and building mate- 
rial dealers of southwestern Iowa, hereby go on record 
as emphatically opposed to a return ef pre-war condi- 
tions, when railway securities were so often unscru 
pulously watered and manipulated and manifold abuses 
were rampant, subversive of the interests of the general 
public and the business world, with ruinous results to 
the physical railroad properties and to the purposes 
they are intended to perform as public carriers; that 
we are of the conviction that there can and should be 
a form of radically reconstructed private ownership 
with such close Government supervision as will give the 
public all the benefits of Government ownership, and 
at the same time will preserve the benefits of private 
and self-interested initiative, and will avoid the polit- 
ical difficulties which are inseparable from Govern- 
ment ownership; that we believe a settlement of this 
important question at the earliest consistent time will 
tremendously aid the restoration of the nation to 
healthy, normal business conditions; be it further 


Resolved, That the secretary of this association be 
hereby instructed to send copies of these resolutions to 
our two United States senators from Iowa and to the 
congressional representatives from the several districts 
embraced in this territory; and that each member of 
this association is urged to communicate promptly to 
the congressional representative from his district the 
spirit and intent of this resolution. 

Resolved, That, knowing the Statewide need in Iowa 
for better roads to be immediate and vital, and believ- 
ing the so-called “Florida plan” offers a mutual ground 
on which the minds of Iowa citizens may fairly meet, 
as well as a basis for getting started on a substantial 
road building program with the least possible loss of 
time, we hereby heartily endorse and recommend the 
said Florida plan; be it further 

Resolved, That, having confidence in the wisdom and 
progressiveness of the present committees on roads of 
both the senate and house of representatives of the 
88th general assembly, we feel warranted in stating 
that our members will endorse and recommend such 
good roads bil) as is finally formulated and adopted by 
the said committees, who we understand to be in joint 
conference on this subject of such extreme importance 
to Iowa. 

Resolved, also, That a copy of these resolutions be 
sent immediately by the secretary to each of the sena- 
tors and representatives of the districts included in the 
territory of our association; and be it 

Resolved, That the policy of Everybody’s Magazine 
and other Butterick publications in excluding mail 
order advertising be and is hereby cordially commended, 
and that the members of this association and their 
friends be specially urged to express their appreciation 
by extending substantial support to these publications 
in the way of patronage; and be it 


Resolved, That it be the sense of this association 
that the Chair appoint a committee of three to draft a 
schedule for figuring carloads of coal by their cubical 
contents along the lines now practiced by the Hawkeye 
Lumber Co. and that the same be adopted as the official 
schedule of the coal weight for cubical contents of the 
Southwestern Iowa Retail Lumber Dealers’ Association ; 
and be it 

Recommended, That members of the association use 
this schedule generally in determining the status of 
shipments before accepting same; be it 

Resolved, That we extend a vote of thanks to F. M. 
Chandler for his patriotic courtesy in preparing a 
service flag for this association and that we hereby 
express our gratitude and pride for the forty-one brave 
lads who have so gloriously stood for us in this awful 
struggle just concluded ; be it for this 


Resolved, That this flag be given into the custody of 
the Sparr Lumber & Hardware Co. in token of their 
sacrifice and bereavement on the fields of France; and 
be it further 

Resolved, That we hereby express our sorrow and 
regret for the death of D. D. Sparr, of Cromwell; Nels 
Ratten, of Essex, and Mr. Roberts, of Farragut, who 
made the ultimate sacrifice for their country and ours, 
and that we extend to our bereaved brother members 
our sincere meaty in their loss in this glorious 
cause ; and be it finally 

Resolved, That we felicitate our people and each 
other on the providential end of this greatest of all 
world struggles and that we pledge our every resource 








and energy to the reconstruction of our business life 
with an abiding faith in our country and our fellow 
man as well as in the immediate and permanent pros- 
perity of all concerned ; be it 

ResolWwed, That at the close of this very successful 
convention we desire to express our hearty thanks to 
those who have contributed so substantially to our 
pleasure in the way of entertainment. 

The ladies of Red Oak for their hospitality and 
courtesy toward our wives and sisters ; the Commercial 
Club for their conveyances; the T. D. Murphy Co. for 
the freedom of their plant; the Masonic fraternity for 
the use of their rooms, and finally and formally to those 
princes of good fellows and co-laborers in the vineyard, 
the manufacturers, jobbers and travelers, who gave the 
bounteous and elaborate banquet at the Hotel Johnson. 

W. T. SHePHERD, Chairman, 
C, F. HULBERT, 
Guy THURMAN, 

Committee. 


The report of the resolutions committee, after 
some discussion, was adopted as read. 


House Plans as Sales Aids 


The next number on the program was an address 
by Adolph Pfund, secretary of the Northwestern 
Lumbermen’s Association, of Minneapolis, Minn., 
who spoke at some length in explanation of the 
plan service of that organization. 

Preliminary to the main address Mr. Pfund said 
that the local associations, meaning by that the 
smaller associations as represented by the various 
sectional associations in Iowa, were essential to the 
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main association. He also said that the main as- 
sociation, likewise, was essential to the smaller as- 
sociations, 

Leading up to a discussion of his theme Mr. 
Pfund said that the plan service is really a modern 
retail selling method. He pointed out the fact 
that many improvements have taken place in the 
methods of modern retail lumber dealers. They 
have better sheds, well painted, clean offices, 
equipped with adding machines and typewriters, 
better arranged stocks, nearly all of them under 
cover. 

Notwithstanding all these improvements, he de- 
clared, however, that the biggest part of every 
yard is the man who runs it. This led to the ques- 
tion, What is efficiency? 

In order to make his explanation of the use of the 
plan service as concrete as possible Mr. Pfund took 
a typical case with which he was familiar. It re- 
lated to a farmer in southern Wisconsin who with 
his wife had for a number of years been planning 
to build a house. They had a fine barn, modernly 
equipped and in every way what it should be on 
such a farm as theirs. Mr. Pfund went on to show 
how if the local retailer had been familiar with his 
community and acquainted with the prospects in 
it he would have known that this particular farmer 
had in the bank $3,800 as a fund toward the con- 
struction of a house. Nevertheless, the retailers 
did not know this and were to all appearances un- 
aware of the fact that such a house was in prospect. 
The local auto salesman, however, was more alert 
to his opportunities for doing business, for he sold 
this farmer a car that reduced the house building 
fund from $3,800 to $2,800. 

This particular farmer thought that a square 
house was more suitable for a farm; but his wife, 


having been brought up in the city, thought that 
a square house was not so readily adapted to mod- 
ern styles of architecture. To show just how the 
conflicting views of the husband and wife might 
be made to harmonize, Mr. Pfund displayed plans 
of square houses that had been worked over in ex- 
terior appearance to meet the views of many farm- 
ers. One plan that he showed had been worked 
over twelve times. While the differences were 
considerable in external appearances, yet the gen- 
eral construction of the house remained as in the 
original. 

Further continuing this explanation of the use 
of the house plan as the means of creating business, 
it is important to take something like a census 
of the people of the locality in which the dealer 
operates. He should get out among the farmers, 
know what they are doing, how they are getting 
along, whether they are prosperous, what their 
plans are, what their needs are, in order that he 
may present to them things that pertain to build- 
ing that will be of value. Plans, whatever one 
was used, should be so handled as to give to each 
structure an individuality that would keep the 
business at home. That is to say, the farmer and 
lumber dealer should work together and embody 
in the plan itself the ideas of the farmer and other 
members of the family so that the final plan will 
represent the combined efforts of the retailer and 
the farmer. By working together in this way the 
farmer is prevented from placing his order with 
a mail order house or an out-of-town concern. 

Mr. Pfund emphasized the opportunities for the 
retail lumbermen to secure the aid of county 
agents in promoting the sale of material for farm 
structures. 

The foundation of success in selling to the farm- 
er or anybody else is knowledge. ‘The retailer 
should fill himself full of knowledge of his mate- 
rial, of farm buildings, and of matters of interest 
to the farmer, in order that he may offer him some- 
thing that he needs or thaé will be helpful. 

The lumberman can also do a great deal of good 
to the farmer and to his wife by calling attention 
to modern conveniences of arrangements and in- 
stallations. While the farmer is blamed for not 
installing these modern conveniences, often they 
are not installed in the farm house because the 
farmer and his wife do not know how readily they 
can be secured and what they really mean to the 
comfort of those who live in the house and make it 
their home. 

The retailer must really develop enthusiasm for 
the thing he has to sell, for finally it is enthusiasm 
that does the selling. It was found that every 
campaign started in behalf of the war was pre- 
ceded by fixing a goal. The end of every drive was 
the result of an analysis. While local men did the 
work, they were inspired with enthusiasm for their 
country, which should be true with the retailer with 
regard to his plan for the coming year. Undoubt- 
edly the greatest opportunities for business are 
presented now when the farmers have the money 
and every known agency is trying to induce the 
people to build. The retailer, therefore, who un- 
dertakes now to put on a building campaign in his 
community has the aid of many agencies. 

While the subject of Mr. Pfund’s address was 
the house plan, yet he outlined what may be termed 
a selling system for retail lumber dealers. Retail- 
ers were greatly interested in his talk and gave him 
undivided attention thruout, applauding him at 
its close. 


Checking Up Coal Shortage 


At the conclusion of Mr. Pfund’s address C. M. 
Porter, of Oskaloosa, referring to the resolution 
regarding the measurement of coal in order to de- 
tect shortages, said that that resolution should be 
passed by all of the Iowa associations. Weights 
can be got from coal shippers and from other 
sources and then comparisons should be made so 
that the figures arrived at may approximate cor- 
rectness and afford a guide for all dealers. 

W. T. Shepherd suggested the adoption of this 
suggestion and the appointment of a committee to 
prepare the formula and it was so ordered. 

During the convention there was suspended in 
the lobby of the Johnston House a large service 
flag, containing stars for men from that association 
who had entered the service of the United States. 
The flag contained one gold star. At this stage 
of the proceedings President Chandler, on behalf 
of the association, presented this service flag to the 
Sparr Lumber & Hardware Co., of Cromwell, be- 
cause of the death in service of E. D. Sparr of that 
concern. It was voted also to add two gold stars 
for Nels Ratten, of Essex, and Mr. Roberts, of 
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Farragut, who made the ultimate sacrifice for their 
country and ours. 


Summer Picnic in Prospect 


At this stage Ed F. Rose moved that a commit- 
tee be appointed to arrange for a summer picnic 
to include the families of members of the associa- 
tion. This resolution was carried and the presi- 
dent appointed Ed F. Rose chairman, J. E. Dodge 
and W. T. Shepherd as a picnic committee. 

Secretary Potter then stated that if the lumber- 
men would figure out the population of their lo- 
calities and find out what is going on they would 
have plenty to do to take care of the business which 
they will readily find. 

After some discussion of the cement problem, the 
president called on J. D. Smith of the Coal Hill 
Coal Co., of Des Moines, to explain, somewhat in 
detail, regarding the coal situation. Mr. Smith 
formerly was a coal inspector for the Government 
and he had been in a position to know the difficul- 
ties involved in loading the cars to a limit. Re- 
ferring to labor conditions he said that notwith- 
standing the amount of newspaper talk there is 
about radicals among the labor organization there 
are enough conservatives in every organization to 
take care of the radicals just the way that con- 
servatives at present would want them to be taken 
care of. 

The president then called on W. B. Shepherd, of 
the Red River Lumber Co., Minneapolis, Minn. 
That gentleman said that he was not there to make 
any address, but he was very glad that he had at- 
tended the convention and had enjoyed the ses- 
sions; his purpose in coming being to find out 
how much white pine was used in that locality. 

The convention then adjourned. 


ENTERTAINMENT 


The banquet and music provided by salesmen and 
wholesalers’ representatives and given in the large 
dining room of the Johnston Hotel was the leading 
feature of the entertainment provided for the 
Southwestern Iowa retailers during their conven- 
tion. The committee in charge of this entertain- 
ment was J. H. Byrene, of the Fordyce Lumber Co. ; 
H. B. Huston, of the Dietz Lumber Co.; J. S. 
Pierce, of the Lehigh Portland Cement Co., and 
H. 8. Cox, of the Hawkeye Lumber Co. 

The toastmaster was W. T. Shepherd, of the 
Green Bay Lumber Co., Harlan, Iowa. Mr. Shep- 
herd’s wide acquaintance among the retailers and 
salesmen of that section of Iowa served him ad- 
mirably as toastmaster. His witty introductions in 
calling upon various speakers served to keep every- 
body’s attention at the highest pitch and the re- 
sponses made were not at all inferior to the sallies 
made by the toastmaster in his introductions. 

Some of the speakers called upon were E, P. 
Sweeley, of the M. A. Disbrow Co., Omaha; W. T. 
Anderson, of the Green Bay Lumber Co., Clarinda; 
Frank Harrison, of the Walrath & Sherwood Lum- 
ber Co., Omaha; Adolph Pfund, secretary of the 
Northwestern Lumbérmen’s Association, Minne- 
apolis, Minn.; C. M. Porter, of Oskaloosa, and J. E. 
Dodge, of the J. E. Dodge Lumber Co., Omaha. 

While most of the speaking at the banquet was 
of a humorous character, the toastmaster said in 
closing that he could not refrain from speaking se- 
riously of the situation in which the country finds 
itself at the present time. A year ago, he said, we 
were in the midst of war. During the war all con- 
tributed their time, energy and substance, and 
many have been awakened to a sense of obligation 
to their country. He hoped that they would not 
hereafter allow that sense to become negligible 
again. Citizens should not allow themselves to re- 
lapse into a spirit of indifference regarding civic 
matters. Each citizen owes a debt to his country 
that will not be paid until death. We are now 
entering upon an era of reconstruction. Each of us 
has a definite duty to lend something to the stock 
of optimism to carry the nation thru. It was optim- 
ism, he said, that won the war, not pessimism. As 
business men and patriots we owe it to business and 
to the country to look on the bright side. Our 
slogan hereafter should be, ‘‘We believe in our 
country and ourselves.’’ 

Interspersed among the speakers at the banquet, 
music was provided by an orchestra from Omaha. 


Ladies Entertained 


Thursday at the public library various ladies’ 
clubs of Red Oak entertained the wives and daugh- 
ters of the lumbermen who had attended the con- 
vention. , 

Following the banquet the Certainteed Products 
Corporation displayed a movie film at the local 
theater, showing the various operations in the 
process of manufacturing its products. 

As already stated the entertainment was pro- 
vided by the salesmen and wholesalers’ representa- 
tives who were present at the convention. Those 
contributing and participating are listed herewith: 

Cc. J. Nutt, Hawkeye Portland Cement Co., Des 


Moines; 8. E. cogewet Iowa Pipe & Tile Co., Des 
Moines; J. P. Mc icholas, Western States Portland 


Cement, Independence, Kan.; F. M. Ferguson, Ash 
Grove Lime Cement Co., Grinnell, Iowa; E. W. 
McKnight, Hutting Manufacturing Co., Muscatine, 
Iowa; J. P. Cornell, Chicago Steel Post Co., Carroll, 
Iowa; J. L. Hallowell, U. §, Gypsum Co., Chica o; D. 
L. Hunter, U. S. Gypsum Co., Chicago; ¢. H. Merrill, 
U. 8. Gypsum Co., Chicago; P. J. McAllister, Beaver 
Board Co., Buffalo; Ned A. Trowbridge, Shranger & 
Johnson, Atlantic, lowa; A. A. Tiero, George Palmer 
Lumber Co., La Grande, Ore.; H. B. Huston, C. N. 
Dietz Lumber Co., Omaha, Neb.; C. N. Cathcart, 
American Cement & Plaster Co., Chicago; B. Y. Smith, 
Chicago Lumber & Coal Co., St. Louis, Mo.; John 
S. Puree, Lehigh Portland Cement, Mason City; J. L. 
Stokes, curtis Bros. & Co., Clinton; J. H. Byrne, For- 
dyce Lumber Co., Des Moines ; R. 8S, McDonald, Century 
Lumber Co., Des Moines ; C. I. Holmes, Standard Paint 
Co., Chicago; H. H. Hoyt, Louisiana Red Cypress Co. 
New Orleans, La.; J. G. Jamieson, Atlas Portlan 

Cement Co., Des Moines; B. E. Sewell, Reliance Brick 
Co., Des Moines; C. C. Nelson, Wason Plaster Co., Ft. 
Dodge, Iowa; A. D. Filler, Lehigh Portland Cement Co., 
Mason City, Iowa; J. S. Pardee, Certainteed Prod. 
Corp., Creston, Iowa; F. H. Orschel, H. M. Orschel 
Co., Omaha, Neb. ; H. J. Nevins, Universal Portland 
Cement Co., Chicago; C. E. Adams, Luthe Hardware 


Co., Des Moines; J. T. Kelley, Omaha, Neb.; L. J. 
Campbell, Willapa Lumber Co., Omaha, Neb.; J. M. 
Endsley, Keystone Steel & Wire Co., Peoria, Ill.; C. K. 
Hutchens, National Roofing Co., Des Moines; F. Harri- 
son, Walrath & Sherwood Lumber & Supply Co., 
Omaha, Neb.; A. G. Hodgman, Franklin Barn uip- 
ment, Monticello, Iowa; P. . Sauerwein, Mil- 
waukee Cmg. Co., Milwaukee, Wis.; J. T. 
Smith, Barrett Co. Chicago; C. 4H. _ Brice, 
Western. State Portland Cement Co., Omaha, 
Neb.; D. F. Lucas, Plymouth Clay Products 
Co., Ft. Dodge; R. M. Hultman, Adams & Kelley Co., 
Omaha, Neb. ; J. Sherey, Bradford Kennedy Co., Omaha, 
Neb.; W. 8S. Diskson, Lyman Richey Sand Co., Omaha, 
Neb.; W. S. Jenkins, Sunderland Bros. & Co., Omaha, 
Neb.; D. F. Collins, Atlas Portland Cement Co., Des 
Moines; J. C. Summers, Weyerhaeuser Sales Co., 
Omaha, Neb.; W. M. Simpson, Long-Bell Lumber Co., 
Omaha, Neb.; J. E. Dodge, Dodge Lumber Co., Omaha, 
Neb. ; &. H. Rheam, Nebraska Building & Supply Co., 
Omaha, Neb.; W. B. Shepherd, Red River lember Co., 
Minneapolis, Minn.; A. S, Hutchinson, Chicago; C. B. 
Condon, Hawkeye Cement Co., Des Moines; J. D. Smith, 
Coal Hill Coal Co., Des Moines; B. F. Pratt, M. A. Dis- 
brow Co., Omaha, Neb.; J. M. Morris, Sheridan Coal 
Co., Omaha, Neb. 





CONNECTICUT RETAILERS HOLD BIG ANNUAL 


[Special telegram to AMERICAN LUMBERMAN] 

_ New Haven, Conn., Feb. 27.—The annual meet- 
ing of the Lumber Dealers’ Association of Con- 
necticut opened with a fellowship luncheon fol- 
lowed by a business session the attendance at which 
broke all records of the association, the room be- 
ing packed. President. A. Schumaker, of Water- 
bury, who as vice president succeeded the late presi- 
dent, William N. Keogh, of Stamford, who died 
last December, presided. Secretary B. A. Lammlin, 
of New Haven, read an able report summarizing the 
exceptional activities of the association during the 
year. The report of Treasurer William M. Judd, 
Stamford, showed the present balance in excess of 
$2,000. The report of Mr. Judd on the meeting 
of the Chamber of Commerce of the United States 
in Atlantic City also was read. The following offi- 
cers were unanimously elected: 

President—Arthur C. Tyler, Bridgeport. 

Vice president—William J. Riley, Hartford. 

Secretary—B. A. Lammlin, New Haven. 

Treasurer—Hobart H. Richards, Westhaven. 

Directors for three years—W. P. Whitten, Danbury ; 
H. M. Swinney, Niantic; H. BE. Shepard, New Britain ; 
H. E. Thompson, Watertown. To fill vacancies—Frank 
Ki. Kennedy, Danielson ; A. Shumaker, Waterbury. 

Delegates to the Eastern States Retail Lumber Deal- 
ers’ Association meeting—Arthur C. Tyler, Bridgeport ; 
A. Schumaker, Waterbury; B. A. Lammlin, New 
Haven. 


The suggestion was made that the legislature be 
asked to pass a law compelling retail lumbermen 
to give a customer a piece tally with every pur- 
chase, but the motion to refer the matter to the 
board of directors with instructions to ask legisla- 
tive enactment of such a law was lost. An amend- 
ment was adopted increasing the dues. Hereafter 
yards will pay $15 minimum, or $125 maximum, ac- 
cording to the volume of business, instead of $10 
to $75 as formerly. 

The association was instructed to assist local 
dealers to organize local credit associations, these 


‘locals to file their report with the State association. 


The following speakers addressed the convention: 
R. 8. Whiting, representing the National Lumber 
Manufacturers’ - Association, on ‘‘ National Activi- 
ties ;’’ James Sherlock Davis, Brooklyn, on ‘‘ Terms 
of Sale and Trade Practices;’’ Leslie Willis 
Sprague, Washington, representing the Department 
of Labor, on ‘‘Coéperating for Reconstruction,’’ 
and Charles Hill, New York, on ‘‘Common Sense, 
Common Interest, Common Purpose.’’ 

The annual banquet, which took place tonight, 
was the largest in the history of the association. 
George W. Jones, New York, was toastmaster, and 
the speakers were Frank W. Noxon, Dr. Stanley 
Krebs and Douglas Malloch. 





SASH AND DOOR MEN DISCUSS TRADE SUBJECTS 


[Special telegram to AMBRICAN LUMBERMAN] 

ATLANTA, GA., Feb. 27.—The quarterly meeting 
of the Southern Sash, Door & Millwork Manufac- 
turers’ Association was held here on the 24th and 
25th at the Ansley Hotel, thirty-seven members be- 
ing present with representatives from nine states 
namely: Arkansas, Louisiana, Mississippi, Ala- 
bama, Tennessee, Georgia, South Carolina, North 
Carolina, and Virginia. William M. Otis, uf Co- 
lumbia, 8. C., president of the association, pre- 
sided. 

The meeting was opened Monday morning at 
10:30 with an address by Allen Walker, of New 
York, manager of the foreign trade department of 
the Guaranty Trust Co., being present at the in- 
vitation of the working committee of the Southern 
Millwork Manufacturers’ Emergency Bureau. Mr. 
Walker’s address covered the poswibilities of ex- 
portation of southern millwork, methods of finane- 
ing it and a general review of past, present and fu- 
ture methods of doing business. It was one of the 
best talks ever delivered to the associatiun and 
from the interest shown by the members in inter- 
rogating him after he had finished talking it may 
be inferred that practically all those present felt 
that they had a duty to perform and were anxious 
to learn just what it was. 

Mr. Walker’s address was followed by a confer- 
ence in open session with B. P. Salmon, representing 
the North American Wood Product Corporation, 
and later by a talk by H. L. Davis, of Augusta, Ga., 
both of these gentlemen being familiar with Euro- 
pean and other foreign export possibilities. 

The foreign trade committee was continued with 
power to act and it is presumed that the members 
of the association who are in a position to handle 
foreign orders or those who care to equip them- 
selves to do so, will take action at once to organize 
for that purpose. 

The formation of a national millwork association 
was discussed and a resolution passed requesting 
the Millwork Cost Information Bureau of Chicago 
to undertake the organization of the new organiza- 
tion. 

Additional committees were authorize for the 
following: legislation, transportation, business 
ethics and trade development, cost accounting, mem- 
bership and publicity. 

A discussion on the subject of trade terms 
among the wholesale members developed the fact 


that about half of them are making their terms 
thirty days net or 1 percent cash in ten days and 
the other half are still holding the oll terms of 
sixty days and 2 percent. It seemed to be the gen- 
eral id.a that practically all were insisting upon 
the closing of unpaid accounts by trade acceptances 
or notes. 

The volume of orders in hand and future pros- 
pects were reported as running from fair to bad, 
there being only a very few members running at 
anything near capacity. Practically every one re- 
ported an enormous amount of new construction 
ready to go forward after something happened, 
but just what that was, no one seemed to know. 

The subject of cost was discussed probably to a 
greater extent than any other subject and about 
fifteen of the members agreed among themselves 
to attend the annual meeting of the Millwork Cost 
Information Bureau at Chicago, April 23. More 
than half of the members of the association are 
subscribers to the Millwork Cost Information Bu- 
reau, while a number of them use the system in 
their operations. 

Everybody took luncheon both days as guests of 
the association in the main dining room, and the 
guests were given automobile rides around the city 
and an especial dinner at the Capital City Club. 

The next quarterly meeting will be held at Gas- 
tonia, N. C., May 14 and 15. 





LAUNCH STEEL-FRAMED WOOD SHIP 


New Or.Eans, La., Feb. 24.—The Louisiana 
Shipbuilding Corporation, operating a ship yard 
at Slidell, La., successfully launched the Campello, 
a 3,300-ton steamship of composite Ferris type, last 
Thursday. The vessel is built of southern pine 
over a steel frame and as launched was 85 poor 
completed. It is hoped to have this vessel ready 
for sea by March 15. 

On the same day the corporation succeeded in de- 
livering the steamship Buchannon, launched Nov. 
10 last, which left Slidell completely outfitted on 
Feb. 3 but was unable to get thru the shallows in 
Bayou Bon Fouca until last Thursday. Two other 
ships of similar type are being built in the com- 
pany’s yards and will be launched within the next 
ninety days. All are for the Emergency Fleet 
Corporation. 
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SOUTHERN RETAILERS FINISH ANNUAL 


The Price Situation and Relations With the Wholesale Trade Discussed— A Buffer Committee Appointed 
—New President Talks Ably on Good Yard Management 


MEMPHIS, TENN., Feb. 24.—Members of the 
Southern Retail Lumber Dealers’ Association lo- 
cated at different points in Tennessee, Kentucky, 
northern Mississippi and Louisiana after attend- 
ing the ninth annual in this city last week have re- 
turned to their home towns determined more than 
ever to do their part to readjust business conditions 
so that trade may again become active with all 
lines. One of the best thought seeds sown during 
the annual was that offered by Phil M. Canale, that 
‘‘reconstruction’’ is a misnomer and that the na- 
tion is simply being called upon to readjust itself 
instead of to pass thru a period of reconstruction. 
It is that thought the retailers determined to take 
home with them and pass it on to other business 
men and citizens of their own communities. The 
ninth annual came to a close on Friday, following 
an interesting and profitable session. Its election 
of officers resulted as follows: 

President-——J. B. Webb, of Greenwood, Miss. 

Vice president—T. R. Reynolds, of Union City, Tenn. 

Directors—R. E. Montgomery, of Memphis, Tenn. ; 
W. K. Hall, Fulton, Ky., and M. M. Elledge, Co- 
rinth, Miss. 

State secretaries-——Kentucky, C. Canaday, Mayfield: 
Tennessee, J. N. Fite, Jackson; Mississippi, T. K. 
Currie, Jackson. 

The first speaker at the concluding session was 
C. H. Stevens, of Memphis, sales representative of 
the Brooks-Seanlon Co., southern pine manufac 
turer of Kentwood, La., who spoke upon ‘‘ Market 
Conditions; Is Lumber High?’’ Mr. Stevens said 
that the chief cause of unsettled conditions at 
present was not the highness of prices but the 
variation in prices, saying that prices on some 
items had ranged from $1 to $4 and $5 off 
from what other manufacturers were asking for 
their stocks, which occasioned an unsettled state of 
mind not only with the dealer but’ with the public. 
The big question with lumbermen and all business 
men, he said, is what the future is going to be, and 
there is no mind great enough to foretell that. He 
then talked upon some of the factors that will 
govern the future of the lumber market, dwelling 
chiefly upon the probable export demand, which is 
dependable upon whether countries in Europe, 
South America and Mexico will be able to pay for 
the lumber which it is admitted is needed. He 
said that the export trade with Mexico and South 
America is reviving, and Europe will have to look 
to this country for lumber, as Russia, in pre-war 
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W. K. HALL, FULTON, KY.; 
Director 


days the great field for lumber supplies, was out 
of such consideration and likely to remain so for 
many years. He said that it must not be overlooked 
that the 8-hour day had come to stay in most in- 
dustries and is likely to rule sooner or later for all 
producers in the lumber industry. This fact, com- 
bined with high stumpage prices, indicated that the 
country could no longer expect cheap lumber prices 
such as prevailed in the pre-war period. He 
summed up the situation as one wherein the re- 
tailer would find it necessary to educate the public 
to the fact that the price of lumber is not too 
high, and not even high when measured with the 
price of other commodities. 

Following the talk of Mr. Stevens, L. M. Haw- 
kins, of Harrisburg, Ark., president of the Arkan- 
zas Association of Retail Lumber Dealers, tol® of 





some of the activities of that thriving association, 
and extended an invitation to the dealers present 
to come to its annual, which will be held in May, 
the exact date not having been set as yet. 
Trade Relations 

A very interesting talk was given by R. EK. Mont- 
gomery, of Memphis, on the ‘‘ Attitude of Retail 
Lumber Dealer to Wholesaler.’’ He said that the 
wholesaler had come more and more to be recog- 
nized as a legitimate factor in the trade, espe- 
cially since the Government during the war made 
an investigation as to the essentiality of the lum- 
ber wholesaler, and had found that he represented 
a trade chain that was needed for efficient lumber 
merchandising. The speaker said the wholesaler 





J.B. WEBB, GREENWOOD, MISS. ; 
President 


was bound to treat both the manufacturer and re- 
tailer fairly, and was especially a great aid to the 
small mill man that could not afford a sales depart- 
ment of his own. He said that the wholesaler as a 
rule knew market conditions better than either the 
retailer or the manufacturer, and knew more about 
stocks in the hands of retailers than the manufac- 
turer of lumber stocks at the mills, ‘‘The whole- 
saler is a distinct benefit to both manufacturer 
and retailer,’’ he said. 

The address of Mr. Montgomery led up to the 
subject of the dissimilarity of wholesalers, the as- 
sertion being made that not all manufacturers are 
alike and that not all retailers treat fairly with 
those from whom they buy. Acting on the sugges 
tion of President Hall the meeting was thrown 
open for discussion of ‘‘rough treatment’? on the 
part of the manufacturer, wholesaler or retailer. 
Several retailers took occasion to mention griev- 
ances they had and as a result of the discussion the 
board of directors was given authority to create a 
retailers’ conference committee which shall have 
as its duties taking up ‘‘kicks’’ with the manufac- 
turers or wholesalers. 

An Authority on Yard Management 

The closing subject of the session was ‘‘ Effi- 
cient Yard Management,’’ opened by J. B. Webb, 
who a few minutes later was elected president of 
the association. It is natural to suspect that the 
nominating committee had Mr. Webb in mind for 
the place before the speech was made, but if it 
did not his remarks surely justified his selection. 
If his force down at his yard at Greenwood, Miss., 
live up to the rules laid down for efficient yard 
management Mr. Webb is surely an up-to-the- 
minute retailer and, tho he did not say so, others 
who know him say that Mr. Webb practices what 
he preaches. Here are some of the things that 
must be done to secure efficient yard management, 
according to Mr. Webb: 

Always a clean, well kept stock of lumber; carry no 
unprofitable or slow moving items simply because they 
might lead to other business; every man about the 
yard from manager to yard foreman must know ex- 
actly his duties and no one else shall interfere with 
them; those who sell lumber to customers must know 
exactly the price on any item or building bill and not 
be required to stop and figure up. The buyer always 
loses interest just as soon as the retailer takes a pencil 
in hand to start to figuring. When a price is given 
the prospective buyer quickly the buyer says to him- 
self “that fellow surely knows his business.” The 
dealer must know and say offhand and accurately how 
much flooring it will take to floor a room 16 by 18; 


how many nails will be required for any house bill. 
Customers like to be quoted on a whole house bill. It 
is not always best to buy of mills that sell the cheap- 
est, even tho they are supposed to manufacture accord- 
ing to the same grading rules, as some mills make bet- 
ter lumber than others; service from mills is as big a 
factor, if not bigger, than price, as when lumber is 
needed quick shipment is wanted. When a wagon 
comes into the yard for lumber load it quickly and let 
the driver go on his way. Load your own deliveries 
quickly and get the lumber on the job. Invoice ali 
sales every day and post your books every day, so 
that the customer knows promptly about his bill. If a 
customer calls up by telephone about his bill the office 
force must be able to tell him quickly about it and not 
keep him waiting a minute. 

In closing his talk Mr, Webb said: ‘‘ Service and 
satisfaction are the biggest two factors for suc- 
cess in the retail lumber business, and the service 
and satisfaction of tomorrow must be better than 
they are today. No yard is operated efficiently 
without either.’’ 

The report of the resolutions committee pro- 
tested against manufacturers of shingles putting 
200 shingles in a bundle instead of 250 and de- 
clared that shingles many times are so poorly 
packed that the bales loosen in transit or in yard 
handling; declared that manufacturers should 
double surface and center match low grade floor- 
ing; that sash and door manufacturers should use 
hetter putty for glazed sash; that all lumber re- 
tailers join in a movement for a uniform lien law 
in all States, and that thanks were extended to the 
president, secretary, directors and lumber trade 
press for aid in making the ninth annual the most 
successful convention in the association’s history. 

The finale of the annual came when the new presi- 
dent, J. B. Webb, was required to make a talk 
after being formally escorted to the chair. Presi 
dent Webb only said a few words, but they char- 
acterized him as the live wire retailer that he is. 

‘“My business policy has always been to im- 
prove; make tomorrow better than today,’’ he 
said, ‘‘and so as your president I will certainly 
strive with the rest of you to make the coming year 
the most successful that we ever have had. All of 
us should certainly have a prosperous lumber busi- 
ness in the next few months, and as we thrive our 
association should thrive.’’ 


THE CONCLUDING FESTIVITIES 


The annual banquet Thursday night was a big 
success. No speeches were made, but several good 


singers, known on Broadway as ‘‘talent,’’ were 
= 





M. M. ELLEDGE, CORINTH, MISS. ; 
Director 


present and fine renditions of the latest 
songs. 

Local Hoo-Hoo followed up the banquet with a 
successful concatenation and as a result six kittens 
saw the light of day. The kittens were: Thomas 
C. Shaw, Columbus, Miss.; William B. Ellis, Mem- 
phis, Tenn.; William A. Shedd, Memphis, Tenn. ; 
Joseph W. Rogers, Jackson, Miss.; John W. Robin- 
son, Chicora, Miss.; Robert McAdoo of Paris, 
Tenn. It was surely some session on the roof, and 
whether or not the old kittens thought that Robert 
McAdoo was any kin of the former director of 
railroads the fact remains that Robert was required 
to do a whole lot of things. The old cats seemed to 
recall some of the things that McAdoo had done to 
them and, kinship or no kinship, Robert was a bit 
sorry that he bore such a name, 
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EASTERN LUMBERMEN MAKE IMPORTANT CHANGE 





Scope of Association Broadened and New Name Chosen—Labor Policies Re- 
viewed—Good Work of National Organization Described 





Bancor, Mz., Feb. 25.—What may prove to be 
the most important meeting in the history of the 
Kastern Lumbermen’s Association was held in 
Bangor on Tuesday, when it was decided to 
broaden the scope of the organization in several 
ways. It was decided to change the name to the 
Eastern Forest Products Association, taking into 
active membership important interests of the 
State, including the pulpwood industry and other 
lines which were not fully covered by the old 
organization. It was decided also to open perma- 
nent headquarters in Bangor, to be known as the 
Lumbermen’s Home, and employ a salaried exec- 
utive secretary, who will be known as a secretary 
manager, in line with the practice in other States. 

The election of officers resulted in the choice 
of E. M. Hamlin of Milo as president. Mr. 
Hamlin is well known as an able, active and 
progressive man who is a real force in business 
and under his leadership the new association is 
sure to have a most successful career. 

In the afternoon a business session was held 
in the parlors of the Bangor House and at 7 
o’clock the members partook of a banquet in the 
English room. 

At the business session the retiring president, 
R. H. McWilliams, presided and the first speaker 
was Hon. G. G. Weeks, as spokesman of the pulp 
and pulpwood interests. The pulpwood interests 
came into the association last fall in order to 
secure labor, the Eastern Lumbermen’s Associa- 
tion being the only means thru which labor could 
be obtained under Government war regulations 
of the United States employment service. Now 
that the crisis is past Mr. Weeks said it was the 
duty of the pulpwood interests to remain in the 
association. He suggested that the name of the 
organization be changed to Eastern Forest Prod- 
ucts Association, and it was so voted. 

The following resolution was adopted: 

Resolved, That it is not the purpose of this organiza- 
tion to enter into combinations in restraint of trade nor 
to fix the price of labor or its products. 

The report of Treasurer W. A. Finnigan of 
Bangor showed financial transactions during the 
last year of nearly $60,000, practically all that 
sum having been expended in connection with 
the labor agencies. A cash balance of $7,200 was 
reported. It was reported that the plan of labor 
agencies had worked out well, labor being secured 
at less cost than would have been the case if 
hired thru private agencies. It was reckoned 
that the cost was $2.28 per man shipped. A re- 
serve of 5 cents per man was held. 


The Secretary’s Report 


The report of Secretary William H. Cutler 
was a most able and comprehensive one and was 
listened to with close attention. 

Secretary Cutler gave a general review of the 
work of the association and reported the total 
membership as 102, representative of the lumber 
industry of this part of the country, including 
60 manufacturers of long lumber, two of spool 
bars, one of box shooks, 24 operators for logs 
and pulpwood, 14 wholesalers and one manufac- 
turer of wood veneers. Statistics showing the 
lumber production represented by the member- 
ship are not available at present. A year ago it 
was about 500,000,000 feet, long and short, as 
expressed in terms of long lumber. The year 1916 
was about normal in the lumber manufacturing 
industry, and since then, owing to various dis- 
turbing causes, the production has materially 
decreased. 

Three members died during the year—Hon. 
George H. Prouty, of the Jackman Lumber Co., 
Jackman; Samuel H. Boardman, of the Parker- 
Young Co., Beebee River, N. H.; and Abram 
Newton, of Jackman. 

An interesting account of the establishment 
of labor agencies is given in the report, the 
Eastern Lumbermen’s Association being desig- 
nated as the only association in Maine which 
could act as a labor agency, and the same privi- 
leges being enjoyed by the association in this re- 
spect in Boston as in Maine. Had it not been 
for the labor activities of this association the 
scarcity of men in Maine would have been much 
greater than it was. 

Better regulations in the matter of freight 
rates were secured by the association. 


Election of Officers and Banquet 
Officers were elected as follows: 


President—E. M. Hamlin, Milo. 

Vice president—James 9 Gulnac, Bangor. 

Treasurer—Wilfred A. Finnigan. 

Directors—H. M. Hamlin, D. A. Crocker, EB. B. 
Draper, James Q. Gulnac, all of Bangor; Wells 


penne, Boston; J. P. Ranney, Portage; George P. 


eed. 

Clerk—William H. Cutler, Bangor. 

Auditors—Virgil KE. Tucker, Old Town; Jerome 
Lynch and Charles Kennedy, Bangor. 

Executive committee—D. A. Crocker, E. B. Draper, 
James Q. Gulnac. 


It was voted that the executive committee 
employ an executive secretary and open an office 
in Bangor, and to raise $5,000 for the expenses 
of the office and salary of the secretary. 

At the banquet, 7:00 to 10:15, the association 
was addressed by E. B. Saunders of Fitchburg, 
Mass., assistant to the president of the Simonds 
Manufacturing Co., who delivered an eloquent 
and informing address on the labor situation, 
and by R. 8. Whiting of Chicago, of the National 
Lumber Manufacturers’ Association, who dis- 
cussed conditions and problems of the trade, 
making many a helpful suggestion as to the 
future and extending a cordial invitation to the 
local association to join the National. 


Discusses the Labor Situation 


Mr. Saunders opened his talk with some sta- 
tistics of the waste of war—more than nine mil- 
lion men and women dead and nearly $200,000,- 
000,000 in wealth destroyed. The sudden cessa- 
tion of hostilities has thrown more men on the 
labor market than there are available jobs; and 
this labor situation is one of the most pressing 
of the after-war problems. But the United States 
is rich, is a creditor nation and has every re- 
source and opportunity at its command, so there 
is no apparent reason why it should not resume 
the prosperity interrupted by the war. But 
there must new relationships between ‘em- 
ployer and employed. The latter must be more 
comfortable and his outlook must be more en- 
couraging and his productive capacity increased. 
Workmen are critical of employers and do not 
seem to realize that mushroom conditions created 
by war cannot endure in times of peace. During 
the transition period they are exposed to fan- 
tastic and dangerous ideas, so employers are 
under a large obligation to enlighten labor and 
to improve social and material conditions. Better 
housing is imperative, and a man who owns his 
own home is generally safe from ill-advised labor 
agitations. The speaker urged the enlistment of 
the Y. M. C. A. in the furtherance of social wel- 
fare work. He also urged the resumption of 
public building as a means of providing employ- 
ment for the idle. 

Discharged soldiers are making some difficulty 
about going back to work. Statistics show that 
only about 35 percent of them are willing to take 
the jobs offered them by Government agents. 
They want ‘‘white collar jobs,’’ short hours and 
so on. Industrial capacity is decreasing, a con- 
dition that could be remedied in part by in- 
dustrial training. This training must sooner or 
later be taken up by all great employers of labor. 
Aliens must be made to realize that the employer 
is their friend and not their enemy, or our famous 
‘‘melting pot’’ will become what Theodore 
Roosevelt called a ‘‘polyglot boarding house.’ 


National Association Coérdinates Activities 


Mr. Saunders was followed by R. 8. Whiting, 
of the National Lumber Manufacturers’ Asso- 
ciation, of Chicago, who in his talk said that 
the governmental relations work done by the 
National has included assistance to the manufac- 
turers in their arguments before the War Industries 
Board and the Federal Trade Commission with ref- 
erence to price fixing. Counsel for the association 
succeeded in having amendments offered to the bill 
which defines ‘‘ invested capital’’ in a manner more 
favorable to lumbermen, and now that the bill has 
become law the association is cooperating with the 
Government to get it administered in a fair manner. 

The association is trying to straighten out the 
matter of the French import duties and the French 
railroad tariffs, both of which discriminate against 
American woods. Dr. Compton and Gen. Boyle 
have given considerable advice to export companies 
formed under the Webb-Pomerene law. The asso- 
ciation is endeavoring to secure favorable congres- 
sional action on the increased appropriation for the 
Forest Products Laboratory and for the reclamation 
of cut-over lands to be settled by discharged sol- 
diers and sailors. 

The traffic department is working for a simpli- 
fication of lumber freight tariffs and is opposing 
the adoption of a cubical minimum rule for the 
loading of freight cars and the rule requiring the 
building of bulkheads on flat cars loaded with 
lumber. 

The National is preparing for active codperation 
with retailers in the promotion of the use of wood 





Capital *- $ 3,000,000 
Surplus-- 1,000,000 
Deposits - - 46,000,000 
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WILLIAM A, TILDEN, Prest. HERBERT C. ROER, Cashier 
NELSON N. LAMPERT, Vice-Pres. E. H. LENNERT, Asst. Cashier 
JOHN E. SHEA, Vice-Pres. F.M. FORREY Secy. & Trust Officer 
STANLEY G. MILLER, Vice-Pres. F. LINCOLN JOHNSON, 
& Manager Bond Devartment. Manager of Real Estate Loan Dept. 
ROBERT J. LEWIS, Manager Safe Deposit Department. y 














Lyon, Gary & Company 


208 South La Salle Street 
Chicago 


Investment Bankers 
Timber and Timber 


Securities 


For twenty-seven years we have 
continuously been dealing in 
timber and lending to lumber- 
men. Our experience and service 


are at your disposal. 




















Fix Your Credit Loss 


in Advance 
You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of 
present conditions, your credit loss is 

more of.a problem than ever. 
If the year’s total covered credit losses ex- 


ceed a certain previously agreed upon per- 
centage of your gross sales, we repay the 
excess. 

Thus your credit loss for twelve months is 
determined in advance and nothing can-in- 
crease it. 


The cost of Credit Insurance is small com- 
pared to the security afforded. 
Over $9,500,000 paid to our 
policyholders 


The American Credit -Indemnity Co. 
OF NEW YORK 


st Street ii4i Marquette Bidg.80 Maiden Lane 
yy Mo. Chicago, Ill. New York, N. Y. 











Every Business 


of consequence ought to have proper card representation, 


WIGGINS 


Peerless Patent Book Form Cards 


are used by many of America’s largest card users 
—superiority of engraving and the con- 
venience of the book form style 
explains why. 





Send for tab 
of specimens, 
detach them 
one by ong and 
observe their 
sharp edges 
and generalex- 
cellence, 


The John B. Wiggins Company 


Established 1857 
Engravers, Plate Makers, Die Embossers 
1108 South Wabash Avenue CHICAGO 


POoTEEL COMPANY 


' 
PIT TSOUROR. OA 
erenEn oyoney 
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when wood is best. Building codes with unduly 
severe restrictions on the use of wood are frequently 
presented for passage in the cities and towns of this 
country. The association does not favor the build- 
ing of structures that will be fire traps, but its en- 
gineers are ready to help combat any unreasonable 
building ordinance. The association has experts 
investigating types of wood construction to estab- 
lish high standards of farm buildings, highway 
bridges, public buildings and the like. An attempt 
is being made not only to make it legal to build of 
wood when wood is best but to create a desire to 
build of wood. A national ‘‘Own your home’’ cam- 
paign and the retail service bureau are proving 
highly valuable in assisting retailers to more effi- 
cient methods, In fact the association is trying to 
do four things for the retailer: Protect him from 
ill-advised legislation, standardize methods of con- 
struction, promote home building and assist him in 
rendering adequate service. 

A general lumber congress is to be held in Chi- 


Western Pine Property 


FOR SALE 


Operating plant with well 
established connections and ex- 
tensive timber holdings offered 
as a going concern. 

Mill plant is fully equipped in every 
particular and has an annual capacity of 
30 million feet and is now in operation, 


Property includes 32,000 acres of 
Western soft pine with 500 million feet 
located tributary and available. 

























Concern has built up excellent trade 
connections and there has always been 
an extensive market steadily open for its 
products. 

This is not a speculative offer. It is a bona 


fide proposition i th hly estab- 
lished and Gully developed buaines, 


For bueiness reasons the property is offered 
at exceptionally advantageous terms which call 
‘or only a moderate cash investment. 


PRINCIPALS ONLY DESIRING FULL 


PARTICULARS, ADDRESS, “C. 24” 
CARE AMERICAN LUMBERMAN. 








Rare Opportunity 
| In’ Lumbering - 


The Sacaramento Mountain Lumber 
Company of Alamogordo, New Mex- 
ico, by reason of other interests of 
stockholders, offers its 300 million feet 
of Spruce, Fir and Pine timber along 
with: its modern logging equipment 
and milling plant at Alamogordo and 
twelve miles tram road, locomotives, 
etc., at a rare bargain to right par- 
ties. Either straight sale or lease and 
operating contract is offered. Expe- 
rienced mountain operators of respon- 
sibility will find this a peculiarly at- 
tractive proposition. 

Surprisingly small outlay required 
by interests of established standing. 
Local market good. Splendid returns 


assured. 
Address: 


John T. Logan 


TEXARKANA, ARK. 


Send For These Bungalow Books 


Plan Future Homes Now with Economy Plans of California Homes 


—noted for comfort, beauty and 
adaptability to any climate. 
“Re tive Cal. Homes” 
53 Plans $2500 to $7000. ...60 cts. 
“West C lows” 




















‘oast Bungalows 
72 Plans, $1200 to $2500. ..60 cts. 
“Little lows” 





40 Plans, $500 to $2000. ...40 cts. 
(SPECIAL $1.50 OFFER. Send $1.50 for all 3 books and ; 
get book of 75 special plans, also Garage plans..-..-. FREE 
Money back if mot satisfied. 


"'E, W. STILLWELL & CO., Architects, 748 Henne Bldg., Los Angeles 





cago April 14, 15, and 16, at which a great many 
pressing problems will be discussed. 

Early in January a division of public works and 
construction development was organized for the 
purpose of interesting the nation in public and pri- 
vate construction. The National Lumber Manufac- 
turers’ Association has a member of its staff in 
this division. This division has developed some im- 
portant information in regard to government-owned 
lumber, the matter of prices, their probable trend 
and the like. 

On motion, a committee composed of Wilfred 
A. Finnigan, John A. Smith and Charles Kennedy 
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was appointed to draft resolutions on the deaths 
of three members in the last year, and to con- 
sider the matter of petitioning congress in favor 
of the appropriation of $16,500,000 for the con- 
tinuance of the work of the Federal employment 
service, which was eliminated by the committee 
from the bill now before the house. 

It was voted to send two delegates to the 
lumber congress in Chicago in April, these to be 
appointed by the chair. The delegates are to 
inquire into the feasibility of the local associa- 
tion affiliating with the National Lumber Manu- 
facturers’ Association. 





BUILDERS CONSIDER THE BUSINESS OUTLOOK 


MILWAUKEE, WIS., Feb. 27.—Nearly 500 leading 
building contractors and supply men, representing 
fifty-two out of a total of sixty-two organizations 
affiliated with the National Association of Builders’ 
Exchanges, attended the eighth annual convention 
held Feb. 25, 26 and 27 at the Hotel Wisconsin, 
Milwaukee. The attendance is gratifying particu- 
larly because the association decided a year ago to 
omit its 1919 convention because of the stress of 
war demands upon members and a desire to con- 
serve. Not until the signing of the armistice on 
Nov. 11 was the convention project revived, and 
when a decision to hold the convention finally was 
reached, there remained only nine or ten weeks in 
which the committee and officers were compelled to 
handle the enormous task of arranging for the 
meeting. 

The outstanding results of this, the most impor- 
tant convention that the association has ever held, 
may be summed up as follows: 

To give enthusiastic support to all movements 
and campaigns that have as their object the promo- 
tion of new construction of all kinds without delay, 
to keep workers employed and contractors sd 
and provide opportunity for those dealing in build- 
ing materials to do business as usual. 

To make an ardent appeal to the United States 
Railroad Administration to revise freight tariffs on 
building materials and supplies downward and 
place them at a more reasonable level than at pres- 
ent. 

To devise ways and means for stabilization of 
prices of materials and labor to hasten the return 
of conditions in the building industry to a more 
nearly normal basié. 

To bring all contractors to a realization that only 
by the adoption of accurate business methods and 
systems will they be best able to survive tho ab- 
normal period thru which the industry is passing. 

The spirit of the convention was one of hopeful- 
ness. While some visitors expressed the opinion 
that activity is lacking, others pointed out that 
only three and a half months have passed since the 
end of the war, and the end came just at a time 
when in normal times construction activity is at a 
low ebb each year. These men counseled patience, 
at the same time urging all to work vigorously and 
faithfully to stimulate new construction to the full- 
est possible extent. 

It seemed to be a unanimous opinion that while 
many are inclined to blame high prices of materials 
for the existing stagnation in new construction, it 
must not be forgotten that wages are at the high- 
est point in history and doubtless this is the greater 
deterrent. 

President John R. Wiggins, Philadelphia, in his 
annual address at the first business session Tues- 
day afternoon, recommended that every effort be 
made to bring railroad rates on building materials 
lower. He argued that this concession by the Gov- 
ernment, together with some stabilization of prices 
of materials and labor, would readily operate to 
hasten the return of normal conditions in the build- 
ing industry. President Wiggins suggested, ‘‘It 
would seem that the Railroad Administration could 
reduce freight rates on building materials consist- 
ently at this time, when many freight cars are 
idle.’? He also said that he was assured that it 
will be only a few weeks until the likelihood of 
jurisdictional disputes between building contractors 
and the labor unions will have been greatly reduced 
as a result of the work of governmental agencies 
engaged in the solution of these problems, 

‘Surely any increase of wage scales at this time 
deters resumption of building operations,’’ said Mr. 
Wiggins. ‘‘The standard wage scales prevailing in 
1918 should remain in force. Our greatest need 
now is small homes, and pending substantial re- 
adjustment, activities should be centered on this 
work,’’ he said. . 

R. K. Cochrane, Pittsburgh, an ex-president of 
the association, said in part: 


This convention is the most important to each of us 
that the association has ever held, because it has to 
do with methods of reviving an industry that virtually 
was obliterated by the demand of war. We are con- 
fronted with a labor situation that is decidedly rest- 
less. Men who went to munitions plants at very high 
wages are back in the building trades, looking for work 
emanding 


that does not exist and at the same time 
wages that can not be met, 


It may be true that in a measure their demands may 
be reasonable, considering the cost of living, but every- 
one will have to bear his share of the burden of the 
readjustment. That is what we are attempting to 
figure out at this meeting—just how far we can go 
to bring about a normal! state of affairs. 

Readjustment, naturally, must see prices restored to 
somewhere near pre-war levels. Yet no one can tell 
when prices are coming down. We all seem agreed that 
they will decline, just as we feel that the bare necessi- 
ties of life must certainly become cheaper after the 
inflation of a war period. Builders are waiting for 
values to fall before they will invest. This being the 
case, it probably will be the latter part of the summer 
or early fall before we can start building. Even then 
new construction probably will be only an outline, and 
actual activity may not begin much before the early 
spring of 1920. 

William H. Bennett, Philadelphia, said that 
25,000 homes are needed in his city, but financial 
interests have adopted a waiting attitude and will 
not enter the market until construction can be done 
more cheaply than now. He said the building in- 
dustry was at a standstill, and inasmuch as most 
wage contracts expire during the coming spring. a 
demand for higher wage scales is to be expected, 
with prospects of strikes if there is any work on 
which the men may strike. This situation, he said, 
was typical of the East. ° 

Scott Porter, Akron, Ohio, expressed the opinion 
that prices on many materials may never come 
down. Labor and freight rates have been so estab- 
lished, he said, that there is no ground on which to 
base hopes for a reduction. In view of this situa- 
tion, contractors must induce builders to build now 
by showing them that there is no excuse for wait- 
ing. He told of the adoption of the ‘‘ Build Now’? 
slogan in Ohio. 

_ William B, King, general counsel of the associa- 
tion, urged organization of all branches of the 
building industry as the proper safeguard of inter- 
ests, especially at this time. He said: 

Let us take a lesson from the trades unions. They 
have organizations nation-wide and have taught us the 
value of such organization. A perfected organization 
would - the approach of labor with propositions of 
strikes. nstead they would meet us in a friendly 
way to arbitrate things by mutual concessions, with 
each side Getting its just share. Collective bargain- 
ing is the new theory of relations between employer 
and employee, 4 

In guingten. at the headquarters of the National 
Federation of Construction Industries, there is soon to 
be started a great campaign based on the slogan, “Own 
Your Own Home.” The scarcity of homes for working- 
men opens wide opportunity for those who made big 
wages during the war, and who saved, to acquire their 
own properties, This little building should keep us 
busy until the big things come to be undertaken. It is 
realized, of course, that this is an unfavorable time 
for erecting buildings for rental. Our organization, 
with the coiperation of the Department of Labor, is 
trying to get material manufacturers to come down 
with their prices, that some progress may be made 
toward revival of our industry. 

Frank J. Pollay, of the Department of Labor, 
Washington, who addressed the convention of the 
Wisconsin Retail Lumbermen’s Association in Mil- 
waukee last week, spoke on ‘‘Labor and Construc- 
tion Development’? at the session Wednesday after- 
noon. 

George A. Rutherford, Cleveland, Ohio, speaking 
on ‘‘Business Methods for the Contractor,’’ said 
that the enormous business facing contractors in 
the next few years, when building operations re- 
sume a normal aspect after the readjustment, makes 
it imperative that the most careful business methods 
and greater accuracy in cost accounting, estimating 
and other systems be practiced. The contractor, he 
said, who does not adopt the best methods he can 
obtain is bound to suffer serious consequences in 
the competition before him, which will be the keen- 
est the industry has ever experienced. 


Builders Elect Officers. 


[Special to AMERICAN LUMBERMAN] 
MILWAUKEE, Wis., Feb. 27.—The National As- 
sociation of Builders’ Exchanges today elected the 
following officers: 
President—Charles W. Bernhardt, Atlanta, Ga. 


Vice president—C, A. Dubel, Sioux City, Ia. 
Secretary-treasurer—B. M. Freeman, Columbus, Obio. 


PP BPP PPP PP PPI 


THE UNITED States Government now specifies 
that heavy water proof lining paper used in wrap- 
ping goods for over-seas shipment must be creped 
or corrugated. This gives it a certain amount of 
stretch under strain and prevents tearing. 
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BUSINESS DOMINATES HARDWOOD CLUB ANNUAL 





Southwestern Body Elects Strong Force of Officers—Demonstrates Influence on 
National Problems -- Will Continue and Increase Its Usefulness 





New ORLEANS, La., Feb. 24.—Philip A. Ryan, 
president of the Philip A. Ryan Lumber Co., of 
Lufkin, Tex., was elected president of the South- 


. western Hardwood Manufacturers’ Club at its an- 


nual meeting held here today, succeeding Col. Al- 
bert Deutsch, its first president. The other officers 
elected today are: 

First vice president—F. L. Adams, Newell Lumber 
Co., Eunice, La. 

Second vice .) din B. Robinson, Pelican Lum- 
ber Co., Mound, La. 

Third vice president—A. N. Smith, Bomer-Blanks 
Lumber Co., Blanks, La. 

Secretary—A. C. Bowen, Alexandria, La. 

Directors for three years—C. E. Waldren, Sabine 
Tram Lumber Co., Beaumont, Tex.; H. J. Brenner, 
Ferd Brenner Lumber Co., Alexandria, La.; Albert 
Deutsch, Hillyer-Deutsch-Edwards, Oakdale, La. 

The holdover directors are: . G. Bohissen, J. T. 
Halloway, W. T. Smith, P. A. Ryan, W. D. Brewer and 
Rex H. Browne. 

Col. Deutsch presided over the meeting and his 
address was characteristically enlightening. In the 
absence of the secretary, A. O. Davis of Shreveport, 
J. B. Wand of the AMERICAN LUMBERMAN acted as 
secretary pro tem. 

In his opening remarks President Deutsch stated 
that it gave him pleasure to attend another ‘‘ get 
together meeting.’’ Since the last meeting consid- 
erable business history had been made in the mak- 
ing of which those present had had an honorable 
share. Much hard work and some sacrifice were 
necessary to bring about the amalgamation of the 
Hardwood Manufacturers’ association and the 
American Hardwood association. Attempts were 
made to frame a plan by which the National Hard- 
wood Lumber Associaticn could be included in the 
new organization, but much effort failed to develop 
enough common ground to make the union possible. 

The manufacturers are now in a position to make 
the necessary grading rules that will best serve the 
interests of the hardwood trade. This measure of 
values when once established will be of the greatest 
benefit to the consumer, the man who makes the 
lumber into the finished product, for he can conduct 
his business on a more stable basis than under the 
old uncertainties. 

Much work remains yet to be done. A plan is 
being worked out to encourage the organization of 
local clubs in every State in the hardwood territory. 
These clubs are to cover comparatively small areas 
so that the members can attend the monthly meet- 
ing without losing much time from business. With 
these clubs working under the parent association 
they will do much toward securing unity and both 
association and individual benefit. 

The manufacturers of hardwood lumber will soon 
be called upon to help in the rebuilding of the 
world. Probably there will soon be a heavy de- 
mand upon lumber producers for their products; 
so it is highly important that all members hold up 





PHILIP A. RYAN, LUFKIN, TEX. ; 
Newly Elected President 


the hands of the association in its efferts to unify 
and make efficient the manufacturing and market- 
ing of hardwood lumber. 

There was some discussion as to the advisability 
of continuing the regular monthly meetings of the 
club because of the lack of interest recently, but 
the sentiment was unanimous in favor of continuing 
the club activities and it may be safely asserted 
that the meetings will be continued with greater 
interest than before. 


Col. Deutsch told of the great influence the club 
has wielded in the molding of recent national hard- 
wood activities in the interests of the manufactur- 
ers and declared it was necessary for the various 
hardwood manufacturing districts to have their 
local clubs in order to deal with their local prob- 
lems and to swap experiences. 
Frank R. Gadd of the American Hardwood Manu- 
facturers’ Association emphatically seconded Mr. 
Deutsch’s remarks. 

The club took important action in electing as 
secretary A. C. Bowen, who is to open soon at Alex- 





COL, ALBERT DEUTSCH, OAKDALB, LA. ; 
Retiring President 


andria, La., a southwestern office branch of the 
Southern Hardwood Traffic Bureau. Mr. Bowen is 
to look after the secretarial duties of the hardwood 
elub in addition to his regular job and for this he 
is to receive a nominal salary of $25 a month from 
the club. Heretofore the w.rk of the club secretary 
has been gratis. 

The nominations committee was composed of 
G. V. Patterson, of Alexandria, La., chairman; 
P. A. Ryan and F. L. Adams, Mr, Ryan, however, 
was nominated and elected president from the floor 
after the committee’s choice, W D. Brewer, of Mil- 
tonderg, La., pleaded to be excused from serving 
in that capacity. Mr. Ryan proved a popular 
choice and he was escorted with great acclaim to 
the chair by a committee composed of C, E. Walden, 
A. N. Smith and H. J. Brenner where, amid con- 
siderable blushing at the chaffing he received, he 
made an entertaining speech. : 

Alexandria, La., was chosen as the next meeting 
place on the regular meeting date, March 19, the 
third Wednesday of the month. 

The attendance at the club meeting was above 
the average, not only from the standpoint of mem- 
bers but of visitors, and trade journal men especial- 
ly predominated. From these several speeches 
were made with E. H. Defebaugh of the Hardwood 
Record, 8S. F. Horn and Hugh Taylor sharing in 
the honors. 

Before proceeding to the election of officers, 
on motion of G. V. Patterson of Alexandria a 
unanimous rising vote of appreciation of the work 
done by the club’s first president, Albert Deutsch, 
was voted. Col. Deutsch has been an active worker 
in behalf of the club during his presidency and he 
was one of its organizers. Col. Deutsch expressed 
his appreciation of the support of the club in his 
local and national activities. 





HOO-HOO BANQUET CALLED OFF 


New ORLEANS, La., Feb. 24.—Because of the re- 
cent death of Capt. Richard Priddie, son of W. A. 
Priddie, Snark of the Universe, local Hoo-Hoo 
have decided to call off the Hoo-Hoo banquet 
scheduled for next Wedne:day in connection with 
the visit of the members of the Supreme Nine and 
the Southern Pine Association’s annual meeting. 
Mr. Priddie will be unable to attend. 

Plans are now being perfected for concatenations 
to be held during March in three citites of this dis- 
trict, New Orleans, Hammond and Bogalusa, Ar- 
rangements are in charge of a joint committee com- 
posed of Maurice J. Duvernay, chairman, and R. A, 
MacLauchlin, Vicegerent, of New Orleans; W. A. 
Sullivan, of Bogalusa; and W. H. Nalty, of Ham- 
mond, 


Field Secretary . 








SALE OF 


Pulpwood Lands 


in Northern Ontario 


The Lake Superior Corporation and 
Algoma Eastern Railway Company 
are open to negotiate for the dis- 
posal of certain lands 


Approximately 682,000 Acres 


situated for the most part in that section 
of Northern Ontario known as the Clay 
Belt, and comprising the Townships of 
Storey, Langemarck, Dowsley, Nassau, 
Shetland, Staunton, Orkney, Magladery, 
Caithness, Rykert, Doherty, Whigham, 
Coppell, Newton, Dale, McOwen, Frater. 


The lands in question are accessible to 
the Algoma Central, Trans-Continental, 
Canadian Northern, and Canadian Pacific 
Railways, and should be of particular in- 
terest to pulp and paper makers, also to 
settlers, in view of their agricultural 
possibilities. 

General information will be furnished and plans 
exhibited at the office of Mr. Alex. Taylor, secre- 
tary of the Lake Superior Corporation, 1428 Bank 
of Hamilton Building, Toronto, or at the office of 
Mr. G. A. Montgomery, vice-president of the 


Algoma Eastern Railway Company, Sault Ste. 
Marie, Ont. 


Timber 


Large and Small 
Tracts of B. C. Timber 








For 
Sale 


Our extensive holdings and 
files of data enable us to pre- 
sent an attractive proposition 
to any prospective purchaser. 


Any information regarding 
B. C. timber will be cheerfully 
sent on request. 





& Insurance Agency, Ltd. 
VANCOUVER, B.C. 


Manufacturers and Shippers 
Fir and Cedar Lumber and Shingles 
Exporters Ship Charterers 











GILBERT NELSON @& CO. 
Public Accountants 


5O0I-603 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE MAJESTIC 7962 














THE LUMBERMAN’S ACTUARY [?°%, "Sun: 


ber of feet of lumber between 2 and 29,000 feet at any price 
— ge RA OT les from 85 
cents to @ thousand. in leather $6, cloth $5.50, postpaid. 
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Fire Protection 


Sprinkler Systems 


Earn their cost quickly in 
Wood Working Industries 


We carry the cost of in- 
stalling. 













The saving in insurance pre- 
miums pays the bill. 


Does your plant and business 
need the protection? 


Write Us. 


GEO. H. HOLT & CO. 


926 Manhattan Bldgz., CHICAGO 












Our Opinion 


Regarding the collectability of 
any account or controversy is 
FREE upon request with par- 
ticulars. 


Better Investigate . 


Your Accounts, and Try our Service. 


Quick Lumber 
Collections. Ratings. 
The Lumbermen’s Credit Ass’n 
Est. 1876. 
CHICAGO NEW YORK 








BURT E. STEENSON 


TIMBER ESTIMATES 

TOPOGRAPHIC MAPS 
WHITEWATER, « «= - WISCONSIN 
= 


Coupon Books 


We make them to 
fit individual needs. 








81-89 W. Harrison St., 


Poole Bros. ”*Giicage. lil. 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
Forwarding Agents Marine Insurance 


New York, Produce Exch. 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight contracts 
and effecting quickest dispatch from seaboard. We handle all 
classes of cargo and have Special Department handling Export 
Lumber Shipments. 











Page & Jones, Mobile, Ala., U.S.A. 


Cable Address, “PAJONES, Mobile” 
All leading Codes used 


Ship Brokers and Steamship Agents 














WOOD SHINGLES WITHSTAND LONG SERVICE 


SoutH BeEnp, Inp., Feb. 24.—There are on dis- 
play at the office of the Eckler Henry Manufactur- 
ing Co., lumber dealer and planing mill operator, 
two shingles that after over twenty-five years’ serv- 
ice are in a good state of preservation. These 


shingles were placed on a roof in 1888, where they 
remained until the building was torn down in 1914. 

Mr. Eckler expects an active building seagon and 
does not believe that prices of materials will be any 
lower for many months. 


GOVERNMENT RULES HANDICAP TIE MAKERS 





Coast Concerns Resent Discriminatory Marketing Regulations—Plants to Close 
April 1, Awaiting Developments—Manufacturers Present Grievances 





PORTLAND, ORE., Feb. 22.—Tie mills in western 
Oregon, 150 of them, located between Portland 
and Roseburg, are up in arms because of the Gov- 
ernment regulation of marketing which they say 
will absolutely drive them out of business sooner 
or later. To avoid being closed down, as it is said 
they will, they have decided to cease operations 
April 1 and await developments. 

The regulation declared ruinous is that prescrib- 
ing that cross ties are to be sold to the railroad or 
thru the purchasing agent of that road to which 
they are adjacent, and in this particular case it is 
the Southern Pacific. The tie men say that the 
Southern Pacific is not willing to take the material 
at the price established by the Government, and in 
addition thereto what ties are taken are subjected 
to the closest inspection after having been hauled 
to the railroad for loading. 

The percentage of ties rejected for minor defects 
that it is said never were objected to when the 
railroads bought for their own requirements is so 
large that the manufacturer who kept close books 
on his operations found that the price he was 
supposed to get under the Government ruling, $21 
in round figures, per thousand, actually did not av- 
erage him more than $10 a thousand feet. The 
inspection calls for absolutely perfect ties. Ties 
with the slightest defect are thrown out if hauled to 
the road for delivery and can be sold only for fuel. 

The tie men believe that if the method of pur- 
chase and gale in vogue prior to the introduction 
of these regulations were restored the Govern- 
ment would not only save money because ties 
could be bought more economically but it would 
also conserve the natural resources and furnish 
employment to hundreds of men who are now being 
thrown out as a result of the shutting down of these 
mills. 

While the tie men are awaiting developments 
they are by no means resting on their oars but have 
taken the matter up in various ways with a view of 
securing an early remedy. A short time ago they 
organized the Western Oregon Tie & Lumber Asso- 
ciation, of which O. H. Ball is executive secretary, 
with headquarters at Eugene, Ore., and at a meet- 
ing in Albany, Ore., Saturday, Feb. 15, the matter 
was thoroly discussed with the result that the mills 
decided to shut down April 1, not with the view of 
restraining trade but to save themselves from 
ruin. It was discovered that to continue cutting 
ties for the piles would simply mean further ag- 
gravation of a very bad situation. 


Fair Promises Unfilled 


The situation as explained by W. H. Buey, presi- 
dent of the Devitt Lumber Co., of Summit, Ore., 
one of the 150 mills affected, is typical and is as 
follows: 


Some time in November the small mills of Oregon 
were called together at various convenient points by a 
regional purchasing board representative and a repre- 
sentative of the purchasing department of the Southern 
Pacific Railroad. 

They explained to the mills that a new and better 
method of purchasing had been worked out, whereby 
the mills would be assured a certain amount of business 
for a definite period so that they could go ahead, know- 
ing what they were doing. 

It was enthusiastically explained that a new specifi- 
cation had been worked out, with a uniform price and 
a competent corps of Government inspectors, that would 
insure an even and fair inspection: that orders for all 
we could cut of all sizes of ties—6x8, 7x8, 7x9, 7x10— 
and hewn ties would be given so the millmen could 
work up each log to the best advantage, with as little 
waste as possible and with as little side-cut, which 
since the war has been a drug on the market. 

It was further explained that a system of de-grading 
ties had been worked out that would further benefit the 
mills and prevent waste, whereby a tie that had too 
much wane on the corner would be de-graded and ac- 
cepted at the next smaller size, which would prevent 
the tie being culled or having to be resawn. 

Prompt inspection was promised and prompt pay- 
ment of the invoices. 

These promises left us all very enthusiastic and full 
of optimism for the future, and all or practically all 
mills at once asked for large orders of the various sizes 
and at once began arrangements increasing capacities, 
contracting for logs, additional equipment ete. Our 
mill, for example, built more railroad, installed new 
boiler and engine increasing our capacity about 30 
percent. 

At first the inspection was similar to that which we 
had been accustomed to; the prices were flat and uni- 
form, ranging from $20.50 a thousand feet to $21.19, 
according to size of ties, and de-graded ties were ac- 
cepted as agreed. 


Inspection Requirements Prohibitive 


The inspection has constantly become more technical ; 
de-grading ties has been changed to accepting 10 per- 
cent of one de-grade and 20 percent of another (instead 
of 100 percent as promised), until at this time the situ- 
ation is unbearable, and a mill can not cut ties and 
break even. Ties are culled for most trivial and useless 
reasons ; because of ends that are not square; because 
of small stump shots in the ends; because of occasional 
variation of 4% inch in thickness ete. 

Under the present usages one can not get to exceed 
50 percent of the log scale into marketable ties. This 
is largely due to the refusal to accept wane ties de- 





graded to the next smaller size, as promised, and, in 
trying to saw ties that are entirely free from wane the 
log is largely cut into side-cut, for which there is no 
market at the present time. 

Many other causes contribute to the fact that ties 
can not be cut at a profit at this time. In loading the 
cost is doubled, due to the fact that a tie must be 
turned for the inspector to see four sides and both ends, 

There are many instances where an operator who 
has sawn ties all his life has had his dock covered with 
ties which he considered good ties, and when the 
inspector has finished loading he. finds that fifty of 
these ties have been culled, 

The prices above mentioned are ample to allow the 
millman a good profit if he were allowed to deliver the 
tie that has always been acceptable to the railroads of 
the country ; viz., a No. 1 common tie. 

Now, in addition to the above, we are notifled that 
the flat price is no longer in effect, and that new prices 
will be given on application to the Southern Pacific. In 
most instances where mills have requested orders they 
have been told that no orders were available; in other 
instances prices $3 lower were quoted. 

All orders for small ties (6x8) were canceled almost 
immediately after being issued, and many mills have 
these ties, which they cut in good faith ayo up on 
their docks and which they can not sell. The Sout ern 
Pacific will not buy them, altho they agreed to and 
issued written orders for them, and no one else is al- 
lowed to buy on the Southern Pacific lines, according 
to the rules of the regional board. 

In other words, they have taken from us all our 
customers except the Southern Pacific Co. and they 
allow the Southern Pacific Co. to shop with us at their 
price and their arbitrary rules of inspection, 

We have closed our mill and it will stay closed until 
such a time as we can operate it at a profit and can 
sell lumber to whom we please. We were compelled to 
discharge fifty men who needed employment and who 
had been with us for long periods, very much to our dis- 
like, but self-preservation compelled us to do so. 

Other mills in western Oregon are having similar 
experiences and are closing every day. 

The Western Oregon Tie & Lumber Association was 
recently formed to try to help the above conditions. 
There are now about 127 mills in this association. At 
the meeting in Albany Feb. 15 it was unanimously 
resolved that we could not endure present conditions; 
that they would bankrupt us, and we therefore resolved 
to close our mills as fast as arrangements could be 
made, and that all would be closed by April 1, 1919. 


Appeal by Resolutions 


The resolutions passed at the Albany meeting 
have been forwarded to the Government officials, to 
the Oregon delegation in Washington and to the 
State legislature now in session, with urgent appeal 
that the method of purchase be altered. 


Following is a copy of the resolutions: 


The Western Oregon Tie & Lumber Association, rep- 
resenting a daily production of approximately 1,500,000 
feet b. m. of ties, at a called meeting held at Albany, 
Ore., Feb. 15, 1919, passed the following resolutions: 

WHeEnrEAS, Prior to the control of the railroads of the 
United States by the United States Government we had 
the broadest possible opportunity of marketing our 
products ; 4. ¢., every railroad of the United States was 
a potential competitor for same and we could sell our 
product to any railroad in the United States. 


WHEREAS, This broad market has now been taken 
from us and we are restricted to the most narrow limit 
in disposing of our ties; 4. e., our market being limited 
to one man, the purchasing agent of the Southern 
Pacific Railroad, on account of regulations of the 
purchasing department of the United States Railroad 
Adminstration prohibiting the purchasing agent of a 
railroad from buying ties from points located on 
another railroad except thru the purchasing agent of 
the railroad on which said ties are produced. 


WHEREAS, Prior to this regulation established by the 
purchasing department of the United States Railroad 
Administration each railroad was permitted to buy ties 
of a grade and quality suitable to its particular needs, 
thereby enabling us .to dispose of all the grades pro- 
duced by us advantageously to ourselves and econom- 
ically to the railroad ; and 


Wuerpas, This has been changed and a theoretical 
grade of ‘ties has been established by the purchasing 
department of the Railroad Administration, necessitat- 
ing our wasting a considerable portion of our product 
in side-cut in order to comply with the unnecessarily 
harsh rule and arbitrary action of individual inspec- 
tors; and ‘ t 

WHeEreEAS, This system is net only causing us severe 
loss in the waste of material but_is an additional and 
unnecessary cost to the railroad thru the employment 
and expenses of unnecessary inspectors’; an 


WHEREAS, We believe that the quality of ties which 

gee satisfactorily the services uired of them 
y the different railroads of the United States prior 
= time of war will perform the same service in the 
uture. « 

Wuenreas, The purchasing department of the United 
States Railroad Administration established a fixed price 
for cross ties and posted notices of such prices in all 
the stations of the railroads in our section; and 


WHEREAS, Representatives of the purchasing depart- 
ment assured us repeatedly that these prices would be 
paid for all the ties which we could produce prior to 
July 1, 1919, thereby encouraging us to expand our 
oe purchase additional equipment, timber etc. ; 
an 

WHenrpas, Now the representatives of the paschesee 
department of said railroad have canceled these prices 
and now advise us that they will not pay the prices 
heretofore promised us, but will negotiate with us in 
the future for ties ; and 


WHenreEas, Said negotiations for our ties are wholly 
in the hands of the purchasing agent of the Southern 
Pacific Railroad, he being able by virtue of his auto- 
cratic authority to reduce the prices below the cost of 
production, we being prohibited’ from combining and 
agreeing upon a price which we will charge for our ties, 











ing 


the 
eal 


jasing 
prices 
prices 
us in 


vholly 
itherD 





Mazcu 1, 1919 





AMERICAN  LUMBERMAN 71 





as such action would be a violation of the Sherman 
Anti-Trust Act; and 


WHEREAS, These conditions and these actions of the 
representatives of the purchasing department of the 
United States Railroad Administration, particularly 
the purchasing agent of the Southern Pacific Railroad, 
on whose line our mills are located, and on whom we 
depend solely for an outlet for our ties, are harmful 
to us and of no benefit to the railroads ; and 


WHEREAS, Under this procedure it is not possible to 
operate our plants and give labor employment; and 


WHEREAS, We, appreciating the unbusinesslike and 
harmful oppression now placed upon our industry, are 
compelled to close our operations not later than April 
1, thereby letting out of employment large numbers of 
men depending upon us for a livelihood and sustenance 
for their families. Now, therefore, be it 


Resolved, That we place these facts before the gov- 
ernor, the senate and house of representatives of the 
State of Oregon, and that a copy be sent to the Oregon 
senators and the Oregon representatives in Washington, 
D. C., and that they be asked to use their influence to 
cancel this present arrangement and to instruct the 
Railroad Administration to allow the different railroads 
of the United States thru their purchasing agents to 
obtain their ties in the same efficient and economical 
manner which they did before the war. Be it further 


Resolved, That a copy of these resolutions be sent 
to Walker D. Hines, director general of the rail- 


roads of the United States, at Washington, and to Mr. 
Henry B. Spencer, chairman of the Central Advisory 
Committee of the United States Railroad Administra- 
tion, at Washington, D. C. 

WESTERN OREGON Tin & LUMBER ASSOCIATION. 


Another matter in this connection ig that with 
the strict inspection of the cross ties the mill has 
been compelled to accumulate large quantities of 
side-cut lumber which enters into competition with 
the product of mills not devoted to the sawing of 
railroad ties. 





STATE FORBIDS FARM CORPORATIONS 


New OrtEAns, La., Feb. 24.—An unexpected 
obstacle has arisen to the development of the cut- 
over land campaign in Mississippi. Farmers from 
Kansas and Nebraska purposed forming a corpora- 
tion to take up about 15,000 or 20,000 acres for 
stock farming, but have advices from the attorney 
general of Mississippi that the holding of land for 
farming or agricultural purposes is forbidden by 
an act passed in 1912, the validity of which has 
been upheld by the supreme court. 

It is felt that when the legislature passed this 
act it was ‘‘gunning’’ for something else, and an 
effort will be made to have the law repealed at the 
next session of the legislature. 





NORTH CAROLINA PINERS HOLD LIVELY MEETING 


RICHMOND, VA., Feb. 24.—The North Carolina 
Pine Association held its monthly meeting here 
Feb. 21, President Camp presiding. The Syleecau 
Manufacturing Co., Rock Hill, 8. C., was elected 
to membership. 

Chairman G, L. Hume, of the cost and value com- 
mittee, emphasized the importance of sending in 
cost reports. He analyzed the December cost 
statement, which showed an increase over Novem- 
ber, and stated that according to the figures some 
of the high cost mills were selling their lumber at 
a loss while others having lower costs were making 
a small profit. 

John M. Gibbs, chairman of the organization com- 
mittee of the proposed Carolina Wood Export 
Corporation which will exploit North Carolina pine 
in foreign countries, outlined the work that had 
been done and asked members who were interested 
to subscribe to the stock. A letter from President 
Keith of the Southern Pine Association invited the 
North Carolina pine people to attend the meeting 
to be held in New Orleans Feb. 25 to 26 to discuss 
the export situation. Mr. Keith proposes one large 
export organization covering the entire southern 
field but the North Carolina men feel that they 
would be lost in the crowd. Several members will 
attend New Orleans and report back. 

W. J. Strobel, traffic manager of the association, 
stated it was the belief that the present high de- 
murrage charges would be returned to a pre-war 
basis very soon. 

L. D. Tanner presented the plan proposed by 
W. M. Ritter of Columbus, Ohio, to the Depart- 
ment of Commerce with a view to stimulating build- 
ing activity. The plan proposes the formation of a 
fair price committee consisting of six members— 
one lumberman, one textile man, one steel man, one 
railroad man and two other members—which would 
confer with representatives of various building in- 
dustries to ascertain what would be a fair selling 
price. This fair price would be given publicity so 
that the public generally would be inspired to be- 
gin building right away, but such price would not 
be considered the price at which manufacturers 
would sell. After considerable discussion the fol- 
lowing motion was made by ©. I. Millard and passed 
unanimously ; 

I move that this association express its sympathy 
with any movement which will stabilize the lumber or 
general business conditions; which will increase the 
consumption of building material ; which will give em- 
Ployment to ‘labor; and which will have the effect of 
restoring confidence and the resumption of normal busi- 
ness. I further move that a committee from this asso- 
ciation be appointed to respond to any call from the 
authorities.at Washington when they are asked for the 
opinion of the lumbermen in this section to the end that 
we may have machinery available so that the committee 
can confer with the authorities or with the other lum- 
bermen in Washington to consider the question. 


The following were appointed as the committee 
called for in the resolution: ©. I. Millard, Nor- 
folk, Va.; Charles Hill, New York, N. Y.; G. L. 
Hume, Suffolk, Va.; R A. Parsley, Wilmington, 
N. C.; RB. L. Montague, Charleston, 8. C. 


F. 8. Spruill, general counsel of the association, 
then made an interesting report on his work at 
Washington in conjunction with Gen. L. C. Boyle 
looking to the amendment of the revenue bill so 
that its provisions would not be unjust to lumber- 
men. He summarized the legislation passed to pro- 
vide machinery by which the lumber interests, so 
badly dealt with and placed in so difficult a situa- 
tion; could have relief without affecting the theory 


upon which the bill is constructed. Amendments 
provide that where the actual capital invested would 
be so inconsiderable compared with what property 
and interests were actually involved as to make the 
income negligible, the commissioner may declare 
the capital invested not upon the basis of the 
money paid in but upon the basis of the property 
employed. The fair value of the property is to be 
determined by fixing the tax in the same ratio to 
the net income of the taxpayer as the average tax 
of some other representative corporation engaged in 
the same line of trade bears to its net income for 
the same period. 

Mr. Spruill was tendered a unanimous rising 
vote of thanks for the good work done by him in 
this connection. In acknowledging the honor he 
took immediate occasion to say that he had been 
aided mightily in securing the results gained by the 
splendid work of Gen. L. C. Boyle, counsel of the 
National association, and that much of the credit 
belonged to Gen. Boyle. A letter from Gen. Boyle 
was read telling of the success of the efforts to 
have various industries represented in a bureau of 
the Treasury Department for the purpose of prop- 
erly applying the revenue bill to these industries. 

President Camp introduced J. M. Pritchard, see- 
retary-manager of the American Hardwood Manu- 
facturers’ Association, Memphis, Tenn., who in an 
interesting manner outlined the work being done 
by his association. 

As a committee on arrangements for the annual 
meeting to be held in Norfolk, Va., March 27, the 
following were named: John M. Gibbs, Guy I. 
Buell, G. L. Cherry. 

Referendum No. 26 issued by the Chamber of 
Commerce of the United States in regard to trust 
legislation was discussed and amendments were 
suggested as to the constitution of the supervising 
body, for the association did not feel that the 
Federal Trade Commission as at present consti- 
tuted properly represented the various business in- 
terests of the country. 

After the adjournment of the meeting dinner was 
served to the members and their guests in the main 
dining room of the Ruegers Hotel. 





MILL MOVES SALES OFFICE TO PORTLAND 


PORTLAND, ORE., Feb. 22.—Portland is more and 
more becoming a sales center for mill concerns of 
southwestern Oregon. One of the latest to move its 
sales office here is the Hart-Wood Lumber Co., of 
San Francisco, where it does a retail yard and 
wholesale business, besides operating vessels in the 
coastwise lumber business. At Raymond on Willapa 
Harbor it operates the Quinault Lumber Co., and 
now the same interests have this week purchased 
the former Creech Bros. mill, that has been oper- 
ated by the Willapa Lumber Co. at Raymond, for 
several years and is known as its Mill ‘‘B.’’ As- 
sociated with the Hart-Wood interests in buying 
this mill are Eugene France and Ben Johnson, lum- 
bermen of Aberdeen, Wash. The latter will man- 
age the plant. Fred Hart, who has managed the 
Hart-Wood interests on Willapa Harbor, is now 
moving to Portland to make his home, and the 
Quinault Lumber Co. will be looked after by his 
nephew, Alfred Hart. The sales office for the rail 
shipping business of the two Hart-Wood mills on 
Willapa Harbor is in the Northwestern Bank Build- 
ing, where Charles E. Sand has charge of the sales, 
He was formerly a member of the Brix-Sand Lum- 
ber Co., Portland, severing his connection with that 








Gregg & Company 
Economists— Engineers 


624 Southern Building 
WASHINGTON, D. C. 


Expert investigation 

of industrial groups 
to determine costs of 
production and distribu- 
tion and other price fac- 
tors, with especial refer- 
ence to Governmental 
regulation of prices. 
Representation of indus- 
tries before Price-Fixing 
Committees, local and 


national. 


NEW YORK KANSAS CITY 


ST. LOUIS 




















Replenishing 
Retail Stocks 


in anticipation of a good Spring business is 
right now the important thing for dealers. 


OUR MIXED ‘fersyouanop. 

portunity at a 
CAR SERVICE times to order 
the items you need most without overstocking. 
Try us on all grades and thicknesses of 


Hemlock, White Pine, Norway, 
Maple, Beech or Birch 


We can work stock to size on short notice and 
insure you high grade planer work 


The Stearns Salt & Lumber Co. 


LUDINGTON, MICH, 








HOTEL. =" 
MARTINIQUE 





BROADWAY 32d & 33d Sts. 
NEW YORK 600 
One Block from Penna. Station. ROOMS 
Baggage Transferred Free. 400 
Equally oetag am for BATHS 
r - . 
E alas <x ‘4 
Business. 
“ Eni t Ra <r 
Bway Siarend From $2 Per Day 
Hudson i ubes. —_—a 





A SPECIALTY : 
155 Pleasant Rooms 
With Private Bath. 


$3 Per Day 


The Martinique Restaurants Are 
Well Known for Good Food 
and Reasonable Prices. 

















: 
| 
} 
| 





72 


AMERICAN 


LUMBERMAN 





Mace 1, 1919 





concern last December. He recently returned from 
a visit to principal lumber markets in the middle 
West and expects soon to go to Atlantic coast lum- 
ber centers. He is an experienced lumber salesman. 
For the last three years J. R. Bertholf has been in 
charge of the cargo and California rail shipment 
buying for the Hart-Wood Lumber Co., with head- 
quarters in Portland. Hereafter he will attend to 
the buying for what eastern wholesaling the com- 
pany does from its new Portland sales office, in ad- 
dition to handling the rail shipments from its two 
mills on Willapa Harbor, with a daily output of 
over 200,000 feet. 
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WHAT THE ASSOCIATIONS HAVE IN PROSPECT 





Inland Empire Forestry Bodies Choose Dates for Annuals—National Wholesalers’ 
Plans Outlined— Readjustment Congress Passes Many Resolutions 





March 4—Tight Stave & Heading Group—Associated 
Cooperage Industries of America, Hotel Statler, St. 
Louis, Mo. 

March 5-6—Northwestern Iowa Retail Lumbermen’s 
Association, Sioux City, lowa,. 

March 7—Oregon Forest Fire Association, 
Hotel, Portland, Ore. 

March 10—Potlatch Timber Protective Association, 
Hutton Building, Spokane, Wash. 

March 11—North Idaho Forestry Association, 
Bullding, Spokane, Wash. 

March 14—New Hampshire Timberland Owners‘ Asso- 
ciation, Y. M. C. A., Berlin, N. H. 

March 19-20—National Wholesale Lumber 
Association, Bellevue-Stratford Hotel, 
phia, Pa. 

March 26—South Dakota Retail Lumber Dealers’ Asso- 
ciation, Sioux Falls, 8. D. 

March 27—North Carolina Pine Association, Norfolk, 
Va. Annual meeting. 


Imperial 


Hutton 


Dealers’ 
Philadel- 


April 8-10—Lumbermen’s Association of Texas, Gal- 
veston, Tex. 

April 14-16—Lumber Congress, Chicago. 

April 16-17—National Lumber Manufacturers’ Asso- 


ciation, Congress Hotel, Chicago. 

April 28—Millwork Cost Informatiun Bureau, Chicago. 

April 24-26—National Foreign Trade Council, Congress 
Hotel, Chicago. 

April 29-80—May 1—Chamber of Commerce of the U. 
8. A., Coliseum, St. Louis, Mo. 

June 19-2Zu—Nativunal Hardwood Lumber Association, 
Congress Hotel, Chicago. 


TIMBERMEN CHANGE MEETING PLACE 

GoruaM, N. H., Feb. 24.—W. H. Morrison, sec- 
retary-treasurer of the New Hampshire Timberland 
Owners’ Association, advises that the meeting 
place for the March convention has been changed. 
in the AMERICAN LUMBERMAN of Dec. 21 it was 
announced that the meeting would be held in 
Gorham sometime in March. ‘The meeting has, how- 
ever, been definitely arranged for March 14 in the 
Y. M. C. A. Building, Berlin, N. H. Mr. Morrison 
is not yet in a position to give details of the pro- 
gram. 


IDAHO ASSOCIATIONS ANNOUNCE DATES 

PoruarcH, IpaHo, Feb. 22.—W. D. Humiston, 
secretary and treasurer, announces that the annual 
meeting of the North Idaho Forestry Association 
will be held in the Hutton Building, Spokane, 
Wash., on March 11, to elect a board ot trustees and 
officers for the coming year; and that the Pot- 
latch Timber Protective Association, of which he 
is also secretary and treasurer, will hold its annual 
on March 10 in the same rooms, the business being 
to elect officers and a board of directors and have 
a preliminary discussion of fire plans for the 
coming season. 


CALLS MEETING OF COOPERAGE MEN 


Sr. Louis, Mo., Feb. 24.—Secretary V. W. Krafft 
announces that the tight stave and 1eading group 
of the Associated Cooperage Industries of Amer- 
ica will hold its next annual meeting at Hotel 
Statler, St. Louis, March 4. He points out that 
it is only thru codperation that the industry can 
successfully cope with the problems of the imme- 
diate future. 

A recent bulletin stated that the association 
favors a revision of the existing high demurrage 
scale and the restoration of the charges in effect 
prior to Feb. 10, 1918, and that this matter will 
be followed vigorously with a view to securing 
favorable action. 

A census of cooperage stock production for the 
last six months of 1918, along the same lines as 
the one recently completed, is now under way by 
the forest service section of the Department of 
Agriculture in connection with the association. 
Mr. Krafft said that the census for the first six 
months had proved of great value to the industry. 











WHOLESALE LUMBER DEALERS TO MEET 


New York, Feb. 24.—The National Wholesale 
Lumber Dealers’ Association will hold its twenty- 
seventh annual meeting at the Bellevue-Stratford 
Hotel, Philadelphia, on March 19 and 20. This 
bids fair to be the largest convention in the his- 
tory of the organization. The committee met in 
Philadelphia last week and announced that it would 
soon be ready to announce the speakers who will 
appear on the business and the banquet programs. 
The convention will begin promptly at 10 a. m.,, 
Wednesday, March 19. 

On Wednesday evening the members and dele- 
gates will be entertained at a smoker given by the 
Philadelphia Wholesale Lumber Dealers’ Associa- 
tion. The banquet will be held Thursday evening 
in the Bellevue-Stratford Hotel. As usual, the 
ladies will be invited to attend the banquet. The 
officials of the association report the largest mem- 
bership in its history, and indications point to a 
large attendance at the convention. 

The following are members of the committee in 


charge of the meeting and banquet: H. F. Taylor, 
Buffalo; J. W. McClure, Memphis; M. E. Preisch, 
North Tonawanda; F. R. Babcock, Pittsburgh; 
G. C. Edwards, Ottawa, Ont.; B. C. Currie, Phila- 
delphia; T. B. Hammer, Philadelphia; J. Randall 
Williams, jr., Philadelphia; and E. F. Perry, 
secretary, New York. 


LUMBERMEN’S WEEKLY LUNCHEON 


Sr. Louis, Mo., Feb. 25.—The Rev. Wallace 
Mertin Short, pastor of the Central (Independent) 
Church and mayor of Sioux City, Iowa, was the 
speaker at the regular weekly luncheon meeting of 
the lumbermen of St. Louis at American Annex 
Hotel today, speaking on the ‘‘League of Na- 
tions.’’ Reece 8S. Price was chairman, and his 
assistants were J. W. Thompson and EK. J. Kell. 

The secretary of the exchange was instructed to 
send a letter to Thomas C. Whitmarsh, president 
of the Lumbermen’s Exchange, expressing the re- 
gret of the lumbermen at his illness and hoping 
for his speedy recovery. R. M. Morriss was elected 
chairman for the meeting next Tuesday. 


~ 


PASSES RECONSTRUCTION RESOLUTIONS 


Omauna, NEB., Feb. 23.—Two thousand delegates 
from twenty-two States west of the Mississippi 
River, in session at the Trans-Mississippi Readjust- 
ment Congress in Omaha last week, sifted down the 
opinion of the twenty sectional meetings of the 
various industries, and at the end of a three days’ 
session came out with eighteen clear-cut and definite 
resolutions which will be spread on the records. 

These resolutions endorsed the principle of a 
league of nations; urged State and national gov- 
ernments to set in motion all building projects, and 
construction work; recommended that the Gov- 
ernment prepare the arid lands for farming before 
attempting to put returned soldiers on such farms; 
advised immediate conference between capital and 
labor to arrive at a settlement of differences; op- 
posed Government ownership and contro! of rail- 
roads; advocated development of deep waterways 
down the Mississippi and Missouri rivers to the port 
of New Orleans; opposed the taking over by the 
Government of any lines of business built up or 
maintained by private initiative; recommended that 
the Government thru its own agencies arrange to 
market all the wheat of the 1919 crop and in so do- 
ing keep absolute faith with the farmers in the 
promise of a fixed price until June, 1920; urged 
the Government to protect the industries that came 
into being as war necessities; asked for the ea 
tablishment of a national chamber of agriculture, 
and recommended that the Federal Government 
give such a chamber the same recognition that is 
given the Chamber of Commerce of the United 
States; urged early development of the water pow- 
er on the public domain; recommended rigid Fed- 
eral and State laws against blue skying; requested 
readjustment of freight differentials; asked fair 
treatment for public utilities; recommended the 
Federal Government be put on a budget plan; 
asked extension of the Americanization campaign; 
and vigorously demanded that the State and na- 
tional governments suppress I. W. W. and Bol- 
shevik ‘agitation. 


NEW ASSOCIATION NAMES COMMITTEES 
MEMPHIS, TENN., Feb. 25.—Following are the 
committees of the Rotary Cut Box Lumber Manu- 
facturers’ Association, which was formed at New 
Orleans Feb. 18 and which will be affiliated with 
the American Hardwood Manufacturers’ Associa- 
tion, Memphis, as announced today by John M. 
Pritchard, secretary-manager of the latter: 


Governing committee—E. B. Martin, Martin Veneer 
Co., Pascagoula, Miss., chairman; J Overstreet, 
Beaumont Veneer Works, Beaumont, Miss.; W. T. 
Neal, Neal Veneer Co., Brewton, Ala.; T. J. Morris, 
Anderson-Tully Co., Memphis ; Paul Danner, Danner 
Veneer Co., Mobile, Ala. 

Inspection rules committee—T. J. Morris, Anderson- 
Tully Co., Memphis, chairman; John Miller, T. RB. 
Miller Co., Brewton, Ala. ; Paul Danner, Danner Veneer 
Co., Mobile, Ala.; W. F. Price, Price Veneer Co., Colum- 
bus, Miss. ; G. Martin, Martin Veneer Co., Brewton, 
Ala. It is announced in connection with the appoint- 
ment of this committee that it will, for the present, 
act on the sales code, 

Costs and statistics committee—D. B. Hayes, Mc 
David Veneer Co., Brewton, Ala., chairman ; Jeff Griffis, 
Griffis Veneer Co., Beaumont, ‘Miss. ; W. B. Morgan, 
Morgan Veneer Co., Pine Bluff, Ark. 

Membership committee—W. T. Neal, Neal Veneer 
Co., Brewton, Ala,, chairman; John Lindsey, jr., 
John Lindsey Co., Laurel, Miss.; W. B. Morgan, Mor- 
gan Veneer Co., Pine Bluff, Ark.; J. H. Overstreet, 
Beaumont Veneer Works, Beaumont, Miss. ; A. I. Burk- 
halter, Union Veneer Co., Union, Miss. 


Mr. Pritchard himself attended this meeting and 
it is announced that the details of the work of the 
newly organized body will be handled thru a de 
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partment of the American Hardwood Manufactur- 
ers’ Association, just as in the case of the com- 
mercial rotary veneer department. This arrange- 
ment brings seventeen new members into the Amer- 
ican Hardwood Manufacturers’ Association and, 
together with the nine walnut members and others 
recently acquired, makes the total new members 
gained since the recent annual approximately 
thirty. 


PUSH NEW ROAD THRU HARDWOOD FIELD 


WHITESBURG, Ky., Feb. 26.—Extensive hard- 
wood interests of the Kentucky River and Big 
Sandy hardwood field met in Pikeville, Pike Co., 
Monday, Feb. 24, and organized the Big Sandy 
and Old Dominion Highway Association with a 
large membership. The new association will push 
for the construction of the Big Sandy thorofare 
which is to run from a point near Jenkins on the 
Virginia border line thru Pike, Floyd, Johnson and 
Lawrence counties—an extensively rich hardwood 
field—to Ashland, Ky., on the Ohio River, a dis- 
tance of about 125 miles, It is expected that the 
new highway will be started this year. Congress- 
man John W. Langley, of the tenth district, a 
good roads enthusiast, was the principal speaker 
in the meeting. He promised Federal aid and has 
already introduced a measure before Congress 
asking for several million dollars for the work. 
Congressmen Langley is an extensive hardwood 
timber land owner along the route of the im- 
portant proposed highway. 








BOX MEN RETAIN THEIR OFFICERS 


SAN FRANCISCO, CAL., Feb, 22.—No changes were 
made in the personnel of the California Pine Box 
Distributers as a result of the recent annual meet- 
ing held at the offices in the First National Bank 
Building, this city. O. C. Haslett is president and 
H. W. Templeman secretary-treasurer. 

A good showing was made during the last year. 
An increased production of shook during February 
was reported. A continued good demand for or- 
ange boxes is expected. There will be a good crop 
despite the frost damage, which was overestimated 
in the early reports. 





ASSOCIATION PLANS FOR FOREIGN TRADE 


OsHKOSH, WiIs., Feb. 24.—O. T. Swan, secre- 
tary of the Northern Hemlock & Hardwood Manu- 
facturers’ Association, and C. A. Bigelow, of Bay 
City, Mich., have just returned from an east- 
ern trip during which they had an extended con- 
ference with Roy Jones prior to his departure for 
Europe to make an investigation of trade condi- 
tions there. 

At Washington Messrs. Swan and Bigelow had 
a@ conference with the Department of Commerce 
and thru its codperation will secure the services 
of men capable of translating the selling literature 
of the association into foreign languayes, They 
also had a conference with officials of the National 
City Bank of New York in regard to making ar- 
rangements with correspondents in foreign coun- 
tries to expedite the handling of credits. 

Secretary Swan and C. A. Goodman, of Marin- 
ette, Wis., went to Washington recently to confer 
with Federal officials as to the disposition of sur- 
plus stocks but to their surprise found that there 
was no more on hand than would be found in a 
medium sized yard. It was agreed, however, that 
the association would name a committee to confer 
with the Government as to market prices and sales 
conditions. 





STANDARDIZING WAGON MAKING 


Lumber manufacturers and dealers supplying 
farm wagon manufacturers will be interested in a 
pamphlet just issued by the farm wagon depart- 
ment of the National Implement & Vehicle Asso- 
ciation, 76 West Monroe Street, Chicago. As the 
standardized wagon is a national proposition there 
naturally arise many questions as to the details of 
the changes in the various States. This essential 
information is fully given in the booklet, which also 
contains a list of the manufacturers who have 
adopted the standard track and box widths and 
are now engaged in producing wagons in accord- 
ance with the new specifications. 


~_—~ 


CHOSEN FIELD AGENT 

Mempuis, TENN., Feb. 25.—F. D. Beneke, sec- 
retary of the Southern Alluvial Land Association, 
today announced that V. M. Carroll had been 
chosen as field agent of this organization. He 
will take up his duties March 1. Mr. Carroll hails 
from Sedalia, Mo., where he learned the news- 
paper game. Since leaving that town, he has served 
on the staff of the big dailies in Kansas City, 
Memphis and New Orleans, and has likewise filled 
the position of night manager of the Associated 
Press at the last two points named. He has a work- 
ing knowledge of agriculture and is very familiar 
with drainage and with the building of good roads. 
His father was for some years commissioner of 
immigration for Missouri and Mr. Carroll is there- 





fore familiar with immigration problems and with 
the handling of immigrants. 

The position of field secretary has been vacant 
for more than a year, ever since Victor Schoffel- 
meyer left Memphis to become identified with a 
prominent farm paper in Texas. 

Mr. Beneke, who was recently selected to suc- 
ceed F, E, Stonebraker as secretary of the asso- 
ciation, entered upon his new duties yesterday 
and is enthusiastic over the outlook, especially in 
view of the splendid assistance he will have trom 
Mr, Carroll. 


LOYAL LEGION ACTIVITIES 


PORTLAND, ORE., Feb. 22.—P. L. Abbey, secre- 
tary-manager of the Loyal Legion of Loggers and 
Lumbermen, with oftices in the Yeon Building, 
states that reorganization is going along splendidly. 
Reports from all districts indicated that at least 
30,000 men have signed up for the new organization 
and that operators who produce up to approxi- 
mately 80 percent of the total production have 
indicated willingness to afliliate. This survey 
covers Oregon, Washington and western Iduho. 
“*#rom all we can see now,’’ said Mr. Abbey, who 
recently left the spruce production service as 
major, ‘‘we think that within sixty days we shall 
have the entire industry reorganized. The mills 
in Portland are ali coming in and the men are 
coming in 100 percent strong. In Tacoma we have 
reorganized seventeen out of nineteen mills. In 
Seattle our work has been a little slow because of 
the strikes in the ship building industry and the 
general strike, but the work is now progressing 
nicely, The Inland Empire is coming in strong.’’ 

It is intended to resume publication of the 
monthly Bulletin shortly. Gen. Brice P. Disque, 
who is president of the legion, has just returned 
from a trip to Washington. 








HARDWOOD TRAFFIC ASSOCIATION NOTES 


MEMPHIS, TENN., Feb. 25.—J. H. Townshend, 
secretary-manager of the Southern Hardwood Traf- 
fic Association, is in Louisiana, where he has gone 
for the double purpose of opening the branch 
offices of the association at Alexandria for tne 
benefit of members of this body in Louisiana and 
Texas and of looking into the shipping situation 
as affecting the movement overseas of hardwood 
lumber and forest products. 

A. C. Bowen, who recently received honorable 
discharge as first lieutenant and who has been 
at headquarters of the association here for the 
last few weeks, is being installed as district man- 
ager of the Alexandria offices. He brings to his 
work a wide experience in the handling of traffic 
and transportation problems. 

The association is working out plans for the 
early establishment of its export booking depart- 
ment and will soon announce the appointment 
of a representative of this organization at New 
Orleans who will be charged with looking after 
rates, bookings, forwardings and charters for mem- 
bers of the association as well as with doing every- 
thing in his power to facilitate overseas movement 
of these commodities. There is very little ocean 
freight room at the moment but, as soon as more 
is available, this representative will be appointed. 
Mr. Townshend is seeking information now as to 
the shipping outlook for exports. 





YELLOW PINERS CONFER AT ANNUAL 


Boston, Mass., Feb. 25.—Optimism was the 
keynote of the annual meeting of the New England 
Yellow Pine Dealers’ Association, held here today 
at the Copley-Plaza Hotel. Representatives of the 
leading firms thruout New England after enjoy- 
ing a good luncheon cnthangel ideas concerning 
the future and optimism was shown by all those 
present. 

The members commented on the fact that lumber 
prices were now higher in some localities than they 
were under Government control and the opinion 
was expressed that those who expected to use large 
quantities of materials for construction work would 
gain nothing by putting off the purchase of their 
lumber. Members realized that the big item in 
building operations is labor. It was the consen- 
sus that large building operations would soon be 
renewed, so instead of looking back upon what has 
been an unhappy period from a business standpoint 
the dealers look to the future with hope. It was 
generally felt that members had about all the stock 
they wanted and were in a waiting position to see 
what the other fellow was going to do about buy- 


ing. 

The following officers were elected for the com- 
ing year: 

President—Edmund Wood, Green & Wood, New Bed- 
ford, Mass. 

Vice president—Frank P. Hutchins, P. 8. Hutchins 
Co., Boston, Mass, 

Secretary and treasurer—James A. Potter, James A. 
Potter & Co., Providence, R. I 

The Southern Pine Association, of New Orleans, 
was represented by P. M. Lanehart, New York 
representative of Eastman, Gardiner & Co., Laurel, 
Miss. 





CHOICE 


Birch and Maple 


10 cars 4/4 No. | Com. & Btr. Birch 


Common Birch 
Cammon Birch 


Dry Stock—A 1 Service 


Brooks & Ross Lumber Co. 


SCHOFIELD, WIS. 
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White Pine 


We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops and_ Selects 


All our stock is cut from virgin 
Wisconsin White Pine Timber and 
is of a very soft texture. Shop Lum- 
ber and Factory Selects are our 
Specialties. 


We solicit your business 


Rust-Owen Lumber 


DRUMMOND, WISCONSIN 











Co. 








The Quality and Service of 


Northland’s Pine 
Cannot Be Equaled 


With an annual production of 125,000,000 Feet, 
we always have plenty of Stock on hand to 
fill your orders at once, and it is always of 
the Highest Quality. 


NORTHLAND PINE COMPANY 
MINNEAPOLIS, MINN. 









Collections by Retail Lumber Dealers * 2°ti%5 


by subscribers to the American Lumberman, giving their 

views on the best way to handle the accounts of a retail 

lumber business. These letters offer many excellent 

ideas, and it will well repay any retail lumber dealer to 

read them carefully. Fifteen cents, postpaid. 
Publisher 431 So. 


St., Chicage 
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AMERICAN LUMBER & MFG. CO, 


PITTSBURGH, PA. 


WHITE PINE 


Our Silver White Pine is a real Cork Pine substi- 
tute for planing Mill and Pattern Work, Etc. 


At our various mill connections we own and 
carry large stock of 


idaho White Pine. 
CaliforniaWhite Pine also Sugar Pine. 
Michigan and Minn. White Pine. 


Also 
YELLOW PINE and HARDWOODS. 


Our new mill at Lenox, Ky., Is now operating. 
Also our new mill at Florala, Ala. and Paxton, Fla. 


White Pine 
OREGON STOCKS 


LONG and SHORT LEAF 


Yellow Pine 


















IDAHO 








ALSO 
WM. SCHUETTE & CO. 


Pittsburgh, Pa. New York, N. Y. 
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West Penn Lumber Co. | 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


= 

Fe 
PITTSBURGH, PA. | 
NN 
GET OUR 


PRICES ON BOX LUMBER 


Cypress, Hemlock, Spruce and White Pine 


B. W. Cross Lumber Co. pit suindi' Ba. 
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SICAL OAT 

















William Whitmer & Sons 


Incorporated 
1806-8 Finance Building, PHILADELPHIA 
—Manufacturers and Wholesalers— 
SPRUCE, WHITE PINE 
AND HEMLOCK 


LONG and SHORT LEAF PINE and HARDWOODS 











ROUGH AND DRESSED 
FRAMING, ROOFERS AND FACTORY 
FLOORING A SPECIALTY 


Hallowell & Souder, ADELPHIA 


PHILADELPHIA, PA. 








Remember 





Our Southern buyer personally inspects our 
shipments in 


Longleaf and Shortleaf 


YELLOW PINE 


All up-to-grade stock with quick service. 


OWEN M. BRUNER COMPANY 
Wholesale Lumber Merchants 
Colonial Trust Bldg., PHILADELPHIA, PA. 











THE WOODS contains the best work of The Lumber: 
man Poet,’’ including ‘ Na 

By Douglas Malloch now America’s most widely quoted poem 

No lumberman’s library is complete without one. Price, postpald, $1. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


ASSOCIATION ACTIVITIES RECORDED IN BRIEF 





St. Louis Exchange Joins National Retailers—Tuscaloosa Lumbermen Organize 
a Club —Alexandria Lumbermen Optimistic 





LUMBERMEN’S CLUB TO ENTERTAIN 


EvANSVILLE, IND., Feb. 24.—At the next month- 
ly meeting of the Evansville Lumbermen’s Club, 
which will be held at the New Hotel McCurdy on 
Tuesday night, March 11, arrangements will be 
made for an entertainment for the members and 
their families. J. C. Greer is chairman of the en- 
tertainment committee. It is planned that in- 
stead of having the regular monthly meeting of 
the club on Tuesday night, April 8, a banquet will 
be given at the New Hotel McCurdy, after which 
the party will attend a local theater. The April 
entertainment will not take the place of the regular 
summer outing that will be given on an Ohio River 
steamer in June. 


SEATTLE BODY REORGANIZES 


SearTLE, WasuH., Feb. 22.—The Metropolitan 
Club, the membership of which is largely made up 
of lumbermen, has reorganized and taken over 
new quarters on the eleventh floor of the Henry 
Building. At the election this week these officers 
were elected: 

President—Fred H. Gilman, of the AMERICAN LUM- 
BERMAN. 

Vice president—Timothy Jerome, Merrill & Ring 
Lumber Co. 

Secretary—Lester Turner, jr,, insurance, James H. 
de Veuve Co. 

Directors, one year—L. L. Brown, Western Electric 
5 ee eS Jennings, Ocean Lumber Co.; A. A. Prince, 
Northwestern Fruit Exchange. 

Directors, two years—J. S. Burch, White Sewing 
Machine Co.; Roy A. Dailey, Pacific Coast Shippers 
Association; 8. L. Johnson, Washington Cedar & Fir 
Products Co. 


DOUGLAS FIR CLUB MEETS 


San Francisco, CAL., Feb. 22.—The Douglas Fir 
Club held a@ meeting last Tuesday, President 
Charles E. Huddart occupying the chair. It was 
reported that northern prices were holding firm 
on good eastern business. Sales Manager Preston 
of the North Bend Mill & Lumber Co. was the 
guest of honor and talked on lumber manufacturing 
conditions in the Coos Bay district. The consensus 
seemed to be that fir business was quiet in this 
market, but prices are well maintained on the 
grades for which there is a demand. 











ALABAMA CLUB ORGANIZED 
TuscaLoosa, ALA, Feb, 24.—At a meeting held 


‘on Tuesday, Feb. 18, it was decided to organize a 


club of Tuscaloosa lumbermen. About twenty-five 
were present. The committee appointed to draft a 
constitution consists of Dr. R. L. Hughes, H. B. 
Wood, ©. C. Harman, 8. G. Clarkhuff and George 
W. Phalin. The organization of this club grew 
out of a Hoo-Hoo concatenation held. in this city 
recently. This concatenation demonstrated the 
value of an organization that would get the lumber- 
men together for discussion of business and for a 
social good time. The new organization plans to 
employ a secretary. The matter of more strict 
grading and the filling of orders completely up to 
specifications will be considered by this club. 





EXOHANGE JOINS RETAILERS IN A BODY 


Sr. Louis, Mo., Feb. 25.—The St. Louis Lumber 
Trade Exchange (Retailers) with a membership of 
twenty-four, has joined the National Retail Lum- 
ber Dealers’ Association in a body. This action 
was taken at a recent meeting of the exchange, and 
is the result of a pledge of a 100 percent member- 
ship, which was given to President John A. Comer- 
ford and other members of the executive committee, 
when they met in St. Louis on Feb. 14. The mem- 
bers of the committee came to St. Louis to ‘‘sell’’ 
their organization to the St. Louis association. 





EXCHANGE DISCUSSES LABOR PROBLEM 

BurFa.o, N. Y., Feb. 26.—At the informal meet- 
ing of the Buffalo Lumber Exchange last Satur- 
day the members took up the labor situation. As 
yard owners and non-yard owners were present, and 
some who are given credit for slight Socialist 
leanings, the discussion was approached from 
several sides. One large yard dealer reported that 


*he had made a success during the last year by giv- 


ing to all his employees a generous bonus, on con- 
dition of their working well, remaining thru the 
year, and not striking. He has done this in the 
face of predictions of his neighbor yard owners 
that it would not succeed. Another dealer announced 
that he had gone a step further by throwing his 
books open to the inspection of his employees, so 
that anyone could discover how much profit the 
concern was making. All were then invited to buy 
stock in the enterprise and the plan is to divide 
the profits at the end of the year. 


A member of another business concern, which 
employs a large amount of labor, when spoken to 
about this latter plan, shook his head. Pure profit 
sharing, he said, was a failure unless liberal profits 
could be assured every year, for the employee was 
not able to face a loss or to get on when profits 
were small. 


EXCHANGE MEMBERS ARE OPTIMISTIC 


NEw OrLEANS, La., Feb. 24.—At a meeting held 
in the Grunewald Hotel today of the Alexandria 
Lumbermen’s Exchange the members present al- 
most as a unit declared that manufacturing con- 
ditions continued very unfavorable, that stocks are 
below normal and production, too, is below normal. 
While there has been no marked increase in de- 
mand as yet a gradual improvement is being shown 
and all look confidently for a busy year. Prices 
hold nrm with a tendency to greater strength. It 
was decided to continue the work of the exchange 
on the same basis as it has been conducted and it 
will continue to provide the statistical information 
to its members that is of great value in helping 
them to judge general market conditions. ~ D 
Foote, sales manager of the Enterprise Lumber 
Co., of Alexandria, was elected chairman to suc- 
ceed A. G. Barnhart. E. P. Mallam will continue 
to serve the exchange as secretary. 








LUMBER EXCHANGE MANAGER RESIGNS 


St. Louis, Mo., Feb. 25.—O. N. Pier has re- 
signed as manager of the East Side Lumber Trade 
Exchange, which position he has held since the 
exchange was organized in May, to become con- 
nected with the EK. C. Robinson Lumber Co., which 
owns a chain of line yards in Missouri and Illinois. 
Mr. Pier was formerly with the Fidelity Lumber 
& Supply Co., also a line-yard concern. The ex- 
change is composed of concerns operating yards in 
Kast St. Louis and nearby Illinois towns. 





MEMPHIANS HOLD A SOCIAL FUNCTION 

MEMPHIS, TENN., Feb. 25.—More than four hun- 
dred members of the Lumbermen’s Club, their 
wives, sweethearts and friends attended the ban- 
quet given by that organization at the Hotel Gay- 
oso last Friday night. This was the most impor- 
tant social function tendered by the lumbermen of 
Memphis since before the entrance of the United 
States into the war and it was a brilliant one. 

The entertainment program was rendered alto- 
gether by local talent but it was none the less 
excellent on this account. A number of vocal and 
instrumental selections were rendered and there 
were two dancing numbers by children that brought 
prolonged applause. 

The only address was that made by Charles J. 
Haase, head of the farm development bureau com- 
mittee of the Chamber of Commerce, who told the 
lumbermen, now that victory had been won, that 
it was up to them to take serious part in the move- 
ment looking to the improvement of remuneration 
for labor and the conditions under which the labor- 
ing man works. He believed that this was the 
most important problem confronting them and 
suggested that a solution might be found in estab- 
lishing close personal touch of employers with the 
men who are in their employ. 

After 11 o’clock, when the dinner had been 
served and the entertainment program had been 
arranged, the members of the club and their guests 
repaired to the ballroom, where dancing was en- 
joyed until a very late hour. 





CONCATENATION AT MEMPHIS 


Sr. Louis, Mo., Feb. 24.—Reports have been re- 
ceived at the office of Secretary-treasurer E. D. 
Tennant, of the Concatenated Order of Hoo-Hoo, of 
a concatenation at Memphis, Tenn., on Feb. 20 in 
connection with the meeting of the Southern Retail 
Lumber Dealers’ Association. The officers in 
charge follow: 


Snark—M. M. Elledge. 

Senior Hoo-Hoo—R. D. Tennant. 
Junior Hoo-Hoo—Max Sondheimer. 
Bojum—J. D. pa i. 
Scrivenoter—Lee EK. Glass. 
Jabberwock—R. A. Taylor. 
Custocatian—C, H. Stevens. 
Arcanoper—J. P. Matthews, 
Gurdon—L. B, Anderson. 


The candidates were: 


William Burton Ellis, salesman and estimator for 
Dee Lumber Co., Memphis, Tenn.; Robert McAdoo, 
mages salesman for Carr-Trombley Manufacturing 
Co., of St. Louis, Paris, Tenn.; John Wickliffe Robin- 
son, sales manager of Robinson Land & Lumber Co., 
Chicora, Miss.; Joseph Foweler Rogers, salesman for 


Finkbine Lumber Co., Jackson, Miss., Chisca Hotel, 

Memphis, Tenn.; Thomas Cleland Shaw, secretary of 
D. S. Pate Lumber Co., Columbus, Miss.; William A. 

—s salesman for Memphis Lumber Co., Memphis, 
enn. 
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| THE LUMBERMAN POET 








FRIENDSHIPS 


There are friendships pledged 
In the goblet edged 

With the gold of fortune’s day; 
There are friendships sworn 
In the breaking morn 

Of a night that you sang away; 
There are friendships fine 
That are pledged in wine 

When the sky is blue and fair— 
But the friendship true 
Is the friendship you 

Never think to have to swear. 


There are friendships fond 
That will last beyond 
Just a night or day or year, 
That will love us on 
Till the final dawn 
And will share of the final tear. 
And we need not seek 
Of our love to speak 
As the trail of life we go, 
We need not tell 
That we love them well— 
For we know that our love they know. 





BETWEEN TRAINS 

MILWAUKEE, WISs., Feb. 20.—All of the sessions 
of the twenty-ninth annual convention of the Wis- 
consin Retail Lumbermen’s Association in Milwau- 
kee this week were opened with community singing 
led by Frederick Carberry. Mr. Carberry has a 
nice young tenor and he thinks that all the rest of 
us have a fivor at least. So he taught us to vol- 
plane vocally and to sing ‘‘ The Long, Long Trail’’ 
and to hold the note on that word ‘‘trail’’ as long 
as we have to hold some of the notes that the 
farmers give us for a barnbill. Also he put a lot 
of zip into the singing of ‘‘Good Morning, Mr. 
Zip’’ and such like. Mr. Carberry made one sug- 
gestion to us: in his best evangelical manner he 
appealed to us to go home and promote community 
singing in our own communities. Not a bad idea, 
altho we would hate to hear the singing of some 
communities if they were taught to sing by some 
of us retailers. 

But something has to be done for the cause of 
music in this country. The nation is going dry 
next July, or January, or some time, and the bar- 
bershop chord will be lost to the ages if something 
isn’t done and speedily. Who is going to lead us 
in singing ‘‘Sweet Adeline’’ and ‘‘Around Her 
Neck She Wore a Yellow Ribbon’’ after the blue 
ribbon has become a thing of the past? We fear 
that after July (or January) the traveling sales- 
men are going to lose the power of song and we 
won’t have anything to depend on but our grand 
opera singers. We wish to suggest that the phono- 
graph companies should make a record of some of 
our salesmen singing at their best before the melo- 
dies they have been wont to warble are lost to 
posterity forever. 

This was a very successful convention, and we 
have the verbal testimonials of a large number of 
persons who attended in proof of it. For a large 
number of persons did attend. The program fol- 
lowed the idea prevalent in retail lumber conven- 
tions this winter and touched more or less on the 
gentle art of farming. It was pointed out to us 
by Mr. Wagers (who seems to be a good bet) and 
others that if we can sell the farmer silos we can 
also sell him drain tile and limestone and similar 
things. Of course, first we will have to study up on 
agriculture a little so we can distinguish between 
a flock of Holsteins and a covy of Chester Whites 
and so we can talk with the farmer intelligently. 
In fact, we ought to know as much about farming as 
the farmer thinks he knows about lumber. The 
farmer with his $2.26 wheat and his $500 auto- 
mobile has become a person of great consequence 
in the community. If the Bolsheviki are trying to 
get after the capitalist class they better leave the 
large cities and get out in the State where the 
capitalistic class is. 

Speaking of the Bolsheviki, they got a good deal 
of deserved publicity from speakers at the conven- 
tion. Somebody was always talking about the 
spirit of unrest, which is no new thing in this 
country, as anybody who has ever slept in a Wis- 
consin lumber camp can testify. Personally we 
put the Bolsheviki in the same category with the 
other creatures who used to furnish unrest in the 
past. 

Mr. Pollay’s remedy was to give everybody a 
job, but we know a lot of Bolsheviki who, if they 
thought that was what they were going to get, 
would be more restless than ever. But there are 
a lot of serious-minded workingmen who are doing 
a lot of serious thinking, and, personally speaking, 
we don’t entirely agree with Mr, Pollay that what 


the American workingman wants is a cracker. He 
just wants to make sure, in the first place, that we 
capitalists are dealing from the top of the deck, 
and to get all he can, in the second place—this be- 
ing considerable of a desire with all of us. Any- 
way, Mr. Pollay said that everything would be all 
right in from three to six months. 

Speaking personally again, we didn’t enthuse so 
much over the proposition to start a lot of public 
building (for our taxes are coming due in April 
again) but we are with him strong on the proposi- 
tion to encourage home building. A home is an 
anchor for a workingman to tie to that will keep 
him from being carried away by a lot of these cur- 
rents that are flowing over here from Europe and 
threatening to jimmy our industrial progress. 

We learned from Lawyer Drought that there was 
one class in Wisconsin that was not out of em- 
ployment, anyway. That is the legislators. They 
have introduced about 1,200 bills already at Madi- 
son, and the job of public printer this year ought 
to pay a nice dividend. A legislature is a grand 
good thing; it puts our orators all in one place 
talking to each other instead of letting them run 
loose around the State talking to people who might 
be influenced by what they say. If you have a man 
in your midst who considers himself a man with a 
message we don’t know any better way you can 
serve the community than to intern him in the legis- 
lature. He may pass a lot of laws, but you needn’t 
worry about that, because the supreme court will 
declare them unconstitutional, anyway. The ora- 
tor will then have spent a pleasant winter and no 
harm done. 

Would that we had the space, or the nerve, to 
mention all those present. Mr, C. W. Molin, of 
Wells, received as usual. Bob Blackburn was in 
and around, and Paul Bushong, of Gladstone, about. 
In fact, all the mills up this way and north, west 
and south of here were ably represented, and there 
were exhibits of everything under the sun but 
mostly open-handed hospitality. A hundred ladies 
attended the convention and held a little conven- 
tion of their own. We don’t know what they talked 
about, or whom. 

At the close of the retailers’ meeting suitable 
resolutions were adopted. If there was any great 
enthusiasm over the Government ownership of rail- 
roads it wasn’t observable from where we sat. A 
resolution was adopted suggesting that the railroads 
be handed back to the stockholders and may the 
Lord have mercy on their souls. The committee 
refused to report out two resolutions—one on the 
subject of woman’s suffrage and the other on pro- 
hibition. The committee thought that if the Gov- 
ernment would give up trying to run the railroads 
the prohibition question would take care of itself. 

Next week, with the assistance of the New York 
Central Railroad, we shall write you from Newark, 
N. J., and New Haven, Conn. 





RANDOM 

Some dealers hang out their shingle but never 
hang out their lumber. 

This year’s winter convinces us that the kaiser 
was responsible for last’s. 

The I. W. W. are the fellows who want to put 
the ‘‘mob’’ in ‘‘demobilization.’’ 

We predict that the present hesitation in the 
lumber business will soon be followed by the fox- 
trot. 

The only people opposed to public ownership 
of railroads seem to be the railroads and the 
public. 

The kaiser said he would stand no nonsense 
from the United States after the war, and he 
isn’t getting much. 

There are $100,000,000 worth of schoolhouses 
that ought to be erected, and if our present Presi- 
dent can’t put it over who in the world can? 

It will be a great day when the farmer learns 
that the retail lumberman is engaged in the busi- 
ness of selling lumber and that the bank is the 
place to borrow money. 

They say that women buy 85 percent of the 
goods that are sold in this country, and some- 
times when your wife comes back from a shop- 
ping tour you decide that she has. 

It has been proved that it is possible to put 
the retail lumber business on a cash basis. But 
there has never been a man yet wise enough to 
devise a successful way to put it on a half-cash 
basis. fs 
In order to encourage slower eating and better 
mastication it is proposed to permit lumberjacks 
to talk at table. If they do, and the straw-boss 
will stick around, he will psobably hear something 
to his disadvantage. 


ARKANSAS HARDWOODS 


A Dependable 
Brand 


is what every dealer w today— 
lependablefor quality, millwork and 

grading. Like hundreds of other 
ealers, you too will find 


Dixie Brand Flooring 
Moulding, Casing, Base, Etc. 


| th niform 
quality, Hesdwoods ere our epec- 
ialty. Try us next time. 





Write us for copy of our new booklet on Oak 
Flooring which will be mailed free of charge. 


Bliss-Cook Oak Company 


_ BLISSVILLE, ARKANSAS 
We ship straight or mixed cars of Flooring, Oak, 
Ash, Cypress and Gam Lumber. : 














“Velvet Edge” 
Flooring 
Strips. 





SAWED ~ SAWED 
TOWGUED AND GROOVED, END MATCHED OAK FLOORING 


Flooring that matches perfectly because of the modern 
machinery used in its manufacture and careful grading. 
IN QUARTERED AND PLAIN OAK we carry com- 
plete stocks in all thicknesses and can ship floor- 
ing and lumber in the same car. Inquiries solicited. 


ARKANSAS OAK FLOORING CO. 
Pine Bluff, Arkansas . 


- ‘ 
Weidman Girch) 


& Son Co. wishes 


TROUT CREEK, MICH. 
Manufactur ys of 


Hardwood and Hemlock 
LUMLER 
DON’T FORGET 


We Specialize in Mixed Cars 

White Pine, Hemlock 

and Basswood Lumber 
Siding, Ceiling, Flooring, Sash, Doors, Gnade. Window 


Frames and Mouldings. Also Red ar 
Siding and Fir Doors, 


Mershon, Eddy, Parker Co., jiithigan 





























Tell Us Your Needs in 


4-4 No. 1 Common and Better 
5-4 No. 2 Common and Better 
6-4 No. 1 Common and Better 
10-4 No. 2 Common and Better Phat 


12-4 No. 2 Common and Better 


Von Platen Lumber Company 


Mills at Iron Mountain, Mich. ~- 














CHAPIN’S LUMBER RECKONER 
Reduces to board measure lumber, 
een Mueroces $8, cloth $2, postpaid. 
LUMBERMAN. 


Publisher, 431 So. Dearborn St., Chicago 
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KGlobe Machinery 
and Barrel Factory 


Port Wentworth, Savannah, Ga. 


Annouces that its Plant for making machinery- 
made slack barrels is now complete and oper- 
ating. To pack and unpack this Factory's 
Barrels, the only tool necessary is a screw- 
driver. Its patented removable head needs 
no coopering, and the barrel can be used 
many times. 


The Factory is now prepared to 


Deliver in Quantities 


containers for produce, flour, fish, meats, ce- 
ment, etc. 


Port Wentworth has the Savannah, 








A Georgia, freight rates. 
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HARDWOODS 


TSS sm sms Sn 


E. Sondheimer Co. 


MEMPHIS, TENN. 





HUEDATUNLECSUAEELEDL ER So 


Wholesale Manufacturers and Exporters 


Red Gum Plain Oak 

Sap Gum Quartered Oak 
Cottonwood Hickory 
Cypress Soft Elm 

Ash Sycamore 


All Grades and Thicknesses 


We make a specialty of Mixed Cars of SAP 
and RED GUM, one-half to 2 inches thick 


See TUS Ue UUTUT STITT STITT 


CLOT UUT OHO UO UU UID UU UUULO LOL eo 





Is the product of one of the best equipped mills 
in the country and comes in 


Maple and Birch 


Write today for prices 
FOSTER-LATIMER LUMBER CO. 
MELLEN, WISCONSIN _ 
We are members of the Maple Flooring Manufacturers’ Association 
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HARDWOODS 


KENTUCKY AND ALABAMA 


Poplar, Oak, Chestnut, Basswood, 
Red and Sap Gum, Tupelo, Sycamore 


Mountain and Southern Hardwoods 


KENTUCKY LUMBER CO. 
LEXINGTON, KENTUCKY 


Manufacturers 








FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 








AN AMERICAN YEAR IN LUMBER TRADE 


This will be an American year in the British lum- 
ber import trade, and business transactions should 
be limited only by the production capacities of the 
American manufacturers and by the tonnage avail- 
able. This shifting of the trade from northern Euro- 
pean to American ports would cause the center of 
import in Great Britain also to veer from the east 
to the west coast ports, reviving the commercial life 
of these latter, which has been practically crushed 
out during the last four years under the weight of 
war-imposed conditions and restrictions, These are 
the opinions of one of Britain’s leading trade journals, 
expressed as follows: 

In the pecullar circumstances ruling, timber mer- 
chants in Great Britain during the coming season must 
look to the West rather than to the East for their 
supplies. We have already reported the large Gov- 
ernment purchases made in Canada and we hear fur- 





READY FOR RECONSTRUCTION 


A Paris dispatch informs that France is 
ready soon to undertake actual reconstruc- 
tion work and plans to spend large sums in 
the United States for supplies. The French 
will soon be on the market for $100,000,000 
worth of lumber and timbers, cotton, copper 
and other raw materials, for $40,000,000 worth 
of machine tools, including woodworking ma- 
chinery, and another $40,000,000 worth of agri- 
cultural impiements. These gigantic pur- 
chases will be handled thru a banking syndi- 
cate. 














GRAND RAPIDS MICHIGAN 


Where else can you get in the same car anything in 
Northern or Southern Hardwoods and choice of 114 
varieties of 3-8 in. and 13-16 in. Hardwood Flooring? 
The lumber can be kiln dried and worked too if 
desired. Send your inquiries to 








NICHOLS & COX LUMBER CO. 





ther that the American shippers are busy making ar- 
rapgements for export to France. The much cheaper 
free-on-board prices at which American wood can be 
bought will for some time counterbalance the extra 
freight, as compared with European business, and un- 
less Scandinavian shippers entirely revise their ideas 
1919 will emphatically be an American year for the 
wood trade in Kngland. ‘This will mean that the 
center of import will veer from the east to the west 
coast ports. Our east coast importers during the 
war have been in a favorable position, while many of 
the west coast firms have had a very dead period. 
Now the turn of the latter will come, and the spruce 
market should be a very active one. There is a very 
big margin between the controlled price of spruce and 
the import cost, and when the maximum prices are 
reduced to their natural level trade should be limited 
only by the quantities the shippers can cut and by 
the tonnage facilities. 


GOVERNMENT MUST PROMOTE TRADE 


Just as the energies of the nation were directed to 
the construction of railroads for thirty years following 
the close of the Civil War, from 1865 to 1895, so 
should its energies during the next few years be di- 
rected to the extension of its overseas trade, declared 
Lindsay Russell, chairman of the Council of Foreign 
Relations, New York City, in a recent interview on the 
‘subject of the awakening of the United States Govern- 
ment to its responsibilities in fostering foreign trade 
as a basis for national welfare and prosperity. Mr. 
Russell urged upon every department of the Govern- 
ment that it bend its efforts in this direction, Already, 
he pointed out, is the Department of Commerce en- 
Jarging its organization so as to develop wider markets 
for American products. The Post Office Department is 
considering the increase of communication facilities 
as a matter of foreign trade promotion, and is planning 
the establishment of new cables across the Pacific and 
down the east coast of South America, Extended 
parcels post arrangements are also under consideration, 
and even the heretofore archaic Department of State 
is becoming interested in foreign trade. The first and 
foremost responsibility that inevitably will fall on the 
State Department will be the formulation of a fixed 
foreign policy, one that will be continuous thru the 
changes of administrations, and one that will protect 
the person and property of the American wherever he 
may go in pursuit of legitimate business, said Mr. 
Russell, continuing in part: 

Without this policy no Americans will invest money 
{n foreign countries, and there will be no market in the 
United States for foreign securities. And it is recog- 
nized by every one familiar with the international 
trade situation that unless we import securities by the 
millions our exports of merchandise inevitably will be 
curtailed. What are the Government and the State 
Department for if not to further any constructive 
os ad which brings greater prosperity to its peo- 





e 

The attitude of our own Government toward com- 
merce for three years prior to the war was wholly un- 
satisfactory and destructive. The mercantile thinkers 
were regarded with fine scorn. The greater a man’s 
success in business or finance, the greater his diffi- 
culties were in getting the ear of the State Depart- 
ment or the White House. Business generally in this 
country was going thru something of a reign of terror. 
But we are now on the verge of a new era. The in- 
cessant heckling and hindering of business seem to 
have ~— ; e have instead the Webb-Pomerene 
act permitting combination for export. 


Should Send Trade Commissions Abroad 


An important matter which should have more atten- 
tion is that of sending commercial missions to foreign 
countries. It is obvious that if these missions are 
to be effective they should emanate not from the Gov- 
ernment but from the great trade organizations which 
may be termed the very instrumentalities of the peo- 
ple themselves in selling the products of their toil in 
foreign lands. 

A question in a matter of this sort arose onl 
last June. The Italian Government extended an invi- 
tation to a group in New York for such a mission to 
visit Italy as the guest of the Italian Government. 


The group was to have been composed by the Italy- 
American Society of a number of prominent and influ. 
ential bankers and business men. Secretary Lansing, 
however, took the attitude that the time was not op- 
portune. It was pointed out to him that many other 
Governments had considered the time opportune to 
send missions to Italy, and that really the Italian 
Government, in the last analysis, was the one to deter- 
mine whether the time was opportune. Immeiiately 
thereafter a congressional mission, a legislative junket, 
was sent to Europe; a labor mission, with Samuel 
Gompers at its head, was sent over, and many groups 
touched upon the one real and important question— 
that of finance and commerce. It is of importance that 
we send unofficial missions to foreign countries, rather 
than official. 


ASKS GERMAN WOOD AS COMPENSATION 


The demand that Germany shall reimburse France by 
regular shipments of wood from the German forests 
for the timber destroyed by its armies during the war 
will be presented by M. Compere-Morel, French commis- 
sioner of agriculture, to the committee on reparations 
and damages of the peace conference now sitting at 
Versailles. Germany, it is pointed out in the demand, 
has wonderful forests in its possession, from which it is 
well able to reimburse France for the destruction 
visited upon its never too plentiful forest resources, 

Before the war 25,000,000 acres of forests were 
under cultivation in France, of which 7,875,000 acres 
were controlled by the State and by communal inter- 
ests, and 16,250,000 by private owners. The armies of 
the Allies cut 13,000,000,000 to 16,000,000,000 board 
feet of lumber out of these forests for military pur- 
poses; the enemy used between 3,250,000,000 and 
4,860,000,000 board feet, and more than 3,250,000,000 
additional feet was destroyed by shell fire. M. Compere- 
Morel estimates that 2,000,000 acres of timber land 
within the battle areas in France were destroyed, and 
he demands that Germany be made to furnish 5,000,- 
000,000 feet, board measure, of wood in compensation 
for that destroyed and restore the 3,250,000,000 to 
4,860,000,000 feet carried away by its armies. France, 
he said, will require 3,250,000,000 feet of wood for re- 
building purposes and 650,000,000 board feet for rail- 
way ties. 

M. Compere-Morel regards the future with great 
optimism. He says that not only will France be re- 
forested but every old forest will be restored and im- 
proved. Associations of foresters will be developed, 
together with credit organizations, to enable private 
interests to rebuild forests, and the science of forestry 
will be more widely taught. 


WORLD’S WAR DEBT ANALYZED 


After the Victory loan, to be issued in April, the 
yearly bond interest obligations of the United States 
will be $1,100,000,000, according to calculations which 
have been made by the Mechanics & Metals National 
Bank of New York and presented in a book entitled 
“The World’s War Debt,” just issued by it. The bond 
interest to be paid by the United States will be fifty 
times greater than the nation’s interest obligations of 
two years ago, and will exceed by $100,000,000 the 
combined interest payments of all the European powers 
in 1913, the year before the war. 

Added to the interest on war bonds, the Govern- 
ment’s normal running expenses will require direct and 
indirect tax payments from the American people of 
more than $2,000,000,000 in the next fiscal year, but, 
large as this amount is, the Mechanics & Metals 
National Bank shows that it is below what any of the 
large European nations will require in taxes. Pay- 
ments will be required of the people of Great Britain 
next year amounting to $3,400,000,000, while entirely 
apart from their indemnity payments at least an equal 
amount will be required of the German people. The 
people of France will have to contribute taxes of more 
than $3,000,000,000 for the nation’s support. 

“If we make no allowance for indemnities to be 
received,” the bank states, “France apparently will 
require upward of 40 percent of her people’s peace-time 
income, as that income was formerly figured, to meet 
the interest obligations and upkeep expenses of the 
nation in 1920. Russia apparently will require more 
than 45 percent of her people’s income, as that income 
was figured prior to the war. Before meeting any 
indemnity obligations, Austria-Hungary will require 
48 percent and Germany 31 percent.” 

On the basis of annual peace-time income as it was 
figured in 1913 (when inflation and other war condi- 
tions had not come to confound the national currencies) 
the following table sets the people’s total income 
against their prospective taxation in 1920: 








Per- 

Annual income Taxes 1920 cent 

United States... .$40,000,000,000 $ 2,100,000,000 5.2 
Great Britain... 12,000,000,000  38,400,000,000 28.3 
WEANOO 20000000 7,500,000,000  38,000,000,000 40.0 
BRUNER 69:6 5.5:0-0.5:% 7,000,000,000  =3,200,000,000 45.5 
DONE -48€0cinwes 4,250,000,000 1,100,000,000 26.0 





Entente Aliies.. .$70,750,000,000 $12,800,000,000 18.1 
a 11,000,000,000 3,400,000,000 30.9 
Austria-Hungary. 5,000,000,000 2,400,000,000 48.0 


Teutonic Nations.$16,000,000,000 $ 5,800,000,000 36.3 
| Se 86,750,000,000 18,600,000,000 21.4 

The bank maintains that circumstances which con- 
tribute to increasing the people’s income, thus lessen- 
ing the burden of taxes, may confidently be looked for. 
“A significant thing about all proposals that look to 
overcoming the future burdens of war debts,’’ it ob- 
serves, “is that they are essentially economic rather 
than financial.” The bank concludes its study as 
follows : 

The ability of nations to pay interest on war bonds 
and gradually wipe them out will depend, in the final 
analysis, upon economic factors; namely, the profits 
that are derived from production, industry and trade. 











a I 


ea ins co" SY 


oo’ aa,Tr Ot teres GO = Be 


— ie te SS 
i 


1e 
a) 
-h 
al 
od 
1d 
ty 


he 


ne 
id 


it, 
Is 
he 
y- 
in 
ly 


i 


+ anal ait 
oor 


~ 
an 


oa 
eS 





Marc 1, 1919 


AMERICAN LUMBERMAN 77 





For each nation, then, the ability to ease the financial 
legacy left by the war will depend upon the. answers 
to these questions: Will that nation be impoverished 
because of the war? Will it recoup by developing its 
economic resources of all kinds? Will it compete ac- 
tively in the markets of the world? Will it hold its 
own in any competition for capital? Will it retain its 
labor ? 

If the answers to these questions are satisfactory, 
each nation for which the answers are made will be 
able to suport its debt, and prosper withal. The wel- 
fare of every nation rests upon its capacity for produc- 
tion. In considering the whole matter of national 
bankruptcy, then, and of ruin, we must recognize the 
fundamental principle that bankruptcy after all de- 
pends on other things besides debt, and that ruin is a 
relative term. No matter how much a nation may 
borrow or how high its debt is piled, if its wealth and 
income increase proportionately it will be solvent. If 
its wealth and income increase more rapidly than debt, 
it will be more prosperous than before. 





EXPORT COMBINATIONS WANT TO IMPORT 


Exporting interests, particularly in the East, are 
evincing a strong feeling that the Webb-Pomerene Act, 
permitting combinations for the furtherance of export 
trade, should be so amended as to permit organizations 
fofmed under its provisions to engage in some manner 
{in the import trade. These interests point out that 
any exporting enterprise conducted on a large scale in 
the course of its business necessarily has occasion to 
import certain products, and that not to be permitted 
to engage in importing would be a serious handicap. 

Some important discussions on this subject are 
expected during the annual convention of the National 
Foreign Trade Council, to be held in Chicago April 24, 
25 and 26, out of which discussions it is hoped that 
there will develop concrete recommendations to the 
Government authorities. 





SHOULD EXHIBIT SAMPLES ABROAD 


The European pine or fir, known in Italy as “abete,” 
was used in that country before the war to the ex- 
clusion of all American woods except southern pine. 
After the war there should be a demand in Italy for 
American spruce, hemlock, southern pine, swamp 
cypress, redwood and Douglas fir, as well as American 
white pine for railroad ties and hardwoods for floor- 
ing, says a special communication to the Italian- 
American News Bureau, of Chicago. 

Exclusive of firewood the 
annual cutting in _ the 





Steel 





——Steamers and motor vessels—— ——Sailing vessels——— 


sample. I believe that southern pine and southern 
swamp cypress are just the woods to take the place of 
the ‘abete,’ and that Oregon pine and redwood can not 
help finding a good market. 

“All, however, must be furnished at a price to com- 
pete with Austrian lumber, otherwise Italy would be 
compelled to turn to Austria again. The great require- 
ment is to have samples of American wood in Italy 
now, so that Italian dealers may see just what the 
United States can furnish in the way of cheap lumber.” 





LISTS OF BOOKS ON FOREIGN TRADE 


With a view to guiding the business man, as well as 
the general reader, to a greater knowledge of the world 
and its trade as a means of furthering the nation’s 
foreign commerce, the United States Shipping Board 
has had compact lists of good books on these subjects 
compiled by the staff of the Free Public Library, New- 
ark, N. J., an institution with a national repute for its 
business reading service, and is distributing them 
among those interested. There are four separate lists, 
one of books on the history, economics and general 
description of the various foreign countries on which 
commercial interest is centered; the second, of books 
on world trade and methods of exporting; the third, 
on ships, commerce and merchant marine, and the 
fourth of the best books for use in the study of Spanish, 
Portuguese, Italian, Russian and Oriental languages. 
These are invaluable lists for the business student in- 
terested in foreign fields, as they will serve to system- 
atize his readings so as to be productive of best results, 
and may be obtained by him without charge on appli- 
cation to the United States Shipping Board, Washing- 
ton, D. C, 


LEADS WORLD IN SHIP BUILDING 


On Dec, 31, 1918, there were 2,189 merchant vessels, 
with a gross tonnage of 6,921,989, under construction 
thruout the world, excluding the Central Powers, ac- 
cording to Lloyd’s Register. This is more than double 
the previous high record of merchant tonnage under 
construction in the world at any one time, which was 
3.446,890 gross tons in June, 1913, and shows the 
extent of the efforts centered by the various nations 
on the rehabilitation of their shipping. 

Of this great total 3,645,919 gross tons, or more than 
one-half, was under construction in the United States, 
compared with 1,979,952 gross tons being built in the 
United Kingdom and 2,258,668 thruout the whole Brit- 
ish Empire. Japan ranks third with a gross tonnage of 
278,140. The following table gives the details: 








——Wood——-. —Ste Wood— Total—— 
Italian forestshas amounted Num- Gross Num- Gross Num- Gross Num- Gross Num- Gross 
ber. tons. ber. tons. ber. ¥ a \ ' 
to 600,000,000 feet board __ Countries siclncisisletapaaiataas _ 
measure, The war has made v. Kingdom. .. 414 1,975,962 2 3500 8 SW ccc adie 424 1,979,952 
such enormous inroads upon Great Lakes. 31 62,990 1 OR ce aden’, “odes gcueed 
the supply that no more can ont, sine” 21 76,666 48 GEO 266” Sadia 47 22,069 
er ritis 
po Bog ee ae Dominions... 9 40,402 10 PC ee 28 © 8,187 
a ~ ee 
be a great demand for im- 195 278,711 
Ore 6 8,968 1 Oe a. neues dee) Sedews 7 9,818 
ported lumber. No doubt a = penmark ...". 45 70,258 5 1770 ‘1 WM cle. Laan 51 72,143 
large percentage of this im- yrenee i ois wie = waeadas + eeed wad” waxes 12 51,690 
sent olland ...... EE idan “pgkrate Dae deed. dei). wade 113 212,512 
ported wood will be MOE: ccccssos 20 112,300 96 | errs 10 4,210 56 «133,010 
ge gg logge a S Japan 89 257,777 27 SE aa onceas con Jeaads 116 278,140 
in the past man oO e orway 54 62,157 17 | Pe ees «se. - .sxete 67, 
Ttalfan yen Ye Portugal vie. .xluhdae $ ce 34 14,420 36 15120 
: Spain 30 76,365 1 2460« 1 250 3 766 35 17,597 
have had their own tracts Sweden 48 89,368 28 SANE: cu: “danas dee! . euaae 76 99,639 
of timber and their mills in yaad States.. . ’ 
that part of Austria border. Auman, ut, ty hy 440 Hae 
ing the Italian Veneto. After Pacific Coast 120 708,350 218 SNe 6c wees 3 
the war these concerns will Great Lakes. 119 NNO” sie “aeeeaeh “eu dhkee eee ~ “ Saned 
not go back into Austria if 997 8,645,919 
the lumber can be imported Total... 1,427 5,665,434 591 1,151,828 18 12,215 158 89,512 2,189 6.921.989 


from elsewhere at a reason- ——_ 
able price. 

These are the views expressed in a recent consular 
report made by F. T. F. Dumont, the American consul 
in Florence, who continues : 


“I suggest that American manufacturers begin to 
exhibit in Italy, in the American consulates or else- 
where, small samples of all the woods mentioned, except 

itch pine and white oak, both of which are well known. 
Goren qualities of each variety with the prices of each 
quality should be exhibited and goods guaranteed to 








* Including 14 ferro-concrete vessels of 26,370 tons. Ms 


eet 


THE need for more ample forestry legislation in 
order to safeguard national interests against a sacri- 
fice of wooded lands has long been felt in Spain. 
Pending the passage éf laws covering this question, a 
recent royal decree has approved the application of 
extensive provisional regulations for the protection of 
forested areas. 























You Profit Two Ways 


When You Sell 
(8 Products 





MMEDIATE cash profits and the 
permanent good will of the farmer 
trade around your town. OK Products 
make good. They are a real necessity in profit- 
able hog and stock raising. They make better 
hogs and livest 
profits. 


— increase the farmer’s 


Sun-Lite Windows solve the sunshine 
problem in the hog houses—and that 
means larger and healthier hogs— 


WWE, smaller losses in little pigs—big- 
AE profits. 
\ \\ Easily and quickly installed tr 


old houses or built into new 
ones. Made with a galvanized iron frame and 
a four inch flashing on all sides; absolutely water- 
tight; last a lifetime. The glass is held firmly 
with copper clips, protected by wire screen, 
Made in five styles—stationary and ventilating. 








—insure the most efficient, scientific ventilation 
for barns and dairy houses, producing the sani- 
tary, healthful condition in which stock thrive; 
made of heavy galvanized steel; ship- 
ped ready to install; easy to erect. 
Absolutely bird, storm, rust and rot 
proof; neat in appearance. 

Write for our agency proposition 
on all OK Products and our plan 
for helping dealers sell OK Products. 


G04 FLOYD AVENUE 
JUR CITY, 1OWA 


Phillip Bernard Co. 











Leading Lumber 
E XPORTER 








> Cable Address: 
wy “PINEWOOD™ am, 
, 4 ; o 
Retr Ree 
QualiyBand =A. J. HIGGINS _ uaty Bran 


LUMBER & EXPORT CO,, Inc. 


Exporters and Sales Agents of 
Pitch Pine and Hardwood Lumber 
1 NEW ORLEANS, LA., U. S. A. 





Progress and Achievement Feature the Greatest 
Annual Meeting of the Southern Pine Association 


(Continued from Page 57) 


ping Board, the Fleet Corporation and the lumber 
committee of the Council of National Defense. At 
that time specifications and prices were formulated 
covering both ship schedules and cantonment lum- 
ber, the prices being fixed at a lower figure than 
was then prevailing in the commercial market. 

On May 23, 1917, a second meeting was held in 
Memphis, attended by several hundred southern 
pine producers, including both members and non- 
members of the Southern Pine Association, At this 
meeting the committee was authorized to resolve 
itself into the ‘‘Southern Pine Emergency Bu- 
reau,’’? and W. J. Sowers, of the Major-Sowers 
Sawmill Co., Epley, Miss., was elected director of 
the bureau with a fixed salary. Provision also was 
made for meeting the expenses of the members of 
the bureau, as well as of the bureau itself, by an 
assessment of 5 cents a thousand on all members 
furnishing lumber on Government orders for ships 
and barracks. A sub-committee consisting of F. W. 
Stevens, of Bagdad, Fla.; C. A. Buchner, Millville, 
Ark.; G. A. Townsend, Bogalusa, La., and J. E. 
Rhodes, New Orleans, La., was appointed to pro- 
ceed to Washington at once and submit to the lum- 


ber committee of the Council of National Defense 
all information available regarding stocks and fa- 
cilities for supplying Government needs. 

The detailed reports show that action taken at 
this meeting and later placed the bureau in such 
a position that the Government recognized it in all 
its dealings with the association. The activities of 
the bureau since midsummer, 1917, have been in 
charge of a directorate composed as follows, in- 
cluding representation for nonmembers: 


W. H. Sullivan, chairman, M. B. Nelson, 

F. W. Stevens, vice chair- D. V. Dierks, 
man, T. L. L. Temple, 

Jobn L. Kaul, W. M. Cady, 

C. A. Buchner, W. B. Paterson, 

R. M. Hallowell, F. L. Sanford. 


V. M. Scanlon, 

These gentlemen, with W. J. Sowers, managing 
director, have been actively in charge of the bureau. 
Owing to the managing director’s appointment as 
southern lumber administrator of the War Indus- 
tries Board, he was clothed with additional power, 
and the relation of the bureau toward the Govern- 
ment was afterward somewhat different from what 
it was in the earlier days. 

The amount of timber, lumber and wood products 





Nathan & Feitis 


715-716-717 Hennen Bldg., NEW ORLEANS 


Export Freight Brokers 
and Forwarding Agents 








SPRIMONTO! 
Fa 
( SELCO (SELCO 
we Nee’ — 
BRAND STAN DARD BRAND 


EXPORT LUMBER COMPANY 


Exporters Wood Goods 
NEW ORLEANS, LA., U.S. A. 
Price & Pierce, London, European Agents. 


THE WOODS contains the best work of “The Lambes: 
man Poet,” including ‘ o 

By Douglas Malloch jow America’s most widely quoted poem. 

No lumberman’s library is complete without one. Price, postpaid, $!. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 

















78 


AMERICAN LUMBERMAN 


Mazrcu 1, 1919 








| Yellow Pine 


We carry on hand all stock in 
1” and 2” Steam Dried 


and make a specialty of 


Rough Timbers 


Cross Ties, Car Siding 
and Decking 


For over 30 years we have served 
particular buyers. Let us show you 
what we mean by 


“Sudden Service” 
Annual Capacity 35,000,000 Feet. 














Angelina County Lumber Company 
KELTYS, TEXAS 








—— 
Uniform Quality, Millwork & Grades 


are Guaranteed you in - 


presseD” CYPRESS 


Write for Prices and Information 


Black River Cypress Co. 
GABLE, S. C. 























FT. SMITH LUMBER CO. 


PLAINVIEW, ARK. 
Yellow Pine 


Gang and Band Sawed 
Soft Short Leaf 














TEXAS HARDWOODS 





Beaumont Quality 














Is Worth Trying Now [7 
Buyers who pride them- OUR 
ewe quality — SPECIALTIES : 
should get in touch wit Bridge 
us for Timbers, 
YellowPine and | £*9'p.i;°° 
Car Siding, 
Hardwood Lumber | G2 Sidi 
Our service will equal | Decking 
your requirements at all 
times, 
The Beaumont Winey ie 
BErexas Lumber Co. 


















Cottonwood 
Gum, Ash, 

e 
Hickory, 
Elm, Oak, 

4 DRY AND 
Magnolia READY TO SHIP 
10 Cars 4-4 No. 1 Com, & Sel. Plain White Oak. 

6 oe 4-4 “ 5: " lain Red Oak. 
ae es |e * Btr. Sound Wormy Oak. 
10 “ “ FAS Sap Gum 6” and wider. 
No. 1 Com. Sap Gum. 


4-4 No. 2 Com. Sap Gum. 
13” to 17” Gum Box Boards, 


Hardwood mill at Onalaska, Tex. ’ 
Westville, ‘Saron, Milvid.” Miran: Lets. meeetiee 


Send Inquiries to 


South Texas 


Lumber Company 
HOUSTON, TEXAS 


Band Sawn 
and _ graded 
according to 
the Rules of 
Hardwood 
Manu factur- 
ers’ Associa- 
tion. 














We Specialize in 
LONG AND SHORT LEAF 
Pine Piling 


any length up 
to 90 feet. 























0. O. AXLEY, WARREN, ARK.; 
Of Sales and Distribution Committee 


handled through the bureau was 1,904,308,523 feet, 
distributed as follows: 
Feet 

Emergency Fleet Corporation........... 295,178,221 
Cantonments, including National Guard 

camps, aviation fields, mm. C. A. &. 

C. and other requisitions............. 1,345,648,542 
Car material for the United States Rail- 

Foad AdministfFation.....is.ccccscvcese 224,722,713 
Lumber to Allied Governments.......... 38,759,047 


Up to February 15, 1919, orders for 824,985,911 
feet had been allotted to East Side mills, and 559,- 
421,678 feet to West Side mills. A note to the 
committee ’s report states that ‘‘distribution of or- 
ders for cars for the Railroad Administration is 
not included’’ in the foregoing. 

The bureau received altogether $238,190.73, and 
expended $192,010.31; leaving a surplus of $46,- 
180.42 Feb. 15, 1919. Of this the committee esti- 
mates the cost of liquidation at $7,500, and a re- 
serve for contingencies of $3,000, leaving a net sur- 
plus of $35,680.42. The assessment had been 
raised from 5 cents to 10 cents and finally to 15 
cents a thousand board measure. 

Mr. Moore concluded his talk by reading a tele- 
gram from Washington which told of the latest 
move of Secretary of the Interior Lane to have 
Congress take action on providing lands for sol- 
diers, which would aid in the settlement of the 
cut-over land areas. Following his reports a bril- 
liant address was given by John H. Lucas, of Kan- 
sas City, Mo., chief counsel of the Southern Pine 
Association. The work of the trade extension de- 
partment was then told of by L. R. Putman, direc- 
tor of advertising and trade extension of the asso- 
ciation. Mr. Putman made his report in his usual 
brilliant and peppery style and he was given a fine 
ovation. Following the adoption of the report of 
the resolution committee, presented by Chairman 
Charles Green, of Laurel, Miss., the fourth annual 
adjourned. 

The Resolutions 


The resolutions touched several vital matters, 
the following being the more important: 

WHERDAS, President Wilson announced to the joint 
session of the Senate and House just prior to his de- 
parture for France “the war is over’; and 

WHERBPAS, American commerce is not taking its place 
as freely in the channels of trade (on account of re- 
strictions imposed in times of war, but no longer neces- 





G. A. TOWNSEND, BOGALUSA, LA. ; 
Of Committee on Mill Construction 





sary, as peace terms are being framed) in proportions 
to that of other nations ; an 

WuHeEREASs, The establishment of an American mer. 
chant marine under the control of American citizens 
is a necessary factor for the enlargement and expan- 
sion of American commerce; and 

WHEREAS, Producers, merchants and manufacturers 
of the United States are suffering unnecessary hard- 
ships in consequence of restrictions still maintained on 
imports and exports; and 

WHEREAS, Citizens of the United States are being 
called upon to give large sums for starving humanity 
of Europe and our citizens of all classes are responding 
promptly and nobly to these appeals; and 

WHEREAS, The United States Shipping Board has an- 
nounced that no more American ships can be furnished 
to transport American commerce other than foodstuffs 
owing to the pressing necessity for food of various na- 
tions across the ocean; and 

WHEREAS, Most of the nations to which this food is 
being supplied, nee | England, France, Spain, Hol- 
land, Italy, Norway and Sweden, have ample ships of 
their own, and these nations or the citizens thereof are 
rapidly placing these ships in the channels of the 
world’s commerce; and 

WHEREAS, The United States Government should in- 
sist that the ships of these nations be sent to America 
for food so that American ships can be used for export- 
ing the commerce of American citizens and rebuilding 
our shattered trade connections; so be it 

ResoWwed, By the Southern Pine Association, in ses- 
sion in New Orleans Feb. 25, 1919, that we urge our 
congressmen to insist that the United States Govern- 
ment demand that foreign nations requiring food for 
their citizens send their ships for it and that American 
ships be placed at the disposal of American citizens 
for the export of American commerce. Be it further 

Resolved, That lines of American steamships be es- 
tablished in Guif and South Atlantic ports and that 
these ships be under the control of American citizens ; 
be it further : 

Resolwed, That a copy of this resolution be mailed by 
the secretary to President Wilson, to every member of 
Congress, to Edward N. Hurley, chairman, United 
States Shipping Board, and given to the press. 


Some Reasonable Desires 


First: We should actively and urgently request such 
legislation on the part of the Federal Government as 
will permit reasonable constructive codperation in the 
public interest. 

Second: We should demand from our Government 
such action on its part, thru proper legislation, as will 
permit an early return, under pre-war conditions, of 
the railroads to private operation, unrestricted by ob- 
structive laws. 

Third: We should demand and insist upon such 
legislation as will enable the American ship owner to 
operate under our own flag in competition with the 
ship owners of other nations. 

Fourth: We should organize to take advantage of 
the terms and conditions of the Webb Pomerene Act, 
to promote and extend the use of our products in the 
markets of the world. 

Fifth: We should continue to make a close study 
and careful analysis of investment and cost, looking 
forward to and budilding for the future. 

Sixth: We should continue our active personal and 
financial support of the National Lumber Manufac- 
turers’ Association, so as to codrdinate the influence 
of the industry in its own protection and develop its 
economic facts so we may have a national instead of a 
section vision of our industry. 

Seventh: Employers in this industry must give a 
more personal study to the subject of human relations, 
so the bond of understanding and sympathy between 
employer and employee may be strengthened and indus- 
trial strife lessened. 


In Appreciation 


WHEREAS, We wish to express our gratitude for and 
sincere appreciation of the tireless efforts, constructive 
work and unselfish labors in behalf of the association 
by our president, Charles 8. Keith. That which he 
has achieved has not only redounded to the benefit of 
the membership of this organization but has indeed 
contributed to the welfare of the industry at large. 
His deep study and broad comprehension of the eco- 
nomic phases of the industry, together with his brilliant 
presentation of them, have been of incalculable value 
to all. It is with regret that we realize the demands 
of his own business make it impossible for us to ask of 
him further sacrifices. We do, however, earnestly s0- 
licit his continued interest in our work and shall al- 
ways look to him for guidance in the more difficult 
problems of our industrial situation. So be it: 

Resolved, That this convention request the directors 
of the Southern Pine Association to select some worthy 
and suitable —_— for presentation to Mr. Keith as an 
evidence of the association’s gratitude and apprecia- 
tion of service. Be it further 

Resolved, That this association endorses the general 

urpose of the plan of Secretary Redfield as announced 
n the public press and pledges itself to lend its efforts 
to the furtherance of a program that looks to the bet- 
terment of industrial conditions. It is further 

Resolved, That this organization recommend to Sec- 
retary Redfield for his consideration the selection of 
John H. Kirby as a man well qualified to advise on 
matters of national import wherein lumber products 
are involved. 


Other recommendations approved the associa- 
tion’s activities in the home owning campaign; an 
affirmative vote on question No. 1 of referendum 
26 of the Chamber of Commerce of the United 
States, a negative vote on question No. 2, a nega- 
tive vote on question No. 3 and also a negative vote 
on question No. 4; endorsed the cut-over land work 
of the association; appealed to other producers of 
southern pine not now in the association to join its 
ranks; approved the action of the board of direct- 
ors in employing W. Graham Cole, of Pittsburgh, 
Pa., to carry on ‘‘safety first?’ work among the 
mills of subscribers, and to make an exhaustive 


_ study of woods and mill accidents; endorsed the 


uniform cost accounting system of the association ; 
endorsed the efforts of the association to arrive at 
more uniform grades by holding district meetings of 
mill graders; and extended a vote of thanks to the 
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members of the war service committee and members 
of the Southern Pine Emergency Bureau for distin- 
guished work in behalf of the industry in recent 
months. 

New Board of Directors 


The new board of directors of the Southern Pine 
Association are: 
Alabama—J. G. McGowin, W. T. Smith Lumber Co., 


Chapman; John Kaul, Kaul Lumber Co., Birming- 
ham (both reélected). 

Arkansas—C, A. Buchner, Freeman Smith Lumber 
Co., Millville; W. C. Ribenack, Stout Lumber Co., 
Thornton (both reélected). 

Florida—C. M. Munson, Bagdad Land & Lumber Co., 
Bagdad; A. L. Clark, Standard Lumber Co., Live Oak. 


eorgia—I. H. Fetty, Savannah River Lumber Co., 
Savannah (reélected). 

Louisiana—F, W. Reimers, Natalbany Lumber Co., 
Hammond; R. M. Hallowell, Industrial Lumber Co., 
Elizabeth (latter reélected). 

Mississippi—W. E. Guild, Finkbine Lumber Co., Wig- 
gins; P. 8. Gardiner, Eastman, Gardiner & Co., Laurel. 
‘.Missouri—Charles 8. Keith, Central Coal & Coke Co., 
Kansas City; BE. A. Frost, Frost-Johnson Lumber Co., 
Shreveport; Judge John H. Lucas, Johnson & Lucas, 
Kansas City (all reélected). 

Oklahoma—J. E. Crawford, Pine Belt Lumber Co., 
Lake Charles; D. V. Dierks, Dierks Lumber & Coal Co., 
Kansas City, Mo. (reélected). 

Texas—John H. Kirby, Kirby-Bonner Lumber Co., 
Houston; Eli Weiner, Angelina County Lumber Co., 
Keltys (both reélected). 

The new board of directors met immediately 
after adjournment and elected the following of- 
ficers: 


President—A. L. Clark, Standard Lumber Co., Live 
ak, Fla. 


Vice president—P. S. Gardiner, Eastman, Gardiner & 
Co., Laurel, Miss. 


Vice president—R. M. Hallowell, Industrial Lumber 
Co., Elizabeth, La. 


Treasurer—Henry M. Young, New Orleans, La. 

Chief counsel—John H. Lucas, Kansas City, Mo. 

Secretary-manager—J. E, Rhodes, New Orleans, La. 
secretary—A. G. T, Moore, New Orleans, 


All the above were reélected except President A. 
L. Clark, who succeeds President Charles S. Keith, 
and R. M. Hallowell, vice president, who succeeds 
John H. Kirby, of Houston, Tex. 


CHAIRMEN OF COMMITTEES NAMED 
{Special telegram to AMPRICAN LUMBERMAN] 

New Or.EaAns, La., Feb. 27.—After a confer- 
ence with President Clark, Secretary-Manager 
Rhodes today announced the personnel of the stand- 
ing committees of the Southern Pine Association. 
Few changes were made and the chairmen of the 
more important committees are as follows: 

Industrial relations—Charles Green, Laurel, Miss. ; 
economics and accountancy—Charles 8. Keith, Kansas 
City, Mo.; forestry—J. B. White, Kansas City, Mo.; 
terms of sale—E. J. Hurst, Brookhaven, Miss.; gov- 
ernmental relations—F. L. Sanford, Zona, La.; cut- 
over lands—W. E. Guild, Wiggins, Miss. ; safety first— 
Roy Morse, Quitman, Miss.; grading—B. H. Smith 
Longville, La.; transportation—S. H. Fulerton, Rast 


St. Louis, Ill.; advertising and trade extension—R. A. 
Long, Kansas City, Mo. 


The Exhibits 


No visitor at the big convention hall could help 
becoming super-saturated with southern pine 
propaganda. At every turn there was a sign of 
some kind calling attention to the fact that south- 
ern pine is good for this or good for that. At 
one end of the hall was a monster sign that gave a 
statistical story of export opportunities, in letters 
and figures so plain that a blind man could almost 
sense them. Then down at the other end of the 
hall another big sign told another vivid story 
about southern pine. Sandwiched in between in a 
hundred ways the story of southern pine was told 
by smaller signs or charts. 

Then there were bushels of literature having to 
do with retail helps; inspection service for deal- 
ers; ‘‘Build Your Home First’’ data; utilization 
of southern pine products; cut-over land sibil- 
ities; war time advertising of the association, and 
many other charts or literature that had a point 
to convey or a story to tell. Then there were mod- 
els further to impress the visitor from houses and 
barns to chicken coops and pig pens. There was 
also a model railroad water tank. Exhibits of 
models of the National Lumber Manufacturers’ 
Association lent aid to the distinctly southern pine 
display. 


FORM BIG EXPORT ORGANIZATION 

New Or.eans,,La., Feb. 25.—Eleven big south- 
ern pine manufacturing concerns located in Louisi- 
ana and Mississippi today perfected the organiza- 
tion of an export company with a cash capital of 
$1,000,000 and, operating under the Webb-Pom- 
erene law, will immediately begin the exploitation 
of foreign markets for pitch pine. The company 
will be known as the American Pitch Pine Export 
Me and will have its headquarters in New Or- 
leans. 

The concerns active in the organization of this 
great export company are: Great Southern Lumber 
Co., Bogalusa, La.; Natalbany Lumber Co., Natal- 
bany, La.; Finkbine Lumber Co., Jackson, Miss.; 
J. J. Newman Lumber Co., Hattiesburg, Miss.; 
Eastman, Gardiner & Co., Wausau Southern Lum- 
ber Co. and Marathon Lumber Co., Laurel, Miss. ; 
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Major-Sowers Saw Mill Co., Epley, Miss.; Lamar 
Lumber Co., Clyde, Miss.; Robinson Land & Lum- 
ber Co., Chicora, Miss., and J. J. White Lumber 
Co., Columbia, Miss. 

The concerns represented in this organization 
have an annual output of approximately 1,000,000,- 
000 feet of southern pine and it is expected that 
this will be a nucleus about which will assemble 
other large manufacturing companies desiring to 
seek export trade. The officers of the American 
Pitch Pine Export Co. are as follows: 

President—W. H. Sullivan, Great Southern Lumber 
Co., Bogalusa, 

Vice president—Charles Green, Hastman, Gardiner 
& Co., Laurel. 

Vice president and general manager—W. J. Sowers, 
Major-Sowers Saw Mill Co., Epley. 

Directors—W. H. Sullivan, W. HW. Guild, 8. BE. More- 
ton, Charles Green, S. B. Bissell, R. C. Schulz, L. L. 
Major, V. M. Scanlan, W. B. Patterson, Hugh L. White 
and F. W. Reimers. 

W. J. Sowers, who is general manager of the 
export company, for the last two years has been in 
charge of the Southern Pine Emergency Bureau, 
thru which approximately 2,000,000,000 feet of 
lumber was sold to the Government for war pur- 
poses. His connection with the emergency bureau 
and with the United States Shipping Board Emer- 
gency Fleet Corporation has given to Mr. Sowers 
an experience that will be valuable to him in han- 
dling the affairs of this great export company 
which expects to establish its own agencies in all 
the principal countries of Europe, South America 
and Africa. 

The organizers of this company announce that 
it is in no sense antagonistic to the big organization 
proposed by the Southern Pine Association or to 
other similar organizations, but will work in close 
harmony and coédperation with them. They felt, 
tho, that for the concerns located east of the Mis- 
sissippi River and exporting thru ports other than 
those west of the river or those farther east, it 
was better that a separate organization be pro- 
vided to handle the products of the mills in that 
section. 

The export company will begin operations im- 
mediately and already arrangements have been 
practically completed for opening offices in Ant- 
werp, Belgium, and other foreign ports. 
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TEXAS HARDWOODS 


Red Oak 
Texas Red Gum 


are favored by particular buyers be- 
cause they come in wide widths; are 
clear grained and possess a beautiful 
figure. You know the importance of 
these qualities in 


Factory Lumber 


We cater to the needs of exacting buyers and 
will welcome your future inquiries and orders. 
Write for prices today. 





Boynton Compasy 


A. L. BO : . 
Pies& General Mer, White City, Texas 














Hardwoods 





If you are in the market for high 
grade hardwood lumber send us 
your inquiries, we offer the follow- 
ing items 


For Quick Sale: 


2 Cars 4-4” F.A.S. Sap Gum. 
3 Cars 4-4” No. 1 Common Sap Gum. 
1 Car 8-4 to 12-4” Log Run Pecan. 
1 Car 4-4” Log Run Soft Elm. 
2 Cars 12-4” Log Run Soft Elm. 











H. G. Bohlssen 


NEW CANEY, TEXAS 





“ = ee 


Texas Hardwoods 
Are a Good Buy 


Oak, Ash, right now when buyers 
Gam, 

Magudile, demand factory lumber 
Cypress, of good widths with a 
Pe pleasing figure. That’s 

é 5 ° 

Structural te kind we are manu- 
Timbers up facturing. Let us prove 


to 49’ long. it. 


Sabine Tram Company 
BEAUMONT, TEXAS 
L B. B. HALL, General Sales Manager. 











Keith Lumber Company 
VOTH, TEXAS 
Manufacturers of Band Sawn, High Grade 
AND ALL 


Yellow Pine southern Hardwoods 


Among many other items of Dry Hardwoods, we 
have ready for Immediate Shipment the following: 


100,000’ 4/4” No. | Common Plain Mixed Oak 
40,000’ 4/4” No. 2 Common Plain Mixed Oak 
100,000’ 4/4” No. 3 Common Plain Mixed Oak 
18,000’ 4/4” Log Run White Ash 

20,000’ 8/4” Log Run White Ash 

14,000’ 8/4” No. 3 Common Ash 

50,000’ 4/4” F. A. 8. Sap Gum 

85,000’ 4/4” No. | Common Sap Gum 

50,000’ 4/4” No. 2 Common Sap Gum 

48,000’ 4/4” No. 3 Common Sap Gum 

90,000’ 8/4” Log Run Sap Gum 


YOUR INQUIRIES SOLICITED. 
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pe pscueriers for 
Short Shortieat 
(9-l1O-l2ft). 














Short Dimension 
Sales Co. 


CORINTH, MISS. 


Sales Agents For 
M. M. Elledge Lumber Co. Burnsville Mercantile Co. 
McRae Lumber Company Tishomingo Lumber Co. 
H. C. Bell Lumber Co, 


SPECIALTY— 


Two by Fours 


Also Short Dimension, 
Boards, Small Timbers 


PLANING MILLS AT 
Corinth, Thrasher, Boonville, Amory, 
Tishomingo, Burnsville, Belmont 
and Red Bay 


SHORT Hubert F. Young 


Corinth, Miss. 


SHORT 
x Makes Them 7 
4°s Hogg-Harris y 


St. Louis, Mo. 


Sells Them 4S 
C. Y. Butram 


Manufacturer and Wholesaler 


2x4’s, Boards, Small Timbers & 


Dimension— Also Hardwoods 
Mill and P. O., 








Rienzi, Miss. 





Pocahontas Lumber Co. 


Specialists in Two By Fours, 
also 4x 4’s and 2x 6’s. 


Planing Mills at Corinth, Hazard & Iuka, Miss. 
L, F. Garrett, Mér., Corinth, Miss. 


McNally-Knebel Lumber Co. 


Mills and Yards, Sales Office, 
CORINTH, MISS. ST. LOUIS, MO. 


Specialty—2x4 & 2x 6—dressed. 
Lengths, 10 to 20 ft. Long Leaf. 
Lengths, 9, 10 & 12 ft. Short Leaf. 

















Headquarters for the Lumbermen. 
At HOTEL LA SALLE the Guest's Wish a —_ 


One person RATES: 
Room with detached bath . « « 25 rye. 30, $3 
Room a Suteate bath . 5 $3, $3. a. Nog 


Two 
Room with d detache dpath « . « 6 393. 50, » $4 
Room with private bath; Double me « $5 
Single room, seuble 
bed . $4, $4.50, $5 


Two connecting rooms 
with bath. yd 4 
2 persons, ° 

3 persons, $5 to $$ 
4 persons, $7 to $12 








1026 Roome— 834 
With Private Bath. 











tel Lo. Finest pat 











MOTOR TRUCK LOGGING AT HOME AND ABROAD 





One Truck Displaces Ten Teams on Coast Operation—How Specially Equipped 
Trucks Aided Work of United States Army Engineers in France 





TRUCKS FACILITATE WINTER LOGGING 


The open winter and light snowfall, which have been 
unfavorable for the old fashioned sled logging, have 
emphasized the utility of the motor truck as an all-the- 
year-around proposition and will result in a greatly 
increased demand for trucks. This opinion is strongly 
held by O. M. Hatch, Spokane (Wash.) representative 
of the General Motors Truck Co., of Pontige, Mich., 
manufacturer of the GMC truck, With the heavy 
duty truck logs can be ; 
moved much faster than 
with teams and can be 
moved all the year around 
except for a short time dur- 
ing the muddy season in the 
spring. 

“With logs cut in the 
woods and ready to haul,” 
said Mr. Hatch, “the lum- 
ber manufacturer has al- 
ready invested 40 percent 
of the cost of converting 
them into lumber, and in 
order to get that invest- 
ment out he must complete 
the process by getting the 
logs to the mill and sawing 
them, With the aid of the 
heavy duty truck the turn- 
over of the lumber can be 
made more quickly and we 
look for a larger percentage 
of the logging to be done 
with trucks in the future 
than has been done in the 
past.” 

As an illustration of 
what a heavy duty truck y 
can do Mr. Hatch cites the CO 
experience of F. M. Bennett, 
of Newman Lake, Wash., 
with a 5-ton GMC truck and 
a 7%-ton trailer. He estimates that it has done the 
work of ten teams. Mr. Bennett has been hauling logs 
a distance of four miles, -making seven trips a day, 
with loads averaging 3,000 feet board measure. He 
estimates that it would require ten teams to deliver 
as many logs as are being transported by the truck 
and trailer. 


THE CASE FOR THE DEFENSE 


Assuming the character of “the counsel for the 
defense,” George M. Graham, chairman of the motor 
truck committee of the National Automobile Chamber 
of Commerce, makes the following plea: 

“T ask your consideration for my client, the motor 
truck. He is charged with damaging our highways. 
His accusers have introduced evidence to prove that he 
has cracked open the surface, has pitted deep ruts, has 
gouged cavernous holes into which rains have beaten.so 
that the roads on which he travels have collapsed. 

“TI might with great propriety argue that my client 
has been just as much sinned against as sinning. His 
efficiency. has been impaired by being compelled to 
operate over highways totally inadequate, hut waiving 
this point, there are a number of other arguments to be 
made for the accused : 

“First, there was no intent to commit this crime. My 
client knew of this damage, to be sure, but his mind 
was not on it. He was thinking only of his destination. 

“What soldier has better served than he in this war? 
Has he not rendered an incredible service in putting our 








ARMY ENGINEERS LOGGING WITH WHITE TRUCK IN FRANCE 


war program on high gear? Has he ever bucked under 
a heavy load? Has he ever shied at a bullet on the 
battle front? No!-. The word “duty” has ever sat 
radiant upon the very nozzle of his radiator. 
“Secondly, the prisoner has a good character. You 
have heard our character witnesses. You have heard 
how, in the face of discouragement on the part of State 
authorities, my client has cheerfully undertaken distant 
haulage all over the country. You have heard how, in 
distance hauls, he has so frequently: eclipsed railroad 
records in the matter of time for moving freight that 








he is being intensively used by the business man who 
can’t afford to wait. 

“With this flattering testimony to go upon, do you 
not agree with me that he is as innocent and pure of 
heart as he is swift and strong? 

“Lastly, I plead my client’s tender youth. His foot 
has slipped in the past, but behold him now in the glori- 
ous vigor of maturity! What a master product of 
science and art! What a noble career of usefulness lies 





FIVE-TON GMC TRUCK WITH 7%-TON TRAILER DISPLACES TEN TEAMS 


before him! He will bring the farmer nearer the con- 
sumer, the manufacturer nearer his market. He will 
keep public utilities alive ; he will assume all the short 
railroad hauls in the country. 

“Upon these counts I plead clemency for the motor 
truck, my client. If you refuse, if you fail to convict 
the real scalawags, those responsible for unsuitable 
roads, roads with inadequate foundations, roads sur- 
faced for the carts and buggies of another age—well, 
all I can say is that you will have to turn your ante- 
diluvian court into a national garage.” 





A BOOKLET bearing the title “How to Apply Pneu- 
matic Cord Truck Tires,” in which each step in the 
operation of mounting the tires is outlined and illus- 
trated, has recently been issued by the Goodyear Tire 
& Rubber Co., Akron, Ohio. It also contains a truck 
tire load and tire inflation pressure table, together with 
some timely hints on the care of tires. The booklet is 
for general distribution among truck owners and may 


be had at Goodyear truck tire service stations thruout — 


the country, or by addressing the company’s Akron 
office. 


~ 


MOTOR TRUCK LOGGING IN FRANCE 


The work of the 20th Engineers (Forest) in cutting 
timber in France and manufacturing it into lumber for 
the use of the military forces was greatly facilitated 
by a fleet of forty White “good roads” trucks, manufac- 
tured by the White Co., Cleveland, Ohio. These trucks, 
equipped with wide faced 
steel wheels, differ some- 
what from the standard 
army truck, but in many 
Ways were just as essential 
to the success of the allied 
arms as the camions that 
rushed troops and muni- 
tions to the battle fronts. 
Because of their wide steel 
tires these trucks were op- 
erated to advantage on the 
soft soil of the French for- 
ests, enabling the engineers 
to conduct important log- 
ging operations and keep 
the army sawmills working 
to capacity in all seasons. 


As a preliminary step for 
the manufacture of lumber 
on a big scale in France it 
was necessary to construct 
and maintain many miles of 
roads from the woods to the 
mills and from the mills to 
the various distributing 
depots. In this road con- 
struction the Whites, which 
were designed especially for 
work of just this nature, performed a service that con- 
tributed in no small way to the enviable reputation 
won by the American engineers abroad. After build- 
ing miles of roads the Whites transported many thou- 
sands of feet of timber over primitive highways. 








A SAVING of $1,344 in delivery costs in nine months, 
as compared with horse hauling, is claimed by George 
BE. Waters & Co., lumber dealers of Baltimore, Md., in 
a letter concerning their experience with motor trucks. 
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News of American Hardwood Industry 


MEMPHIS, TENN. 


Feb. 25.—Practically all hardwood operators say 
they are, at the very best, working only partial time 
because of the log shortage. They further say that 
it may be well into the early summer before they are 
able to accumulate a supply of logs ahead that will 
justify the attempt to operate on full time. The 
manufacturing outlook is, as a matter of fact, re- 
garded as extremely discouraging. 

c. H. Murphy, manager of the Saline River Hard- 
wood Co., Pine Bluff, Ark., who is a visitor in Mem- 
phis today, received a telegram from his office this 
morning stating that the mill was working only a 
few hours a day because there were so few logs ahead. 

One of the largest hardwood operators in this im- 
mediate territory said today: “We chosed down our 
plant last fall. We have 1,000,000 feet of logs ahead 
and we are getting out a few logs now. We plan to 
resume operation about April 1 if the condition of 
the market improves in the meantime. If there is no 
improvement and it is impossible to secure remunera- 
tive prices tor our lumber, we will remain shut down 
just that much longer. We are not going to make the 
mistake of producing additional lumber unless we are 
able to see a profit in it. Costs are increasing rather 
than decreasing and we are not in the business of 
swapping dollars on an even basis, much less on a 
basis where we get the worst of it.” 

“Official Washington is doing everything in its 
power to bring about a revival of the building in- 
dustry,” declared J. M. Pritchard, secretary-manager 
of the American Hardwood Manufacturers’ Associa- 
tion, who has just returned from the capital, where 
he conferred with representatives of the Department 
of Commerce. “Official Washington,” he also said, 
‘is doing all it can to remove the hesitation on the 
part of the public about buying lumber and all other 
basic commodities.” 


LOUISVILLE, KY. 


Feb. 27.—The market is held firm and steady by 
small production, the result of heavy rainfall making 
it impossible to secure enough logs. The automobile, 
furniture, musical instrument and cabinet trades are 
generally busy and the demand for practically all 
hardwoods in all grades and thicknesses is good and 
improving. Ash and hickory particularly are stronger 
than when the armistice was signed and many mills 
are oversold on these woods. Quartered oak is scarce 
in all grades and in good demand. Plain oak is in 
very good demand except in thicknesses of 2% inches 
and up. 

E. Barry Norman of the Holly Ridge Lumber Co. 
says that the Holly Ridge mill, which fs still running, 
could use a lot more material than it was getting, 
while Meeker and Landry were both closed down and 
Monroe was not operating steadily. They find the 
demand satisfactory but need better weather to in- 
crease production. 

T. M. Brown, of W. F. Brown & Sons, reported 
that work started this week rebuilding two band mills 
at Fayette, Ala., which were destroyed by fire a few 
months ago. Mr. Brown stated that business was 
good. 

James C. Hannon, who has been assistant secretary 
of C. C. Mengel & Bros. Co., has been elected secretary 
succeeding J. Cripps Wickliffe, who went with I. T. 
Williams & Son, New York. Mr. Hannon stated that 
mahogany and walnut veneers and also lumber and 
dimension stock were in good demand, with walnut 
outselling mahogany. Col. C. C. Mengel of this com- 
pany is spending a vacation at Palm Beach while C. 
R, Mengel is in the East on business. 

Last week local retailers started working with the 
Louisville Builders’ Exchange on a building campaign. 
The engineers, architects and general supply houses 
will aid morally and financially in showing the public 
that it is a good time to build. Rentals here are 
higher than they have ever been and every place is 
filled up. Architects have plans in hand for addi- 
tions to the Bank of Commerce and the Inter-Southern 
buildings, : 

The Louisville freight traffic committee held another 
hearing on the application of the Southern Hardwood 
Traffic Association, which asks milling-in-transit priv- 
ileges at Nashville, Memphis, Louisville and Evans- 
ville. Representatives of the Illinoios Central and 
Louisville & Nashville were present and the as- 
sociation was represented by J. Van Norman, R. R. 
May and J. H. Townshend, while a number of lumber- 
men were present as witnesses. 

John Churchill, of the Churchill-Milton Lumber Co., 
Greenwood, Miss., was a recent visitor in Louisville. 
He reported that business was good and that the com- 
pany had a fair stock of logs, having recently brought 
in 2,000,000 feet. 

At the weekly meeting of the Louisville Hardwood 
Club an invitation from the National Wholesale Lum- 
ber Dealers’ Association was read which asked that 
members attend the annual convention, and delegates 
will be named at the next meeting. 


EVANSVILLE, IND. 


Feb, 24.—Trade has been rather dull, but indications 
are that it will improve soon, as inquiries are numerous 
and manufacturers say that they look for a revival by 
April 1 if not before. Most of the hardwood mills in 
this section are being operated steadily. Manufac- 
turers report that they have no large stocks of logs 
on hand. The weather has been bad in the logging dis- 
tricts of the South and for that reason few logs have 
been coming here. Maley & Wertz, hardwood lumber 
manufacturers of this city, recently bought a large con- 
signment of logs and these will be sawed up at their 
Green River mill in this city, while their Columbia 


Street mill will be closed down for several weeks for 
repairs. Little lumber is moving in this section, but 
everybody seems to think that things will be better in 
a few weeks. Lumber prices hold firm and in the opin- 
ion of local manufacturers there will be no radical 
reduction in prices during the present year. Quar- 
tered white oak and ash are in strong demand, while 
gum moves more briskly than at the first of the year. 
Lumber stocks are reported rather low. 

Owners of wood consuming factories in Evansville 
report that there are now few idle men in Evansville 
compared to two and three months ago. The soldiers 
are finding their jobs back as they return from the 
training camps and from overseas, 

Building operations in Evansville and southern In- 
diana towns have picked up little if any during the 
last few weeks, but architects and contractors look for 
a busier season than last year and the general opinion 
is that as soon as the fifth Liberty loan has been “put 
over” things in the building world will show a wonder- 
ful improvement. Several factories in Evansville will 
build new additions this year. 

Ralph May, of May Bros., hardwood lumber manu- 
facturers of Memphis, Tenn., was here a few days 
ago on business and reported trade conditions in the 
South better than they were at the first of the year. 

A short time ago Mayor Benjamin Bosse, of this city, 
named a port commission to arrange to build and main- 
tain Ohio River terminals in this city. George O. 
Worland, secretary and manager of the Evansville Ve- 
neer Co. and former president of the Evansville Lum- 
bermen’s Club, has taken the matter up with local 
lumbermen. It is proposed to erect machinery on the 
river front to lower and raise freight at the river. Mr. 
Worland and the local lumbermen want the terminals 
when built to be capable of handling logs, lumber and 
other freights in which lumbermen are interested. 

Clyde Martin, of this city, who was recently ap- 
pointed manager of the stave mill at Clarksville, Tenn., 
owned by the J. C. Greer Lumber Co., of this city, re- 
ports the demand for staves good and he looks for a 
live season. Many staves are being brought here by 
boat and barge from points along Green and Barren 


rivers. 
INDIANAPOLIS, IND. 


Feb. 25.—Every week brings stronger indications 
that the building demand next spring will be much 
heavier than the lumber trade expected at the first of 
the year. A surprisingly large amount of construction 
work already is under way and architects and con- 
tractors report that estimating is very active. Many 
of the retail lumbermen felt that the demand .would be 
light because the public believed that prices would be 
prohibitive, but this condition is not proving true. 

The hardwood lumber trade in this territory reports 
a very healthy demand and orders are plentiful. The 
consuming plants are practically active buyers, but 
many reports indicate that the furniture trade is not 
as prosperous as a few weeks ago. However, furniture 
manufacturers are quickly using up their surplus 
stocks and are forced into the market. The automobile 
and implement manufacturers are active buyers. There 
is an improved demand for sash, door and interior trim 
as a result of the improvement in the building situ- 
ation. Prices remain unchanged, the market being 
stable in every respect. 


MILWAUKEE. WIS. 


Feb. 25.—The cold wave which is sweeping over the 
middle West is one of the most welcome changes in 
climatic conditions that loggers and lumbermen of 
the North have experienced in some time. While the 
weather during the last ten days or two weeks has 
been perhaps the most seasonable of the entire winter, 
loggers have been praying for a marked spell of zero 
temperatures so that they might keep roads between 
camps and railroad lines in shape to permit of con- 
tinuous hauling and thus make it possible not only 
to keep mills supplied for the time being but to build 
up a reserve for next summer’s operations. 

Wholesalers say that increasing activity is to be 
noted in the industrial demand, both for select grades 
of hardwoods and box and crating stock. The buying 
still is decidedly of a hand-to-mouth character, but 
the feeling in the trade seems to be undergoing a 
change and sellers look to see greater interest mani- 
fested in their offerings from now on. It appears 
that the situation is one largely of price, making it 
necessary for wholesalers to do business on rather 
closer margins than in normal periods. 

The Sawyer-Goodman Co., Marinette, Wis., has ac- 
quired about seventeen miles of the main line of the 
Wisconsin & Michigan Railroad Co., which had been 
in process of dismantling for several months. The 
purchase includes a 8-mile stretch between Pangborn 
and Holmes Junction and a stem of fourteen miles 
at the extreme western terminus of the line, between 
Holmes Junction and Wren. The Sawyer-Goodman 
Co. is cutting timber east of Holmes Junction and 
logs are hauled on sleighs to Pangborn for rail loading. 
The cars are hauled by the company’s locomotive to 
the Chicago, Milwaukee & St. Paul line at Marinette. 
It is stated that the tract now being logged contains 
sufficient timber to keep a large crew of woodsmen 
busy for three years. Much of the timber is pine. 
Logging operations at Mastodon, near Crystal Falls, 
Mich., where work has been going on for ten years, 
will be completed some time in March and the crew 
then will be shifted to large holdings near Sagola, 
Mich., where the Sawyer-Goodman Co. now operates 
its own mill, acquired a year ago. The plant has un- 
dergone extensive improvements and enlargement dur- 
ing the last few months. 

The Jentz Cedar & Lumber Co., Appleton, Wis., ex- 
pects to double its last winter’s cut of poles before 


the close of the present season, despite the fact that 
operations have been seriously hampered by the short- 
age of labor last fall and the unfavorable weather for 
the greater part of the winter. Most of the poles cut 
by the Jentz company are distributed among Wisconsin 
telegraph, telephone and traction companies. 


ANTIGO, WIS. 


Feb. 24.—Favorable weather during the last two 
weeks has greatly aided loggers in this section and a 
much better output is assured than was expected earlier 
in the winter. 

J. R. McQuillan, W. S. Thom and R. B. James, repre- 
sentatives of the Langlade Lumber Co., attended the 
retailers’ convention at Milwaukee last week. J. Wor- 
den, representative of the Henshaw-Worden Lumber 
Co., also attended the meeting. The hesitancy of 
retailers to place orders at prevailing prices was quite 
noticeable, according to reports. The expected rush of 
building trade in the spring and the shortage of retail 
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stock are expected not only to make present prices as- 
sured but to create a demand that will overtax the de- 
pleted stocks of hemlock and hardwood manufacturers 
and put well seasoned lumber at a premium. Produc- 
tion has been greatly curtailed by adverse weather 
and shortage of labor earlier in the winter, which have 
not only cut down production but also greatly increased 
the cost. 

The Hackley-Phelps-Bonnell Co, is operating on an 
extensive scale this winter and has not been severely 
hampered by general adverse conditions. 


MARINETTE, WIS. 


Feb. 24.—According to reports the winter has proved 
to be a good one for logging operations. The input in 
the territory adjacent to Crystal Falls, where the 
Sawyer Goodman Co., of this city, operates, will be 
fully as large as in other years. It is reported that 
next month will witness the cessation of the Sawyer 
Goodman Co.’s operations in Mastadon, where it op- 
erated with large crews during the last ten years. The 
company cut all the hardwood on a large tract of 
timber owned there and will transfer operations to 
another section. The logging railroad that was built 
to connect with the St. Paul at Dunn will probably be 
torn up and used elsewhere. This company owns a 
large tract of timber near Sagola, where it is also 
operating a mill, and it is thought that it will con- 
centrate operations at that point, as it made exten- 
sive improvements at Sagola recently. 

There seems to be a greater effort to get out railroad 
ties this year than ever before, as railroads want ties 
and are paying high prices for them. Cedar seems to 
be quiet just now. There is no complaint of labor short- 
age, for instead of moving about freely the men have 
been staying in one place and doing better work. 


MELLEN, WIS. 


Feb, 24.—-By the will of the late Charles F. Latimer, 
vice president of the Foster-Latimer Lumber Co., of 
this city, which was offered for probate Saturday, the 
city of Ashland will receive 5 percent of the entire 
estate, to be used to promote teaching of domestic 
science and manual training in the public schools of 
Ashland. As the estate is estimated as over $750,000 
the city will be enriched to the extent of over $37,500. 

H. I. Latimer, secretary of the Foster-Latimer Lum- 
ber Co. and the Mellen Lumber Co., left his home 
last week for Datona, Fla., to spend a month. He 
was accompanied by Mrs. Latimer. 

J. D. Twomey, general manager of the Mellen Lum- 
ber Co. will leave Friday evening aecompanied by 
Mrs. Twomey and son, Ted, for Datona, Fla., to spend 
several weeks. 

Allen Pierce, a member of the 20th Engineers, ar- 
rived in Mellen from overseas last week. He is the 
first member of the forest division to reach Mellen 
since the war ended. 

A letter received this week from Capt. E. J. Gillouly 
states that he and his comrades are anxiously await- 
ing orders to start for home. So far they have not 
definite information as to home-coming plans. 


GRAND RAPIDS, MICH. 


Feb. 24.—This week there were seventeen building 
permits issued for a total amount of about $25,000, 
the largest being one for dry kilns for the Wallance 
Furniture Co. to cost $7,500. Altho prospects are good 
it is still early for building activities. Surveys were 
made last week of the site for a warehouse to be built 
by the furniture manufacturers’ association. The school 
building program is taking form and the expenditure 
this year will probably be about $300,000. The board 
of education, however, is making a tour of the schools 
this week and it is possible that the program will be 
enlarged if the $1,500,000 bonding proposition receives 
approval at the polls. 


CINCINNATI, OHIO 


Feb. 25.—While trade tardiness in this section con- 
tinues, a gradual increase of movement gives encour- 
agement for the future, because it is a natural growth, 
without pressure to sell or activity among buyers. 
Generally wholesale lumber dealers report a fair 
amount of orders and a steady flow of letters that 
promise well for the early spring. Prices show no 
tendency to decline and statistical conditions favor an 
advance instead. It is known that production, which 
has been in greatly reduced volume all winter, remains 
below normal! for the season and that few if any mills 
hold anywhere near a full line of stocks. Weather 
has been unfavorable for logging operations, in addi- 
tion to which the labor supply has been both inade- 
quate and below normal efficiency. 

There are numerous inquiries from exporting con- 
cerns in the Hast and more from importing interests 
in Europe, but not much is expected from that end of 
the lumber trade until better rates on ocean freight 
have been secured, which in a measure will depend 
on the supply of ocean carriers available for the lum- 
ber industry. 

Furniture manufacturers are enjoying good busi- 
ness and are buying regularly. The demand for their 
product is excellent and they find greater inducements 
for operation in a lower level of prices for many items 
of consumption in their factories, but are not looking 
for cheaper lumber for some time. Other consuming 
factories also are more nearly normal than they were 
a few weeks ago. 

The building situation becomes slowly more encour- 
aging, and while little construction is under way archi- 
tects are busier, sales of building lots increase and 
there is more stir among contracting builders and 
speculative operators in the building market. 

R. E. Becker, of the R. BE. Becker Lumber Co., who 
is back from a business trip, says: “The larger mills 
for the domestic trade maintain their indifference as to 
cutting prices, while the smaller mills that need money 


to pay interest on borrowed capital or to meet bank 
obligations are getting what they can to move their 
present supply. Until this latter class has cleaned up, 
and it is known that the Government oversupply is a 
myth, the situation will not steady down to any sort of 
regular gait. Anyone in the mill business knows there 
is not cause for a drop in prices, as the output was 
curtailed by the worst logging winter we have had for 
some time.” 

The Ward-Brock Sash & Door Co. has reorganized 
with H. W. Brock president, G. R. Lampton vice presi- 
dent, L. W. Brock treasurer and J. J. Raleigh secre- 
tary. Messrs. Lampton and Raleigh have been con- 
nected with the Curtis Co. for a number of years at 
Chicago and Dayton, Ohio. R. G. Ward, E. H. Ward 
and C. B. Bunnell retire from the company. Speaking 
on the trade outlook H. W. Brock said: “Building 
prospects look very good and we believe work will 
begin as soon as the trade is convinced that there is 
not going to be a heavy downward trend in prices, 
Inquiries show a decided increase within the last 
week, particularly from out of town.” 

C. H. Pease, of the Pease Co., manufacturer and dis- 
tributer of millwork, expects to see a vigorous spring 
business, and says business seems to be somewhat better 
than usual at this time of year. He thinks spring 
operations would be stimulated if prices could be cut. 

John R, O'Neill, general sales manager of the Tennes- 
see Lumber & Coal Co., of Glen Mary, Tenn., head- 
quarters in Cincinnati, says, “The hardwood proposi- 
tion is about at a standstill, but the probabilities are 
that oak, particularly white oak, will maintain its 
value thruout the year, for one reason because of the 
swing of the furniture manufacturers into using oak 
lumber more extensively than for some years past, and 
also because of the fact that the railroads will need a 
considerable quantity of white oak for several years, 
in order to put the roads back into shape.” 

The Newport Hardwood Lumber Co., Newport, Ky., 
has been formed by Fred Miller, formerly with the 
Maley-Thompson-Moffett Co., of this city, and J. 8, 
Zoller, who about a year ago retires from the Talbert- 
Zoller Lumber Co., also of Cincinnati. The concern 
has purchased several tracts of timber in Kentucky, 
which will be cut for it by independent mills. The 
timber is chiefly oak and walnut. Mr. Zoller has recov- 
ered his health and intends to take an active part in 


the business. 
BUFFALO, N. Y. 


Feb. 26.—The Trotter-Kelleran Lumber Co., located 
for several years in Rochester, will remove to Buffalo 
about April 1 and the members of the company have 
been looking around this week for suitable quarters. 
Harry T. Trotter, the senior member, is a resident of 
this city and was formerly employed as salesman in 
this State for Mixer & Co. 

Proceedings have been begun to interpret the will 
of Charles J. Miller, president of the Newfane (N. Y.) 
Lumber & Manufacturing Co., who died as the result 
of an automobile collision in Buffalo on Dec. 5. The 
estate amounted to $40,000 or more and the chief 
claimant is Mrs. Amy Fuhrmann, of 713 Seventh 
Street, Buffalo, who with her husband was in the 
automobile with Mr. Miller when the collision took 
place. The will left her part of the property, includ- 
ing a winter home in Florida, and apparently an an- 
nuity of $1,000 a year. Relatives are contesting. 
Mr. Miller was a graduate of Cornell, class of 1890, 
and an active lumberman for some years. 

J. B. Wall, O. BE, Yeager and Councilman A. W. 
Kreinheder are spending two weeks at Mt. Clemens, 
Mich. M. M. Wall returned from a vacation there 
last week. 

J. F. Drescher, of the Chinook Lumber & Shingle 
Co., Seattle, Wash., was a visitor here last week. He 
is making. an extensive trip thru the East and will 
also visit a number of southern mills. 

Buffalo building permits for last week numbered 40, 
with total costs of $62,800. This is better than the 
previous week, but not up to the usual average. 
Architects say that active building operations will be- 
gin here within the near future. 


TROUBLE AND LITIGATION 


ABERDEEN, WASH., Feb. 22.—The Sunset Shingle 
Co., of Montesano, has started action against the 
Northern Electric & Water Works Co., enjoining it 
from removing or dismantling the power plant. The 
action concerns a contract made in 1915 whereby the 
Sunset company sold the Northern company a tract 
of land near the Sunset mill and certain personal 
property, promising to supply the Northern company 
with fuel from the mill waste. In return, the North- 
ern company bound itself to build on the tract a power 
plant to replace the Sunset Shingle Co.’s equip- 
ment with electrical appliance and to furnish it power. 
The contract was to be effective until 1950. According 
to the complainant, the Northern Electric & Water 
Power Co. is removing its electrical equipment and 
machinery and, if not enjoined, will leave the Sunset 
company without necessary operating power. 


KALISPELL, Mont., Feb. 22.—A. L. Jordan, of 
Columbia Falls, Mont., has been granted a judgment 
for $34,000 in his suit for damages against the North- 
ern Idaho & Montana Power Co. The case was tried 
before Judge Bourquin, of the United States district 
court, without a jury. Suit was brought by Mr. Jor- 
dan for the destruction by fire of his planing mill 
at Columbia thru the alleged faulty installation of 
electric wiring by the defendant. 


CARLSBAD, N. M., Feb. 24.—Title to a tract of tim- 
ber land embracing 57,600 acres and valued at about 
$800,000 is involved in a suit pending in the Federal 
court at Santa Fe. The contest for ownership of the 
land is between the United States Government and 
the State Investment Co., which is headed by Senator 
T. B. Catron. The suit was igen 8 by the Govern- 
ment to recover the big property, while Senator Catron 
and associates claim title to the land under a grant 
of the “jefe politico” in 1835. The timber tract in 





question borders the eastern slope of the mountains 
along the Pecos River. 
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Notes from America’s Lumber Centers 


SEATTLE, WASH. 


Feb, 22™—Fir lumber continues strong, but stocks 
are far from complete and there is considerable diffi- 
culty in placing mixed orders. This situation arises, 
not from the fact that the mills do not want the busi- 
ness but because at present they can not furnish all 
the items. Buyers are finding more obstacles in their 
way than they anticipated, arising principally be- 
cause the mills, with their attention fixed on Discount 
Sheet 25, are asking higher prices, while purchasers 
are not entirely reconciled to the new policy. Sales, 
therefore, are somewhat slow. There scems to be in- 
creased inquiry from the East and other localities. 
But the mills are taking their time about resumption 
following the annual shut-down, and not many of them 
are opening. Competent authorities believe buying 
will come on gradually, and that the output will be 
increased in direct proportion to the volume of busi- 
ness in sight. The situation squares with the theory 
expressed some time ago that the entire industry will 
slowly readjust itself to changed conditions, and that 
eventually it will be on a satisfactory basis, with a 
certain outlook for a volume of record-breaking size. 
The situation as to stocks is portrayed in an analysis 
made by G. A. Brewer, of the West Coast Association, 
showing a reduction of 5.32 percent for sixty-three 
representative mills in western Washington and west- 
ern Oregon Jan. 1, as compared with the same date 
in 1918. The total was 492,609,371 feet, as against 
520,383,831 the previous year, a reduction of 27,774,- 
460 feet. 

Shingle dealers who a week ago were saying that 
the market had gone so high as to take on a specula- 
tive aspect have found their predictions confirmed in 
a sharp decline during the last few days. On stars 
the market for eastern delivery has dropped from 
$2.60 to $2.45, and on clears from $3 to $2.90. The 
market at the opening of the year began to strengthen 
on account of unusual demand, and shingles began to 
move East. Among some expectant brokers, the tend- 
ency was remarked with enthusiasm, but instead of 
being conservative, and holding to what promised to 
develop into a lucrative trade, they began to bid 
shingles up and to impart a fictitious value. While 
the market is declining, production is picking up a 
little. Some manufacturers are holding their output 
at from 5 to 10 cents above the prevailing quotations, 
on the belief that with logs scarce and high, and no 
considerable amount of stock on hand, the market will 
soon be stabilized. The representatives of the in- 
dustry are optimistic. 

Capt. John I. Blain, district manager of the United 
States Shipping Board, is back from the East with a 
message for shipbuilders of the Pacific Northwest. 
He says: “The wood ship program of the Shipping 
Soard will continue as far as the vessels already on 
the ways and, started are concerned; but after these 
vessels are completed IT am unable at this time to make 
any announcement. I am glad to find there is an 
excellent prospect for an early settlement of the ship 
yard strike.” All wood ships now building for the 
shipping board will be equipped with steel rudders ; 
and the rudders of vessels already built and in com- 
mission will be reinforced as soon as the docking of 
such vessels is practicable. 

R. B. Allen, secretary of the West Coast Lumber- 
men’s Association, is keeping a watchful eye on the 
legislature at Olympia. Among bills introduced is a 
measure which aims to prohibit the burning of refuse 
from sawmills, unless such refuse be burned for the 
development of power for industries, or for the heat- 
ing of apartment houses, office buildings or homes. 
The main objection to the proposed law is that if it 
were enforced it would put the mills out of business. 
Many of them are isolated, and there is no market for 
the refuse; and to pile it up would merely inerease 
the fire hazard. The bill is a part of the usual crop 
of proposed laws drafted with good intentions but 
impracticable in operation. 

Belden & Ives (Ine.) is the name of a new firm 
which has just opened offices in the White Building, 
as manufacturers and wholesalers of fir, hemlock, 
spruce and red cedar products. The president and 
manager is Fred M. Belden, and the secretary and 
treasurer Capt. Lawrence Hf. Ives. Up to the first 
of the year Mr. Belden was buyer for the J. KB. Pink- 
ham Lumber Co., but Jan. 1 severed his connection 
with that firm to become department manager for the 
Charles W. Johnson Lumber Co, Capt. Ives is a son 
of Jesse I’. Ives, vice president and manager of the 
Stimson Mill Co., at Ballard. In May, 1917, young 
Ives joined the army and went to the first officers’ 
training camp at the Presidio, and later was trans- 
ferred to Camp Lewis as assistant adjutant, depot 
brigade ; and in August, 1918, he was promoted to the 
rank of captain. On leaving the service he became 
assistant superintendent at the Stimson Mill, The 
new firm will at once enter the rail business, and 
expects ultimately to engage in the cargo trade, Capt. 
Ives is now in charge of the office. President Belden 
will assume his new duties March 1. 

I. Hayward Clingenpeel, after service in the United 
States Army, has become assistant freight claim agent 
of the Pacifie Coast Shippers’ Association, under Traf- 
fie Manager W. A. Shumm. Mr. Clingenpeel was camp 
supply officer, Q. M. C., and was on duty at Camp 
Fremont, Cal., and Fort Lawton, Wash. 

L. D. Carpenter, of the L. D. Carpenter Lumber 
Co., will return to Seattle next week. He has been 
absent since Jan. 4. 

W. H. Oliver, of the Seattle Cedar Lumber Manu- 
facturing Co., is expected to return in a few days 
from an extended trip thruout the East. 

I. G. Kjosness, vice president and treasurer of the 
Madison Lumber Mill Co., a line-yard concern with 
headquarters at Lewiston, Idaho, passed thru Seattle 


during the week on his way home from the Portland 
peace conference and a visit to lumber mills in the 
Pacific Northwest. 

Mrs. Thorpe Babcock, wife of the general manager 
of the Northwestern Lumber Co., Hoquiam, Wash., is 
at Minor Hospital, Seattle, rapidly recovering from an 
operation for appendicitis. 

Charles W. Johnson, president of the Charles W. 
Johnson Lumber Co., has returned from a tour of the 
East. 

Roy A. Dailey, secretary of the Pacific Coast Ship- 
pers’ Association, sailed from New York for France 
Feb. 15, as Coast member of the commission appointed 
by the American National Wholesale Lumber Distribu- 
tors’ Export Corporation to investigate conditions in 
Europe. 

Allen C, Hemphill left the first of the week for Pitts- 
burgh, Pa., where he will open an office for the Joy- 
Tarbell Lumber Co. Mr. Hemphill has been on the 
Coast for the last dozen years in the manufacturing 
and wholesale lumber business. Before going to an 
officers’ training camp last fall, he was for some time 
manager of the Seattle office of the Chicago Lumber 
Co. Since his return he has been acting as purchasing 
agent, with an office in the Henry Building, Seattle. 


EVERETT, WASH. 


Feb, 22.—A few of the millmen in Everett say that 
the lumber business is flourishing and then some say 
that the outlook in this section is poor. 

Manager Stuchell, of the Eclipse Mill Co., says that 
the lumber situation at his mill is “rotten.” Of the 
outlook he says: “I can not see how the lumber situ- 
ation can clear up until prices drop to level. Con- 
sumers are not eager to purchase lumber for building 
purposes unless absolutely compelled to. We, at the 
mill, are not doing any cutting, but trying to get rid 
of an enormous stock on hand, so as not to be caught 
with lumber we must lose money on when prices drop.” 
The Eclipse mill reopened Feb. 18 after a shutdown of 
two weeks. During that time the plant was given a 
thoro overhauling. 

Optimism reigns at the Crown Lumber Co.’s plant at 
Mukilteo. Feb. 21 three barkentines were at the mill 
wharf taking on cargoes. The barkentine James Tuft 
is taking on 1,250,000 feet of lumber for Australia; 
the barkentine Big Bonanza is loading 1,100,000 feet 
for the Hawaiian Islands and the steam schooner F. 8 
Loop is loading 500,000 feet for San Francisco. Ac- 
cording to Manager A. A. Scott, business is excellent, 
the mill is cutting its normal amount of lumber and 
the outlook is good. 

Prices on red cedar shingles are somewhat weaker 
this week, reports Olaf Carlson, who, with L. Berg- 
strom, operates the C. TI. Shingle Mill of this city. 
However, the prices have not gone down enough to 
cause any worry for the two millmen. Business at the 
Cc. B. is good, says Mr, Carlson, with as much rail 
business as domestic. 

Manager Richard Hambidge, of the Canyon Lumber 
Co., with President C. Dean, of the Canyon company, 
went to California on a two weeks’ business trip Feb, 
19. Conditions are normal at the Canyon mill, says 
Sales Manager Stewart. Plenty of cars are on hand, 
plenty of orders to keep them busy and all hands on 
the job is his report in brief. 

The Russell Manufacturing Co., located at Marys- 
ville, resumed operation Feb. 17 in the shingle depart- 
ment after a shutdown of three weeks. The Russell 
company employs forty men. 

Plenty of rail orders are coming the way of the 
F. K. Baker Lumber Co. Word from Sales Manager 
Tom Skalley indicates that the Baker mill is operating 
to capacity. The lumber outlook, according to him, 
is excellent and he expects a busy March. All rail 
orders are from the East, the F. K. Baker company 
getting many from Maine shipping concerns for finished 
ship lumber. 

Neil Jamison, head of the Jamison Shingle Co., of 
this city, is attending the Rotary convention in Port- 
land this week. Henry Olwell Jamison, sales manager, 
is at Hamilton, Wash., looking over timber holdings of 
the company in that district. 

The Weyerhaeuser mill “A” is still closed for re 
pairs, but is expected to open by March 38. Mill “B” 
is running to capacity, as is the silo factory recently 
opened. Many orders have been received for the silo 
turned out by the local concern from Washington as 
well as eastern farmers. Reports from mill “B” are 
that business is satisfactory. 

The pole situation is quiet. According to Manager 
Charles Stimpson, of the J. H. Baxter Pole Co.’s local 
office, many logging camps do not care to open, fearing 
they will be closed again by strikes. “They want,” 
says Stimpson, “to find out for sure how long this 
epidemic of Bolshevism is going to last before putting 
on crews and opening up. Not until the camps open up 
and we have a plentiful supply of sticks will we know 
if 1919 will be a good year in the pole business.” 


TACOMA, WASH. 


Feb, 22.—Gov. Ernest Lister, president of the Lister 
Manufacturing Co., and who was compelled last week 
temporarily to relinquish entirely his duties as gov- 
ernor owing to ill health, is reported as showing im- 
provement this week and his friends say they think 
that in a few months he will be restored to nearly his 
normal! good health. 

Improvement in the volume of cargo business is indi- 
eated by the official Government figures for the fiscal 
month of December, which were issued this week by the 
collector of customs of the Puget Sound district. This 
report shows the foreign cargo shipments to have been 
20,872,000 feet, which is a more than 50 percent in- 
crease over the lumber shipments of months during the 
war. At the same time the Tacoma harbormaster 
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issued his report for 1918, which shows total lumber 
shipments, foreign and coastwise, of this port to have 
amounted to 92,602,868 feet, which is said by the mills 
to be a very good showing considering 1918 war con- 
ditions. 

The Tidewater Mill Co. is getting its new plant 
on the east tideflats nearly ready and announces it ex- 
pects to begin sawing lumber about March 1. The gen- 
eral offices of the company are in the Tacoma Building. 
The mill will have a capacity of about 100,000 feet a 
day and will be driven thruout by electricity. Officers 
of the company announced this week that none but 
American citizens will be employed by the company. 

The Addison & Hill Lumber Co. mill at South Ta- 
coma, which has been closed down for some weeks for 
overhauling, expects to resume operations the first of 
next week. 

Members of the legislature held an open hearing 
Tuesday night on the Hastings bill, which purposes to 
make all logging railroads in the State common car- 
riers. Prominent loggers, including Alex. Polson, were 
present at the hearing, the loggers protesting the pro- 
posed bill. 


ABERDEEN—HOQUIAM, WASH. 


Feb. 22,--Survey for a route for a deep water 
canal to connect Puget Sound and Grays Harbor is 
authorized in the $33,000,000 rivers and harbor bill 
which is before Congress. The authorization of a 
survey is the first legislative action secured on a proj- 
ect which has been agitated for many years on Grays 
Harbor and recently in Seattle. It is regarded as the 
first step toward linking the harbor cities with Puget 
Sound in shipping and industrial interests. Construc- 
tion of a canal to connect Grays Harbor and Puget 
Sound has been seriously considered since 1907 when 
the first preliminary Government survey was made, 
Engineers at that time estimated the cost of a deep 
water shipping canal at $13,000,000. The route pro- 
posed followed the natural water courses from Olympia 
to Grays Harbor. 

Friends of the late BPdward Hulbert in this city 
and San Francisco have planned a memorial to the 
much respected pioneer lumberman in the way of a 
new guild hall for St. Andrew’s church parish, The 
building will be constructed next year and will con- 
tain a tablet to Mr. Hulbert’s memory. 

The Wilson Bros. mill, after being closed down a 
month for general repairs, was started last Monday 


morning. 
PORTLAND, ORE. 


Feb. 22.—Portland mills are beginning to ship rail- 
road ties to the Atlantic coast by water. Two of the 
wooden steamers built by the Emergency Fleet Cor- 
poration have loaded ties at the plant of the Portland 
Lumber Co. within the last week. Three other vessels 
are to be loaded with ties in the local harbor within 
the next week. It is estimated that 7,500,000 feet of 
ties will be handled in this way. This is the first big 
movement of ties from this territory to the Atlantic 
coast. Lumbermen look for considerable business of 
this kind, as the eastern railroads are in need of many 
million feet. 

The sales department of the Spruce Production Cor- 
poration is now practically a thing of the past. Lieut. 
A. D. MacDonald will leave the service next week and 
go to Chicago in about thirty days to become manager 
there for the Willapa Lumber Co., of Portland and 
Raymond, Wash. Mr. MacDonald prior to entering the 
army service was connected with some of the largest 
lumber concerns in the Pacific Northwest. Lieut. A. 
M. Page, who prior to entering the service in the 
sales department of the Spruce Production Corporation, 
was located in Seattle, will remain in the service for 
some time, but will be transferred from this city to 
Washington. In Seattle Mr. Page was one of the or- 
ganizers of the Pioneer Lumber Co. 

J. A. Shaw, sales manager for G. M. Duncan Lum- 
ber Co., this city, is in New York looking over the 
situation, He returned recently from an extended 
business trip. J. L. Jackson, who was Chicago man- 
ager for this company in 1917, when he joined the 
army and went to war, is now vice president of the 
company, with headquarters here. He was promoted 
during service from an enlisted man to a lieutenancy 
in the Bleventh Reguiars and was with the fifth divi- 
sion thru many battles. He was wounded in the battle 
of Sedan. W. F. Cox, secretary of the company, is now 
in France with the army. He has just taken the place 
of Mr. Duncan on the important committee named by 
the American Export Lumber Corporation which was 
named to go to France to check over the lumber situa- 
tion there. Mr. Duncan found it impossible in the 
last moment to accept the place on this committee 
because of business matters requiring his attention 
here, and Mr. Cox, who was serving in the army as 
sergeant, was named in his stead. Mr. Cox is an 
experienced lumberman and will prove a very valuable 
member of this committee. 

Ralph C. Angell, sales manager of the Willapa Lum- 
ber Co., of this city, left for Chicago and New York 
Saturday ni... on business, The company’s headquar- 
ters here are now in the Gasco Building, Fifth and 
Alder Streets. 

Chester J. Hogue, secretary of the Oregon branch of 
the West Coast Lumbermen’s Association, will leave for 
Chicago in a few days to attend the annual exhibit of 
the National Railway Appliance Association, which is 
to be held March 17-20 in that city. Mr. Hogue this 
year will feature an exhibit of railroad construction 
timbers and ties. He will also show photographs of 
standing timber in the Pacific Northwest. ‘‘We have 
some wonderful timber in the Pacific Northwest,” 
said Mr. Hogue, ‘‘and people in the East are amazed 
when they see the pictures. They have to be shown 
to be convinced.” 

BE. B. Hazen, of the Bridal Veil Lumbering Co. and 
the Douglas Fir Lumber Co., is expected home next 
week from Chicago, where he has attended the 





directors’ meeting of the Bridal Veil Lumbering (Co, 
Ben Hazen, secretary of the company, who also at- 
tended the meeting, will remain east for a time. 

M. H. Kelly, lumberman of Duluth, Minn., is a 
Portland visitor registered at the Portland Hotel. 

Cc. H. Edwards, who was connected with the Port- 
land office of the West Coast Lumbermen’s Association 
during the absence from the city of Chester Hogue, 
secretary, is now connected with the Liberty Lumber 
Co. in the Spalding Building. Mr. Edwards is an 
experienced lumberman and salesman in all the 
branches of the industry. 

The North Fork Logging Co. on the Lewis River 
will resume cutting railroad ties about March 1 and 
this will mean that all of the tie mills in that dis- 
trict will be in operation. 
those of the Dayton mill at Hall, the J, B. Lamar at 
Ktna, the Higdon & Bannet at Reno, the Coast Tie & 
Timber Co, at Yale and the Lewis River Tie Co. at 
Cougar. These mills are on the north fork of the 
Lewis River and their combined output is more than 
half a million feet of ties daily. 

Ralph H. Burnside, president of Willapa Lumber 
Co. and former president West Coast Lumbermen’s 
Association, is moving with his family to Portland 
from their former home at Raymond, The Willapa 
Lumber Co. has opened offices in the Gasco Building 
to handle sales of Government spruce, recently bought. 
The Burnsides probably will live permanently in Port- 
land. 

L. S. McIntyre, traffic manager for the West Coast 
Lumbermen’s Association, has been in Portland this 
week in conference with Joseph N. Teal, A. C. Dixon 
and others on new lumber tariff proposed by railroads 
to territory of the middle West and HWast. McIntyre 
expresses himself as opposed to the new tariff, inas- 
much as it provides increased rates to Minneapolis 
and other points. He argues that the industry should 
not consent to any increases, regardless of reductions 
that may be offered to other territory. 

Several logging camps on the lower Columbia River 
have resumed operation after several months’ idle- 
ness. The Elliott & Elwood Logging Co. at Olney and 
the Big Creek Logging Co. at Blind Slough are among 
the latest to start. 

The Pelican Bay Lumber Co, is making extensive 
improvements in its plant at Klamath Falls and will 
resume operation soon. The mill will cut pine box 
lumber. 

Stevens & Teal complete erection of a small mill in 
Polk County and will begin operation early in March. 
They will cut ties, principally. 

The North Bend Mill & Lumber Co. is preparing to 
open one unit of its plant at North Bend. The com- 
pany also intends to open a camp near Lakeside, Coos 
County, and probably will operate additional camps 
during the summer. 

The Willapa Lumber Co., of Raymond, Wash., has 
opened a sales office at 1200 Steger Building, Chicago, 
which will be in charge of former Lieutenants A. D. 
MacDonald and William T. Osgood, who recently re- 
ceived their discharges from the spruce production 
division of the army. 


SAN FRANCISCO, CAL. 


Feb, 22.—-While some wholesalers are slightly per- 
turbed by the length of the dull period, which is usually 
expected around the first of the year, the majority are 
optimistic and expect a good demand during the next 
two months. The advertising of reduced retail prices 
on fir by some local yards was not an unmixed benefit, 
in view of the fact that the northern mills have been 
advancing prices. Local sales of lumber have not in- 
creased much, but the psychological effect of the an- 
nouncement of lower prices may be to hasten the 
opening of the building season. 

Random fir is better and very little is offered in this 
market. There are good inquiries and sales could be 
made at $20. Fir discount sheet No. 24 has become 
well established in the North, since No. 25 came out. 
With the northern mills getting good eastern business, 
logs scarce and labor high, there seems to be no pros- 
pect of lower prices here. The C. A. Smith mills, on 
Coos Bay, including the Coos Bay Lumber Co.’s plant. 
with a daily capacity of more than 500,000 feet, are 
closed down. This considerably reduces the quantity 
of lumber thrown on the local market. This market is 
not weakening, altho prices are low considering the 
present cost of manufacturing. On timbers and plank- 
ing, San Francisco delivered prices under cargo list 7 
run from $21 to $24 base, according to specifications. 

A fair demand is reported for white and sugar pine, 
altho buying for the spring trade in the East and 
middle West is late in starting. There has been an im- 
provement in the shop lumber situation and a higher 
level of prices has been established. Small stocks re- 
maining at the mills will be absorbed without difficulty. 
Sugar pine is pretty well cleaned up at a number of 
the California mills. Stocks of white pine clears are 
being gradually reduced and production has been at the 
low ebb during the last month, with only one mill run- 
ning in California. There is a great deal of snow in 
the mountains and a possibility of a late start at the 
mills this season. 

Of ten mills reporting to the California White & 
Sugar Pine Manufacturers’ Association for the week 
ending Feb. 15 nine were closed down. The one mill 
in operation cut 2,200,000 feet. Shipments amounted 
to 4,045,000 feet and orders received to 4,190,000 feet. 

Redwood lumber shows signs of improvement, after 
having experienced a long period of dullness, in com- 
mon with other varieties of Pacific coast woods. The 
principal improvement is in the eastern demand and 
California yards, outside of San Francisco, are buying 
more freely. The movement of redwood tank stock to 
the oil fields in the Southwest is one of the encouraging 
features. Several 1,000,000-foot orders have been 


placed. Some good sized shipments have been made to 
Texas and Arkansas and orders would be filled more 
rapidly if it were not for a temporary embargo oD 
certain railroads, which now causes some delay in 
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getting cars thru. Eastern inquiries are more plentiful 
and the mixed car trade is improving. Retailers begin 
to realize that there will be no break in redwood prices. 

The offshore freight market is still softening, with 
rates showing a declining tendency. Vessels available 
for lumber cargoes are comparatively scarce. Offshore 
lumber freight rates from Pacific coast ports are about 
as follows: To Sydney, Australia, $37.50; to direct 
port in Chile, $37.50; to Argentine Republic, $55 to 
$57.50; to China and Japan, $25 to $30; to South 
Africa, 200s. ; to United Kingdom, 250s. 

Coasting lumber freights are firm, with no surplus 
of steam schooners in operation between the mills and 
California ports. Coastwise freight quotations con- 
tinue to be $7 from Puget Sound or Columbia River to 
San Francisco and $8 to southern California ports. 
Receipts of lumber by sea at San Francisco during the 
week ended Feb. 21 were light, including redwood as 
well as fir from Oregon and Washington. 

F. Paramino is preparing for a good future trade, 
altho business is now very quiet in San Francisco and 
vicinity. The Paramino Lumber Co. has taken the 
California agency for the Tidewater Mill Co., which 
will complete a large modern plant in Tacoma, within 
a month. The Puget Sound Lumber Co., another 
Tacoma concern represented by the Paramino interests, 
probably will resume operations on March 1. 

The Metropolitan Redwood Lumber Co., this city, 
is preparing plans to erect a hotel, an office building 
and a large store at Metropolitan, where the company’s 
mill is located. 

M. L. Euphrat, manager of the Wendling-Nathan Co., 
says that things are picking up somewhat and he has 
a number of inquiries. The local advertising of lower 
retail prices has not materially affected the manufac- 
turing situation at the fir mills. Northern rail prices 
hold firm at the No. 24 Discount. He finds a slight 
improvement in California yard business and expects 
a good trade within two months with a revival of 
building. A fair eastern business is being done on 
redwood, but there is not much local trade. 

Mr. Elfendahl, formerly manager of the Lamoine 
Lumber & Trading Co., has acquired an interest in 
the Modoe Lumber Co., of Chiloquin, Ore. He has just 
left here for the mill by automobile. J. O. Goldthwaite 
is president of the Modoc Lumber Co, 

The Pacific Lumber Co. has been expending consider- 
able amounts of money and time on betterments at the 
big redwood plant at Scotia. The overhauling of Mill 
“A” has been completed and operations will be resumed 
within a few days. One of the old saws has been re- 
placed by a new band saw, making this a 3-band mill. 
A fourth bandsaw is being installed in Mill “B.” It 
is expected that when the new equipment is in opera- 
tion the company will cut as much lumber in eight 
hours as it did when the mills ran ten hours a day. 
Additional yards are being laid out, so that more 
stock can be carried. The labor situation is easy, 
with many discharged soldiers returning to their old 
places in the mills. Vice President J. H. Browne says 
that the Pacific Lumber Co. has had a marked increase 
in inquiries and in orders during the last week, Eastern 
rail business has increased especially. The redwood 
people are making good shipments of tank stock to the 
oil fields in the Southwest. 

The Weed Lumber Co.’s new sawmill at Weed started 
up for the season during the week. It has a yearly 
capacity of 100,000,000 feet or more. As it is a model 
plant, an exceptionally good cut is to be expected this 
season. Altho logging is not yet under way in the 
woods there is a big stock of logs in the pond that 
will help keep the mill going until the camps are in 
operation. The various manufacturing departments 
are in regular operation at rates of production to suit 
the present demand. C. W. Murphy, the logging super- 
intendent, has returned to Weed after a trip thru 
Mississippi and Louisiana, where he looked over the 
logging operations in connection with the big mills. 

Charles F. Ruggles has bought 6,027 acres of timber 
in Calaveras County above Dorington from the estate 
of the late Benjamin Weston. A small mill was built 
last year by the Ruggles interests in Amador County. 
While that might be considered a preliminary step to 
a large operation, no plans have been made public. 

The California Redwood Association reports that 
considerable interest has been shown in the Redwood 
lattice trusses described in a booklet published under 
that title. A description is given of the redwood lattice 
truss used in the construction of the plant of the 
Consolidated Water Power & Paper Co, at Stevens 
Point, Wis. These trusses, which have a span of 96 
feet, were erected over the steam vats in the plant. 
As redwood is not damaged by exposure to heat and 
moisture it is admirably adapted to such a use, The 
Redwood Sales Co, finds eastern inquiries very healthy. 
In January orders were booked for more than 1,500,000 
feet of lumber, and thus far in February orders have 
amounted to more than 1,000,000 feet. The redwood 
paving-block business is very encouraging, with inqui 
ries being received from all over the United States. 

The General Wood Preserving Co. (Inc.), now main- 
tains an office in the American National Bank Building, 
this city. F. D. Beal, who is in charge, has the general 
management of the Pacific coast section. Work is now 
under way on a creosoting and timber preserving plant 
at Bay Point, Cal., which will be ready for operations 
about Aug. 1. 

Paul M. Dimmick, general manager of the Albion 
Lumber Co., has been spending a few days at the San 
Francisco office. The redwood sawmill at Albion is 
running full. Redwood ties amount to a considerable 
item. Occasional cargoes of ties are shipped to Mexico. 
Theodore Lerch, sales agent, who spent last week in 
Los Angeles, reports southern California trade look 
ing up. 

E. D Rowley, manager of the box bureau of the 
Western Pine Manufacturers’ Association, with head- 
quarters in Portland, Ore., is in the city, looking over 
the California conditions in box shook. 

J. H. Emmert and Dr. Fred T. Murphy, eastern 
directors of the Pacific Lumber Co., this city, are here 
on a visit. Dr. Murphy, who is a son of W. H. Murphy, 


returned recently to this country from France, where 
he was in charge of the United States base hospital. 

Charles R. McCormick, who has returned from a trip 
to Oregon, found the mills that are in operation doing 
a good eastern rail business at the advanced prices. 
The Columbia County Lumber Co.’s mill near St. 
Helens has started up and the mill at St. Helens is 
running full blast on fir lumber. Logs are scarce, as 
the camps on the Columbia River have not yet re- 
opened, 

Among lumbermen from outside points who are San 
Francisco visitors are C. E. Putman, of the Coast Fir 
Lumber Co, Portland ; F. 8. Murphy, of Salt Lake City ; 
R. D. Inman, of the Inman-Poulsen Lumber Co., Port- 
land; J. H. Bloedel, of the Bloedel Donovan Lumber 
Mills, Bellingham, Wash. 

Maj. S. O. Johnson, who has been in France with 
the Twentieth Engineers (Forest) since the fall of 
1917, returned here during the week after making an 
excellent record. He was vice president of the Weed 
Lumber Co. before he went abroad. He has not yet an- 
nounced his plans for the future, 

H. ©. Beelman, who is connected with Knudson & 
Mercer, of Chicago, is a San Francisco visitor. 


NEW YORK, N. Y. 


Feb, 25,—The encouraging feature of today’s news 
from a lumberman’s standpoint is the fact that all 
workmen on strike in the New York building trade 
dispute, and other sympathetic strikers have been 
ordered back to work under an agreement at a con- 
ference reached in Washington yesterday. This in- 
volves 25,000 men who go back to work today leav- 
ing their grievances to be settled by the conference 
of employers and employees with the understanding 
that where agreement can not be reached, questions 
are to be referred to a New York Supreme Court judge 
as umpire, 

While building is developing very slowly the de- 
mand of carpenters for a $6.50 day daily wage was 
most discouraging, and with the high price of some 
building materials, the question of obtaining funds 
for building construction was developing on a most 
acute basis. Now that there is a prospect of stabiliz- 
ing there will unquestionably result an improvement 
in the loaning situation. 

Many yards have been holding off expecting much 
lower prices, and in the face of this expectation have 
come higher prices in several lines especially North 
Carolina and Southern pine, and the ease with which 
these higher quotations are maintained is an indica- 
tion that prices will hold firm. While orders come in 
slowly, there is just as much inclination to buy on 
the higher range of prices as on the lower quotations 
of a month or six weeks ago. The retail trade is 
becoming convinced that the present is as favorable 
a time as any to buy. This does not mean that orders 
are active, but inquiries are more numerous. To meet 
this situation many yards will have to put in some 
stock because their assortments are badly broken. 

Furthermore, the prospect of public work on build- 
ings such as schoolhouses, hospitals, other public 
buildings, road improvement ete. places many yards 
in position where they must get into the market to 
some extent because they are not equipped with pres- 
ent assortments to handle any volume of trade from 
these sources. The educational campaign of urging 
public and private construction as promptly as pos- 
sible is bearing some fruit as spring approaches. 
The market is certainly in a healthy condition, and 
any kind of an improvement in the demand should 
put prices on a high basis, 


PHILADELPHIA, PA. 


Feb, 24.—-A few here feel that the prices of lum- 
ber must come down before enough demand is cre- 
ated to bring it up again, but their ammunition is 
getting scarcer, as the demand is growing steadily, 
if slowly. During last week many wholesalers reported 
better business both from the yards and from the large 
industrial consumers, and several of the yards are 
doing a better business than they have for a month 
or two. Country and suburban yards are said to be 
figuring on a lot of stuff and most of them feel that 
spring business will be good in new work as well as 
in extensions and repairs. Generally speaking, the 
market is still marking time, but many wholesalers 
find the February business better than in last year or 
the year before, and some report it up to the average 
for the last ten years. 

The hardwoods seem to be moving with more cer- 
tainty than the other woods and prices are steady 
at the high level. Oak, thin ash, birch, beech, maple, 
gum and poplar as well as all the fancy woods are in 
steady demand. White pine is strong in demand and 
steady in price, with perhaps less of an actual scarcity 
in the lower grades. Spruce is not particularly active, 
but maintains its price level. Hemlock is in good 
demand and there are rumors of a still further advance 
in price. Cypress is fairly active and, with plenty 
offered, prices are steady. North Carolina pine is the 
squabbling item. Some dealers have advanced their 
prices, are making sales and refuse to budge from 
that stand, while others are inclined to ease off and 
are dickering on that basis, while two or three are 
actually selling at off figures, but find it hard to force 
a demand at any price. Southern pine is perhaps a 
little worse off here than North Carolina, and some 
wholesalers announce that unless demand is forth- 
coming soon they will go out on a price basis. Lath 
and shingles are satisfactorily active at good figures. 

General business conditions are spotty, some lines 
reporting improved business while others find a fall- 
ing off. Money is easy for expansion in most lines 
except building and collections are good. 

Governor Sproul has approved the purchase of 
20,392 acres of forest lands in Union, Lycoming and 
Clinton counties by the State Forestry Commission, 
which will now be added to the State forest reserve. 
The tract was purchased from the White Deer Lum- 
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ber Co. and forms one of the largest tracts acquired 
by the State in recent years, 

The J. W. Turnbull Lumber Co. has taken the local 
representation of the Bristol Door & Lumber Co., of 
Bristol, Tenn., and has put in charge of this depart- 
ment C. C. Weygold, formerly buyer and estimator for 
John W. Healy, of this city. 


BOSTON, MASS. 


Feb, 25.—Altho a little picking up in business is 
noted in many lines, general trade is quiet. It is felt 
that there will be no noteworthy increase in business 
until building activity begins and dealers, having 
enough lumber on hand for present needs, are waiting 
until they see a real demand before stocking up. 
Prices, except on one or two items, generally remain 
firm. 

An item of $20,000 for the reforestation of land pur- 
chased by the Commonwealth was stricken out of the 
budget a few days ago by the house of representatives 
when it was shown that the forestry department 
already had on hand a balance of more than that sum. 


BALTIMORE, MD. 


Feb. 24.—-One of the latest members of the lumber 
trade to return to his old job from war service is 
Kdward Healy, who for years before the war was con 
nected with the export firm of John L. Alcock & Co, 
Mr. Healy for a time was stationed at Charleston, 
W. Va., looking after the foreign trade interests of the 
firm. After the United States entered the war he was 
placed in charge of the loading of munitions at ‘Locust 
Point. 

With the incorporation of David T. Carter & Co. 
(Inec.), in the wholesale hardwood and export busi 
ness for years, it is expected that the company will 
branch out still further. The corporation has a yard 
on Ridgely Street, in southwest Baltimore. 

From Cumberland, Md., comes the report that John 
Curry, a lumber operator of Connelsville, Pa., and 
W. M. Rogers, superintendent of the West Penn Rail- 
way, have purchased about 8,000 acres of timber land 
in Ilampshire County, West Virginia, about twenty- 
five miles from Cumberland, and will undertake its 
development. The tract is estimated to yield about 
8,000,000 feet of sawed lumber. 

W. S. Smith, manager of the Johnson City Lumber 
Co., of Johnson City, Tenn., was a visitor last week 
on a tour of the eastern States largely to study busi- 
ness conditions, 

T. B. Bledsoe, of the wholesale hardwood firm of 
Brown, Bowman & Bledsoe, has just returned from a 
trip of several weeks in North Carolina and adjacent 
hardwood territory. Ife says he found the inquiry 
more active than it had been, with the range of prices 
fairly firm. 


NORFOLK, VA. 


Feb. 22.—There is really no demand for the lower 
grades and not much lumber is being sold in the rough. 
As most of the present cut of pine is lower grade op- 
erators would like to see an improvement in the demand 
for lower grade rough even if prices show no appreci- 
able advance. Boxmakers and others are buying air- 
dried stock for immediate needs at prices which can 
not be met by kiln-dried operators. 

During the week occasional sales were made of the 
better grades of rough edge by mills in a hurry to move 
stock and willing to give concessions, As costs vary 
in proportion to cut there are bound to be price varia- 
tions because a mill with larger cut and lower costs 
can underbid a high cost mill and yet make a fair 
profit. Only 4/4 edge and No. 8 stock boards were 
ealled for with any frequency. 

Operators, however, are perfectly satisfied with the 
dressed lumber situation and the demand during the 
week has shown an improvement. Prices on dressed 
stocks are advancing. Further advances have been 
obtained on thin ceiling and partition and prices of 
dressed stock boards are apt to advance radically if 
there is sufficient call. There is not much demand for 
roofers and factory flooring. While many of the plan 
ing mills are selling on the basis of Government list 
on surfaced boards, others are getting prices above 
list on small lots included in mixed car orders, 

Reports from fifty-five mills for the week ending Feb. 
15 showed there was a slight decline in orders received, 
that shipments had increased 2,300,000 feet and that 
production fell off about 800,000 feet. Total produc- 
tion was 8,100,000 feet, or about 40 percent of normal 
as compared with 49 percent of normal the week previ- 
ous. This showing made by the mills in good weather 
shows that operators have no concern as to stocks 
piling up on them in quantities. Altho the stocks in 
larger markets would not be considered heavy in normal 
times the surplus is being taken up slowly. Yards 
show no disposition to look into the future when pur- 


chasing. 
DULUTH, MINN. 


Feb. 22.—-A substantial revival in the lumber trade 
in this district has been reported during the last few 
days. Some gratifying sales have been put thru, and 
it is intimated that options have been obtained on 
several million feet of white pine lumber. It is said 
that the bulk of the white pine lumber of some of the 
companies is under option, and it is fully expected that 
definite orders will be booked within the next few days. 
The options were obtained by a strong New York con- 
cern, and it is understood that the lumber is wanted 
for export. 

Cook & Ketcham closed a contract this week for 
2,000,000 feet of No. 8 white pine lumber or better, 
and the Trout Lake Lumber Co. sold an aggregate of 
3,000,000 feet, divided about equally between Nos, 1, 2 
and 3 boards and shop stock, 

Alger, Smith & Co. are on the list with a sale of 
Nos. 2 and 3 and better norway pine and shop lumber 
aggregating 1,000,000 feet. It is for immediate ship- 








ment after the opening of navigation. Alger, Smith & 
Co. also have an option out on 8,000,000 feet of white 
pine lumber, given to a New York buyer. An addi- 
tional sale of 1,000,000 feet of hemlock lumber was 
put thru by another operator this week. 

A renewed demand for timber was noted this week, 
Conditions in the lumbering industry are regarded 
as highly encouraging. Prices are fully maintained in 
every grade of lumber, and now that the ice has been 
broken, it is thought that the season’s output of the 
leading operators will be disposed of within a short 
time. 

During the last ten days weather conditions have 
been favorable for getting logs out to rail loading 
points. The Virginia and Rainy Lake Co., in the 
Virginia (Minn.) district; Alger, Smith & Co., at 
Duluth, and the Cloquet and Northern Lumber com- 
panies are accumulating substantial supplies of logs 
and will be in a position to operate their plants exten- 
sively on their spring and summer cuts. 

Local lumber interests are interested in the statement 
that an accurate record of every foot of timber on 
properties in the unorganized districts of St. Louis 
County, Minn., will be on record at the office of J. C, 
Iielm, the supervisor of assessments, by Sept. 1. Since 
the work was started three years ago, up to Dec. 1, 
1918, the cruisers had covered 1,143,569 acres.  Estti- 
mates are being made of the number of feet of pine, 
birch, tamarack, balsam, spruce ete. on each 40 acres 
of land, its value, and the assessment levied against it, 

J. W. Bayley, vice president of Alger, Smith & Co., 
is visiting the trade in the East, and P. M. Shaw, jr., 
lumber jobber, is spending a vacation in South 


Carolina, 
MINNEAPOLIS, MINN. 


Feb. 24.—Charles A. Bowen, secretary of the 
National Retail Lumber Dealers’ Association, was en- 
tertained at a complimentary banquet Wednesday of 
last week by the Building Material Exchanges of Min- 
neapolis and St. Paul. The dinner was at the Minne- 
apolis Club and Harry G. Foote, a member of the 
executive committee of the National association, pre- 
sided. Mr. Bowen spoke on the work done by the 
association during the war. There were talks by A. M, 
Melone, O. EF. Deckert, John F. McDonald and M. B. 
Fancher, of Minneapolis, and by O. Lampland, C. H. 
Hutchinson and If, i. Osgood, of St. Paul. 

J. J. Mullowney, lieutenant in the army service, 
detailed here for some time by the United States Spruce 
Production Corporation to sell their surplus product 
in this market, has been called back to Portland, Ore.. 
and expects soon to be discharged from the service, 
He will return to the employ of the W. I, Carpenter 
Lumber Co., of this city, with his headquarters at 
Iiverett, Wash. 

G. F. Wagenbuch, general manager of the Panhandle 
Lumber Co., was here a few days ago with F. W. 
Lewis, sales manager for the company and for the 
Blackwell Lumber Co. They conferred with R. Rainey, 
who represents the two companies in this market, 


NEW ORLEANS, LA. 


Keb, 24.—Local newspapers are carrying an “ad” 
for the United States Shipping Board, offering thir- 
teen wooden steamers for time charter, March de- 
livery. Charters are offered for any period “not ex- 
ceeding six months after final treaty of peace.’ Bids 
will be opened March 1 at Washington. Two of the 
thirteen vessels—the Alpaco and Bilowvi—are adver- 
tised as “at New Orleans,” while the Bagoso and Bed- 
minster are at Jacksonville, Fla. 

Merchants in the wholesale district have launched 
a movement for the immediate repaving, with wood 
blocks, of South Peters Street, from Canal to Julia 
Street. The city authorities had virtually agreed 
upon this repaving project before the United States 
entered the war, the merchants themselves having 
volunteered to stand the cost in proportion to their 
frontage, The war interfered with the work and now 
that it is over the South Peters Street merchants are 
urging that it be begun as early as possible. Wood 
block paving is favored, as the street is given over to 
what is known as “heavy traffic.” 

Delegates representing the employees of the Gulf 
coast ship yards met in convention here last week 
and organized the Southern Shipyard Workers’ Ad- 
visory Board to look after the interests of the ship 
yard workers. The board will establish permanent 
headquarters in New Orleans. UH, 8S. Kiely, of the 
machinists’ union at Pensacola, was named president ; 
Ifenry Lamb, of the carpenter’s union at Houston, 
Tex., vice president, and CC. M. Frank, of the carpen- 
ters’ union at Pascagoula, secretary-treasurer, 

Emile Sundbery of Napoleonville, one of the lead 
ing members of the Napoleon Cypress Co. and the 
Houma Cypress Co., was last week elected president 
of the South Louisiana Fair Association, which con- 
ducts one of the biggest fall fairs in the State, at 
Donaldsonville, Mr. Sundbery operates a model stock 
farm near Napoleonville and is one of the leaders of 
the better-farming movement in Louisiana. 

The Federal court of appeals for this district last 
Monday handed down a decision in the case of the 
Talge Mahogany Co. vs. the Elder-Dempster Steam 
ship Co., reversing the decree of the lower court and 
awarding the mahogany company judgment for 
$784.44, as damages for the loss of twenty-one ma- 
hogany logs at Axim, on the African west coast, and 
expenses incurred in recovering thirty other logs. 
The logs went adrift while being loaded. 

I. R. Putman, advertising manager and trade exten- 
sion director of the Southern Pine Association and 
president of the New Orleans Ad Club, was the prin- 
cipal speaker at the Ad Club meeting last Thursday, 
and naturally chose for his theme the Southern line 
Association’s advertising and publicity campaign. Sec- 
retary George E. Watson, of the Southern Cypress 
Manufacturers’ Association, also addressed the meeting, 
briefly describing the advertising campaign of the 
cypress manufacturers, 
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LAKE CHARLES, LA. 


Feb. 25.—Thruout the Calcasieu country the lumber 
industry is slowly getting back to pre-war conditions. 
Many mills are operating full time but some are closed 
down on account of a shortage of logs. As a rule labor 
is plentiful altho still scarce in some localities. The 
demand for building material continues good and is 
apparently on the increase. In farming sections the 
demand is easing off on account of the approach of 
spring and it is not expected that it will be of large 
volume until midsummer. Farmers have a_ large 
amount of building to do this year, find the crop out- 
look good, and are in good financial condition, so the 
outlook is promising. 


HATTIESBURG, MISS. 


Feb. 24.—There has been little change in conditions 
here during the last week. A few more small mills 
have been forced to suspend operations temporarily 
and the large mills are still losing time on account of 
rainy weather. Mills cutting for special orders find 
it difficult to work on them because the logging roads 
are in such condition that they can not pick logs but 
have to take what can be logged with the least trouble, 
Prices are still very strong. The milis are keeping 
their output sold ahead of their cutting, but local 
buyers think that if the mills were able to operate to 
full capacity more consideration would be given in- 
quiries, and in view of the light demand these buyers 
find it hard to understand why they have so much 
trouble in placing orders. Stocks at the mills are still 
badly broken and it is not always possible to get small 
orders filled for local use where a number of items are 
wanted. The mills do not look for any slump in the 
market, as the present cost of operation will not allow 
a decline of any consequence. 

W. I. Smith, jr., of Magee, Miss., who operates a 
number of small mills in that section, has been forced 
to close one of his mills because of weather conditions. 

The Goodyear Lumber Co., of Picayune, Miss., has 
put its new mill in operation. This is one of the 
largest mills in southern Mississippi and will employ 
about 500 men, 

J. W. Gay, who a number of years ago was in the 
commission lumber business here, has accepted an ap- 
pointment with the George TT. Mickle Lumber Co., and 
will buy thru its Hattiesburg office, 


MERIDIAN, MISS. 


Feb. 24.—Southern pine market conditions in this 
section are practically unchanged except for the fact 
that more inquiries than usual are coming in. Ship- 
pers are more confident than ever of good business in 
the near future, and while it can hardly be said that 
business has begun to open up, shippers console them- 
selves with the fact that it is always quiet at this 
time of year. 

Weather conditions have been very unfavorable for 
logging and the operation of the mills. Many mills 
have been operating thru the winter with a curtailed 
output. A number of mills report an increased supply 
of labor, while the cost of labor continues on the basis 
maintained thru war times. Cars are plentiful on prac 
tically ali lines. 


JACKSONVILLE, FLA. 


Feb, 22.—Thruout a large portion of the southeast 
ern territory logging operations have been brought prac 
tically to a standstill on account of heavy rains and 
wet woods. Logs are so scarce that some of the mills 
have been compelled to shut down. Old operators in 
this section declare that never in their experience has 
there been such a long period of bad weather. There 
are no stocks at the mills and while the manufacturers 
have been slow in accepting business the orders on 
hand are far in excess of the stock that can be eut 
until weather conditions again permit sawmilling. The 
eastern situation has shown constant improvement, 
altho the shortage is still serious, especially in the 


woods, 
MOBILE, ALA. 


Feb. 24.—Recent shipping activity here indicates 
the return of Mobile’s former export trade, with per 
haps a marked increase following the use of the War- 
rior waterway system, for already lumbermen have been 
investigating the feasibility of exporting via this route, 

A number of small craft are loading here with tim- 
bers and lumber to repay the Government of the United 
Kingdom for such materials borrowed shortly after 
the declaration of war. 

The International Shipbuilding Co., of Pascagoula, 
Miss., has organized a speed-up program in the con 
struction of three steel and four wooden vessels which 
it has under way. The company plans to build a thou- 
sand homes for its employees in addition to those 
already built. 


SHREVEPORT, LA. 


Feb. 25.—Reports show continual improvement in 
the southern pine situation and an unprecedented de- 
mand is expected this year. Dimension is scarce and 
as the demand increases other items are going to be 
hard to find at the mills. Owing to broken stocks a 
considerable amount of business has gone begging. 
Improved weather will bring increased production, but 
it will probably be below the pressing demand, Mill- 
men are getting their plants in fine shape during the 
bad weather so they will be able to run uninterruptedly 
with the return of good weather. 

Inquiries indicate a heavy increase in the export 
trade, many orders are being booked and millmen 
look for great activity in this line when transporta- 
tion conditions permit shipments. 

Reports indicate that the home building campaign is 
how spreading thruout the country and each week. sees 


it augmented in local territory, where many opera- 
tions are now under way. At Cedar Grove, a factory 
suburb, one hundred new homes are being called for. 
With the approach of spring the prospects are un- 
usually encouraging for very heavy offerings from re- 
tail yards and other buyers. 


KANSAS CITY, MO. 


Feb, 24.—A gradual settlement of the labor disputes 
is being made between the contractors and the unions 
and it is believed that by the time the weather has 
cleared building in the cities can be resumed without 
much interference by labor troubles. In the country 
the weather has left the roads in such bad shape that 
not much lumber is being sold. It will require a 
couple of weeks of good weather to put the roads in 
condition for heavy hauling. 

Trade here is still less than half of normal and prob- 
ably will not go above the 50 percent mark until the 
weather turns and the building season opens. Nearly 
all of the trade is confined to the country west of the 
Mississippi, the eastern trade having dropped off con- 
siderably since the first of the year. Extensive oil de- 
velopment is under way in the Southwest and a new 
field is being opened up in Kansas, and this makes a 
good call for oil timbers and dwelling material. 


ST. LOUIS, MO. 


Keb. 25.—Retail lumbermen report a steady improve- 
ment in the building situation. Actual building opera- 
tions also are on the increase, and generally there is 
a better fecling among the trade. Distributers report 
they are doing a fairly good business in this trade 
territory. 

Greatly improved in health, Stephen J. Gavin, prest- 
dent of the Stephen J. Gavin Lumber Co., has returned 
from Florida, where he had gone to recuperate, 

Don M. Wylie, manager of the St. Louis Lumber 
Trade Exchange (retailers), has been among those on 
the sick list. 

Thomas C, Whitmarsh, general manager W. T. Fer- 
suson Lumber Co, and president of the Lumbermen’s 
Iixehange, who is confined to his home with an attack 
of the influenza, is recovering. 

At present there is a strong demand for southern 
pine dimension in 16-foot lengths, except 2x6. B&Bet- 
ter also is in good demand. 

John Held, who has been discharged from the army 
after seven months’ service, expects soon to resume the 
wholesale lumber business he previously conducted 
under the name of the Acorn Lumber Co. He expects 
first to make a trip south, 

Three thousand carpenters will receive an increase in 
wages of 7 cents an hour, according to an agreement 
for the ensuing year made between the Carpenters’ 
District Council and the large contractors. This will 
bring the wage up to 824% cents an hour for carpen- 
ters and 924% cents for foremen. The increase is 
effective March 1. Increases have been granted to 
other workers in the building trades lines. 


ST. JOHN, N. B. 


eb. 24.—Hion. W. E. Foster, premier of New Bruns- 
wick, has a plan for the development of small water 
powers which ought to have considerable effect upon 
the lumber and other industries. There is a large 
number of small water powers of which a survey 
is being made, and legislation will be introduced at the 
coming session of the Ilouse to provide for their 
development jointly by the Government and private 
interests. Tlon. BE. A. Smith, minister of lands, and 
G. IT. Prince, Provincial forester, went to Ottawa last 
week to attend a meeting of the Commission of Con- 
servation. 

A report from Halifax, N. S., says that during the 
last two weeks some sales of lumber have been made 
by shippers there on British Government account, 
consisting of 2x3, 2x4, 2x6, 2x7, 2x8, 3x4, 3x4% and 
2%x7, and it is expected that the larger part of the 
stocks manufactured in Nova Scotia this year will be 
sold on these Government orders. Considerable ship- 
ments of lumber are going forward from St. John to 
England on Government account. The demand for the 
American market at present is very small. 

Operations in the woods in Nova Scotia have been 
much hampered this winter because there has been so 
little snow but it is now said that the output will be 
as large as that of 1918, or larger. In New Brunswick 
the winter has been remarkably mild and there is every 
prospect of an early spring. Statistics for 1917 show 
that there were in New Brunswick 255 sawmills with 
capital amounting to $21,183,328 and employing 4,821 
persons, and that their products for the year were 
valued at $14,000,000. 








TO “PUT ONLY AMERICANS ON GUARD” 


TACOMA, WASH., Feb. 22.—As a result of the re- 
cent general strike in ‘tacoma and Seattle a cam- 
paign against Bolshevism and alienism is under 
way that includes not only the deportation of 
‘*reds’’ from the two cities but has started a 
movement among large employers to permit only 
American citizens in their employ, no aliens or 
foreigners to be given places. The first step along 
this latter line was taken during the week by the 
Hurley-Mason Co., Tacoma contractor, which has 
put up a large number of buildings here and in 
Spokane, Seattle and Portland, and which built the 
Tacoma cantonment at Camp Lewis for the Gov- 
ernment. This concern, in display advertisements 
in the newspapers, announced that hereafter only 
bona fide American citizens would be employed by 
it. The Tidewater Mill Co., which is completing a 
big electric sawmill in Tacoma and of which J. T. 


Gregory is president, also announced that it would 
permit only Americans in its employ. 

Other mills are disposed to follow this policy. 
American citizenship is to be made a prerequisite 
for employment. These concerns are to give no place 
to a man who is not an American or who can not 
show at least his first papers. A general weeding 
out of aliens and foreigners should result. 


LIBERTY 


Spruce and Fir 


We offer the best service obtainable in 
high grade Western Spruce and Fir, 
and would appreciate an opportunity 
to serve you 

















Spruce Plank and Timbers. 

Spruce Dimension and Boards. 

Spruce Box. 

Spruce Clears Shop and Factory Stocks. 
Fir Yard Stock. 

Fir Timbers, Plank and Dimension. 

Fir Tank Stock and Factory Grades. 


Please write our CHICAGO OFFICE for Prices. 
= Lumber 3 
Liberty Company Chicago 
General Office, Sales Office, 
Portland, Ore, 10 S. LaSalle St., Chicago, Ill. I 




















WE saw large and long 

ship timbers from the 
finest yellow fir logs in the 
world. 


Write or wire us when quick 
service is required. 


Western 
Lumber Co. 


Aberdeen, Washington 

















Miller-Lidstone Lumber Co. 


Announce the opening of 
their offices as 


Exclusive Sales Agents 
FOR 


Red Cedar Shingles 


FROM 
MILLER & SONS 
COLUMBIA VALLEY SHINGLE Co, 
VAN LIEW SHINGLE Co, 
LAKE SHINGLE Co, 
CORY SHINGLE Co, 
VEDDER RIVER SHINGLE CO. 
DAKOTA CREEK LUMBER & SHINGLE Co. 


402-403 Bellingham National Bank Building 
BELLINGHAM, WASHINGTON 


E s 
z 


LONG FIR JOISTS *“..... 


Granite Falls, 


ano BIG TIMBERS “""” 


Washington Fir Cedar and Spruce 
California Redwood 
Red Cedar Shingles 








yanos: H. B. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINNESOTA 
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Red d LOCAL AND PERSONAL 
\ is a profitable lumber for retail deal- J. H. O’Melia, of the J. H. O’Melia Lumber Co., to Oregon, where he will be at the head of the recently 


ers to stock because it is adaptable 
to so many uses. Let our Salesman 
tell you how and where to use it to 
advantage. 

Our Salesman will be glad to call on you. 


The Pacific Lumber Company 


03 Park Ave. 
1g22tumber CHICAGO itatiy, 404 Gand Ave. 











PORTLAND, ORE. 


AND THE COLUMBIA VALLEY’ 











PRODUCTS MARKETED EXCLUSIVELY | 


by DOUGLAS FIR LUMBER. 
CO/APANY 


%on Bldg. Fortland Ore. 














WHOLESALE 
Pacific Coast Forest Products 
Specialists in Douglas Fir R. R. construction, 
maintenance and car-building material. 


Timbers 


Douglas Fir ana rienk 


All sizes and lengths. 


Quick action given all orders 
and inquiries. 














“PORTLAND, OREGON 


Lumbermens Building, 
We Specialize in all kinds of 


FIR TIMBERS 


All orders given quick dispatch 


RED CEDAR SHINGLES 


Send us your inquiries. 






yu itininitii} 





a SWIFTSURE SERVICE 2 


FROM COAST TO ined 
SHIPMENTS VIA 
beaten ‘ROuTES 


MUM TN NN 


Savuitnnai Nc 









Port Orford Cedar 


“ The Everlasting Wood ” 
BOAT LUMBER, TIES, FINISH, 
AND FACTORY GRADES 


Wire for prompt quotations. 














Rhinelander, Wis., spent a few days in Chicago last 
week, accompanied by Mrs, O’Melia. 


H. E. Gibson, president of the Twin City Hardwood 
Lumber Co., St. Paul, Minn., is making a trip thru the 
South, with his temporary headquarters at New Or- 
leans. 


R. C. Angell, general sales manager of the Willapa 
Lumber Co., Raymond, Wash., spent several days in 
Chicago this week looking after the opening of the 
company’s new sales office here. 


Charles J. Rittenhouse, secretary of the Rittenhouse 
& Embree Co., Chicago, and treasurer of the Warren 
Lumber Co., Warren, Ark., and of the Richton Lumber 
Co., Richton, Miss., has been elected to the directorate 
of the Englewood State Bank of Chicago. 


Capt. J. B. White, president of the Missouri Lumber 
& Land Exchange Co., Kansas City, Mo.; E. B. Grandin, 
jr., and several other directors of the company, were 
Chicago visitors last week. The company is planning 
building an additional sawmill in Louisiana. 


Henry A. Krusen, of W. M. Crombie & Co. (Ine.), 
New York, was a Chicago visitor this week. It is his 
custom to come out every few months to see how the 
West is getting along and to note what the trade has 
to say about business conditions. He is optimistic 
regarding the business outlook, 


T. KE. Ripley, secretary of the Wheeler, Osgood Co., 
Tacoma, Wash., spent two days in Chicago this week, 
‘coming east by way of St. Louis. He did not go as far 
east on this trip as he usually does, going on to Min- 
neapolis after concluding his stay in Chicago. He be- 
ileves that business is going to be good. 


William TI’. Osgood, who served in the spruce pro- 
duction division of the army, has received his dis- 
charge and is to be associated with A. D., McDonald, in 
charge of the recently opened Chicago sales office of the 
Willapa Lumber Co., of Raymond, Wash. The com- 
pany’s Chicago office is 1200 Steger Building. 


One of the “star performers” missed at last week’s 
meeting of the Wisconsin retailers, at Milwaukee, was 
Kk. H. Daley, of the E, H. Daley Lumber Co., New 
York, who usually graces these occasions with his 
presence, His absence left a big gap, but O. H. Bieber, 
of the company, filled the role of pinch hitter very 
ably. 


C. 1. Cole, special representative of the International 
Insulation Co., St. Paul, Minn., was in charge of that 
company’s very interesting exhibit of its product, 
“Universal Insulite,” at the annual convention of the 
Wisconsin Retail Lumbermen’s Association at Milwau- 
kee last week. ‘“Insulite’ is made from wood fiber, and 
is susceptible to a very beautiful finish. 


The many lumber trade friends of “Dick” J. Flour 
ney, of Kau Claire, Wis., who represents the Virginia 
& Rainy Lake Co: Virginia, Minn., are tendering Mr. 
and Mrs. Flourney congratulations upon the advent into 
their home of a fine baby boy on Feb. 18. The youngster 
is said to be a regular “white hope,” with the physique 
of a miniature John EL, Sullivan. 


“Art” Kraft, of the Rathbun-Kraft Lumber Co., 
Battle Creek, Mich., was a recent Chicago visitor, ac- 
companied by Mrs. Kraft. He is well known as one of 
the most active and progressive retailers of his State, 
and expects to put into practice some of the good ideas 
he has picked up at recent retailers’ meetings and in 
mixing with other dealers, 


Among the out-of-town lumbermen in Chicago this 
week were W. 8. Grey, of Brooks Bros., St. Paul, Minn., 
and H. B, Sutton, of the Twin City Hardwood Lumber 
Co., Minneapolis, Minn. They report the hardwood 
situation improving right along, not by leaps and 
bounds, but in the old fashioned way the hardwood 
consumer is again in the market, 


William Farnum, formerly assistant sales manager of 
the Kirby-Bonner Lumber Co., Houston, Tex., who 
has been connected with the material section of the air- 
craft division, Washington, D. C., was in Chicago on 
Saturday of last week on his way to the meeting of 
the Southern Pine Association at New Orleans. Like 
the soldier boys who are being discharged, he is glad 
to get back to normal civil life again. 


The annual convention of the Wisconsin retailers, 
held at Milwaukee last week, was notable, among other 
things, for the large number of ladies who accompanied 
their husbands to the meeting. Among the wives of 
well known lumbermen who attended were Mrs. George 
C. Robson and Mrs. Frank Darke. Mr. Robson is sales 
manager of the Kinzel Lumber Co., of Merrill, and 
Mr. Darke holds a similar position with the J. S. 
Stearns Lumber Co., of Odanah, 


I. H. Beckmann, general sales manager of the 
National Builders’ Bureau, was a Chicago visitor this 
week. Mr. Beckmann was on his way from Michigan 
territory to some of the principal Ohio cities. While 
in Michigan he appointed N. L. Randall, of Detroit, 
representative in Michigan territory of the National 
Builders’ Bureau and took a trip thruout the territory 
helping him to make the acquaintance of the retailers. 
Mr. Beckmann reports that in the larger Michigan 
towns business prospects of retail lumbermen are excel- 
lent, but that in the country towns the dealers are not 
very optimistic. 


William F. Johnson, of Indianapolis, Ind., was in 
Chicago this week visiting with James Lang, of the 
Central Coal & Coke Co. Mr. Johnson soon will move 


organized Western Timber & Export Co., of Cottage 
Grove. The company has extensive contracts with the 
Government and will either build or purchase addi- 
tional mill capacity. Its plant is 120 miles east of 
Portland. The company expects to rebuild its present 
mill and have the plant in operation within a few 
months. Mr. Johnson will move his family to Willetts, 
Ore., within a week or two. 


A new wholesale concern is entering the Chicago 
field, the York Lumber Co., having just opened offices 
in the Lumber Exchange Building. H. R. York, who 
for many years has been engaged in the lumber busi- 
ness at Memphis, Tenn., will direct the affairs of the 
new company, which will deal in western yellow pine 
and other Pacific coast products. He now has two 
oak mills cutting dimension and bill stock. Mr. York 
will continue the operation of the York Lumber & 
Manufacturing Co. at Memphis. He has been inter- 
ested in the manufacture of pine and hardwood lumber 
at Pine Bluff, Ark. While his present operations in 
the South will continue, the new organization expects 
to enter actively into the Chicago field. 


The First National Bank of Burlington, Iowa, of 
which William Carson is president, and the Iowa State 
Savings Bank, of the same city, of which Horace Brand 
is president, are soon to be consolidated. Thereby hangs 
an interesting tale, for Mr. Carson and Mr. Brand are 
both well known in lumber trade circles. The banks 
being located directly opposite each other, many an 
hour has been spent by the two “cronies” visiting each 
other and talking over events in the lumber realms. 
Now Mr. Carson says, ‘Horace and I will quit real 
work and let the kids run the bank.” Both Mr. Carson 
and Mr. Brand are the sons of pioneer Mississippi River 
lumbermen. They started in to learn the lumber busi- 
ness up and down the river with the Carson Land & 
Lumber Co. Later William Carson’s father became 
interested in the old Mississippi River Logging Co., 
lumbering up and down the “big creek’? when the senior 
Weyerhaeuser was the ruling spirit. 


The Robison-Baxter Lumber Co., representing the 
sowman-Hicks Lumber Co., of Kansas City, Mo., and 
several other southern pine concerns, is about to open 
offices in Chicago. The new concern is composed of 
Walter Robison, who for several years has been in 
the retail lumber business at Waco, Tex., and for ten 
years before that period was sales manager of the 
W. R. Pickering Lumber Co., Kansas City, Mo.; and 
Cc, L. Baxter, better known in the lumber trade as 
“Billy” Baxter. For the last two years Mr. Daxter 
has been sales manager of the Bowman-Hicks Lumber 
Co., and previous to that he was for six years with the 
Chicago Lumber & Coal Co., and for five years assistant 
sales manager of the W, R. Pickering Lumber Co. Both 
gentlemen have hosts of friends in lumber trade circles, 
A. L. Brown, assistant sales manager of the Brown- 
Hicks Lumber Co., who suceeds Mr. Baxter, was to 
leave this week for a trip to the Pacific coast mills. 


Among visiting lumbermen in Chicago last week were 
John §S. Owens, Eau Claire, Wis.; ‘Onie’? Owens, 
Owens, Wis., and James C. Owens, manager of the 
C, & O. Lumber Co., Brookings, Ore. Near that 
point Messrs. Owens, William Carson and F, B. Stout 
of Chicago, and Dr. Brookings, of St. Louis, have 
3,000,000,000 feet of redwood, fir and other timber. 
The lumber cut is practically all handled by cargo 
vessels, as the railroads have not reached this tract, 
and San Francisco is the company’s principal market. 
Its sales organization is located there. James C. Owens 
is considered one of the best operators on the Coast. 
Ile started in the Northwest and has operated retail 
yards in the Dakotas and elsewhere. To hear him 
talk on the logging end of the business in the far West 
is certainly most enlightening. He understands how 
to log both big and little trees when it is difficult to 
get timber to the mill. 





WILL URGE FARMERS TO BUILD NOW 


Why the farmer should buy lumber and build now ts 
the theme if not the exact title of an article which P. 8S. 
Lovejoy, of Ann Arbor, Mich., is preparing for early 
publication in the Country Gentleman. Mr. Lovejoy, 
who is well known in the lumber trade, having formerly 
been connected with the United States Forest Service, 
was in Chicago this week, conferring with lumbermen 
and gathering facts and figures to be used in his forth 
coming article, in which he will show conclusively that 
lumber prices are not high, measured by the advance 
that has taken place in other commodities during the 
war period, and that inasmuch as a lower level of value 
for lumber and building materials any time in the near 
future seems unlikely, unless there should be very 
radical reductions in cost of labor and other factors in 
their production, there is no reason for further post- 
poning needed construction work on the farms. 

Mr. Lovejoy will welcome suggestions from lumber- 
men or others that will aid him in presenting the case 
for immediate building to the great farming clientage 
reached by the above widely circulated journal. 

Those who have followed the strange adventures and 
wonderful exploits of Paul Bunyan, as related in the 
AMERICAN LUMBERMAN in years past, or as told in the 
lumber camps, will be interested to know that Mr. 
Lovejoy is one of the most distinguished commentators 
upon that famous——-tho some say mythical—character. 
Altho pretty busy during his stay in Chicago he found 
time to relate a number of stories which, altho not 
directly connected with Paul Bunyan, revealed some of 
the same vivid powers of imagination that have made 
that worthy’s deeds a legend of the lumber woods. 
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CHICAGO HOSPITAL FOR PARIS 


The name and fame of Chicago, which the city’s 
gallant fighters, as well as those of the great middle 
West, have spread abroad thruout France, is to be 
perpetuated by the establishment of a memorial hos- 
pital in Paris, the gift of the people of Illinois. It 
will be called the Chicago Hospital, and its doors are 
to be open to all sufferers that the war has left in 
France. 

The raising of the necessary funds is now under 
way, under the auspices of the Illinois State Council 
of Defense, which is the originator of the enterprise, 
and its sponsor. The council asks the codperation of 
all residents of the State, and has designated March 4 
as “Donation Day.” This date will be observed in 
Chicago and suburbs as a “tag day,” the last of the 
many such appeals for war causes to receive the au- 
thorization of the Chicago City Council and of the 
Illinois State Council of Defense. An initial fund of 
$10,000 has already been raised, and it is expected 
that ‘‘tag day” will yield at least $50,000 more, per- 
mitting work on the hospital to be immediately begun. 
The site is to be furnished by the French Government. 

Officers of the hospital foundation include: Dr. 
c. N. Johnson, president ; Dr. Truman W. Brophy, first 
vice president ; Mrs, EK. C. Thomas, second vice presi- 
dent; Mrs. Archibald Freer, treasurer; Miss Mar- 
garet M. Williamson, secretary; Mesdames Frank O. 
Lowden, T. B. Blackstone, P. D. Armour, Walter 
Brewster, Russell Tyson, Edward A. Leight, Richard 
T. Crane, jr., Gustavus F. Swift, jr., William R. Linn, 
Messrs. Max Pam, John A. Spoor, Doctors E. J. Doer- 
ing, William H. Wilder, Thomas J. Watkins, Lewis L. 
McArthur. 

Headquarters for “Donation Day” have been estab- 
lished in room 708 Fine Arts Building, where those 
desiring to aid in raising the fund may register. 





SPECIALISTS JOIN NATIONAL’S STAFF 


Two more specialists have been added during the 
week to the technical staff of the National Lumber 
Manufacturers’ Association, headquartered in Chicago, 
in the persons of Frank T. Kegley, architect, and F. C. 
Harris, -structural engineer. Both men are already 
occupying offices in connection with the headquarters 
and are busy familiarizing themselves with the status 
of things preparatory to embarking on an extensive 
program of service that will push the National into 
the very foremost rank of trade associations. 

Mr. Kegley comes from Los Angeles, Cal., where he 
was a prominent architect and builder for ten years. 
Having thus combined two important functions, he has 
gained an experience that is more practical than that 
of purely an architect’s and that fits him peculiarly for 
the position he now occupies. He will serve the 
National as assistant to R. S. Whiting, the association's 
architectural engineer, and his duties will be to main 
tain an up-to-date service for retailers designed to en 
courage them to interest themselves more directly with 
building, to assist them with material lists, plans etc., 
and make available for them any such prefessional 
advice as they may need. 

Mr. Kegley has just returned from service in the 
army, having served for several months as first lieu- 
tenant of field artillery, instructing at Camp Taylor, 
Ky. He is a native of Iowa, but was raised in I}linois, 
and is a graduate of the University of Illinois. 

Mr. Harris is an engineer of wide experience and will 
serve as assistant to C. E. Paul, the association’s con- 
sulting engineer. One of the principal duties to which 





FRANK T. KEGLEY, CHICAGO; 
Architect on National Association Staff 


he will turn his attention will be the dissemination of 
technical information regarding the various woods 
and wooden construction. Mr. Harris is a Kansan and 
studied engineering at the State Agricultural College 
at Manhattan, Kan. He was at one time city engineer 
of Manhattan and afterward was engaged in municipal 
construction work and Mr. Harris was first assigned to 
this work to affiliate himself with the faculty of the 
State Agricultural College, teaching architectural en- 
gineering, and finally became connected with the George 
A. Fuller Construction Co., of Chicago. During the 
war this concern was largely active on Government 


construction work and Mr. Harris was first assigned to 
work at Camp Funston, Kan., and then on the great 
Government nitrate plant, No. 4, near Cincinnati, 
Ohio. He left this concern to connect with the 
National Lumber Manufacturers’ Association. 

Both Mr. Kegley and Mr. Harris thus bring with 
them into the lumber association field a wide experi- 
ence, and their connection with the National can 
rightly be expected to result in much good for the asso- 
ciation and for the industry as a whole. 





COAST CONCERN OPENS SALES OFFICE 


Tributary to Nehalem Bay, on the Oregon coast, 
grows some of the world’s finest fir and spruce timber. 
The fir is old growth yellow fir, soft in texture and of 
light weight, and the spruce is the kind that produced 
the wing beam stock for the airplanes that helped win 
the war. A lumber manufacturing concern that did 
its part in producing this airplane fir and spruce and 
also fir lumber for ship building is the Brighton Mills 
Co., whose plant is at Brighton, Ore., on Nehalem Bay, 
and also on the Tillamook branch of the Southern 
Pacific Railroad. For its excellent war work the 
Brighton Mills Co. was awarded a service flag by the 
Spruce Production Division. 

Now that the war work is over the Brighton Mills 
Co. is turning its attention to the commercial demand 
for fir and spruce, and to facilitate its marketing it 
has opened a general sales office at 432-3 Northwestern 
Bank Building, Portland, Ore., under the management 
of Harry W. Aldrich, an experienced lumber salesman, 
who for the last few months of the war period did 
splendid work at Washington, D. C., for the lumber 
industry as assistant to Charles Edgar, director of 
lumber, under the War Industries Board. Before going 
to Washington Mr. Aldrich was for several years 
sales manager for the Hammond Lumber Co., at Mill 
City, Ore. He is a native of Minneapolis and a gradu- 
ate of the University of Minnesota and began the lum- 
ber business with the Rogers Lumber Co., at one of its 
North Dakota retail yards, later going to the Pacifie 





HARRY W. ALDRICH, PORTLAND, ORE. ; 
In Charge of New Sales Office 


coast and working at mills in western Washington and 
also traveling as salesman in the middle West. Thus 
he acquired a rounded experience in the various 
branches of the industry, from the stump to the 
market, 

The plant of the Brighton Mills Co. was built only 
a few years ago and is equipped with modern ma- 
chinery, including a band head saw, a Mershon resaw, 
edger, automatic trimmer etc. It runs steadily eight 
hours a day, turning out over 110,000 feet in that 
period. George Watt is president and Thomas B. 
Watt is secretary and treasurer and actively in charge 
of operations. With the excellent quality of timber it 
is manufacturing it is able to specialize in fir ship 
decking and rough green clear fir and spruce. Logs 
are brought to the mill over the company’s own rail- 
road. The logging camps are built for the comfort 
of the men, with all modern sanitary equipment. 
Thru its new sales office in Portland the Brighton 
Mills Co. will keep in closer touch with the needs 
of the trade in fir and spruce lumber. 





LUMBERMEN TO HOLD CONFERENCE 


There is to be a conference of lumber manufactur- 
ers and retailers held at the Congress Hotel, Chicago, 
on March 10, for informal discussion and interchange 
of opinion on matters pertaining to trade extension, 
industrial relations, labor problems ete. The manu- 
facturers will be represented by President John H. 
Kirby and Secretary-Manager Wilson Compton, of the 
National Lumber Manufacturers’ Association; Secre- 
tary-Manager J. E. Rhodes, of the Southern Pine As- 
sociation, former President R. H, Burnside, of the 
West Coast Lumbermen’s Association, and eight or ten 
other men prominent in that branch of the industry. 
President J. J. Comerford, of the National Retail Lum- 
ber Dealers’ Association, will represent that organiza- 
tion, and delegates from the Northwestern, the South- 
western, the Western and the Mountain States retail 
associations are also expected to be present. 


OAK FLOORING ASSOCIATION MOVES 


The headquarters of the Oak Flooring Manufactur- 
ers’ Association of the United States will be removed 
from Cincinnati to Chicago about April 1. Secretary 
W. L. Claffey, who has efficiently directed the affairs 
of the association for the last eleven years, will con- 
tinue in charge. Offices are to be secured in some 
conveniently situated building in the “loop”, not yet 
selected. 

The association, in codperation with the Crosby- 
Chicago organization of advertising and merchandis- 
ing specialists, is planning an intensive campaign of 
trade promotion, preceded by necessary research and 
analysis of underlying conditions, with the view of 
further extending and popularizing the use of oak 





ROBERT J. LOCKWOOD, MEMPHIS, TENN.; 
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flooring. The association and its advertising counsel- 
ors feel that the farming communities and smaller 
towns offer an especially promising field for broaden- 
ing the consumption of oak flooring, and will en- 
deavor to see that its merits are fully made known 
to those classes of trade, 

Robert J. Lockwood, general manager of the Mem- 
phis Hardwood Flooring Co., Memphis, Tenn., who 
was recently elected to the presidency of the associ- 
ation, was a Chicago visitor this week. Mr. Lock 
wood is an executive of the “live wire’ type and the 
association is fortunate in having his firm hand upon 
the helm of its affairs at this time. He reports im- 
proved demand and a good outlook for hardwoods. 





CHICAGO TO RESUME SCHOOL BUILDING 


According to Acting Superintendent of Schools 
Peter A. Mortenson, the next few weeks will witness 
the resumption of public school building construction. 
Mr. Mortenson says that the enforced stoppage of 
building because of the war has caused a great accumu- 
lation of necessary building. One of the first large 
jobs scheduled is that of erecting an addition to the 
Darwin School, 2314 North Albany Avenue, This 
addition will consist of a wing containing ten class 
rooms, a large assembly hall and a gymnasium. It is 
understood that bids for this work will be invited 
immediately, and that work will begin as soon as 
possible. 

The Chicago Board of Education, which for some 
years has occupied quarters in the Tribune Building, 
has under consideration plans for the erection of a 
building for its special use. President Loeb, of the 
school board, announces his intention to ask the imme- 
diate appointment of a special committee to take 
charge of the matter. It is proposed to erect on the 
lake front a school board building that will be a credit 
to Chicago, with ample space for general offices, a large 
assembly hall, conference room, and all other facilities 
needed for the headquarters of the vast public school 
activities of Chicago. 

The board of education now has outstanding con 
tracts for school construction and repair work to the 
amount of nearly $1,000,000, and its program for the 
year calls for $3,500,000 of new construction. The ex- 
ample of the board in planning to get its big building 
program under way as soon as possible should have a 
good effect upon other public and private work that has 
been held up by war conditions. 





RECENT PATENTS 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. 
E. Burnham, patent and trade-mark attorney, 
Real Estate Trust Building, Washington, D. C., at 
the rate of 20¢ each. State number of patent and 
name of inventor when ordering. 

1,291,002. Crosscut band saw. Harry W. Howland, 
Nacogdoches, Tex. 

1,291,181. Portable circular saw. William Schmid- 
bauer, Silverton, Ore. 

1,291,485. Log-measuring 
Grover, Pleasant Pond, Me. 

1,291,630. Stump saw. 
ville, Ark. 


wheel. Charles W 


Charles J. Peacock, Beede- 
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Let the carpenter help 
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Circulars and prices 
on request. 
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SOLD EXCLUSIVELY BY 


CARSTENS & EARLES, Inc. 


Established 1891 
PIONEER WHOLESALERS 


PACIFIC COAST 


Lumber and Shingles 


Foreign and Domestic Shippers 
SEATTLE 








Fir, Hemlock, Cedar 


We specialize in 
Straight or Mixed Cars 


of Fir Flooring, Drop Siding, Ceiling and Dimen- 
sion—Hemlock Boards, Shiplap—Cedar Siding 
and “Rite-Grade” Shingles 


Try us next time on a mixed car of Cedar Siding and Fir 
Lumber and let us end fill it with Shingles 


John D. Collins 


Lumber Co. 
White Building, SEATTLE, WASH. 


The Atlas Lumber Co. 


SEATTLE, WASH. 


Manufacturers 


Fir, Hemlock and Cedar Lumber 
Cedar Siding and Shingles 


Straight or Mixed Cars. 
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BUSINESS CHANGES 


CALIFORNIA. Vallejo—Perry Lumber Co. will 
move into the Gillen Block. 

COLORADO. Glenwood Springs—Glenwood Lum- 
ber Co. sold its yard to the Independent Lumber Co., 
operator of a string of yards. 

GEORGIA. Quitman—South Georgia Lumber Co. 
sold mill to F. M. Shore and §. J. Faircloth. Former 
will be manager. 

IDAHO. Post Falls—Young & Means are suc- 
ceeded in business by Harry Sanders. 

ILLINOIS. Brookport—Murrie Lumber & Grain 
Co. has sold out. 

Cerro Gordo—Kimler & Twyman are succeeded by 
KE. O. Twyman. 

Goreville—Henry Terry is succeeded by L. Wig- 
gins & Co., incorporated with a capital of $72,000. 

Lawrenceville—-W. M. Simpson Lumber Co. is suc- 
ceeded by Star Lumber Co, 

Mount Vernon—Mount Vernon Lumber Co., a new 
concern, has bought the yard of Mrs. A. Fly at this 
place. 

Simpson—Murrie Lumber & Grain Co. has sold 
out. 

Sterling—E. C. Bassett is reported out of business. 

INDIANA. Dunkirk—G. W. Fidler is reported as 
going out of the lumber business, 

Lagrange—P. N. Stroup & Co. have sold out to 
Lagrange Lumber & Coal Co., after being forty- 
three years in business. 

La Porte—A. Sommerfieid has purchased an in- 
terest in the Lincoln Way yards and is now a mem- 
ber of the Moore & Richter Lumber Co., owner. 

Liberty Center—J. U. Jackson has sold out to 
James Gordon, 

Millersburg—wW. C. King has sold his lumber bus- 
iness to C. A, Davis & Son. 

Peru—Hazen Pomeroy, for twenty-five years in 
the lumber business has retired, selling his interest 
in the firm of Wilkinson & Pomeroy to Mrs. Annie 
Wilkinson. 

Petroleum—Arnold, Cline & Co. are reported to 
have gone out of business. 

Shelbyville—Swain-Karmire Lumber Co. has 
moved its office to Fulton, Ky., and has discon- 
tinued business. 

IOWA. Fairfax—Fairfax Lumber Co, is reported 
to have gone out of business. 

Fernald—C, L. Hartinger is succeeded by Punkel- 
barger & Newton, 

Pella—A. Waechter, in the lumber business here 
since 1871, is reported to have retired from business. 

Wheatland—Hatch & Brockman Lumber Co, suc- 
ceeds A. W. Lohmann. 

Whiting—F. J. Smith & Son are succeeded by E. 
A. Smith. 

KANSAS. Alton—F. W. Gaunt Lumber Co. is 
succeeded by Hardman Lumber Co, 

Mound Valley—H. EK. Bell Lumber Co. has sold 
out to Rust & Call. : 

Topeka—J. B. Heck & Son have bought the lum- 
ber stock of W. I. Miller at Sixth and Monroe 
streets. Mr. Miller has consolidated with the 
Western Lumber Co. at Kighth and Adams streets 
and will move his office and yards to that location. 

KENTUCKY. Bell County Lumber & Coal Co. 
succeeds Middlesboro Lumber Co. 

Richmond—Savage-Smith Lumber Co. succeeds 
Bowman Lumber Co. 

MARYLAND. Baltimore—David T. Carter & Co. 
(Inc.) succeeds the old concern of David T, Carter 
& Co., wholesale lumber merchants. 

MASSACHUSETTS. Amesbury—Merrimac Lum- 
ber Co, (ine.), of Merrimac, has bought out Morrill 
Lumber Co., also a site on Railroad Avenue where 
a lumber yard will be installed. 

Greenwich Village—W. H. Walker has sold one 
of his two lumber yards to Allie Moore, 

MICHIGAN. Bangor—K. M. Broadwell is suc- 
ceeded by George Steffen. 

Waldron—The firm of Meyers & Deville is suc- 
ceeded by Jacob Meyers. 

MINNESOTA. Kellogg, Thielman and Wabasha 
New Wabasha Lumber Co. has sold its yards to 
Botsford Lumber Co., of Winona. 

Winthrop—Larson Bros. Lumber Co. has sold out 
to Consolidated Lumber Co., of Stillwater. 

MISSOURI. Lamar—Mills-Long Lumber Co. is 
succeeded by Mills-Walters Lumber Co. 

MONTANA. Lewiston—Montana Lumber Co. and 
Montana Hardware Co. have consolidated, with 
Maj. J. I. Lane at the head. 

NEBRASKA. Belgrade—J. F. Cooley & Son are 
succeeded by F. P. Cooley. 

“ Decatur—J. I. Moss is succeeded by Ira Lewis & 
Son. 

Dorchester—John W. Byers is now the Byers 
Lumber Co. (Ine.). 

Weston—Chicago Lumber Co. is succeeded by 
Western Lumber Co., incorporated with a capital 
of $40,000. 


NEW YORK. Buffalo—A. E. Davenport has sold 
his interest in the firm of Davenport & Ridley (Inc.). 

Wellsville—Wellsville Burial Case Co. has bought 
plant formerly occupied by Empire Sash & Door 
Co., at Friendship, N. Y., and will put it in opera- 
tion. It is understood that the part of the line 
now made at the Wellsville plant will be made at 
Friendship. 

NORTH DAKOTA. Sarles—St. Hilaire Lumber 
Co. has bought out John D. Gruber Co. 

OHIO. Columbus—Thomas Dundon, for nearly 
half a century in the lumber business, has sold his 
Spring and Water street business to the Lumber 
Dealers’ Association. 

Middletown—Charles E. Denny is now Denny 
Lumber Co. 

OKLAHOMA. Areadia and Luther—Dawson- 
powers Lumber Co. is succeeded by Standard Lum- 
oer Co, 


OREGON. Glendale—Seattle-Portland Logging 


& Milling Co. is succeeded by M. J. Lumber Co. 
Portland—Gordon Manufacturing Co. has sold out. 
TENNESSEE. - Nashville—Cohn & Goldberg are 

succeeded by A. L. Goldberg & Son. 


TEXAS. 
sold out. 

WASHINGTON. Aberdeen—Rice & Hite, of the 
Aberdeen Cabinet Works, have purchased the old 
plant of the Aberdeen Manufacturing Co. and will 
enlarge it. They will specialize in interior finish, 
sash and doors. 

_ Castle Rock—K. R. Long is reported out of bus- 
iness. 

Raymond—The Hart-Wood Mill Co., Eugene 
France and B. F. Johnson have purchased the old 
Creech mill, formerly under lease to the Willapa 
Lumber Co. Mr. Johnson will manage the plant, 

WISCONSIN. Amherst Junction and Arnott— 
sjudger State Lumber & Land Co. changed name to 
Clifford Lumber Co, 

3elmont—Gus Nodolf has succeeded Simmons & 
Helm. 

Kau Claire—Owen Lumber Co. purchased North- 
western Lumber Co.’s mill at Stanley. 

Osceola—-Anderson Retail Lumber Co. changed 
name to Anderson Yard and increased capital from 
$100,000 to $300,000. 

WYOMING. Douglas—A. C. Rice is now sole 
owner of Rice Hardware & Motor Co. 


INCORPORATIONS 


ALABAMA. Brewton—Pan-American ‘Trading 
Co., incorporated; capital, $4,000, 

Kimbrough—Liberty Lumber Co., incorporated; 
capital, $6,000. 

ILLINOIS. Goreville—L. Wiggins & Co., in- 
corporated; capital, $7,200. 

Chicago—Empire Veneer Co., incorporated; cap- 
ital, $10,000. 

IOWA. Oskaloosa—Ideal Lumber Co, increased 
capital from $100,000 to $150,000. 

KENTUCKY.  Richland—-Savage-Smith Lumber 
& Coal Co., incorporated; capital, $20,000. 

Somerset—Crescent Stave Co., incorporated; cap- 
ital, $10,000. 

LOUISIANA. 3ush—Lake Lumber Co. has in- 
corporated under the old name with $14,000. 

MICHIGAN. Grand Haven—Ottawa Timber Co., 
incorporated; capital, $90,000; to manufacture wood 
products and carry on a lumber business, 

Grand Rapids—Wallace Iurniture Co. increased 
capital to $350,000. 

MISSOURI. St. Louis—Hess Lumber Co., 1519 
Wright Building, incorporated for wholesale bus- 
iness, capital, $75,000. 

NEBRASKA. Lincoln—Hays Lumber Co. in- 
creased capital stock from $100,000 to $200,000. 

Lincoln—Nebraska Lumber & Mill Work Co., in- 
corporated; capital, $100,000. 

NEW JERSEY. Orange—Walnut Export Sales 
Co. has taken out a Delaware charter; authorized 
capital, $1,100,000. 

OHIO. Cincinnati—Risley-Roudebush Lumber Co. 
incorporated; capital, $20,000, 

Dayton—Pasadena Lumber & Supply Co. in- 
creased capital from $50,000 to $75,000. 

IXdon—Edon Lumber Co, incorporated; capital, 
$10,000, 

Toledo—Robert Hixon Lumber Co., increasing 
capital from $100,000 to $200,000. 

Warren—McCluer Lumber’ Co. 
capital, $50,000. 

SOUTH DAKOTA. Tacoma Park—Farmers’ 
Equity Lumber Co. incorporated; capital, $100,000. 

TENNESSEE. lLexington—N. R. Oakley Lumber 
Co., incorporated, capital, $25,000, 

Whiteside—New Etna Coal & Lumber Co., in- 
corporated, 

TEXAS. Grand Saline—Grand Saline Lumber & 
Supply Co.; incorporated; capital, $100,000. 

Tom Bean—Farmers’ Lumber Co. increasing cap- 
ital from $5,000 to $15,000. 

Wallis—Wallis Lumber Co., increasing capital 
from $26,000 to $80,000. 

WASHINGTON. Seattle—Washington Spar 
Works increased capital from $50,000 to $75,000. 

WISCONSIN. Madison—Capital City Lumber Co. 
increased capital from $25,000 to $75,000. 

Rhinelander—MacDonald-Krause Lumber’ Co., 
incorporated; capital, $10,000. 

Stevens Point—Folding Furniture Co., incorpor- 
ated; capital, $50,000. 

ausau—Clover Leaf Lumber Co., incorporated; 
capital, $10,000. 

Zachow—Zachow Lumber & Elevator Co., in- 
corporated; capital, $25,000. 


NEW VENTURES 


ARKANSAS. Newport—James Buchanan, for- 
erly of Swifton, has announced that in the near 
future he will establish a lumber mill here and 
engage in the manufacture of automobile stock, 
spokes, dressed lumber ete, 

Warren—An oak flooring plant has been put in 
at the Bradley Lumber Co., the fourth of its kind 
in Arkansas. J. L. Jamison is manager. 

ILLINOIS. ‘Troy—Tegtmeyer & Busse recently 
began a retail lumber business. 

IOWA. Mason City—Charles W. Voorhies, manu- 
facturers’ agent, recently opened an office. 

KANSAS. Marysville—Jesse Craik will open a 
lumber yard. 

Vernon—The Conger Lumber Co. recently began 
a retail business. 

KENTUCKY. Maysville—The T. B. Thames 
Lumber Co., of Birmingham, Ala., will establish a 
new lumber yard. 

Whitesburg—J. G. Gault and others have or- 
ganized the Whitesburg Lumber & Supply Co., with 
a capital of $10,000 to engage in the wholesale and 
retail lumber and supply business. 

MINNESOTA. Moose Lake—Charles Borg has 
started a planing mill. 

St. Paul—Arthur Ingvolstad has been granted a 
permit. to establish a branch lumber yard at Payne 
Avenue and Maryland Street. 


San Marcos—Alamo Lumber Co. has 


incorporated; 
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NEW YORK. The Eben B. Smith Lumber Co. 
recently opened a wholesale lumber business with 
offices at 299 Madison Avenue, 

OHIO. Bloomville—The Dickelman Manufactur- 
ing Co., of Forest, Ohio, will start a lumber yard 
here. The company will erect a building and in- 
stall mill equipment to manufacture its own window 
frames, doors etc. 

OKLAHOMA. Oklahoma City—The Standard 
Lumber Co. recently began a retail business. 

Ralston—The Ralston Lumber Co, will open a 
retail yard. 

Sapulpa—The United Sash & Door Works recently 
opened under the management of EK, F. Black. 

SOUTH DAKOTA. Garretson—The Farmers’ Co- 
operative Store & Supply Co. is planning the open- 
ing of a lumber yard. 

Onida—The Home Lumber Co., Leepeer & 
Brunneman, proprietors, will open. 

Ss Lawrence—The Mac Connell Lumber Co. 
recently began business, 

TENNESSEE. Johnson City—The Johnson City 
Lumber Co. recently opened, 

WASHINGTON. Chehalis—William Van Woert 
recently began the manufacture of furniture and 
toys. 

fioquiam—Leon Weatherwax, formerly of Grand 
tapids, Mich., has established a boat building fac- 
tory here and is now engaged in building two large 
fishing schooners and about twenty-five pleasure 
boats for Lake Quinault. The factory is employ- 
ing ten hands. 

Seattle—The White Center Lumber Yard recent- 
ly opened. 

WISCONSIN. sarton—The Brittingham & Hix- 
son Lumber Co, will open a lumber yard. 

Rhinelander—Krause & McDonald recently began 
a lumber business, 


NEW MILLS AND EQUIPMENT 


FLORIDA. Winter Haven—H. A. Marks has 
purchased the Winter Haven Wagon Works and 
will enlarge, adding lathe and other machinery. 

GEORGIA. Atlanta—The Coca-Cola Co. has 
purchased a site and will erect a cooperage and 
bottling plant. 

Hamilton—-L. B. Sanders & Son will erect a plan- 
ing mill. 

Quitman—The South Georgia Lumber Co. will 
enlarge under new management. 

INDIANA. Connersville—The Rosedale Coal & 
Suilders’ Supply Co. will erect a building. 

MISSISSIPPI. Scooba—John Griffin will erect a 
sawmill. 

MONTANA. 
build a sawmill. 

Somers—The Somers Lumber Co. has decided to 
reconstruct its old) planing mill and to install 
modern, fast-feed machinery. 

OHIO. Bloomville—The Dickelman Manufactur- 
ing Co., of Forest, Ohio, will install a lumber yard 
here, erecting buildings and installing machinery to 
manufacture sash and door etc, 


Drummond—J. M. Schiffman will 


Georgetown—A,. G. Markley, in the hardware and 
lumber business will erect a new building. 

TEXAS. Palestine—The Weaver-Hearne Lumber 
Co. will erect a steam dry kiln and has completed 
the erection of a saw and planing mill. 

VIRGINIA. Danville—M. F. Neel is said to be 
promoting the erection of a sawmill. 

Giamorgan—lIt is reported that the Currier Lum- 
ber Corporation will extend the Indian Creek & 
Pound River road on to the properties in the Cum- 
berlands, near the Kentucky border just purchased. 
Construction of the new extension will begin at 
once, it is said. 

WASHINGTON. Tacoma—The Olympia Shingle 
Co. is rebuilding its mill recently burned, at a cost 
of about $28,000. 

WISCONSIN. La Crosse—The Miller Broom Co. 
will erect a new plant costing about $25,000 with 
equipment, including handle making machinery. 

Milwaukee—The Fairport Manufacturing Co., 241 
Rusk Avenue, recently organized with $50,000 cap- 
ital, intends to establish a factory for the manu- 
facture of cabinets, talking machines and other 
musical instruments. 

Sheboygan—The United Phonographs Corpora- 
tion has awarded contracts for a factory addition 
estimated to cost about $16,000. 


CASUALTIES 


DELAWARE. Wilmington—Fire along the river 
front caused serious damage to the lumber plants 
of the Christiana Lumber Co., the John A. Crans- 
ton Lumber Co. and the C. Wesley Weldin Lumber 
Co., the entire loss being estimated at $200,000, said 
to be but partially covered by insurance. 

GEORGIA. Kingsland—tThe mill of the Kingsland 
Lumber Co. was wrecked by a boiler explosion, and 
is said to be a total loss. 

INDIANA. Pierceton—A sawmill owned by E. F. 
Pletcher was destroyed by fire recently, the loss 
being estimated at between $2,000 and $3,000, with- 
out insurance, 

KENTUCKY. Louisville—Damage amounting to 
about $500 resulted from fire starting in the boiler 
room of the Louisville Point Lumber Co. 

MINNESOTA. Alexandria—The Alexandria Hard- 
ware and Lumber Co. has had a loss by fire amount- 
ing to $20,000. 

Warroad—The Ryder Lumber Co. suffered a loss 
by fire to the office building and shed amounting 
to $5,000, with insurance of $4,000. Will rebuild. 

NORTH CAROLINA. Wadesboro—The planing 
mill of the Coxe-Bennett Lumber Co. was damaged 
by fire to the amount of about $6,000. 

NORTH DAKOTA. Grand Forks—The Robertson 
Lumber Co. has had a fire loss estimated at $3,000. 

TEXAS. Georgetown—The lumber yards of the 
Griflith Lumber Co. were destroyed by fire at a 
loss of $25,000, covered by insurance, 

WISCONSIN. Grand Rapids—The Badger Box 
& Lumber Co. has had a recent fire loss, 





NECROLOGICAL RECORD OF THE WEEK 








EDWIN H. COANE.—One of the last of Phila- 
delphia’s “Old Guard” lumbermen, Mdwin H. Coane, 
died at his home, 4703 Cedar Avenue, in that city, 
on Feb. 17, after a short illness. He was in his 
seventy-seventh year and had long been identi- 
fied with Philadelphia’s lumber industry. He was 
born in that city, and educated in the local schools. 
Practically his first position was that of assistant 
bookkeeper in the lumber yard of Patterson & Lip- 
pincott, who had large wharf properties and did a 
big business, much of their lumber coming down 
the Delaware River in rafts. Later, Mr. Lippin- 
cott dropped out and the firm became Henry G. 
Patterson & Co., which name it kept until it went 
out of business a few years ago. Mr. Coane rose 
rapidly in the organization, until finally he was 
for many years practically the entire concern, He 
wus one of the organizers of the Lumbermen’s Ex- 
change of Philadelphia, and was secretary at the 
meeting for organization in February, 1886. He was 
the first treasurer of the exchange and held that 
position for many years. Later he served as pres- 
ident. He was also the first and only treasurer 
of the Pennsylvania Lumbermen’s Mutual Fire In- 
surance Co., to which he devoted most of his time 
after retiring from the lumber business. His wife, 
who survives him, was Miss Mary FE. Berrell, and 
they were married 55 years ago. He is also sur- 
vived by one daughter, Mrs, B. L. Kimball, and 
two granddaughters. 





J. FRED WEBSTER.—Long prominent in the 
lumber and pulp and paper industry of the Penob- 
scot River, J. Fred Webster died on Wednesday, 
Feb. 19, at his home, 165 Bay State Road, Boston, 
aged 64. Mr. Webster, who had enjoyed rugged 
health until recently, was this winter a severe suf- 
ferer from influenza, which left him in a much 
weakened condition, and he finally succumbed to an 
affection of the heart. He is survived by his wife, 
who was Miss Jennie Drew; a son, Capt. Fred Drew 
Webster, who recently returned from nearly two 
years service in France in a heavy artillery regi- 
ment; a daughter, Pauline, who is the wife of 
Stephen Whitney of New Haven, Conn.; a brother, 
Alden P. Webster, of Orono, and a sister, Mrs, 
Maud Haskell, of Portland. For the last thirty 
years, or since the burning of the Webster saw- 
mills at Orono, the deceased has been prominently 
identified with the pulp and paper industry on the 
Penobscot River. He was the moving factor in the 
organization of the company that built and operated 
the International Pulp and Paper Mill at Orono, 
was one of the original promoters of the Eastern 
Manufacturing Co., whose plant is located at South 
Brewer, and later, with his brother, Alden P. 
Webster and others, organized the Nekonegan Pulp 
Co., whose mill is in Old Town. 





ANTHONY MILLER.—An active member of the 
lumber trade of Buffalo for many years and well 
known wholesaler of hardwoods, Anthony Miller 
died at his home at 220 Emslie Street, in that city, 
Feb. 24, aged 60. He entered the lumber trade in 
1875 as an employee of F. H. & C. W. Goodyear, 


and twenty-five years ago went into the business 
on his own account, dealing in hardwoods and es- 
tablishing a large yard at 893 Eagle Street. Two 
years ago the business was reorganized as the 
Miller Lumber Co., the members being Mr. Miller, 
his two sons, Oscar L. and Elmer C., and Kugene 
Nostrand, About six months ago Mr. Miller’s 
health began to fail, but he was able to attend to 
business up to two months ago, when he became 
confined to the house, He is survived by his wife, 
ISmilie Langner Miller, and five children; Mrs, Md- 
win Maier, Oscar Ll., Elmer G., Ella and Alfred 
Miller. The funeral was held on Feb. 26 at 2:30 
o'clock, 


MICHAEL CORRY, SR.—Probably the last of the 
early-day lumbermen on the Menominee River has 
passed with the death on Feb. 21 of Michael Corry, 
veteran of the North woods, at the age of 84 at his 
home in Marinette. A month ago Mr. Corry suf- 
fered a slight cerebral hemorrhage, after which 
lobar pneumonia developed, and death ensued. Mr. 
Corry was a native of New Brunswick, and as a 
boy worked in the ship yards in the East. He en- 
tered the Menominee lumber business in the early 
‘50s, in the employ of the New York Lumber Co., 
later purchased by Jesse Spalding. Sometime in 
the ’70s he was elected treasurer and superintendent 
of the present Menominee River Lumber Co., which 
position he held until he died. At the last annual 
meeting of that company in January he was again 
ret‘lected, on which occasion a brief biography and 
photograph of Mr. Corry appeared in the AMERICAN 
LUMBERMAN, issue of Feb. 1. He is survived by a 
widow and two daughters. 





. C. SARLES.—Many old associates mourn the 
death of O. C. Sarles, pioneer lumberman of Hills- 
boro, N. D., who passed away Feb, 12 after a long 
illness following rupture of a blood vessel in the 
brain. Mr. Sarles was a former president of the 
Northwestern Lumbermen’s Association and a di- 
rector for a number of years. He was a native of 
Racine, Wis., and went in 1881 to Hillsboro, where 
he entered the retail lumber business with his 
brother, E. Y. Sarles. They also engaged in bank- 
ing. At the time of his death Mr. Sarles was 
president of the Valley Lumber Co. He leaves a 
wife and two sons, J. M. Sarles and Lynn Sarles, 
both of Hillsboro. 


LIEUT. WALTER SCOTT WALDIE.—News has 
been received by cable of the death at General 
Hospital, No. 9, Rhyl, Wales, of Lieut. Walter Scott 
Waldie, formerly of the Victoria Harbor Lumber 
Co., Toronto and Victoria Harbor. Lieut. Waldie 
was awaiting transport to Canada when he was 
taken ill with influenza and succumbed to pneu- 
monia which later developed. Lieut. Waldie, be- 
fore going overseas, was manager of sales for the 
Victoria Harbor Lumber Co. He went to England 
with the 122nd (Muskoka Battalion) and served with 
the forest corps in England and France, subse- 
quently transferring to the infantry. He was 40 
years old and leaves a wife, daughter of Sir Edward 





Sell Doors With Your 
Big House Bills 


Why not sell everything your customer will need? Here’s 
the secret of keeping the ‘Ready-cut House” fellows out of 
your community. 


“Woco” xia. Fir Doors 


sell on their merits. You can’t really appreciate their big 
value until you have seen them. Write today for illustrated 
catalog showing styles, 
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“CARPENTER’S PRIDE” 
CAN'T BE BEAT. 


L. D. Carpenter Lumber Co. 
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IS A BIG 
TRADE BUILDER 






and there’s nothing that will bring it quicker 
for you than will dependable trade marked 
lumber. You'll find this true of our uppers 
plainly branded with our trade mark— 
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FERRY-BAKER LUMBER CO. 
BYERETT, Wasnt, 


Straight or Mixed Cars of 


can” Fir Flooring 


Fir Lumber, Hemlock, Boards and Shiplap 






Get our prices today. 


Ferry- Baker Lumber Co. 


General Office and Mills, 


CHAS. VAN PELT, Eastern Mgr. 
1029 Lumber Exch., Minneapolis. EVERETT, WASH. 
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We Offer Special : 


200,000 ft. 4-4 
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Macomber Savidge Lumber Co. 
Hobart Building SAN FRANCISCO 














Kemp, and three children. Second Lieut. C. P. 
Waldie, a brother, served with the 8th Royal West 
Surreys (Imperials) and lost his life at Loos in 
September, 1915. 


MRS. EMMETT KENT.—E. Kent, of Clinton, IIl., 
advises of the death of his son’s wife, Mrs. Emmett 
Kent, daughter of Mr. and Mrs. H. B. Williams, of 
Evanston, Ill. Her husband, Emmett Kent, jr., had 
just returned from Camp Dodge, where he had been 
in service with the 339th F. A., 88th Division, the 
day preceding her death, which occurred on Feb. 5, 
following double pneumonia, at Evanston. 





EDWARD CAMPELL.—The founder of the city 
of Hoquiam, Wash., and a stockholder in its first 
sawmilf, Edward Campbell, died recently in Cali- 
fornia, where he had lived a good many years. He 
was 84 years old. 

FRANK M. DEARDORFF.—At the age of 56, 
Frank M. Deardorff, who had spent all his life in 
the retail lumber business in Kansas City, Mo., is 
dead after a brief illness. He was born in Kansas 
City in 1862. His father had several years earlier 
established a lumber yard in what is now the bus- 
iness heart of the city. Frank Deardorff inherited 
the business at the death of his father. Mr. Dear- 
dorff leaves a widow; two brothers, Harvey, of 
Los Angeles, and Louis, of Kansas City; and two 


sisters, Mrs. Thomas Brodnax and Mrs. Edwin 


Shields, both of Kansas City. 


TIMBERLAND SALES 


HaTTipsspurG, Miss., Feb. 25.—Recent timber pur- 
chases in this section are reported as follows: J. D. 
Hunt, of Ellisville, has closed a deal for a small mill 
and several million feet of pine timber on the C. M, & 
N. railroad near McLain. C. W. Phillips has pur- 
chased a mill and several million feet of pine timber 
near oneeeres and will place the mill in operation 
at once. George Manning and A. K. McInnis have 
purchased a tract of timber near Shivers and 
installing a sawmill. 


WHEELING, W. Va., Feb. 26.—John Curry, of Con- 
nellsville, Pa., and W. M. Rogers, superintendent of 
overhead construction for the West Penn Railroad, 
have purchased the E, W. Michael tract of timber 
consisting of 3,000 acres. It is estimated that 8,000,- 
000 feet of saw timber is available from it. 





are 


WHITESBURG, Ky., Feb. 26.—After organizing the 
Rockhouse Lumber Co., at Indian Bottom, Ky., J. M. 
Smith and others purchased large hardwood timber 
tracts along Rockhouse Creek on the new Rockhouse 
branch of the Louisville & Nashville and announce 
early installation of large mills. 
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SAVING THE SAWMILL WASTE 
[By William H. Ellinger, Mereen-Johnson Co., 
Minneapolis. ] 

The great struggle for democracy, its successful 
termination, and its resultant effect upon Buropean 
and particularly American industries, form a subject 
far beyond the layman’s comprehension. It is, however, 
reasonable to assume that a careful and thoro study 
—the accumulation of concrete facts—should reveal 
some interesting data if centered upon just one phase 
of one great American industry. 

During the war it was vitally important, both to 
this and allied nations, that we conserve food. Now 
the slogan is “Don’t Stop Saving Food.” Individual 
sacrifices were necessary, producers and manufacturers 
were obliged to greatly increase their outputs, not- 
withstanding their being handicapped on account of 
labor shortage. 

Somewhat similar circumstances were met by the 
lumber manufacturers of this country and Canada. 
The great demand for lumber made it necessary for 
sawmills to speed up production. There was an im- 
mediate need for crates and shipping cases, particu- 
larly for supplying our armies with food and other 
necessities of warfare. On account of the labor short- 
age loggers were seriously handicapped and it became 
more and more necessary to get every possible foot of 
lumber out of each log after it did arrive at the mill. 
This necessity is emphasized by a realization of the 
fact that the timber supply is not unlimited, while on 
the other hand the demand for lumber will undoubt- 
edly continue to be as great and possibly greater than 
heretofore. 

It is therefore clearly essential that the slabs, edg- 
ings and other sawmill waste be worked up into lum- 
ber, box lumber, lath ete. As a member of the Mereen 
Johnson Machine Co., which specializes on machines 
for this purpose, the writer has given this matter care- 
ful study. 

It is not my object to expound the merits of the 
Mereen-Johnson horizontal slab resaws, but rather to 
point out the distinct advantages and the big saving 
of material effected in using band resaws over the cir- 
cular type machines. For instance, in manufacturing 
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FARMS AND CUT-OVER TIMBER LANDS 


Wanted owners of Farms and cut over timber to advertise 
in the For Sale department of the AMBRICAN LUMBDR- 
MAN. Now is the time to advertise and we would be 
pleased to be of service. 

AMERICAN LUMBERMAN, 481 8. Dearborn St., Chicago, 
Th. 

















NO. 25 MEREEN JOHNSON HORIZONTAL 


SLAB RESAW 


BAND 


lath out of slabs and edgings a test was made with 
the following results: From one cord of stock run 
on a horizontal band resaw: 
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From one cord of stock run on a bolter system (cir- 
cular saw) : 
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Figuring on a percentage basis the saving is about 
45 percent. A still closer analysis reveals a saving 
of 36 percent in saw kerf and the balance is made up 
out of the slabs fed thru the band saw, but which are 
— to feed thru the bolter on account of being 

00 n. 


Approximately the same percentage is saved when 
operating on long lumber and box material. 

When it is taken into consideration that the original 
cost of bringing the logs to the mill is not increased ; 
the cost for labor for operating a slab resaw outfit is 
comparatively small, and the outfit itself is easily and 
quickly installed, it is easy to see why a large number 
of manufacturers have installed an outfit of some kind 


Bort&R "£2 “ary 
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Showing a Saving of 36 Percent on a Slab Resawed on 
Band Resaw and Run Thru Lath Edger, Over the 
Circular Saw System. 


to get this additional capacity. The Mereen Johnson 
Machine Co. will gladly give more detailed information, 
together with blueprints showing plans of installation 
to anyone desiring them. 





LOGGING RAILROAD MATERIAL OFFERED 


The February bulletin (No. 261) of the Walter A. 
Zelnicker Co., 325 Locust Street, St. Louis, Mo., may 
be had by interested persons upon request addressed as 
above. It lists various bargains in rails, used spikes, 
bridge material, cars and trucks. Under the last named 
heading are offered 250 sets (500 trucks) 60 M. capacity 
MCB trucks, which are described as making excellent 
logging cars. 


HIGH PRAISE FOR SHAY ENGINE 


A recent letter written to the Lima Locomotive Co., 
Lima, Ohio, by “Bob” Edwards, veteran logging loco- 
motive engineer, after detailing his experience with a 
particular Shay which astonished the woods superin 
tendent by its capacity for work, finishes by saying: 
“There has never been a locomotive built that will 
do any more work than this Shay. She runs equal to a 
road engine and will outpull anything on a hill.” 


SASH, DOORS AND MILLWORK 


Manufacturers of sash, doors and millwork are gen- 
erally optimistic with regard to the outlook for busi- 
ness the coming spring. There is already a noticeable 
increase in inquiries, and retailers are beginning to 
place small stocking-up orders in anticipation of re- 
newed building activity in the near future. Prices are 
firmly held, as a rule, both as regards selling lists and 
costs of all materials, including window glass. Stocks 
of manufactured goods in the hands of retailers are 
very small, and when the buying movement begins it 
should be quite heavy. 

Minneapolis and St. Paul (Minn.) manufacturers 
are expecting brisk buying by country dealers as soon 
as the building season opens. Trade thus far has been 
quiet with them, but indications point to good busi- 
ness by May. City building plans are showing up 
better and there are signs of a good year in the twin 
cities. 

A prominent Oshkosh (Wis.) manufacturer says: 
“We are getting a good many inquiries just now, but 
do not look for many very large orders for a few weeks. 
We do expect, however, that within six weeks or two 
months there will be some good business to be had 
and that the coming season will be but the beginning 
of a period of building activity that will be very brisk 
indeed.” 

There is considerably more activity in the Cincin- 
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nati (Ohio) market, and the factories report more 
business with large contracting builders. Much in- 
terest is being displayed in the “Own a Home” move- 
ment. The Hyde Park Lumber Co., one of the largest 
manufacturers of sash, doors and millwork in the Ohio 
Valley, is attracting public attention with the appeal, 
“Don’t wait until you are dead to get a little plot of 
your own. Buy a lot and build a home. Money in- 
vested in a home brings a reward that can not be meas- 
ured in money. There is satisfaction in knowing that 
one has a home when possibly all his investments fail.” 

Business is still lively with the St. Louis (Mo.) plan- 
ing mill listing bureau, as far as the listing of quan- 
tities on plans for new buildings and alterations is con- 
cerned. While there is no great rush of orders, some 
are being placed and there is a feeling that new busi- 
ness will continue to develop. 

The Buffalo (N. Y.) door factories are finding busi- 
ness less active than a short time ago and are unable 
to account for the lull except on the theory that build- 
ers are not yet ready to begin active operations. Much 
work is under consideration for this spring, but cur- 
rent operations seem to be about completed. The mills 
generally are running on a 8-hour basis and have plenty 
of labor. 

Trade is quiet at Baltimore, Md., tho there are 
indications of an early revival. The declared value of 
new buildings for which permits have been issued thus 
far this month shows a good gain over the preceding 
month, Operations, of course, have not progressed 
far enough to call for sash and doors, but the manu- 
facturers and the jobbers feel decidedly hopeful over 
the outlook. 

Business is reported to be looking up a little with 
the San Francisco sash and millwork plants, tho the 
volume is still below normal. There is moderate pro- 
duction at the finished door factories in the bay and 
peninsular region. Fair demand is noted for finished 
doors from the factories connected with the California 
white and sugar pine mills. The output of white pine 
open sash and door stock at these mills is rather light. 
White pine box shooks are being produced on a larger 
scale, with prospects of a heavy demand. 





ACTIVITIES IN THE INLAND EMPIRE 


WALLA WALLA, WASH., Feb. 22.—Leading business 
men here are predicting a big “after-the-war” building 
boom in Walla Walla. Members of both Master 
Masons’ lodges have been summoned to attend a meet- 
ing Feb. 27 to discuss plans for the erection here of 
a $150,000 temple. 

This announcement, together with the facts that two 
big banks of the city are to have new quarters this 
year; that Whitman college plans the building of one 
and possibly two new buildings ; that a $100,000 armory 
will be built here next summer; that the Pythian 
lodge will erect a new building this spring and the 
Pythian State home will probably be built here this 
year, means that the lumber industry should prosper 
in this section during the next few months at least. 


A District Forest Service Record 

MISSOULA, Monv., Feb. 22.—Receipts from all 
sources for district No. 1 of the Forest Service for 
the first six months of the fiscal year of 1919 show a 
marked decrease over the receipts for the same period 
for the fiscal year ending June 30, 1918, as the fol- 
lowing figures show: First six months, fiscal year, 
1918, $253,730.35 ; first six months, fiscal year, 1919, 
$170,480.85. 

The decrease of $83,249.50 is found to be accounted 
for in timber settlements, which yield $89,377.45 in the 
fiscal year of 1918, this sum being in payment for 
timber cut by the Milwaukee Railway at the time of 
construction of that line. 

Timber sales for the first six months amounted to 
0,711,000 feet, the receipts for which were $151,- 
51.44, 

First statistics for last summer’s fire season, finally 
compiled for all forests in the district, show that the 
total number of blazes were 1,174, of which 238 were of 
a dangerous extent. <A total of 56,921 acres of land 
within the forest boundaries was burned over, 44,408 
acres of which was on national forest land, the total 
damage on such land and private land within the 
national forests being $156,000. The total cost of 
fighting fires was $396,816, of which $205,000 was 
spent for temporary labor, bringing the total cost of 
the fire season of 1918 to approximately $553,000. A 
new record for fires within one 10-day period was estab- 
lished between July 10 and 20, when 264 blazes origi- 
nated in the district. 

Only nineteen incendiary fires were reported, while 
brush burners, tho restrained by special order of the 
State defense council from clearing land in this man- 
ner, were responsible for 136 and careless campers 
for 170. Lightning was the cheif factor in setting the 
woods ablaze, causing 569 fires, while the railroads are 
held responsible for 166 and the lumbering industry 
for but 7, which, the forestry officials point out, 
shows what carefulness will do when the persons con- 
cerned are aware.of what damage may be caused 
by fire. 
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Idaho Plant Much Improved 


Boise, Ipano, Feb, 22.—-The Boise-Payette Lumber 
Co.’s big plant at Emmett, Idaho, opened for opera- 
tion again this week after being closed down for sev- 
eral weeks for annual repairs. The entire plant has 
been given the most thoro overhauling received since 
it was first opened for business, nearly two years ago. 

The mill was opened with a day shift only, but it is 
expected to put on the night shift soon. When in full 
operation nearly 300 men are employed. A bark flume 
has just been built and placed in position in the big 
log pond at the mill, the purpose of which is to carry 
out of the pond all bark, rubbish or ice that may gather 
near the big log slip up which the logs are drawn into 
the mill by an endless chain. The flume is 1,200 feet 
long, 3 feet wide and 8 feet high at the upper end and 




















Bids for Big 


Business This Year 


Dealers who recognize the importance of 
selling high quality, dependable lumber 
will appreciate our efforts in maintain- 
ing set standards of manufacture and 
grading in our flooring. 

You will always find it uniform in quality and 
millwork. In fact, it is hard to distinguish one 


shipment from another. Order a car today and 
let us demonstrate 


HOLT QUALITY «4 SERVICE 


Kiln Dried Hardwood Lumber 


Can be furnished with other Retail Yard Items Mixed with Flooring, 














Holt Hardwood Company 


New and up-to-date Factory and Dry Kilns CONTO 
Custom Kiln Drying a Specialty. Try us. WISCONSIN 




















OW! 


now to sell Silos this year. 








sa oS ES 


SIMPGEST Decide 








Decide to get the lumber business 
of your section represented in Silos 
as well as in barns, buildings, etc. 


‘ecrtipiry: Decide now to write for our pam- 
~~“ phlet giving complete details of our 
FIXTURES successful Silo selling plan for lum- 


ber dealers. 





And having decided, do it. The 


best Silo selling months are just 
starting. 





WRITE TODAY 











CHICAGO WAREHOUSE & SILO FIXTURE CO. 


. 
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Hotel Benson 


preversnesarnsnunnesuey 


OL 


Portland, Ore. 


E.believe 

that there 
is no other hotel 
in the entire 
United States 
more handsomely 
furnished or that 
offers more to the 
traveler, 





Rates, 
$2.00 per day 
and up. 











ABSOLUTELY FIREPROOF 


HOTEL CHELSEA 


West Twenty-third St., at Seventh Ave. 
NEW YORK CITY 


EUROPEAN PLAN 
500 ROOMS 400 BATHS 


Room, with adjoining bath, $1.00 and 
$1.50. Suites, Parlor, Bedroom and 
Bath, $3.00 and upward. 

Club Breakfast, 30c up. Special Luncheon, 50c up. 
Table d’Hote Dinner, $1.00 up. Cafe attached. 

To Reach Hotel Chelsea. 
From Pennsylvania Station, 7th Avenue car south to 23d 


entral, 4th Avenue car south to 23d Street. 
SS Erie, Reading, Baltimore and Ohio, Jersey 
Central and Lehigh Valley R. R. Stations, take 23d Street 
crosstown car east to Hotel Chelsea. 
Principal Steamship Plers, Foot West 23d Street, take 23d 
Street crosstown car, 


Write for Colored Map of New York 








The Famous Portland Hotel 


Hospitable, Convenient, and known 
the world over for its excellent cuisine 
and service. An atmosphere of genu- 
ine cordialty. 
European Plan $1.50 and upwards. 
ll outside rooms and _ suites. 


Under the management of Richard W. Childs 
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Convenience, Low Cost, Efficiency 
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3 feet wide and 54 inches high at the lower end. This 
gives the flume an 18-inch fall in the 1,200 feet, even 
tho the flume is the same distance out of water all the 
way. The water rushes thru the flume at the rate 
of 300 fect a minute. This creates a suction at the 
upper end sufficient to draw into the flume the bark, 
rubbish, ice ete, 

The idea of a flume like this was originated by O. J. 
Jones, the efficient superintendent of the mill, and it is 
the first of the kind installed in a mill pond in the 
United States. A similar flume is to be built and 
placed in the log pond at the company’s big plant at 
Barber, near Boise. The getting rid of bark and rub- 
bish in log ponds has always been a hard problem for 
big sawmills. Some mills have installed conveyors at 
heavy expense, and other devices have been tried, but 
to no avail. It is believed this new flume will prove 
highly successful. 

The Boise-Payette Lumber Co. is making a decided 
improvement in its townsite on the north side of 
Emmett by grading all the lots and all the parkings. 


Lawns are to be developed thruout the townsite and 
shade trees are to be planted in the spring. 


Will Cut Cottonwood Timber 


BONNERS Ferry, IDAHO, Feb. 22.—Somewhat of an 
innovation in logging is being started by the Bonners 
Ferry Lumber Co. This company has engaged for the 
cutting of at least half a million feet of the cottonwood 
timber along the Kootenai River. 

Manager R. H. McCoy says it is largely a matter of 
experiment, as the mill has not yet found a market 
for the lumber, but expects it will be taken by box 
makers. It is largely used for meat and butter trays. 
Coffin manufacturers also use quantities of it. 

There has been some speculation regarding the 
length of run at the Bonners Ferry mill this summer, 
but Mr. McCoy declares there will be plenty of logs 
for an all season run. In order to furnish them, how- 
ever, considerable summer logging will have to be 
done. It is believed that motor trucks will be used 
in order to reduce the hauling cost. 








WEEK’S NEWS OF THE MARKETS 








For Editorial Review of Current Market Con- 
ditions See Page 38 


The lumber trade in Chicago territory remains 
much the same as last week, with no marked quick- 
ening of demand or noteworthy changes in prices. 
True, there is a constantly broadening activity, but 
this is so gradual at this time as not to register any 
definite change from week to week. Nor do the lo- 
cal dealers and distributers expect definite change, 
for a while at least, and possibly not for some 
months. No sudden boom, either in general com- 
merce or in building, is now expected, contrary to 
predictions some time ago. But general commercial 
activity, including of course that of the lumber 
market, is expected to broaden gradually and con- 
stantly until a normal volume of business is reached 
and passed, and all are confident that real, unpre- 
cedented activity will reign next year at the latest. 
This is a long time to figure ahead, but the under- 
lying conditions are such that a vastly enlarged ac- 
tivity is inevitable and there therefore is good 
foundation for the positive statement that good 
times are coming. The early prediction was that 
building would start with a spurt, practically as 
soon as the spring season opened, and that the good 
time would date from that period. Building is 
developing right now; the publie is exhibiting more 
and more interest; architects are figuring exten- 
sively, and contractors are preparing for much 
work. But various influences hinder what could be 
called a boom in construction. The slow develop- 
ment of Kuropean negotiations has an adverse 
effect and causes much deferment; the question of 
labor and material costs is burning, and with some 
there is an undefined uncertainty as to the future 
that anything but encourages an extensive program 
of construction at this time. It will take some 
time to remove these contrary influences; but when 
this once is done, as it surely will be before a great 
while, when the political problems are solved or 
nearer solution and when economie conditions are 
more stabilized so as to remove cause for uncertainty 
and hesitaney, there is nothing to hinder the com- 
mercial developments that are awaited. It is merely 
a case of a postponed boom, but one that must come, 
whether in one ‘‘dose’’ or so gradually that its ar- 
rival can hardly be noticed; for the need is there 
and all conditions demand it. And everyone seems 
well satisfied with things as they are, knowing that 
his time is on the way. In the meanwhile, as al- 
ready indicated, the lumber market is easy, with a 
fair volume of business that grows week from week 
and with prices that are strong and show no weak- 
ness or tendency to develop any. 





The Motorless Motor Truck 
Thousands in Use 
Sizes: 1,250; 1,500; 2,000; 3,000; 
4,000; 7,000; 10,000 Ibs. 


Also semi-trailers 














Streets, Brooklyn, N. Y., have replaced three horse teams. They are pulled by one passenger 


Tee: Trailmobiles in the service of the John S. Loomis Lumber Company, Baltic and Nevins 


car, One Trailmobile is loaded while the other is out. When fully loaded they can be moved 


about the yard very easily by hand. 


They carry 3,000 feet of lumber at a trip up steep grades and over rough roads. 


Operating cost 


is only a fraction of that for the horse rigs they replaced. 
“We cannot recommend them too highly,” says A.C McEwan, President of the Company. 





Trailmobiles are built like a truck to haul 
truck loads at truck speeds. Track perfectly 
and don't sidesway. 


Write for booklet, “Economy in Hauling.” 
The Trailmobile Company 
516-536 E. Fifth St. Cincinnati, O. 
Contractors to the U. S. Government 


Good roads are preserved by reducing the 
load carried on each wheel. 


Chicago Lumber Receipts and Shipments 


Reported by J. R. Mauff, Secretary of Board of Trade 
RECEIPTS FIVE DAYS ENDED FEB, 21, 














Lumber Shingles 

EE NG) «tae bare seeteraA Nereis 20,161,000 2,573,000 

NTN 5 aso ania hen arora ais eae 40,906,000 3,840,000 

Decrease ........... 20,745,000 1,267,000 

TOTAL RECEIPTS JAN. 1 TO FEB, 21 

Lumber Shingles 

RNID. elie eo Sie orale nis wa NSH 208,706,000 30,503,000 

eee EE err ded ome 228,183,000 20,598,000 

LS Ae ee me rer 9,905,000 

Decrease ... DORE Oe: «ss B BN wee 
SHIPMENTS FIVE DAYS ENDED FEB, 21 

BMPEEE. biviscesty io nk Sale OVE 7,256,000 830,000 

MURS: Bases dsic'eons<ebe'e 17,545,000 2,008,000 

er 10,289,000 1,178,000 
TOTAL SHIPMENTS JAN. 1 TO FEB. 21 

Lumber Shingles 

HED” pGiatieewres ieee oes 82,385,000 15,654,000 

PE Saver noe aa Kiwi eck daetece 102,951,000 11,964,000 

AION 6 6s hn hs ee eae 3,690,000 


PROMI fs iccvicsicelats 20,566,000 
Chicago Building Permits 


Permits issued by the Chicago building depart- 
ment for the week ending Feb. 26 were as follows: 





CLASS No. Value 
TRACP BIO O00 s 5 vies st ccveeswes 4 $ 2,600 
$ 1,000 and under $ 5,000..... 15 49,400 

5,000 and under ZOj000 ..6:60.0 11 72,000 

10,000 and under 26000. cies 8 99,500 
25,000 and under DOO00 ..4:.0:0-8 1 25,000 
50,000 and under 100,000..... 1 55,000 

TANUING «5% ese pie bcd a wine woe entctuacace 40 $ 305,500 
Average valuation for week...... ‘ts 7,688 
Totals previous week........... 44 357,900 
Average previous week.......... avs 8,184 
Totals corresponding week of 1918 29 520,100 
Totals Jan. 1 to Feb, 26, 1919... .228 3,118,980 
Totals corresponding period, 1918.12% 5,751,610 


NORTHERN PINE 


Chicago, Feb. 26.—No noteworthy volume of busi- 
ness has developed during the week, but the dis- 
tributers keep cheerful and optimistic, knowing 
that under prevailing conditions the market can not 
be otherwise than quiet and that as general con- 
ditions grow more favorable the pine market will 
grow in keeping. The market can not truthfully be 
said to be quiet, for a fair amount of business is 
transacted, but there still is much to be desired. 
Distributers look for a steadily broadening market 
henceforth and expect orders soon to be forthcoming 
more rapidly. 

Minneapolis, Minn., Feb. 24.—Yard buying im- 
proves as spring approaches, but the trade is still 
moving on conservative lines. Shipments reported 
by thirteen mills to the Northern Pine Manufactur- 
ers’ Association for the week ending Feb. 15 
amounted to 38,974,458 feet of lumber and 1,323,050 
lath, compared with 5,240,348 feet of lumber and 
904,060 lath for the previous week. Orders received 
were reported at 1,940,878 feet, compared with 4,474,- 
911 feet for week ending February 8. Production 
was 1,704,205 feet of lumber and 267,000 lath, com- 
pared with 1,897,656 feet of lumber and 297,000 lath 
for the previous week, 





New York, Feb. 25.—There is little activity in the 
white pine demand but inquiries are on a better 
basis and the yards show more inclination to get 
into the market on the present basis. Retailers’ 
supplies are limited and broken and buyers are 
more convinced that there will be no break in 
prices. 


Buffalo, N. Y., Feb. 26.—The white pine demand 
continues light, tho some yards report a larger 
factory trade developing during the last two weeks 
The best grades are not being taken by the 
foundries to the usual extent, as business in that 
line is dull. Building has not yet started up ac- 
tively, but an increased demand is looked for in 
the next few weeks. The box lumber demand is 
also small and some local yards have a bigger 
supply of such stock on hand than usual at this 
season, 
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EASTERN SPRUCE 


New York, Feb. 25.—While inquiries are on a fair 
basis, orders are scarce and offerings of stock are 
sufficiently large to enable yards to delay before 
replacing their assortments. While all reports in- 
dicate a production of not more than 60 percent of 
last year’s output there is plenty of stock avail- 
able and prices are more or less shaded. This does 
not induce much buying ahead on the part of re- 
tailers who see little immediate prospects of im- 
provement in the building situation. Manufacturers 
and wholesalers agree that prices must remain 
firm. 


Boston, Mass., Feb. 26.—Base dimension is now 
$46, 8-inch and under, but some has been sold at 
$45. Wider dimension goes: 9-inch, $46 to $47; 10- 
inch, $47 to $48; 12-inch, $49 to $50. Demand for 
random is not brisk and the market does not show 
a firm tone, the 2x8 and 2x4 being quoted at $35 but 
in some cases selling at $34; 2x6, at $36, but some 
can be had at $35; 2x8, $38 to $39; 2x10, $44 to $46; 
2x12, $46 to $49. There is not much demand for 
wider dimension nor. for boards. New England 
spruce covering boards, 5-inch and up, are offered 
at $38'to $39 and matched spruce clipped boards at 
$41 to $44. Western matched spruce boards may be 
bought for $39. 


Buffalo, N. Y., Feb. 26.—Wholesalers report a 
small demand, tho the Government is in the market 
for lumber occasionally. It is noticeable that a 
good deal of competition prevails when such con- 
tracts are let and there seems to be a wide variety 
of opinion as to what lumber is worth. The gen- 
eral building trade is quiet. 


WHITE CEDAR 


Chicago, Feb. 26.—Trade in white cedar posts and 
poles shows signs of quickening, especially in the 
former. The retailers have low stocks and the 
requirements of the farmers for posts are such as 
to prompt many dealers to break into the market 
with demands. There has been no change in the 
market for white cedar shingles, 


Minneapolis, Minn., Feb. 24..-Minnesota producers 
are devoting their attention mainly to the woods, 
where logging conditions have been good lately, and 
in spite of the long bad spell early in the winter 
they hope to get out close to their original estimates 
on output. All depends on how far the season will 
run into March. The market is very slow. Posts 
are being ordered to fill up depleted yard stocks, and 
there is a prospect for a fair spring trade. 


HARDWOODS 


Chicago, Feb. 26.—A steady improvement is noted 
in the market for the various hardwoods, but no 
actual spurt. Consumers seem at ease in the con- 
viction that there is good business in store for them 
and are buying accordingly. But the outlook not 
being any too definite in most trades there is a 
general aversion to buying for any long periods 
ahead or to making contracts, and therefore the 
business remains more or less of a hand-to-mouth 
kind. Hesitancy will decrease as time goes on, 
however, hardwood distributers are sure, and as it 
decreases general busines activity will increase and 
promptly reflect on the hardwood market. Prices 
remain steady and firm, soft spots appearing only 
far between. 


Minneapolis, Minn., Feb. 24.—Things are slow in 
the wholesale trade and it is hard telling when they 
will pick up. Factory buying has slacked up decid- 
edly, and there is little yard trade. Low grade stock 
is in good demand for boxes, but is growing scarce, 
and upper grades are not moving well. Production 
is going forward in the woods with every effort to 
make up for lost time, but is bound to be light as 
roads may break up almost any time. 


St. Louis, Mo., Feb. 25.—During the week some 
orders were placed by an automobile concern for 
No. 1 common oak and for 1- and 2-inch maple, 
mostly 2-inch. Purchases by automobile manu- 
facturers are steadily on the increase. Furniture 
manufacturers are making inquiries and buying 
some stock. Altho there is not a great deal of 
business being done some nice orders are being 
booked. Prices remain firm. 


Kansas City, Mo., Feb. 25.—The market still runs 
along slowly, with railroads and factories still buy- 
ing, but not much business outside of that. Inquiry 
continues good, but orders are not yet coming in for 
general stock, probably due to the weather as well 
as the building situation. The mills still are behind 
with orders and will not be able to do much until 
a period of dry weather sets in. The present de- 
mand is practically all for oak and hickory. 


New York, Feb. 25.—Inquiries are more active and 
consumers are more fully supplied with hardwood 
assortments than with any other line. The yards 
are fairly active because business is coming in 
small lots from consumers who normally buy in 
car load lots, but who have been forced to re- 
strict their buying to a hand-to-mouth basis. The 
piano trade is good and there are prospects of im- 
provement in the furniture line. Manufacturers of 
phonograph cabinets report plenty of business. The 
building demand has not advanced sufficiently to 
warrant millwork manufacturers’ getting into the 
hardwood market on any active basis. 


Boston, Mass., Feb. 25.—Business in hardwoods 
remains far below normal but the trade is en- 


couraged by the receipt of considerable inquiry from 
furniture and musical instrument makers. The 
dearth of building makes trade with interior finish 
people as dull as ever. Prices remain firm. Cur- 
rent quotations are: Oak, quartered, $110 to $120; 
plain, $80 to $82; maple, $68 to $70; birch, red, $78 





enough to keep the sellers going, and the returns 
leave little or nothing to be desired. While the 
demand is confined to current necessities it is prov- 
ing larger than had been expected. Stocks are ex- 
tensive enough to remove apprehension of a short- 
age but no large accumulations are reported, so the 


to $80; sap, $67 to $70; basswood, $76 to $80. 


Baltimore, Md., Feb. 24.—The movement in the 
aggregate shows up well and orders come in often 


market is free from pressure Altho values are ex- 
pected to work gradually lower hardwood men be- 
lieve that those who expect a sharp decline in the 
near future will be disappointed. 
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TRAILERS 


SS 





Fruehauf Adjustable 
Reach Trailers can be 
lengthened out 20 feet, if 
necessary, and used to 
haul logs and timber 30 
to 35 feet in length. 


Bolsters, which are at- 
tached to the trucks, are 
furnished with all Frue- 
hauf adjustable reach 
trailers. 





FRUEHAUF TRAILERS SOLVE 
LOGGING HAULAGE PROBLEM 


Ninety per cent of the motor trucks used in logging are 
operated in connection with semi-trailers. 

And a big majority of these trailers are the Fruehauf ad- 
justable reach model which has thoroughly demonstrated its 
practicability for hauling timbers and logs. 

lruehauf Semi-Trailers not only make possible the haul- 
ing of long timber, whose overhanging weight would over- 
balance a motor truck alone, but also treble the carrying ca- 
pacity of trucks. 

By utilizing the reserve power of motor trucks, power 
wastage is eliminated—and haulage costs are reduced one- 
half to two-thirds. 

Frequently the annual saving is $3,000 to $4,000 per unit. 

Fruehauf Trailers also reduce the initial investment—a 
lruehauf trailer-truck unit costing only one-half as much as 
a motor truck of the same capacity. 

Let us refer you to lumbermen in your own locality who 
are enthusiastic owners of Fruehauf Trailers. Let us send 
you facts and figures on the annual saving that results from 
using Fruehauf Trailers. Our Transportation Bureau will 
gladly cooperate to put your haulage on a more profitable 
basis. Write for our catalog. 


FRUEHAUF TRAILER COMPANY 
Detroit, Mich. 


1305 Gratiot Avenue 


——_ J. > 
=a 
eal} UNLOADING 








STAR *te* 





a Exporters Save Money 


less vessel space required 
for bundles.tied with 


BUCKLES 


AND WIRE 


Use them for bundling Flooring, 
Ceiling, Siding, Pickets, Box Shooks, 
Staves, Veneers, etc., for domestic 
shipments as well as export. Write 
today for full particulars. 


BALING TIE BUCKLE CO. 
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Installation at Delta Land & Lbr. Co., Conroe, Texas. 


A Single Board or 1500 Ft.? 


F it would be just as easy 

to handle a unit package 

of 1500 ft. of lumber as it 
is to handle a single board, 
would you not consider it 
worth your while to investi- 
gate the equipment which is 
doing such work daily? 


At the F. B. Williams Cy- 
press Co. Patterson, La., 
about 240,000 feet of lumber 
are handled a day by the P& 
H Monorail System at a cost 
of 3% to 4 cents per thousand 
feet. 


300,000 feet of lumber are 
handled in ten hours by a P 
& H Monorail System, em- 
ploying negro operators, at 
the Gulf Lumber Co., Fuller- 
ton, La. 






The Monorail System at 
the West Bay Naval Stores 
and Lumber Co., St. Andrew, 
Fla., handles 3,000,000 feet of 
lumber per month at a cost 
that saves this Company ap- 
proximately $20.00 a day 
over the old methods. 


If you have lumber han- 
dling costs that are causing 
you worry, tell us your prob- 
lem; there may be a very 
simple solution. 


“Cutting the Cost of Lumber Pro- 
duction,’—a manual every manufac- 
turer should have, explains in detail 
the construction, operation, and costs 
of the P & H Lumber Handling 
Monorail Systems. Ask for a copy 
on your letter head. 


PAWLING & HARNISGHFEGER GO. 
MILWAUKEE, WISCONSIN 


50 Church Street, New 47 Fidelity Building, Pitts- 
ork, urgh, Pa. 
704 Stephen Gerard Build- 1241 Monadnock, Block, 
ing, Philadelphia. Chicago, Ill. 
926 Whitney Central Build- Pittock Block, Portland, 
ing, New Orleans, La. Ore. 


cranes - hoists - 
/MOnOral: 


stems 





Cincinnati, Ohio, Feb. 25.—Altho there is not much 
expansion in distributing activity, increased inquiry 
strengthens the belief that there will soon be a 
brisker demand. Restricted production gives assur- 
ance that prices will hold firm. The furniture woods 
are in excellent demand and these grades of oak, 
poplar, gum, ash and maple are moving at top mar- 
ket prices. Walnut is still high and mahogany is 
as scarce as ever. Manufacturérs of vehicles are 
seeking the very best grades of oak, ash, hickory 
and poplar, are buying in larger amounts and are 
paying the market price. 


Buffalo, N. Y., Feb. 26.—The hardwood yards are 
not reporting much business tho some increased 
sales of oak are reported for factory purposes. 
Buying is almost entirely for immediate needs 
which are not yet extensive. Vehicle manufac- 
turers are among the leading buyers and they look 
for an early revival in their line. The building out- 
look is still uncertain and most of the construction 
work contemplated is for large municipalities. 
Prices are generally firm. 

Ashland, Ky., Feb. 24.—The demand for oak 
boards shows some improvement, inch first and 
seconds oak having been moving well, and stocks 
are now reported short in that grade. Inquiry is 
coming stronger for the common grades. Ash is 
quiet but hickory is heavily called for. Prices are 


unchanged. 
HEMLOCK 


Chicago, Feb. 26.—While business is not what 
could be termed active, distributers report orders 
sufficient to cover the supply. This is because the 
supply is deficient. Logging conditions have been 
bad thruout the winter and stocks are dangerously 
low. It is reported that some concerns are not 
selling except to favored customers, because they 
do not desire to wipe out their stocks entirely. 
Under such conditions it is natural to expect prices 
to hold very firm. 

New York, Feb. 25..-There is no weakness in 
prices and mills continue to report low assortments 
on hand. The open weather has permitted some 
construction work in outlying communities and for 
some reason the yards have been willing to buy 
hemlock on a more active basis than other lines. 
Inquiries are more active. 


Buffalo, N. Y., Feb. 26.—Quiet prevails in the 
building trade, but hemlock is being used to a 
larger extent than most other woods and a fair 
amount of repair work is being done. Everybody 
predicts that within a few weeks business will be 
on a more active scale, tho pleasant weather has 
not thus far done much to stimulate operations. 
Prices are little changed. 

Boston, Mass., Feb. 26.—Altho there is little sale 
or inquiry prices continue firm. Inquiries are com- 
paratively few. Clipped hemlock boards, 10 to 16 
feet, are quoted at $38 to $39 and they usually sell 
at $38. 





Cincinnati, Ohio, Feb. 25.—There are more in- 
quiries for hemlock and a more general acceptance 
of quoted prices, and retailers are apparently ready 
to abandon their position waiting for lower prices. 
Because of adverse weather logging operations have 
not increased and mill stocks are lower than usual 


at this season. 
POPLAR 


Chicago, Feb. 26.—The poplar trade is good, com- 
paratively speaking—better than in most woods. 
And this in face of very light stocks, which can 
hardly stand the present pressure, less any increase 
that might develop. It is unnecessary to comment 
that prices are steady, with a strengthening tend- 
ency. 





Baltimore, Md., Feb. 24.—Weather and labor con- 
ditions have held down production and the output 
of the mills has not been large. The volume of 
business appears fairly satisfactory. As there i 
an impression that prices are in for a decline many 
users do not want to carry more lumber than suffices 
to see them thru. A brisk inquiry prevails and as 
to actual needs no difficulty is experienced over 
quotations. Sellers express confidence that they 
will be able to get the figures asked. 

Boston, Mass., Feb. 26.—Demand for poplar shows 
no particular change. Some business is being car- 
ried on with the specialty boxmakers. ‘There is 
very little call for heavy crating, and there is no 
demand from the interior finish people. All sales 
are of small orders. Prices remain rather firm at, 
inch, $98 to $100. 





Cincinnati, Ohio, Feb. 25.—Poplar stocks are low, 
production below normal, demand good, inquiries 
encouraging and prices firm. Furniture and vehicle 
stocks are conspicuously active and there is a good 
demand for shop and factory grades. 


Ashland, Ky., Feb. 24.—Some business is reach- 
ing the mills and the volume of inquiry indicates 
that consumers have very light stocks, Stocks are 
very light at milling points, with little going on 
sticks. Prices are unchanged. 


FIR, SPRUCE, CEDAR 


Chicago, Feb. 26.—There has been no change in 
the market situation in Chicago territory. Recent 
advances in prices apparently have slowed up buy- 
ing temporarily; but, on the other hand, the manu- 
facturers do not seem especially eager for business. 
Hence no concessions. 
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Tacoma, Wash., Feb. 22.—The fir market remains 
about the same this week. Production continues 
below normal and the volume of new business about 
the same as last week, with orders in excess of ship- 
ments. Cutting orders are still low. Logs are ade- 
quate to needs and the mills have no labor troubles. 


Seattle, Wash., Feb. 22.—In the fir industry, pro- 
duction, orders and shipments remain at points 
materially lower than normal because of operating 
cost, relatively low market, and readjustment con- 
ditions. As spring approaches, it is becoming more 
evident that the movement bringing increased pro- 
duction will be slow and steady. On that account 
a considerable number of Washington mills have 
not yet reopened. Lumber is fairly strong, but 
stocks are broken. 


Portland, Ore., Feb. 22.—While the lumber bus- 
iness is more or less confused because of the 
transition from war to peace, the markets are firm 
with yardstock showing some advance. Business 
in this line is fair. Rough fir timbers are quoted 
at $21 to the trade, No. 2 v. g. flooring 2x4 is 
quoted at $39 to the trade at the mill. Red cedar 
shingles are stronger, being quoted at $2.45 for 
stars and $2.95 for clears f. o. b. mill to the trade. 

Kansas City, Mo., Feb. 25.—The strong demand 
for fir continues and prices again show small ad- 
vances here and there, altho the advances are not 
uniform with all dealers. Not to exceed 30 percent 
of the Coast mills are reported running now, and 
logs are reported scarce. Stocks have been depleted 
and in some cases are reported to be badly broken. 
Shipments are slow, especially of boards and dimen- 
sion, and it is hard to get good loadings, especially 
of dimension. Hemlock boards, cedar shiplap and fir 
boards get considerably scarcer. Meantime the de- 
mand continues to spread out into sections hereto- 
fore not considered markets for west Coast stuff, 
and the general expectation here is that unless there 
is a considerable improvement in output from the 
mills soon a new list shortly will make its appear- 
ance, 


St. Louis, Mo., Feb. 24.—St. Louis steps into the 
limelight as a fir market with the sale of 1,000,000 
feet of fir dimension to a distributer. Advices from 
the Coast state that fir dimension is available in all 
sizes altho fir finish boards and shiplap are very 
searce. Vertical grain flooring and drop siding are 
scarce. Heavy orders are said to be in the hands 
of the mills. 


WESTERN PINES 

Chicago, Feb. 26.—Western pines seem to be get- 
ting on very well in Chicago territory, considering 
all things. Demand is gradually increasing and a 
sizable volume of business is expected as an early 
development; that is, if mill stocks will permit. 
Orders for and shipments of western pines from 
Inland Empire territory for a long time have tre- 
mendously exceeded the production, with the result 
that stocks are reported quite inadequate to care for 
any sudden and marked increase in demand. 


Kansas City, Mo., Feb. 25.—Business keeps up to 
about what is expected for the present. The new 
prices do not seem to have had any deterrent effect 
on orders and in fact dealers say orders now likely 
will save retailers money on future business. 


N. Y., Feb. 26.—Hand-to-mouth buying 
is the rule in California lumber and business is 
largely confined to local deliveries. Buyers are 
disinclined to take stock for future needs. Sugar 
pine prices are holding firm and advances of $2 a 
thousand have occurred in Oregon white pine and 
Idaho western pine. Ten-quarter and thicker sugar 
pine are scarce and the prices have been advanced. 


Buffalo, 


Boston, Mass., Feb. 26.—Largely owing to the 
dearth of construction work, the trade in western 
white pine is very dull at present. Prices current 
for Michigan and Canada are: Uppers, 4/4 to 8/4, 
$134; 2% and 38-inch, $149; 4-inch, $159; selects, 4/4 
to 8/4, $125; 2% and 38-inch, $140; fine common, 
4/4, $90; 5/4 and 6/4, $102; 8/4, $103; barn boards, 
No. 2, 6-inch, $58; 10-inch, $61; 12-inch, $65. 


REDWOOD 


Chicago, Feb. 26.—A sizeable business from both 
yards and industrial sources as spring approaches 
is looked for by redwood distributers. Already is 
there a broadening of demand, and prices remain 
firm at recent levels. 


San Francisco, Cal., Feb. 22.—Following a period 
of general dullness, inquiries are picking up again, 
with more eastern orders reported by mills and 
agencies. Some good shipments of tank stock are 
being made to the oil fields in Texas and Arkansas. 
The retail yard trade in the East is looking up and 
the California busines outlook is better. There is 
a little redwood export business on clears all the 
time. Redwood ties are in good demand for foreign 
and domestic requirements. 

Kansas City, Mo., Feb. 25.—Inquiry continues 
good and a fair business is being done, considering 
conditions. Until the building season definitely 
opens not much increase is expected, but then busi- 
ness is expected to be brisk. 


SOUTHERN PINE 


Chicago, Feb. 26.—The gradual broadening de- 
mand that is evident in all the popular construction 
woods applies to southern pine as well. Orders are 
in keeping with general conditions, but the number 
of inquiries circulated is noteworthy as an indication 


of much business ahead. No boom in southern pine 
is expected, but, what is just as good, a steadily 
increasing activity that sooner or later will bring 
business up to normal volume and eventually past 
that desirable level. 





St. Louis, Mo., Feb. 24.—In view of the unsatis- 
factory production conditions at the mills and an 


increasing demand, the market seems strong. Re- 
tailers appear to be interested only in lumber suit- 
able for present needs and are willing to pay the 
price to get it, but do not care for lumber unsuited 
to present demands at any price. With an increas- 
ing inquiry from retailers, however, prospects seem 
bright for heavy buying. Local distributers report 
a fairly good business. 








Saves Time, Labor 
and Reduces Costs 








Lumbermen throughout the country are replacing horses 
used in yards with electric industrial tractors because of 
the saving in time and labor that is effected. 

In the mill or woodworking plant, one Lansing Tractor 
will replace four to six horses and men. 

And the daily operating cost of a Lansing Tractor is 
less than the daily wage of but one of the five to twelve 
workmen relieved for other work. 

Powerful and dependable, the Lansing Tractor operates 
in yard or mill—in winter as well as summer—is on the 
job throughout the year. 


The Lansing Lumber Cart, 
shown above, is used in lum- 
ber yards and for hauling 
lumber into wood working 


shops. The lumber cart is 
loaded and drawn alongside 
the planer, the lumber being 
handled directly from cart 
into planer. Ten or twelve 
of the Lumber Carts can be 
operated in connection with 
one Lansing Tractor. 


Tractors. 


Built of standard units by a company with 38 years’ 
manufacturing experience, the first Lansing Tractors placed 
in service seven years ago are hauling capacity loads—are 
often operated 16 to 20 hours per day. 

Let us send you complete information about Lansing 
Our engineers will send you facts and figures— 
estimate the saving that Lansing Tractors will effect un- 
der your own conditions. 


Write for catalog. 


We have an attractive dealer proposi- 
tion for distributors in open territory. 


LANSING - COMPANY 


301 East Saginaw Street 


NEW YORK 
MINNEAPOLIS 


Lansing, Mich. 


BRANCHES: 
KANSAS CITY BOSTON CHICAGO 
PHILADELPHIA SAN FRANCISCO 


Lawrence Motor Co., Columbus, Ohio, 
Distributors for Ohio and Western Pennsylvania. 











{7 


Aberdeen-Angus won Grand 


time since 1909). 








‘S 


Another “Black” International 


At the Live Stock Show recently held at Chicago, 
Championships over all 
breeds on SINGLE STEER, Steer HERD, CARCASS, 
and BOYS’ and GIRLS’ Calf, losing only Fat Carlot (first 


The interbreed Grand Championship standing of the 
world’s greatest show is now 11 out of 17 for Single Steer, 
12 out of 15 for Steer Herd, 13 out of 17 for Fat Carlot 
and 16out of 17 forCarcass,in favor of the Aberdeen-Angus. 


Write for ‘‘ Results of Internationals.” 


ABERDEEN-ANGUS: 
First in War, First in Peace, First in Reconstruction! 


American Aberdeen-Angus Breeders’ Association 
817 AL Exchange Avenue, CHICAGO 


-) 
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Kansas City, Mo., Feb. 25.—Some manufacturers 
report a little increase in demand in the Southwest 
for general yard stock, and plenty of inquiry. Other- 
wise there is little change in the market. Some big 
manufacturers practically are out of the market, 
offering nothing except No, 3, for which there is 
practically no demand here. The wholesalers still 
are “‘laying off,’’ waiting to see which way things go. 
Demand from eastern territory is poor. Prices are 
firmly held. 


New York, Feb. 25.—While orders come along 
slowly stocks are not plentiful and in some sizes 
scarcities are reported. There is little demand 
from builders but it is conceded that there will be 
some good-sized contracts for public work which 
will require quantities of southern pine. Yards 
find they are not in shape to cater to much business 
of this character and business developing in the 
last two weeks is undoubtedly from those who are 
foresighted enough to prepare for this demand. 
Buyers have been looking for lower prices, but they 
are gradually learning that there will be no slump. 


The following f. 0. b. prices prevail at mills in the 
sections indicated : 
Hat- Kan- 
tics- Aler- sas 
burg, andria, City, 
Miss, La, Mo, 
FLOORING 


1x3” EG B&better .......... pede osse  Cewo 
EP, BiG. wae 2G OT 49.25 
SOE TORT Coe 41.25 
FG B&better .......... 36.00 
Eee rrrr ee Tere m 
eS re ere 23.25 
a arr er 24.00 
Be A i5.d'n0 05 0 484593 0 Kaige rer 
B&ebe SUE ccosvonses 46.50 47.00 
Whe Ww % Wierema see 40.50 38.00 
FG A coeeeorcece ese eee 


35.00 





$2.50 08 0 
25.00 26.75 


1x6” No. 











No. 
No. ¢ 
CBRILING 
SOKO” BAD 60 ccaic csisc vw $2.25 .... 29.25 
BS Wiese hate dweeenod 30.00 30.00 
ree rrr ree 28.75 
ee 16.25 er or 
5x4” B&better ............. $2.51 ies wae 
LN NA en $1.50 31.50 32.25 
a eer rere 24.25 .... 24.50 
4x4” B&bette D cen sense enews 35.25 «ee. 86.00 
eee ee $2.25 i -eime 
Se rn 23.75 ° 
PARTITION 
1x4” B&better .............. 36.75 37.75 
ee rrr enanere $3.75 ‘ 
aoe 29.50 cae 5: Sepp 
1x6” B&better 66 Aho dim dS 36.75  .... 89.00 
fy 33.75 
TERETE eer 29.50 
SIDING 
B&better ...........6. ioe « ascoe 2600 
Di Beet eakvevennevees nwhare cone BOO 
Le A eee eee eae oes cece eo 
5x6” No. 2 22.25 
Drop SIpING 
1x4 or 6” 35.39 35.25 
32.5¢ 33.75 
27.00 
FINISH-— 
Bedbetter Rough: 
8 ee rr 35.00 
1xh and BD sisicge hare 51d Wrens 37.00 ..... ii 
SNE deb hn Gie SG we aiore amore 38.75 .... 41.25 
A AYE bd cia 43.25 
Bébetter Surfac ed: 
i SC MIn” 6:5 6.068 0 © 60-aae $8.25 . ue 
BO a o-eiti pine ew base Aleve eine oo 37.50 87. 25 37.75 
BEE e304 ~4ssddsss tah ones 39.00 38.00 38.25 
NS 4s 55:5-0.0 Gad 0 orale SO 39.00 37.50 39.75 
1xh and A S.ct¢dbaS ha cROS 40.25 39.83 41.25 
1x12 (ibadoveae acess dawn 46.50 40.83 42.50 
DE 66 hiss W556 w8r08 ‘Caine cons Shee 
1} i, BS Be 80 2B" os. cccs sod ssvs San 
ES | ea ee Sus ate occ ee 
C —— d: 
age SPS ere ree fee eee eee 83.75 
1x6” Sipe eGR Se uke aPeln ei ira 34.75 
Ee Sa cote Rides 0; 3-4-ard wa 8-0-0 36.25 
Te | ars rend ove BOneee 
PT. -. su: tbe hd G5 ds & 6a. 0s par seics erm. |... 
CASING AND Base, Bdbetter 
OO "ere ere: 45.75 47.50 43.75 
a corre 47.00 48.00 45.25 
JamBs, Bdbetter 
oe aan aries 45.25 sons S00 
1%,1% and 2x4 and 6”...... brareik ccce 2000 
Boarps, S18 or S82S8- 
Be. By CD OP RI ois 5005088 30.00 sas 
1x 8”, 14 and 16’ 31.00 





Other lengths... 33.00 30.58 31.00 
1x10”, 14 and 16’ on tae 
Other lengths... $3.25 32. 7 31.75 
ot yee! eo 2 Lr : 
Other le ngths.. . 84.00 34.31 34.50 
No. 2 ie - to 20’): 
ix 8 









pas Knee oS CaS bee 28.25 28.00 27.00 
REMI ain. ioh9' e100 Sib 5 0.015 AOSD «ses, Bac 
SEES Aa ees cae sae toe eete 30.00) 28.66 29.75 
No. 3 (all lengths) : 
o£ RE. ere ee 19.50 ree Ter 
Be ts aiiny ds Niaiais ses e e oe 19.00 20.00 21.00 
el RE ROT ee ge ee 23.75 20.70 20.75 
ON re rr mae 23.75 20.17 21.25 
No. 4, all widths and lengths... .... ovse | Beene 


FENCING, S18 





No. 1, 1x 4”, Se. Maesenesen mek cocse OURO 
Other lengths... J vas ae 
a ee | Laney rer 32.25 32.50 32.25 


Other lengths... 33.00 32.92 31.75 
sin le ane) 


65's 6.0. we ele bee . 24.75 23.18 24.00 
6" pie .abieh p40 Sly wie - 27.25 26.56 26.00 


: : 50 18.00 19.00 
1x 6” pain bis niger e 6 20.50 .... 19.00 


Hat- Kan- 

tics- Alex- sas 

bury, andria, City, 

Miss. La. Mo. 
SHIPLAP- 


No. 1, 1x 8”, 14 and 16’. = ee cosa Ses 
Other le ngths.. 34.00 29.50 31.50 
1x10”, 14 and 16’.. pera ts ses eee 
Other lengths. . 34.50 29.50 82.60 
No. 2 be 4 ~ 20° 
pede + eh eo es 27.00 26.35 27.50 
119” Oe Se a -- 27.00 26.37. 28.00 
No. 3 saat le epehey : 
Tre rye ee -» 21.50 19.50 19.75 
1x10” tee ere ee 22.25 19.00 19.75 


GROOVED Rooring— 
ne, 1, 1x00”, 14 and 16’... 
Other lengths... 
DIMENSION, S1S1E— 
Pts AN Ee, | whee hatte 


BE Be See bh os vee 
1 

Se BU fxs ace 

BESO" Ee - view es Bae: 

2x12”, 10 


Oe BUSAD ynieeaes 





1! 25 
B50" 20" 6 iss. ceewns 25.00 
5 


RIES ae Sate caasts 
1 

18 and 20’.... 

es: By BEE 06 TB vc kcvinccvens 
LONGLEAF TIMBERS 

No. 1 Sq.E&S S48, 20’ and 
under: 








SHORTLEAF 'TIMBERS— 
No. my S48, 20’ and under: 





eoeoeeeeoereeeeesreereeses wm bed 
12" PAP RENS 0 hte k coe k dis oh 26.00 
PLASTER I, ATH 
ES 5 Peer rere 3.50 ween 3.90 
No. 2, 3", 4’ (ome De bene wees rer wae 2.39 
Byrkit LATH 
LS Peer reer eet eee ee anes 
1 Sarr sces. mao 
ge eee 
CAR MATERIAL (all 1x4 and 6”)- 
B&better, 10 and 20’........> 33.50 = 
Be: edue tiene Gates Se we ca eles 32.00 ee 33.00 
DOE ee Ee staan. baleeaes 38.00 ..0. 82.00 
by SOB av ccd ancaes 31.00 sce Saee 
Ee SiGe aes aaa ROR ee 61%, -0r% 29.00 
pe” UE Sarre er case COMO 
No. 2, ve VEC Peewee K44 a0 ints cies “Dae 


CAR DECKIN . 
No. en 20, 28° ORB kcdes. wen coee 30.00 
CAR SILLS, 4s 
8”, 34 to 36’ 
38 to 40’ 
Up to 9”, 34 to 36’ 
37’ 


Up to 10”, 34 to 36’ 
3 





88 to 40° 42.50 
Up to 12”, 34 to 36’ 44.50 

38 to 40° Aaa 
Up to 14”, 34 to 36’ 

eee Oe sataveeus 50.00 


Carn FRAMING— 

8” and under, 20’ and under... 30.50 
LONGLEAF PAVING BLOCK STock-— 

Pes. te MOND «nip Sa OSG Oe 23.00 


Nore: New quotations not having been received in 
time for publication in this issue, the prices given in 
the Alexandria column are those of last week. 

Cincinnati, Ohio, Feb. 25.—Manufacturers reiterate 
that as long as production conditions continue as 
they are there is no ground to warrant hope of lower 
prices, and price movements indicate they have the 
best of the argument because flooring sells $1 higher, 
ceiling 75 cents to $1.50 higher and some grades of 
partition as much as $3 higher. Boards continue 
strong and are $1 to $3 higher. Shiplap has recov- 
ered 50 cents. Dimension generally is stronger, 
quotations ranging from 50 cents lower to $1.75 
higher and showing irregularity. Jarious grades 
of car material run from a shade lower to $2 higher. 





Baltimore, Md., Feb. 24.—-The receipts of Georgia 
pine are moderate and demand is also moderate. 
Uncertainty as to labor’s attitude is still holding 
back a revival in construction work. Sellers are 
encouraged to hold out for the prices that prevail 
because there are no such stocks of lumber here 
might impel concessions. There have been prac- 
tically no changes in quotations. 





Boston, Mass., Feb. 26.—Altho there continues to 
be some interesting inquiries trade is if anything 
more quiet than during the week preceding. Both 
flooring and partition are dull. Stocks are light and 
prices remain firm. Flooring prices current are: 
A, $60 to $62; B, $56 to $58; C, $49 to $51. Partition 
is quoted, 1x4, $44 to $48. 





Buffalo, N. Y., Feb. 26.—The building trade is so 
inactive that re taile ars are not disposed to add much 
to their stocks, tho they are not carrying any 
large supplies of lumber. It is possible to get ship- 
ments thru readily enough and mills are more 
eager for orders than a short time ago. Never- 
theless prices show little tendency to decline and 
the prospect is that quotations will remain reason- 
ably firm. 


NORTH CAROLINA PINE 


New York, Feb. 25.—The market requirements are 
very limited. Prices hold firm and the ease with 
which quotations are holding indicates that as much 
business can be booked on the higher range in 
prices as at the lower prices of last month. Yards 
are poorly supplied with assortments but there is 
little in the immediate building situation to give 
much cause for encouragement. The box demand 
is quiet and offering of box lumber is more liberal. 

Baltimore, Md., Feb. 24.—-As preparations for con- 
struction on an extensive scale are being made 
prospects are that the demand will soon be aug- 
mented. Only the supplies brought here by water, 
mostly box shooks, can be regarded as weak and a 
large part of the decline is due to a drop of about 
half in freight rates. Buyers take advantage of 
wharves being crowded with lumber, on which 
there is a carrying charge of 2 percent a month, 
hold out for concessions, 





Boston, Mass., Feb. 26.—While North Carolina 
dealers continue to receive inquiries for roofers 
trade is rather quiet, and in rough edge it is par- 
ticularly quiet. The strange anomaly persists of 
some firms asking $44 for 1x6 roofers while others 
quote 1x6, $36.50 to $37.50; 1x8, $37.50 to $38.50. 
Rough edge is quoted at $51 to $52.50, 4/4 under 
12 foot. 

Buffalo, N. Y., Feb. 26.—-Prices in short leaf lium- 
ber are somewhat higher than several weeks ago. 
The curtailment of production is said to have pro- 
duced a fairly firm market and there is _ little 
tendency on the part of mills to cut quotations. 
Trade is on a small seale, tho the inquiries are 
better than a month ago, and fair business is ex- 
pected within a short time. 


CYPRESS 


New Orleans, La., Feb. 24.—-While demand irom 
the eastern States is quiet there is an improve- 
ment in demand from central and near-western 
States. Individual dealers limit purchases rather 
closely to maintaining assortments but distributers 
are buying more freely. Production is considerably 
below normal and it is probable that if it increased 
to normal during March seasoned stocks would not 
reach normal volume for six or eight months. Prices 
are said to be very firm. 





Chicago, Feb. 26.—Cypress is a popular wood, with 
a wide range of uses, and this fact is reflected in 
the volume of business it attracts. This volume 
must not be understood as extraordinary, but in 
comparison with that transacted in other woods of 
like character it might be said to have the edge, 
according to most reports. A good business is ex- 
pected to develop with the coming of spring. Mill 
stocks generally are such as to indicate an early 
shortage of more or less intensity; in fact, some 
mills prefer cutting for stock than cutting for orders, 
and placement therefore sometimes is difficult. 


St. Louis, Mo., Feb. 24.—Altho there is but little 
demand for Gulf stock for mill shipment inquiries 
from country yards are more frequent. The mar- 
ket remains firm at recent advances. Stocks are 
badly broken. There is still a considerable demand 
for l. ce. l. shipments from St. Louis as some dealers 
prefer to buy only for immediate needs. 

Kansas City, Mo., Feb. 25.-Cypress men are wait- 
ing on better weather to push their trade. The 
roads in the country, where the chief demand for 
cypress has been lately, are in bad condition now 
and not much of a market is looked for until there 
is a period of dry weather to dry out the roads. 
A small shop demand continues. Prices hold firm, 
as stocks are still low. 


New York, Feb. 25.—Orders for special purposes 
continue to come along slowly but until the build- 
ing situation develops more definitely the millwork 
trade, which is an important feature in the cypress 
industry will not feel like getting into the market 
on a very active basis. There is some improvement 
but it develops slowly. There is little complaint 
regarding prices and any improvement in the de- 
mand will put quotations on a higher basis. 


Baltimore, Md., Feb. 24.—-As contractors are still 
holding back, the calls for cypress have not reached 
impressive proportions. The lack of activity has 
not affected prices and as the sellers are not dis- 
posed to make any concessions quotations remain 
decidedly firm. The stocks held here are small and 
no important additions have been made to them of 
late so that nothing like congestion can be said to 
prevail. 





Boston, Mass., Feb. 26.—While there have heen 
inquiries, sales have been few during the last 
week There is some trade with the factory people 
but most of it is in smaller orders. Altho the trade 
has not taken on any real life the cypress people are 
wholly confident. Prices remain quite firm, current 
quotations being: ists and 2nds, 4/4, $69 to $72; 
5/4 and 6/4, $72 to $75; 8/4, $85 to $90; No. 1 shop, 
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4/4, $48 to $50; 5/4 and 6/4, $55 to $60; 8/4, $62 to 
$65. 


Buffalo, N. Y., Feb. 26.—The cypress trade is 
small this month, being mostly for deliveries from 
jocal yards. Buyers are holding off in hope « 
lower prices, but there is small prospect of much 
reduction, as the mills have no large supplies on 
nand and the cost of production remains at a high 
figure. 


Cincinnati, Ohio, Feb. 25.—The cypress movement 
during the last week has been confined mainly to 
emergency shipments but prices have held strong. 
Demand is slow and inquiry on forward business 
lighter than during any week of the last month. 


SHINGLES AND LATH 


Chicago, Feb. 26.—Demand remains as for some 
time—light. Whether a quickening of the market 
can be expected as an early development or not is 
problematical, and distributers seem to prefer not 
to worry about it but to take things as they come, 
for the time being at least. There have been no 
noteworthy changes in prices in white or red cedar 
products. 








Minneapolis, Minn., Feb. 24.—Yard buying con- 
tinues to show strong and the market is reflecting 
sound conditions, showing a steady tho not rapid 
advance in prices. Buyers do not show a disposition 
to shop, but are paying whatever the market calls 
for. Some report a good outlook for trade and for 
spring building. 


Seattle, Wash., Feb. 22.—Red cedar shingles are 
off from 10 to 15 points since the last previous re- 
port, and the market is weak. Bad weather in the 
middle West has cut down the orders, and since 
there has not been enough buying to take care of 
the output prices have inevitably struck the uown- 
grade. Probably 60 percent of the mills are running. 
Logs are scarce. Prices to the trade today are: 
Stars, $2.40 to $2.45; clears, $2.90; Rite Grade in- 
spected stock, stars, $2.45; clears, $2.95. 

Kansas City, Mo., Feb. 25.—Western and south- 
eastern demand for shingles continues very good, 
but the eastern market shows a considerable falling 
off in demand and that has put some weakness into 
the market. While the supply of American shingles 
is short, the British Columbia mills appear to have 
plenty on hand and hold the market down. While 
some firms quote stars at $2.50, Coast basis, others 
have gone back to $2.45. Clears hold at $2.95, with 
$3.10 asked for British Columbia clears and $3.60 for 
premiums. Some dealers make concessions on large 
cars, depending how badly they wish to move stock. 


St. Louis, Mo., Feb. 24.—The demand for cypress 
shingles is greater than the mills can supply, and 
the market has advanced sharply, best and primes 
having advanced 25 cents and economies, ‘‘A’’ and 
clippers 15 cents. There is little business in Pacific 
coast shingles as the trade complains that clears, 
now quoted at $2.85, are too high and it is not 
interested in stars, now quoted at $2.40. 


New Orleans, La., Feb. 24.—The cypress shingle 
situation is reported unchanged, demand greatly 
exceeding supplies and some orders being declined 
because mills are unable to ship. One or two 
mills report shipments of green shingles at the 
customer’s request. Cypress lath are in fair supply 
and in moderately active demand. Prices are firm. 


Boston, Mass., Feb. 26.—As stocks in the hands 
of retailers are sufficient to meet present needs 
trade in shingles and lath is dull just now. The 
1% inch lath are weak, selling at $4.35 and $4.40; 
while the 1% inch sell at $4. White cedar shingles 
sell at, clears, $4.65 to 4.90; extras, $5.10 to $5.25. 
Demand for red cedars is even quieter, good Wash- 
ington brands being offered as low as $4.60 while 
fine British Columbia clears command $5.13. There 
is little demand for clapboards, and prices remain 
firm at: Four foot, extras, $58 to $60; clears, $56 to 
$58. There is hardly any demand for furring, and 
2-inch may be bought for $36 or a little lower. 





Baltimore, Md., Feb. 24.—There has been some 
improvement in the demand for lath owing to ab- 
sence of construction activity, but the inquiry i 
still very much restricted. Better inquiry for lat 
has served to strengthen the market but it canno* 
be said that positive advances in quotations havs 
been made. For shingles the demand is relatively 
small but as the stocks in the hands of dealers a: 
light the quotations remain firm. 


Buffalo, N,; Y., Feb. 26.—The shingle market is 
holding strohg, with clears up a few cents from 
last week. Wholesalers make the following prices: 
perfections, $6.10; eurekas, $5.53; extra clears, $4.66; 
Stars, $3.94. British Columbia shingles are quoted 
as follows: 3x, $4.58; 5x, $5.16. The trade remains 
dull. Supplies of clear shingles are small in this 
section. 





Cincinnati, Ohio, Feb. 25.—The inquiry for shingles 
is steady enough to keep prices firm altho no expan- 
sion is reported. Reports indicate some increase of 
the cedar supply but not enough to disturb prices. 
Cypress and pine are steady. Southern pine lath are 
quoted 5 cents higher. 


BOX BOARDS 


Boston, Mass., Feb. 26.—The consuming trade is 
abundantly supplied for its needs and efforts to 
stir up business by price slashing have dismally 
failed. Seldom, if ever, has business in this line 
been so dull. Conditions make it impossible to 
Name standard prices even approximately. 








Advertisements will be inserted in this de- 
Partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received later will be placed 
under heading Too Late to Classify. 








SEVERAL THOUSAND TO INVEST 
With services in retail or wholesale lumber or millwork, by 
energetic man with sales and executive ability. 
dress “B. 26,"" care American Lumberman. 





MEN WANTED 
If you are looking for a situation, advertise in the Wanted 
Employment aa. Watch gd Rs anal column 
each week. d jobs for the right 
‘AMERICAN: TUMBERMAN, ° 431 South "Dearborn St., Chi- 
cago, I 





WANTED—SHOP MEN. 

Planing Mill Foreman. 
Frame Foreman. 
Sash and Door Foreman. 
Door Foreman. 
Inside a Man. 
Bill Cutter. 
Cabinet Makers. 
Frame Makers. 
Sash, Door and Blind Machine Men. 
Shaper and Cabinet Machine Man. 
Frame Machine Man. 
. a Machine Man for Band Saw, Shaper & 
Turning. 

2 Millwork Estimators. 

First class and reliable men wanted only. Good pay and 
conditions. References required. 

Apply in person or write 10083 CANDLER BUILDING, 
Atlanta, Georgia. 


WANTED—BY LARGE WHOLESALE AND RETAIL 
Concern in Intermountain territory cost accounting with a 
practical knowledge of lumber merchandising. Must be well 
versed in accounting. Character must be above question. 
References required. To such a one an exceptional ultimate 
opportunity is offered. Give full particulars as to experi- 
ence, qualifications, accompanied by references, and state 
salary expected. 
Address “‘C, 20,’’ care American Lumberman. 


SASH & DOOR ORDER CLERK WANTED. 
For large sash and door manufacturing plant. Excellent 
position for first-class man thoroughly familiar with the 
wholesale sash and door business and understanding sash 
and door price lists and plans. Give full details of expe- 
rience and references. Apply STANDARD LUMBER CO., 
Sonora, Cal. 


MANAGER RETAIL DEPARTMENT. 
St. Louis shipping yard contemplates enlarging their retail 
business. A good proposition will be offered to a wide- 
awake, honest hustler. Party should have some sales 
ability. Replies treated confidential. 
Address “©, 52,"’ care American Lumberman. 


WANTED—YOUNG MAN FAMILIAR WITH 
Manufacturing and marketing boxes and hard maple flooring 
for northern Michigan location. State age, experience etc. 

Address “©. 19,”"" care American Lumberman. 


WANTED—ESTIMATOR OR FIGURER 
Principally country lists. Sash, doors, ee Some 
lumber. Experience desirable. Permanent Lo Neel 

Address “OC. 35,"’ care American Lumberman. 


ere er a to) 




















WANTED—BY DETROIT 
Michigan wholesaler specializing in northern white pine and 
hardwoods, also Idaho and west Coast products ‘‘Sales 
Manager’ that can command business and handle office 
routine. Liberal rr, Nex be paid to the right man. 
Address . 7,’’ care American Lumberman. 


WANTED FInSy CLASS 
Male stenographer at sawmill in southern Mississippi. 
Healthy location. Prefer man with lumber experience. 
Write fully describing yourself, your experience, age, 
family ete. State whether any pay roll experience, salary 
wanted, and when can aa foe 
Address care American Lumberman. 


WANTED_EXPERIENCED MACHINIST AND 
Planer foreman for small two-machine planer. Good posi- 
tion for right man. State experience and references and full 
particulars first letter, | 

Address . 9,’" care American Lumberman, 


WANTED—PLANING MILL FOREMAN 
To handle large planing mill North Wisconsin. Good posi- 
tion for right man. Must be a hustler capable of handling 
men and have the best of references, State full particulars, 
age, etc., in first letter. 
Address “©. 87,”’ care American Lumberman. 


WRITE US 


When you want employment, employees, lumber, shingles, 
machinery (new or second-hand), timber, timber Jands, saw 
mills, planing mills, lumber yards, factories, locomotives, 
cars, rails, etc. If you don’t want anything you may have 
something to sell. A cheap and quick way to get what you 
want or sell what you don’t want is to advertise in the 
Wanted and For Sale Department of the American Lumber- 
man, Published every Saturday. Goes everywhere. Write 


us, 
AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 8. Dearborn St., Chicago. 




















RETAIL YARD MANAGER WANTED 
Bxperienced Manager for One-Man Yard. Accurate Book- 
keeper and capable of handling the trade. Good future for 
right man. State references and salary in first letter. 


Address “O. 39,’"’ care American Lumberman. 


WANTED—EXPERIENCED MAN TO OPERATE 
Barnhart log loader. a be sober and industrious. State 
wages wanted. Add 

“KENTUCKY, ’* care American Lumberman. 


WANTED—LOGGING SUPERINTENDENT. 
Experienced man for woods superintendent. Mountain 
country. Hardwood timber. Long job. Give experience, 
age, salary expected. 

Address “©. 5,’’ care American Lumberman. 


WANTED—BY PROGRESSIVE 
Sawmill machinery manufacturer; a man thoroughly ac- 
quainted with the successful advertising and selling of saw- 
mill machinery by mail, and who can show productive re- 
sults with card and follow- -up systems. State full particu- 
lars, including age, present and former connections, also 
salary wanted in first 1 letter. 
Address “B. 2," care American Lumberman. 


SASH & DOOR MAN 
At once, live wire take entire charge warehouse and ship- 
ping, wholesale millwork house, in best town in middle west. 
Exceptional opportunity. Give full particulars first letter. 
Address “B. 17,’’ care American Lumberman, 


WANTED—ASSISTANT MANAGER 
And salesman for large retail yard in Southern Indiana. 
Salary will depend on ability to handle position. Please 
state amount of experience in the retail lumber business 
with full particulars in answering this advertisement. 
Address “B. 25," care American Lumberman. 


WANTED—ASSISTANT FOREMAN 
For clothes-pin plant operating six machines, Steady posi- 
tion. Salary $125.00 per month. Do not apply unless can 
furnish first-class a 
Address 3. 36,’" care American Lumberman. 


WA NTED_RESPONSIBEE EXPERIENCED 
Man to take lathmill on contract. Must be able to furnish 
all labor. Apply stating age, experience, references and 
price wanted, to ‘“‘NIPIGON,”’ care American Lumberman. 


WANTED—GOOD MAN 
To run fast feed planer and matcher, who can grade N. C. 
pine and handle labor in planing mill and yard. Give ref- 
a experience and salary wanted. BOX 64, Oriental, 





























WANTED—YARD FOREMAN 
For retail lumber yard. Must possess knowledge of grades, 
accuracy in tallying lumber and ability and tact in han- 
dling men. Make application in own handwriting, giving 
experience, references and present salary. 
Address “*A, 12,"" care American Lumberman. 


WANTED—TIE AND MINE PROP MAKERS 
Piece work in good oe timber at Howardton, III. 
Address w. DIMMOCK, Grand Tower, ll. 


WANTED ASSISTANT TO 
Planing Mill oe, bon pny to set Moulding, Flooring 
Machines etc. Wag a pee r day. 
MORLEY Ore nwee Cc MPANY, Morley, Louisiana. 


WANTED—A MILL SUPERINTENDENT 

To take charge of a sawmill, planing mill etc. in a Southern 
town. Must have had practical experience in running wood 
working machinery, and understand handling negro labor. 
Will give a salary and a bonus on output above a given 
quantity equal to less than half the plant’s capacity. 

Address “A, 86,’" care American Lumberman. 

WANTED—EXPERIENCED YARD FOREMAN 
By retail lumber and implement business in Wyoming. 
Give full details and salary wanted in first letter. 

VERTON LUMBER COMPANY, Riverton, Wyoming. 


WANTED—MAN TO OPERATE BARNHART 
log loader, two years’ operation at Donora 8. C. 
KENDALL LUMBER COMPANY, Donora, 8. ©. 
WANTED—ENERGETIC YOUNG MAN 
Experienced in retail lumber business, for general office and 
sales work. THE FALLS LUMBER CO.. Cuyahoga Falls, O. 
GRADERS WANTED 

Wanted—Experienced graders familiar with Western and 
California White Pine rules. wages. steady work. 
Apply THE RED RIVER LUMBER COMPANY, Westwood, 
Lassen County, Ca}. 

WANTED—A YOUNG MAN FOR ORDER CLERK 
Must be able to operate typewriter. Apply in own hand- 
writing stating age, experience and references. Good oppor- 
nity for a live wire. WATERTOWN SASH & DOOR CO., 
Watertown, 8. D. 

WANTED—YOUNG MAN 
Combination stenographer and assistant sales manager. 
Hardwood experience necessary. Reply with references, 
stating salary expected. T. C. CLANTON LUMBER COM- 
PANY. INC., Shreveport, La. 


DO YOU WANT EMPLOYMENT 
An advertisement in the wanted employment columns of 
the AMERICAN LUMBERMAN will make your wants known 
and help you to secure a situation. We reach the people— 
advertise now. 
ae LUMBERMAN, 431 8. Dearborn St., Chicago, 






































WANTED—BAND AND CIRCULAR SAW FILER 
For small planing mill. Advise experience, salary desired 
in first letter. 

Address “B. 33," care American Lumberman. 





WANTED MECHANICAL DRAUGHTSMAN 
One having millwright experience preferred, able to make 
plans ete, for large southern plant. State age. experience, 
give references and state salary expected. Good opening 
for right man. 
Address “F. 145,’" care American Lumberman. 


WANTED—A1 SAWYER 
ev — mane fully hw x» band mill. 
care American Lumberman. 


RETAIL LUMBER SHEDS AND SALES EQUIPMENT 
By Robert Y. Kerr. 
A new book for retail lumber dealers who want modern 
sheds, warehouses and offices. It helps you choose the type 
of shed best adapted to your needs and illustrates model 
yards, ground plans, end elevations, framing, etc. Size 6x9 
inches; contains more than 75 illustrations; printed on high 
rade paper and durably bound in c Price, postpaid, 


1.50. Order a copy eat 
AMERICAN LUMBERMAN, 431 So. Dearborn St., Chicago. 
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WANTED—SALESMAN 
Who is thoroughly familiar with Chicago’s industrial 
trade. Wholesaler about to open offices in Chicago, dealing 


in Northern, Southern and Western hard and soft woods, 
Applicant must be especially drilled in hard woods with 
accomplished salesmanship and personality. Young or mid- 
dle aged man wishing to grow up with and become a stock- 
holder in the company, preferred. The job will be profit- 
sharing, an opportunity for the right man to invest in the 
company’s stock and have charge of sales department, if 
desired. ere 4 confidential. For an interview 
ress . 49,"" care American Lumberman. 


YOUNG LADY THOROUGHLY EXPERIENCED 


In lumber business, desires position as assistant manager of 


some department of lumber office. Position must be per- 





manent. Expert stenographer and experienced in book- 
keeping. 
Address “C,. 31,’’ care American Lumberman, 
YELLOW PINE BUYER 
5 years’ experience as commission buyer for wholesalers. 


Can inspect when necessary. 
commission, 


Straight salary or salary and 
Also several years’ experience sales in office. 
F. B. WHEELBR, Kentwood, La. 





HIGH CLASS SALESMEN 


By well established Wholesaler. 
States Hast of Mississippi River. Line embraces Redwood, 
California White Pine, West Coast Fir and Spruce, Red 
Cedar Shingles and Siding, Inland Empire Stock, Yellow 
Pine and Cypress. 


, 


We want real salesmen with established trade. 


DUNCAN SHINGLE & LUMBER CO., 
Kansas City, Mo. 


WANTED 
Have territory open in all 





WANTED—COMPETENT SALESMAN 
Kstablished, successful Chicago sales agency handling the 
exclusive accounts of five of the largest yellow pine mills 
and one of the largest redwood mills is now taking on the 
exclusive account for an able coast lumber producer and 
wants to engage the services of a competent man to work 
trade in Chicago and adjoining territory on a salary and 
commission basis. A splendid opportunity for an active 
man to work into a good business and handsome income, 
Knowledge of Western Woods essential. 

Address “©. 57,’’ care American Lumberman, 


WANTED—SALESMEN 
For wholesale lumber concern for Pennsylvania territory to 
handle white pine, spruce and yellow pine. In reply state 
experience, age and salary expected. Address R. H. CAT- 
LIN COMPANY, #705 Equitable Bldg., Wilmington, Del. 


WANTED—SALESMAN SASH & DOOR 
Experienced young man. Southern Michigan territory; give 
salary, r requirements, fm etc., in first letter, 

ddress . 53," care American Lumberman. 


WANTED LIVE LUMBER SALESMAN 
Preferably with some retail experience. Are dividing up 
larger and old te rritories for concentrated work. 

Address “©, 56,'’ care American Lumberman. 


WANTED—BY MANUFACTURER 
Of Long and Short Leaf Yellow Pine, salesman who is ac- 
quainted with the industrial and retail trade in Chicago ter- 
ritory; also, such a man for Pittsburgh territory. Must be 
thorough and be able to command trade with the indus- 
trials. State full os ey and salary desired. 
Address 5,"" care American Lumberman, 


OPENINGS FOR wo SASH & DOOR SALESMEN 
Must be competent to figure lists and simple plans. Apply 
in own handwriting, state age, experience and references. 
Salary in proportion to ability. WATERTOWN SASH & 
DOOR CO., Watertown, 8. D. 


WANTED—SALESMAN TO SELL LUMBER 
To the industrial trade in the Chicago district. We want a 
high-grade salesman, The reg is an excellent one. 
RUSSELL J. MATTHIAS CO., Chicago, Ill. 


WANTED—MILLWORK SALESMAN 
Strong live concern desires services of salesman capable 
of putting across large deals of Mill Work with contractors 
and larger corporations. Ability to list accurately from 
plans essential, Territory to be covered—Ohio and Pitts- 
burgh district. Please state age, past experience, salary. 
Replies strictly —_, 
Address . 40,"" care American Lumberman, 


WANTED _EALESMAN 
For large millwork manufacturing concern, 


























to sell retail 


dealers in parts of Ohio, Indiana, Kentucky and West 
Virginia. 
Address “©, 41," care American Lumberman,. 





WANTED—SALESMAN SASH & DOORS. 
Competent young man for Central Illinois territory. 
salary and experience. 

ress <=. 54,” care American Lumberman. 


WANTED—EXPERIENCED SILO MAN 
To take charge of silo department. Address HOLCOMB- 
DUTTON LUMBER CO., Sycamore, Ill 


WANTED—BY WHOLESALER—SALESMAN 
Who is familiar with yellow pine and fir. A man who is 
ambitious to become sales-manager will find this a desir- 
able place. Advise salary to start on, eens, refor- 
ences and when could report, Location Indiana 

ress “A, 15,"" care American Lumberman. 


SALESMAN WANTED. 


To sell Pacific coast lumber on commission. 
SULLIVAN LUMBER COMPANY, Portland, Ore. 


WANTED—HIGH CLASS LUMBER SALESMAN 
To sell British Columbia Hemlock as: Red Cedar 
Beveled Siding and Shingles on commission for large B,. CO. 
Manufacturing concern. 

ddrese “*S. 104," care American Lumberman. 


WANTED—BY HIGH CLASS OHIO WHOLESALE 
Concern—A 1 Commission Men to sell to retail trade in 
Southern Ohio, Indiana or Southern Michigan on a 50-50 


sis. 
Address 


State 

















“T, 118,"" care American Lumberman. 


WANTED—SALESMEN 
To sell North Carolina Pine Lumber on a eg ny Basis. 
THE ELM CITY LUMBER COMPANY, New Bern, N. ©. 


LIVE WIRE SALESMAN. 
To sell our special brand of red cedar shingles, bevel siding 
and Pacific coast forest products on commission, 
Address “GQ. 105." care American Lumbherman. 


WANTED—MILLWORK SALESMAN 
Central territory, able to figure ordinary plans. 
references and salary. 











Give 





Address “©. 86,’’ care American Lumberman. 
WE CAN HELP YOU SELL 

Timber Locomotives 
Business Opportunities Scrap Metal 
Timber Lands Machinery 
Sawmills Camp Supplies 
Lumber Yards Horses 
Planing Mills Mules 
Factories Wagons 
Woodworking Plants Carts 
Lumber Autos 
Shingles Dlectric Supplies 
Rails Engines 


ars Boilers and Pumps 
Logging Equipment Anything You Want to Sell 


PLAOB YOUR AD IN THD AMBRIOAN LUMBERMAN. 





COMPETENT HARDWOOD SALES MANAGER 
Tong experience in handling domestic and foreign trade. 
Good correspondent, collector, credit and traffic man. 

Address “©, 45,’ care American Lumberman, 


POSITION AS MANAGER 
Desired by a lumberman who is thorough in every detail. 
Fifteen years yard and planing mill experience. Reliable, 
aggressive, strong executive and a live wire. Can build up 
trade and hold it, and able to meet strong competition. 
ddress “OC, 38,"" care American Lumberman. 


WANTED—SITUATION AS YARD MANAGER 
Or operator. Experienced in all kinds of lumber and mill- 
work. Can estimate and superintend. At present employed, 
but desire change. Married, age 39. Best of references as 
to ability and charac ter. 

Address “©. 29,’° care American Lumberman, 


WHAT HAVE YOU TO OFFER 
To a lumberman discharged from the service? I am thirty 
years old, have a college education and eight years’ expe- 
rience in the lumber business. Five of these years were 
spent in the mills and the balance meeting the trade as a 
buyer and a salesman. I understand yellow pine thoroughly 
and wish to get back into the game as soon as possible. 
Address “©, 25," care American Lumberman. 











DISCHARGED MILITARY AVIATOR 
Wants position with reliable lumber firm selling. Thorough 
knowledge of the business from stump to customer. Excel- 
lent references, Can come at once. What have you to offer? 
dress “OC. 50,’’ care American Lumberman. 


RETAIL MANAGER 
With fifteen years’ experience, desires position as manager 
of yard doing business fifty to seventy-five thousand dollars. 
Strictly dependable. Best of references. _ Can come at 
once. Address P. O. BOX 143, Witt, Ill. 


SUPT. OR ESTIMATOR SASH, DOOR 
By a practical superintendent. Life experience in general 
woodworking. Want to hear from concerns who need a 
man with wide experience of 15 years as superintendent and 
estimator. 
Addregs “C. 32,’ care American Lumberman. 
STEADY POSITION AS ST. ENGINEER 
Or pipe fitter, 20 yrs.’ experience, good reference. 
or Mich, preferred. 
Address 











Wis, 


‘C. 43,’’ care American Lumberman, 


AUDITOR AND ACCOUNTANT 
Young man with ten years wholesale and retail lumber ex 
perience desires position with responsible concern. Ad 
vise salary, location and requirements in first letter. 
Address BE. A. JONES, 28 Florist Ave., Youngstown, 0. 


JOB WANTED ON STEAM HOIST 
Four years’ experience; best of references can be furnished. 
Address “0. 34,’’ care American Lumberman. 


WANTED—POSITION AS BAND SAW FILER 
Thirteen years’ experience on single and double cutters. 
Have been filing two bands and gang for seven years in 
present position. Reference from former and present em- 
ployers. 

Address 











“A. 19,’ care American Lumberman. 





WANTED—POSITION AS BAND SAW FILER 
Eighteen years’ experience. A No. 1 references. 
Address “C. 3,’’ care American Lumberman. 


FACTORY SUPERINTENDENT 
From New York State wants position. with strictl 
sash, door and lumber plant equipped with band, rip, resaw, 
timber sizer, high speed matcher. Am man of wide expe- 
rience, capable of assuming large responsibilities. Familiar 
with southern pine. Age 35. Married. Salary not less than 
two hundred doNars om: 
Address . 4,"" care American Lumberman. 





modern 


COMBINATION TIMEKEEPER 
And storekeeper wants position in woods. Capable of do- 
ing most any kind « 4 clerical work. Reference furnished. 
Address . 18,"" care American Lumberman. 


FaSiTiGN WANTED 
By a _ practical California white pine lumberman. Want 
reliable man to take active interest, if desired, in sawmill 
and woods and invest from $25,000 to $100,000. Also room 
for ‘three or more retail yards to run in connection with 
operation. 
Address “A. 20,"" care American Lumberman. 








WANTED—POSITION AS SUPERINTENDENT 
Office man or salesman. Thirteen years’ practical expe- 
rience from stump to car, including sales. now grades of 
hardwoods and hite pine. Eleven years with one com- 
pany, which has completed operation, reason for making 
change. ee years old and married. Can invest few 
thousand should connentiee prove mutually agreeable. 

Address . 102,’’ care American Lumberman. 


WANTEDCPOSTHION AS SUPERINTENDENT 
Of sash, door and interior trim factory. Twenty years’ 
experience in both stock and special work. Am practical 
and thoroughly familiar with the business in all branches. 
Am considered a hustler and understand handling help to 
good advantage. : 

Address “B. 16,’’ care American Lumberman. 


A FIRST CLASS BAND FILER 
Open for a position March Ist. 
BOX 387, Largo, Fla. 


TECHNICAL GRADUATE WITH EFFICIENCY 
Engineering and varied woodworking plant experience de- 
ymte a position as assistant to general manager or presi- 
ent. 

Address “B. 6," care American Lumberman, 


WANTED—POSITION AS YARD MANAGER 
17 years in lumber business, 14 years as manager of retail 
yards. Good bookkeeper and salesman, understand blue 
prints and hardware. Reference, bond. 

ddress “RB. 29."' care American Lumberman., 


WANTED 
By party, aged 40, having 18 years’ experience in retail 
lumber business, the last 10 years as general manager and 
buyer for a large successful line-yard concern, would con- 
sider a similar position with an established — yard or 
line-yard company where financial interest can be obtained. 
Or would like to buy one or more good retail yards, 
Address “C, 18," care American Lumberman. 


POSITION WANTED AS BOOKKEEPER 
Or general office man. Have had several years’ office expe- 
rience. Can handle the collections and correspondence. 
Have an honorable discharge from the army. Am at present 
employed, but have ag reasons for making change. 
Address . 23,"" care American Lumberman. 


RETAIL YARD MANAGER 
With 12 years’ experience against keen competition, wants 
$7h 000 00 as manager of a yard doing an annual business of 























y or more; 38 years old, married, capable, ener- 
getic, reliable. 
Address “RB. 80,"° care American Lumberman. 





HIGH GRADE AND ENTIRELY UP-TO-DATE 
Accountant and auditor would like to become permanently 
connected with good concern engaged in either manufactur- 
ing or wholesale business, 

Address “BR. 32,’ care American Lumberman. 


ALL AROUND LOGGING MAN WANTS 
To go to Central or South America with parties operating 
or starting operations there; first-class references, 

dress “R. 84, * eare American Lumberman. 


A-1 BAND SAWYER 17 YEARS’ EXPERIENCE 
Wants position; best reference; come anywhere on telegram 
notice; state wages. 

0, C. RUNYAN, 1718 8. 4th St., Ironton, 0. 


COMPETENT STORE MANAGER 
Energetic, sober married man now in charge of a chain of 
stores desires to make a change. Would take large store 
or chain of stores. Can give best of references, including 
present employers. f 
ress “RB. 46," care American Lumberman, 


WOODS CLERK AND STOREKEEPER 

Now employed but wishes to change after April 1st; busi- 
ness training, ten years’ experience with logging camp 
payrolls and office work. Can take charge of your logging 
department office for you. Also several years’ experience 
in general store management, Michigan or Wisconsin pre- 
ferred. A-1 references, Twenty-six years of age. 

Address “R. 47," care American Lumberman. 

ACCOUNTANT AND EXPERT 

General office bookkeeper and cashier, desires position. 
Ten, years’ experience in retail and wholesale lumber offices, 
Very best of references. 

Address “RB, 24,"° care American Lumberman. 


WHAT HAVE YOU TO SELL? 
Let us be your salesmen. We reach buyers of most every- 




















thing. Your ad in the FOR SALE DEPARTMENT would 
reach the people who are in the market. Send your adver- 
tisement to the AMBRICAN LUMBERMAN, 481 8. Dearborn 


8t., Chicago, Tl. 





SALES AND COLLECTIONS, LETTER WRITER. 


Satisfaction guaranteed, 
WM. TUNGATE, Mendota, IIl. 


WANTED—POSITION AS MANAGER 
Yellow pine operation. Twenty-five years in the game from 
stump to trade. At present employed but not satisfied. 
Address “S$. 147,’’ care American Lumberman. 


SAW MILL DESIGNER AND BUILDER 
Man 45 years old, twenty years’ experience. Present plant 
nearing completion. Can also furnish millwrights and car- 








penters, References from twenty operators and machinery 
manufacturers. 
Address “L. 114."’ care American Lumberman. 





WANTED—AFTER JANUARY 1ST 
A man 45 years of age, with 22 years’ practical experience 
in manufacturing and wholesale hardwoods, now employed 
as manager, wishes to make change. Compensation to be 
governed by what he can produce and willing to go on trial. 
Address ‘“‘HARDWOOD,”’ care American Lumberman. 


SASH, DOOR AND LUMBERMAN 
Of twenty years’ experience in all ends of the game, wants 
position in executive, purchasing or sales capacity with 
progressive, growing concern, 
Address “RB. 44."" care American Lumberman. 


WANTED—POSITION AS SAWYER 
On left-hand rig. by a sawyer with long experience on 
left-hand rig; used to steam feed and steam nigger. Have 
long experience on both circular and bands; have been in 
the employ of the same company for the past seven years, 
but my reason for wanting a change is that the sawing 
season being so short that it is impossible for me to stay 
here any longer. I am a married man, have wife and small 
family, so if any company can offer me a position for at 
least six or seven sawing months out of the year I will 
gladly accept, and can furnish best of references if needed. 
Address “‘W. 101,”" care American Lumberman, 


WANTED—POSITION AS YARD FOREMAN 
Who can handle lumber economically, with years of ex- 
perience and A-1 aa 4 

. 110,’? care American Lumberman. 


SALESMAN ab ALL-AROUND OFFICE MAN 
Ten years’ experience selling and office management top- 
notch lumber firms. Buy, sell, handle office sales and 
traffic. Familiar C. F. A. territory, familiar Southern mills, 
working knowledge Coast and Hardw business and indus- 
trial trade near Chicago. Prefer locating Chicago. Strictly 


sober, energetic. 
dress “‘R. 107,’’ care American Lumberman. 


CIVIL ENGINEER 5 YEARS’ EXPERIENCE 
In logging woods, railroading, surveying and construction 
wants opening with parties operating or starting opera- 
tions in Spanish ——s country or Mexico. 

ddress . 87,"" care American Lumberman. 


BAND SAWYER WANTS POSITION 
Good grader, white pine and hardwoods. — of references. 
Right-hand mill preferred. ~~, — at o 
WINEGARDNER, 
802 Stratey” ‘am, Princeton, W. Va. 


FIRST CLASS BOX SHOOK SALESMAN 
Located in large consuming center, wants to represent 
Pacific Coast manufacturer in Mississippi Valley Territory. 
Understand trade thoroughly. 

Address, “A, 24,'° care American Lumberman. 
AVAILABLE AT EARLY D. 


ATE 
Services of experienced lumberman, specialty of logging 
copnoene and or. 


























25,’ care American Lumberman. 


WANTED—POSITION BY FIRST CLASS 
Band sawyer. Right or left rig. Pine or hardwoods. Ref- 
erences furnished. Address P. O. ROX 28, Olla, La. 


: peg nn od PRACTICAL OPERATING 
Lumberman, rience stump to car, will be available 
after Pebvunry Oth. Recently General Manager successful 
operation, just finished its cut of stumpage. Forty years 
of age, married and no bad hatits. Operation must be large 
enongh to warrant salary of $10,000.00 per annum. Per- 
sonal investment if necessary. 

ddress ““W. 188."' care American Lumberman. — 











HELP IS SCARCE 


Do you want a situation or better your present employ- 
ment? The best way is to advertise in the wanted employ- 
ment columns of the AMERICAN LUMBERMAN, 431 
Dearborn St., Chicago, M1. 











